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arks Vital Issues Face Auto Dealers 


This is NADA wégek. 
+ . 


Dealers own 


Page 3. 
* * * 


Battle over Taft-Hartley repeal 
—Page 18. 


ponde shows— 


a * + 
Used-car auction prices still de- 
cline—Page 52. 
* * + 
Products you will see at the 
NADA equipment show — Start 
story on Page 2. 
* + * 
Dealer Business Counsel; How to 
push service sales—Page 20. 
- * * 


Missouri dealers denounce Reg- 
ulation W in poll—Page 38. 
* oa * 


What was prewar “standard” on 
auto installment sales?—Page 2. 
* + * 

Do car buyers want practicality 
or looks? More individuality com- 

ing?—-Two stories on Page 14. 
” * * 


“No Time for Panic,” dealers 
told—Letterbox, Page 4; makers’ 
statements, Pages 1, 2; truck situa- 
tion. Page @2. Y 


Dear Joe in the Kremlin: You 
are right about “internal dissen- 
sion” in the U.S. For the second 
time in a year “motorized” armies 
from Detroit have captured most 
of the space in New York’s Waldorf 
Astoria. 


* * 


: . 
Dealer Sales 


November sales by motor vehicle 
dealers showed a 10 percent rise 
er the November, 1947, total, but 
‘were 7 percent below the level of 
October, 1948. Figures, measured in 
dollar volume, were compiled by 
the Department of Commerce. 
Sales during November by all 
independent retailers were down 1 
percent from November, 1947, and 
down 5 percent from October, 1948. 
* * * 


Stopgap Extension 


Con was asked by the ad- 
ministration last week for a seven- 
month stopgap extension of the 
GOP’s voluntary anti-inflation act, 
pending further action on Presi- 
lent Truman’s request for manda- 
tory controls. 

At the same time, majority lead- 
ers proposed a 27-month extension 
of the export control law. The vol- 
untary agreements law, which ap- 
plies to such industries as steel, is 
fue to expire Feb. 28. 


Top Cars 

} New car registrations for 11 
| months, plus 12 states for De- 
| cember: 
] 1948 Pos. Make 
Chev. 
Ford 
Plym, 
Buick 
Pontiac 
Dodge 
Olds, 
Stude. 
Mercury 
Kaiser 
Hudson 
Nash 
Chrysler 
DeSoto 
Packard 
Frazer 
Cadillac 
Lincoln 
Crosley 
Willys 


1947 Pos. 
i 


489,430— 2 
287,842— 3 
226,682— 4 
189,745— 6 
192,842— 5 
166,471— 7 
93,720— 9 
100,242— 8 
48,761—14 
$1,148—12 


| 15— 71,687 

| 16— 55,293 
17— 54,979 

| 18— 29,122 
19— 24,517 
21— 8,360 Austin 

| 22— 2,801 Anglia-Prefect 

Total All Makes 

3,235,885 2,910,916 

5 For further details see page 

44, today’s issue. 


22,179—18 
14,667—20 
21,824—19 


Opens adios 


SALES LEADER UNWRAPS ITS POSTWAR PACKAGE—Chevrolet's redesigned 1949 models are now on aad in Chevrolet dealer show: 
rooms. Above model is popular two-door sedan in Fleetline series. (See of er photos on pages 24 and 75). 


Postwar Styling 
Marks Chevrolet; 
Prices Up7 Pct. 


bbe: NEW Chevrolet made its) 
public bow last week, featuring | 
streamlined styling designed to 
keep this division on top of the| 
new-car sales heap. 

Representative 1949 Chevrolets 
anes on display Jan. 22 at Chev- 
rolet dealerships across the coun- 
try. The new models also are 
being exhibited at the General 
Motors show in New York’s Wal- 
dorf-Astoria hotel. 


Price increases averaging 7% 


percent were gnnounced in New| 


York by Chevrolet General Man- 
ager W. F. Armstrong, who said 
the higher prices were posted “only 
to recover 

_(Continued on Page 75, Col. 1) 


increased changeover | 


| 
| 
| 
| 
| 
| 
| 
| 


By Pete Wemhoff 


Editor, Automotive News 


EW YORK. — General 


tinctly different cheaper auto” in 
1949 and there is little hope for 


dent C. E. Wilson told newsmen 
at a preview of the corporation's 
“Transportation Unlimited” spec- 
tacle here last week. 

The million-dollar exhibit, 
which drew thousands to see 
GM’s five lines of cars, will con- 
tinue through Jan. 27 at the Wal- 
dorf. It is GM’s first show in 
eight years and is lavish. 
Wilson also predicted the indus- 








Production Up to 110,000; 
446,500 saga in January 


By Bernie Thomas 
Associate Editor 


(ta STATES plants assem- 
bled 109,929 reasons last week 
to disprove pessimists who foresee 
omens of an auto industry depres- 
sion because of schedule cuts at 
only two plants. 

An estimated 82,137 cars and 27,- 
788 trucks rolled from the nation’s 
assembly lines, as Chevrolet and 
Pontiac edged closer to volume out- 
put of 1949 models. 

The past week’s effort topped 

that of the previous week by 


Discount Rules 


Set Up by FTC 


WASHINGTON. — Adoption of 
procedural rules for establishing 
quantity ceilings where this appears 
necessary to prevent the granting 
| of quantity discounts which are 
“unjustly discriminatory or promo- 
| tive of monopoly” were announced 


| Commission. 
The FTC action is viewed as| 
(See FTC, Page 77, Col. 1) 





more than 4,000 units despite the 
fact that cutbacks went into ef- 


fect at Kaiser-Frazer and Lin- | 


coln-Mercury. 
Output the week ended Jan. 15, 
(Continued on Page 81, Col. 1) 


| here last week by the Federal Trade 


Motors 
has no plans to produce “a dis- 


price reductions this year, Presi- 


No GM Price Cut Seen 


Wilson Has No Plans for Cheaper Lines in ’49; 
Predicts Output of 6,000,000 


| try would turn out a record 6,000,- 
|000 cars and trucks during 1949, 
compared with 5,271,674 produced 
in 1948. He declared that the mar- 
ket for cars is now 25 percent 


greater than prewar and saw no| 


| reason for pessimism. 
a * * 


M’S CHIEF executive declined | 
to be drawn into thé present | 


controversy over Regulation W, ex- 
(Continued on Page 78, Cel, 1) 


49 Pontiac Showe 
Modern Design 


ONTIAC. — Modernistic exterior 
and interior styling keynotes 
the 1949 Pontiacs, which were in- 
troduced last week at the General 


Motors New York show and in the | 


press. 

General Manager Harry J. Kling- 
ler said that dealer displays and 
retail deliveries of the new models 
will get under way this coming 
weekend, as originally scheduled. 
Highlight of the division’s 49 
| array is a new Chieftain series 
| offering notched, or “gull-wing,” 
(Continued on Page 76, Col, 1) 





| 


Today 


. W Called 
a Topic 


5,000 at Sessions; 
2nd Annual Show 
Has 120 Exhibitors 


By Bob Finlay 
Managing Editor 


AN FRANCISCO, — With more 

than 5,000 dealers, wives and 
representatives attending, NADA 
opened today (Jan. 24) in San 
Francisco a convention that may 
be one of the most momentous in 
its history. 

Many controversial problems 
faced the dealers and their lead- 
ers. To many, the hottest problem 
was that of Regulation W, which 
artificially limits the auto market 
to a small percentage of the pop- 
ulation, 

With the ebbing of the seller's 
market, this obstacle has become 
of vital concern to thousands of 
dealers. 

* + ” 

LSO BEFORE the committees 
+% and the delegates were other 
matters that have become vital 
with the return of competition. 

What action the delegates will 
take is, of course, a matter of 
speculation, but it is deemed cer- 
tain that more drastic resolutions 
will be forthcoming because of 
changed market conditions, 

There is no gainsaying the fact 


Automotive News 
At NADA Conclave 


Automotive News’ headquar- 
ters at the NADA convention in 
San Francisco will be at the St. 
Francis hotel. 

Automotive News also will oc- 
cupy Booths No. 67-68 at the 
NADA equipment show. 

Among Automotive News rep- 
resentatives at the convention 
will be Managing Editor Bob 
Finlay, John O. Munn, Jack 
Weed, Ed Kruspak, Jake Gold- 
stein and Bob Deibler. 


that many dealers are concerned 
over their competitive position on 
factory discounts in relation to the 
rest of the industry. 

* * + 


THER DEALERS arrived here 

with their thoughts on parts 

discounts, which vary not only from 
(Continued on Page 77, Col. 1) 


PONTIAC ANNOUNCES ITS ‘49 LINE—Modernistic exterior and interior styling set off new Pontiac models, which are being shown to 


public for the first time at General Motors exposition in New York. 


Streamliner four-door sedan (above), as well as sedan coupe in this 


| series, have slipstream back. Bustle backs are featured in new Chieftain series. (See other photos on page 7 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
M the dealer on every used vehicle accepted in partial payment for a new 
A car or truck. § 3, Gar doliar of gasoline tax collected by state or federal 

governments applied to the building and maintenance of highways. 4 4. The 
e elimination of governmental and bureaucratic controls over this industry. 
R 4 5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Capsule Comment 


How to produce lower-priced cars, through reduction of 
manufacturing costs, grabbed the spotlight during the re- 
cent Society of Automotive Engineers annual session in 
Detroit. 


Timely. 


Z2ar>ag 


NEWS 


Even Democrats in Congress greeted with coolness Presi- 
dent Truman’s plea for $4 billion more in taxes, reports 
AUTOMOTIVE NEws’ Washington correspondent. 

Even Democrats apparently see the dangers of stifling 


levies. 
* +. am 


The American Petroleum Institute expects no shortages 
of gasoline or oil during 1949 unless a national crisis arises. 
The next thing will probably be a price drop. 


. * * 


Experts foresee a further decline in exports of U. S.- 
made cars and trucks this year, as foreign nations extend 
their boycotts to save dollars. 

That'll mean more vehicles for the U.S8., if we need 
em. 


3 


.Pennsylvania’s auto dealers are putting full steam behind 
their drive to make “every school child a trained driver.” 


Nice going! 
* * + 


A phony, representing himself as an Interstate Commerce 
Commission official, has been querying dealer customers in 
New: York. 

As if there aren’t already enough “official” officials 
in the field. 


The UAW’s 1949 drive will center on worker pensions and 
similar economic benefits, instead of pay raises, the union 
reveals. 

No fourth round? 


Auto makers, in cooperation with leading educators, have 
launched a long-range program to develop new sources of 
mechanics for auto dealer shops. 


In the nick of time. 
” - * 


Nearly everybody is in favor of reviving the national auto 
shows, but so far nobody is doing anything about it. 


Watch how quick things can change. 
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...4 word in 


George WM. Slocum 


JUST THE OTHER evening I 
was quite innocently involved in 
an after-dinner discussion on the 
popular subject of what is happen- 


America. The consensus seemed to 
be that the boys 


DON’T and girls of high 
WORRY school and col- 
ABOUT ’EM eiege age are rap- 


idly deteriorating 
into paths their parents had feared 
to tread. Having no sons or daugh- 
ters of our own, I could speak 
freely and with no inhibitions. It 
seemed to me that all the horrible 
examples of delinquency which 
were recounted brought back fond 
memories of the days in my own 
life now gone beyond recall. I could 
find in all the harrowing details no 
new discoveries or inventions worth 
repeating which changed the age- 
old pattern of the boy-meets-girl 
and what-they-did-about-it story. I 
wondered if some of the grandpas 
and grandmas who were heatedly 
discussing the subject were not in- 
wardly getting a not-too-innocent 
thrill out of their hypocritical rem- 
iniscences. 

* + + 


ONE OF THE major faults with 
the up-and-coming generation, it 
seems, was the drift toward the 
left in their thinking. Encouraged 
by their teachers, who are, accord- 
ing to this group, at least 99.44 
percent atheists, Communists or 
Socialists, our youth were easily 
convinced that the state was every- 
thing and that their own future 
security depended entirely on gov- 
ernment planning and dictation. I 
tried to point out that in our own 
day it was not uncommon for us 
to discuss the same subjects, with 
not so different a background. 
Youth is always critical of what 
their elders are accomplishing. That 
is a good thing and follows nature’s 
law of continued improvement. 
Otherwise the species perishes. I 
recalled that in my high school 
days someone had loaned me a copy 
of a then new book entitled “The 
Abolition of Inheritance,” which 
obviously declared that the passing 
along of great fortunes to worth- 
less progeny was at the root of all 
evil in the United States. For some 
reason, now forgotten, the argu- 
ment caught my fancy and I could 
argue the subject, even with my 
elders, at the drop of a hat. That 
was long before the state and fed- 
eral government extracted huge 
taxes from the estates of wealthy 
deceased. But at the time it was 
as leftist and revolutionary as any- 
thing the so-called parlor pinks 
are arguing today. My father was 
dismayed with the gullibility of his 
son. In his opinion, I was a radical 
Socialist—today he would have 
called me a Communist—and I as- 
sume he would not have been sur- 
prised in the least if I had one 
day fostered the complete over- 
throw of our government. Years 
later, when I had matured, was 
married and striving to get ahead 
in my own business, I would gladly 
have accepted my share of his leg- 
acy, but by the time it was divided 
the country-town banks in which 
he had invested were closed and I 
was faced with double liability on 
the stocks which had been willed 
to me. My father, a small-town 
editor with a grand sense of humor, 
could not be blamed for remarking 
with a chuckle, “Well, at least, 
George got exactly what he asked 


for.” 
* * * 


WITHOUT HANDING any bou- 
quets to the generations I have 
watched grow up establish homes 
and take their rightful places in 
society, I am willing to concede 
that each seems to me to have 
shown not a deterioration but an 
improvement on the one preceding. 
I like the frankness, the seeming 
lack of self-consciousness, the com- 
radeship between the young men 
and women of today. I do not 
agree in the least iota with their 
elders who try to make uncompli- 
mentary comparisons. I only feel 
sorry for those of my own age who 
seem to have completely lost the 
fond memories of their own youth. 
If they remembered, they would 
not only be more charitable but 
very, very humble.—G.M:S. 





ing to the present-day youth in| 





Letterbox 


‘No Time for Panic 


This is an open forum for the disoussion of any subject 
and your letters are welcomed. No attention is 
name with the assurance that it will not be 


readers, 
letters but you may sign your 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


lt’?s Showdown Time 

I was interested recently in a 
speech made by Walter E. Schott, 
the largest automobile distributor 
in Ohio, before a group of his sales 
executives. Among other things, 
Walter Schott, who has had a me- 
teoric growth from the time he 
was a small automobile dealer in 
Richmond, Ind., until today, when 
he controls 26 different companies, 
said: 

“The country is filled with rum- 
ors of disaster. We hear that peo- 
ple are being laid off here and laid 
off there and it is only natural to 
become panicky and concerned. 


“To my mind this is not time 
for panic because a readjustment 
of conditions has to come in this 
country, and this very readjust- 
ment creates opportunities for 
men of courage and ability. 
Healthy competition and free en- 
terprise have been the reason for 
the great growth of America and 
its people. 

“For the past several years we 
have been riding on a tide of de- 
mand that tended to kill initiative 
and salesmanship. The gréat lead- 
ers of industry, such as Walter 
Chrysler, Nash, Mooney, Keller, 
Kettering, Christopher and others, 
gained their greatest prominence in 
times of most intensive competi- 
tion. 

“Today’s conditions offer a chal- 
lenge to men high and low in in- 
dustry, and particularly is it a time 
when the real salesman can come 
into his own and prove his worth, 
in a manner that has not been pos- 
sible during the lush times that 
have existed for several years. 

“Today’s conditions do not dis- 
turb the old timers because we 
remember the days when we made 
10 demonstrations, and sometimes 














. 
of interest to our 
given to unsigned 


they were long demonstrations, be- 
fore we sold one motor car. 

“We had to know our product 
and make a certain number of 
calls per day. If we could not 
see a man at his office we met 
him at his home in the evening. 

“That has not been the case for 
the past several years, when all 
we had to do was take a man’s 
order and grAndly tell him he 
could have delivery of his motor 
car in 14 months. 

“This did not develop the sales- 

(See LETTERBOX, Page 8, Col, 5) 


Coming Events 


JANUARY 


Jan. 22-Feb. 2—Brussels, Belgium, 
national Motor Exhibition. 

Jan, 24-27 — San Francisco (Civic audi- 
torium). Annual Convention and Equip- 
ment Show of NADA, 

FEBRUARY 

Feb, 5-10—New York (25th St. armory) 
First International Automobile Show. 
‘eb. 1 (Fontenelle hotel). An- 
nual meeting, Nebraska New Car Dealers 
Assn. 

Feb, 23—Baltimore (Sheraton-Belvedere ho- 
tel). Annual meeting, Automobile Trade 
Assn, of Maryland. 


MARCH 

March 17-27—Geneva, Switzerland, 
national Automobile Salon, 

March 25-26 — Chehalis-Centralia, Wasb. 
Annual convention, Washington State Au 
tomobile Dealers Assn. 

March 25-28—Toronto (King Edward ho 
tel). Annual convention, Canadian Auto- 
motive Wholesalers Assn. 

March 29 - Apr. 1—Toronto (National Ex- 
hibition grounds). Canadian automotive 
service show. 

APRIL 

Apr. 7-10—Dallas (Fair park). Seventh 

annual Southwest Automotive Show. 


Inter. 


Inter 


MAY 
May 15-18—Pinehurst, N. ©. (Carolina ho- 
tel). Annual convention, North Carolina 
Automobile Dealers Assn. 
May 30-June 10—Toronto, Ont. (Exhibition 
gpeenee). Canadian International Trade 
‘air. 
OCTOBER 
Oct. 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto. 
mobile Dealers Assn, 





i 
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DENMAN ANNOUNCES... 


|) MORE FRONT PAGE NEWS! 


The Only Premium Tire Merchandising Program 
Reserved Exclusively for Motor Car Dealers... 


The DENMAN Premium Tire Merchandising Program 

is the ONLY program developed exclusively from a car 

dealer's point of view. It assures you maximum protected 

profits... protected because you do not have to compete 
) with Oil Stations, Tire Dealers or Chain Stores. 


The DENMAN Premium Tire Merchandising Program 
is the ONLY program that permits you to place your tire 


me iis 


merchandising on the same high and profitable plane with 


your cars, parts, accessories and service, and keep it there 


The DENMAN Premium Tire Merchandising Program 
is the ONLY program supported by an Unconditional Tire 


Warranty which guarantees your customers against all road 





hazards of every nature for a period of 24 months, insur- 


ie ing repeat business and protected gross profits. 


The DENMAN Premium Tire Merchandising Program 
is the ONLY program which has been developed to meet the 
specific needs of fine car dealers through the cooperation 


and guidance of many of America’s outstanding car dealers. 


Write for Confidential Details and 
Profit-Making Possibilities... 





The Denman 
Super-Safety 
LOW PRESSURE 
PREMIUM TIRE 








Keeping pace with America’s finest motor 
cars, Denman has achieved the last word 
in premium tire design and development. 
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What 





Kind of a 


A message to the public from a man who has had business 


associations with thousands of automobile dealers, and has 


known them personally over a period of twenty-two years. 


ERHAPS you’ve had difficulty in securing a new auto- 

mobile since the end of the war. Or, if not, you may 
have a friend or relative who has experienced such 
difficulty. 


There’s been much talk about “premium” prices for cars, 
and about buyers having to take unwanted accessories. 


Perhaps you’re of the opinion that the automobile dealer 
is in business only for today, and that he’s been out to 
make a “killing.” 


I'd like to rise to the defense of Mr. Automobile Dealer. 


I feel that I’m qualified to rise to his defense. I know the 
automotive industry intimately, and I’d like to present 
some facts about automotive retailing. 


There are 40,000 automobile dealers in the United States 
today. The great majority of these men were in business 
before Pearl Harbor. Those who have secured dealerships 
since the war were carefully selected by manufacturers on 
the basis of character, automotive experience, and capa- 
bility of serving the public. 


Are these business men any different from any other class 
of business men? I don’t think so! I know that the ma- 
jority of the American people are honest and law-abiding 
citizens. And I know that the great majority of automobile 
dealers are men of integrity—men who intend to stay in 
business and serve the public—men smart enough to know 
that only those who serve well, succeed well. 


What are the facts about automobile deliveries since the 
end of the war? 





Within a period of a few months after V-J Day, production 
of new automobiles started. Then what happened? There 


were numerous material shortages and work stoppages! 
Dealers who had stayed in business throughout the war 
(with no new vehicles to sell) and who had done a mag- 
nificent job of servicing essential cars and trucks, found 
new vehicles coming to them slowly. 


But the general feeling of dealers was that there would 
be no more than a year or two of shortages, and most 
dealers were preparing for an early return of the so-called 
“buyer’s market.” 


Dealers made every effort to deliver new cars fairly 
according to need—and at fair prices. A high percentage 
of dealers, to my certain knowledge, set up quotas for 
veterans, doctors, clergymen, and public health officials. 


Then what happened? Soon the public—you and you and 
you—started raising the prices of both new and used cars. 
How? The way you’ve always established the price of 
any article in a free market—by the simple law of supply 
and demand. 


Very soon, dealers noticed that many new cars (which 
they had delivered in good faith at so-called “list” prices) 
were being resold by the original buyers at a profit. 


Ask most any dealer and he’!] tell you that many a person 
who “needed a car desperately” found within 24 hours 
that he needed a quick profit more than the car. Of course, 
there was nothing unlawful about all this. This is still a 
free country and a man can sell his property if he pleases. 


In an effort to halt this practice, many dealers insisted 
upon buyers signing a repurchase contract which required 
the owner to resell only to the dealer within a specified 
time. I cite all this merely to show the lengths to whic! 


This advertisement is appearing in San Francisco newspapers on January 25, 1949. Permission is hereby 


granted to reprint or quote from this advertisement, in whole or in part, with or without credit to Ross Roy, Inc. 
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| Fellow 1s an 
Automobile Dealer? 


dealers went in an attempt to deliver cars fairly—and at 
fair prices. 


What about used cars? 


Dealers had long lists of customers, including veterans, 
who wanted used cars. But new car buyers suddenly 
wanted to sell their own used cars. (How different from 
before the war!) They wanted the “top dollar” for their 
car—let the dealer’s waiting list for used cars take care 
of itself. Can you blame the dealer for trying to obtain a 
certain percentage of trade-ins? What would you have 
done if you were a dealer? 





How about “unwanted” accessories? Many a dealer hesi- 
tated to “push” accessories on those first postwar cars— 
and what happened? When the new car came in for free 
service under the warranty, Mr. Dealer noted that the car 
was equipped with accessories ... purchased from someone 
else. 


Now, of course, there have been some dealers who have 
been unethical in their dealings, but the percentage of 
these dealers is low. There are no dealers who have vio- 
lated any law because no dealer “forced” anyone to take 
a certain car at a certain price with a certain amount of 
accessories on it. No buyer had to take any deal. All he 
had to do was say, “No.” 





It’s no secret that, since the end of the war, car manu- 
facturers have received many letters of complaint from 
owners about their dealers. I am confident that all manu- 
facturers investigated these complaints. I have personal 
knowledge that, in the case of one manufacturer, these 
complaints have been carefully investigated, and in the 
great majority of cases, when both sides of the story were 
heard, the complaint was found to be unjustified. 


There are 37 million motor vehicles in use today in the 
United States, more than ever before in our history. This 
great industry—this widespread use of motor cars—was 
built on the solid foundation of mass production. But 
mass production would have been of no avail without the 


mass distribution provided by the automobile dealers of 
America. Manufacturers and dealers have always striven 
to get cars into the hands of the ultimate consumer at 
the lowest possible cost. 


In the early days of the industry, cars were sold for cash, 
and dealers wanted no used car trade-ins. Such a policy, 
had it continued, would have greatly restricted the use of 
motor cars. But America’s dealers, competing with each 
other for your patronage, offered budget payment plans. 
They took in trade the used car which the owner would 
have had difficulty in selling. To sell this used car, they 
usually took another used car in trade. These used cars 
had to be reconditioned, displayed, advertised, and sold. 
All this in order to complete the sale of one new car. 





It has been the automobile dealers’ mass distribution 
“know-how,” experience, and facilities which have made 
possible the use of 37 million motor vehicles in this coun- 
try. They have contributed in great measure to our pros- 
perity as a nation. They will continue to contribute. 





What kind of a fellow is an automobile dealer? 


I’ll tell you, because I know him. You know him, too. 
He’s your friend and neighbor. He’s an independent busi- 
ness man, the same as your grocer or your druggist. 


He’s a typical example of American enterprise at work. 
He wasn’t born with a silver spoon in his mouth. Most 
dealers started their careers as mechanics or as salesmen, 
working for someone else. 


You’ll find automobile dealers at the forefront in civic 
affairs—wherever you go. They are members of Rotary, 
Kiwanis, and other public-spirited clubs. They are promi- 
nent in Red Cross and Community Fund-raising efforts. 
They are leaders in Boy Scout and Y. M. C. A. activities. 


Mr. Dealer is your friend and mine. He has served us 
well—in war and in peace. 


I congratulate him on a job well done. 


fhe 


President ROSS ROY, INC., Detroit, Michigan 
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All Chrysler Lines Feature Practical Appeal . . . 
Smaller Dodge, Plymouth Hits of Preview 


The DeSoto’s instruments are,locked in trunk by tension spring 





(Continued from Page 2) 





NASH DEALERS TO SHOW ""GRANDDADDY" PICTURE—Nash recently commissioned Mel- 
bourne Brindle to paint a 1902 Rambler runabout, ‘'granddaddy of the 1949 Nash." N. F. 
Lawler, advertising director (right), is shown exhibiting a four-color framed reproduction of 


the painting to H. C. Doss, sales vice-president. Similarly framed reproductions of the paint- 
ing are being made available to Nash dealers. The first Rambler, predecessor of Nash, 
which sold for $750 plus top and carbide lamps, had a top speed of 25 miles per hour. It 
had a 12-horsepower engine, a tiller and weighed 1,200 pounds. The reproduc*ion will 
measure 33'/, inches by 26/2 inches. 


AUTOMOTIVE NEWS offers to advertisers a weekly audience of an estimated more 
than 100,000 cover-to-cover readers! Whether you need a man or a hard-to-find part, 
Automotive News WANT ADS will do the trick! 








“stripped.” Its plastic side win- 
dows do not recede into the doors, 
but are stored in a compartment 
back of the front seat. Fluid 
drive is standard. 

The roadster has no horn ring, 
no backup light, no clock (medal- 
lion covers hole), no rear seat. Its 
front seat is straight and is fixed. 
It has considerably less weight than 
comparable models. 

The roadster is due for announce- 
ment around May. A three-passen- 
ger coupe is also planned in the 
“Wayfarer” line. 

* + * 
TS REGULAR Dodge lines, to 
be known as the “Coronet” (cus- 
tom) and “Meadowbrook” (deluxe), 
will have as optional the automatic 
transmission previously offered on 
the DeSoto and Chrysler. Both 
Plymouth lines still offer only the 

conventional shifting. 

Besides smartness as well as util- 
ity, the new DeSoto and Chrysler 
cars offer new ideas in dashboards. 


grouped in front of the driver, 
while the right side is recessed 
sharply to provide extra leg room 
and safety. Large luggage space 
and carpet-like rubber mats in the 
front are other touches on the 
DeSotos. 

The Chrysler’s dashboards are 
not recessed as much as the De- 
Soto but provide a “safety pad” of 
sponge rubber. The Chrysler will 
offer four wheelbases. 

Torque and compression ratios 
have been increased in all lines of 
cars. The sixes have a compression 
ratio of 7.1 to one, compared with 
around 6.5 to one previously, while 
the eights have 7.5 to one. There is 
a slight increase in economy. Horse- 
power has also been boosted slight- 
ly in all engines, the Plymouth now 
offering 98 compared with 95 pre- 
viously. 

Backup lights are standard on all 
lines, except the Plymouth. Plastic 
is used on all rear lights. Jacks are 





MORE EXTRA PROFITS fx YOU! 


“IN NINETEEN FORTY NINE - WITH Go3c= LINE ” 








CAR OWNERS ARE ALWAYS 
"ECONOMICAL AND PROGRESSIVE MINDED" 


You will find it easy and profitable as hundreds of other 
dealers experienced, to sell these two GAZDA Products which 
will help save money and protect investments of your customers 
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THE AMERICAN OCTANATOR CORP. 
INDUSTRIAL TRUST BUILDING 
PROVIDENCE, R. |. 


Please send us ( 


Firm Name 
Address... 
Buyer's Name 


ORDER 
YOUR 


MODELS 


BUILD YOUR PROFITS 
WITH 


NATIONALLY 
ADVERTISED 


as 
PRODUCTS 


DEALERS ORDER FORM :------------ 


) Octanator (at $29.95 FOB Plant less 30%) 
( ) Derusticator (at $24.95 FOB Plant less 30%) 
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9 Derusticato, 


MANUFACTURED BY 


AMERICAN 


OCTANATOR 


CORPORATION 





Member of M-E-M-A 


| intelligent manner, 
| time to save in sales effort and in 





to avoid rattle. Bonded brakes are 


standard on all lines. 
+ ” . 


RESIDENT K, T. Keller, in in- 

troducing the new cars, declared 
that the corporation spent $90,000,- 
000 in tooling and designing the 
new models, 

“We expect to build approximate- 
ly 50,000 to 60,000 in February so 
we will be able to make the initial 
shipments to our 10,500 dealers dur- 
ing that month and thereby have 
available in all sections of the U.S. 
a sufficient stock to show the pub- 
lic late in February or early 
March,” Keller said. 

“Preliminary dealer conferences 
will be held in the territory by the 
divisions separately during the lat- 
ter part of January and early Feb- 
ruary.” 

a 


7 - 
Saas engineers have given 
first consideration to the basic 
needs of styling, beauty and good- 
ness in performance, comfort, con- 
venience and safety, according to 
Keller, 

“A new kind of cradled ride is 
achieved by lengthening the wheel 
bases from 1% to 4 inches while at 
the same time overall lengths are 
reduced,” he asserted. 

“Inside comfort and easy garag- 
ing and handling are obtained by 
reducing the overall heights ofall 
the models from 1% to 2% inches 
and by reducing outside widths 
from 1% to 3% inches, while at the 
same time maintaining or increas- 
ing headroom and widening sub- 
stantially the windshields, seats 
and windows.” 

New safety features include 
from 24 to 37 percent larger wind- 
shields, from 44 to 61 percent in- 
crease in windshield-wiper area, 
much larger rear windows, sub- 
stantially improved lighting facili- 
ties, better 4-wheel brakes and 
better parking brakes, new igni- 
tion systems eliminating any in- 
terference with radio and tele- 
vision reception, and improved 
chair-height seats, 

“Doors are larger and open all 
the way to provide easy entrance 
and exit,” Keller said. “Although 
fenders are retained and are still 
detachable for easy repair and easy 
maintenance, they are so blended 
into the bodies as to create a new 
symmetry of line and style—and 
are also designed that tires can be 
changed easily or chains put on and 
taken off with minimum effort.” 

(The fenders are attached by 
bolts, nuts and washers as hereto- 
fore, a Chrysler spokesman said). 

The first new models to be shown 
by dealers will be 4-door sedans 
with club coupes, convertibles and 
special models to follow later on. 


Letterbox 


(Continued from Page 4) 


manship necessary to meet today’s 
situation. Many salesmen who have 
been proud of their records will 
now have to learn the fundamen- 
tals of selling. Now all of you will 
have a chance to prove yourselves. 

“Now is the time for dealers and 
factories to educate their sales- 
men, to teach them that success 
can only come from long hours of 
intelligent effort. 

“This applies not only to our 
automobile business, but to every 
business. For men with ability 
and courage this should be a time 
of rejoicing, for the drones will 
fall by the wayside and the race 
will be to the swift. 

“We are going to give you every 
sales help possible, for, while it is 


;smart to conserve our resources 


and control our inventories in an 
it is not the 


advertising. 

“We have already okayed a pro- 
gram of $100,000 for newspaper ad- 
vertising in our Gilbert Ave. stores 
for this year. We are willing to 
spend this money for advertising 
but we are going to expect you 
men who want to grow with us, 
as we are going to continue to 
grow, to quit listening to gossip, 
to quit looking back on times that 
have passed, and to back up this 
effort by learning again the art of 
salesmanship. 

“If you will do this, honestly and 
sincerely, you and we will have 
nothing to fear.”—Roy H. Fau.kK- 
NER, Auburn, Ind. 
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SAVE TIME—MAKE MORE—ON WHEEL WORK 


seal Line 


COMBINATION WHEEL PPV td ai 




















SEAL LINE “BANTAM” MODEL: 


For passenger car wheels; ideal 


Takes static and dynamic balance with unsurpassed accuracy — 


for auxiliary use. 


even on low-pressure tires! Handles any car or truck wheel—with 
or without drum assembly. Balances statically and dynamically, in a 
hurry! Powerful, internal, 2 hp motor brings wheel up to 100 mph 


fast ... most nearly duplicates normal tire stretch. Whips problems 





of new, low-pressure tires. Sensitive, tamperproof instruments 














Oo 


SEAL LINE PASSENGER CAR MODEL: 
Handles all car wheels; 1 hp motor. 


measure electrically in ounces... show exactly where to put weights. Bicone 
4 


Result: you can balance more wheels more accurately—in less time 





with fewer weights. Machine is built for a lifetime of service. 


Standard parts used throughout. Thousands in use. 


Straightens wheels — even with tires on —hubs, brake drums, 
axles, drive shafts, bumpers. The only patented wheel straighten- 
ing machine on the market! 30-ton overhead jack—powerful enough 
to straighten rims cold. Available with all wheel, hub and axle tools 


as pictured, including exclusive hub-trueing jig. 


HYDRAULIC DUAL TRELIT oW@=.??. ——— 


See Seal Line at the NADA Show 
Space 50 + Civic Auditorium 
San Francisco 


January 24-27, 1949 


Lifts, tilts, rolls freely —makes light work 





of heaviest wheels. Handles single or dual 
wheels, up to 3,000 lbs. Lifts wheels 39” to 


lathe, tilts easily. Holds load in any position. 
° Gentlemen: 
Can be rolled anyplace. Complete with safety Please send me descriptive literature on [] Seal 
Line Wheel Balancers [_] Hydraulic Press [_] Hydraulic 


Tire Lift. 


chain, as shown. 


For details, clip coupon and send to 


H. C. SCHILDMEIER COMPANY © 312 N. SENATE AVE. ¢ INDIANAPOLIS, IND. 














FRB Refuted on Reg. W 


Prewar Credit Practice Varied From 18-24 Months, 
Finance Men Assert 
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had joined Kaiser in his com- 
plaint against the regulation. 

Vardaman quoted FRB statistics 
to show that, since Regulation W 
became effective, total installment 
debt has jumped from $7,718,000,000 
to an all-time peak of $8,200,000,- 
000. On automobiles alone, he said, 
the figures have increased from 
$1,858,000,000 to $2,100,000,000, also 
an all-time high. 

Meanwhile, in Chicago, Kaiser 
told a press conference that 


Car Orders F aie 
In Montreal 


MONTREAL.—New cars are ar- 
riving in sufficient numbers to take 
care of orders, dealers report. This 
is not so much because there is a 
flood of cars, they say, but due to 
the many cancellations that have 
been received. 


“through Regulation W, the public 
is being told in effect that it must 
buy only low-priced automobiles.” 
He reaffirmed his contention that 
monthly payments on automobiles 
should be limited to $75, with buy- 
ers permitted to pay two-thirds 
balances in 24 or 30 months instead 
of 18. 

Kaiser said that the dollar vol- 
ume of installment paper had 
dropped 21 percent in October from 
September. October was the first 
full calendar month under Regu- 
lation W. 


“It was shocking to hear from 
our dealers at Willow Run,” Kais- 
er said, “how they feel about 

m W. On the average 
their business has declined from 
60 to 75 percent.” 

Kaiser cited press and union re- 
ports to confirm that widespread 
unemployment is under way in the 
automotive industry, “and thou- 
sands of parts manufacturers must 






confront their workers with job- 
lessness.” 

Kaiser’s Presidential wire had 
observed: “The Federal Reserve 
Board is abusing credit powers to 
support monopolistic tendencies 
through forcing individuals to buy 
small new cars or older second- 
hand cars. The press is carrying 
reports that the Big Three are ex- 
pected to do 90 percent of the auto 
business of the country in 1949.” 

Truman was advised by Kaiser 
that the FRB is “hitting below 
the belt by concealing certain in- 
formation and revealing other in 
replying to rising demand for ex- 
tension of the present 18-month 
payment periods on autos to 24 or 
30 months.” 

Kaiser pleaded for immediate 
Presidential and Congressional 
action, but members of Congress 
to whom he dispatched his wire 
seemed to respond in the main 
with a wait-and-see attitude. 

Rep. Brent Spence, Democratic 








es . a -_— wn. 
(Automotive News photo by Marty Pierce) 


SAE HEARS HOFFMAN—Engineers attending the annual SAE meeting in Detroit were given 
a picture of ECA's aims and accomplishments by Paul Hoffman (right), former Studebaker 
president who now heads U. S. foreign loans. At the speakers’ table with Hoffman are K. T. 
Keller (left), president of Chrysler, and S. W. Sparrow (center), new SAE head and Stude- 


baker engineering vice-president. 


sure that if Mr. Kaiser wants to 
present his case to our committee, 
we will offer him every opportu- 


chairman of the House Banking| nity to do so.” 


and Currency committee, was of 
the opinion that credit control has 
helped, to a certain extent, to com- 
bat inflation. 

“But,” he said, “whether it has 
had adverse effects on some in- 
dustries, I can’t say. I am quite 


Another congressman hazarded 
that “there is a possibility that 
Mr. Kaiser might have priced him- 
self out of the market,” noting 
that he had not heard credit com- 
plaints from other automobile man- 
ufacturers. 








MODERNIZATION PAYS OFF! 
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@ Increased Parts Sales 
@ Increased Accessory Sales 
@ Faster Order Filling 


@ Better Inventory Control 


@ Better Working Conditions 


@ Better Appearance 
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Many installations simi- 
lar to this illustration 


have been made by us. 


ptive Bin Service Company Modernization 
used efficiency and greater profit from 
Department. Not just a change for appear- 
but a complete, time-proven parts mer- 
ystem designed and installed by experts, 


with yea f experience. It increases efficiency of 
Parts Depafiment employee by simplifying the job— 
parts are vigiple and arranged in proper sequence for 
fast order g and speedy inventory—displays are 
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utomotive Bin Service Company 
ire job—from the first plans to the 
luding your small parts, bulky parts 
plays. It enables you to tool-up to 
imum amount of profit from your 
taking any of your men from their 





AUTOMOTIVE BIN SERVICE COMPANY 


9990 FREELAND - DETROIT 27, MICHIGAN - Telephone —WEbster 3-6445 


BRANCHES—BUFFALO 





+ CINCINNATI 


* CLEVELAND -« 


INDIANAPOLIS -» 


LOUISVILLE 


* PITTSBURGH 


‘"Distributor—Lyon Car Dealer Systems and Accessories’ 


Auto Financi 
Up 12 Percent 
In November 


WASHINGTON.—Retail automo- 
bile financing increased 12 percent 
in November, and outstanding bal- 
ances on this class of paper con- 
tinued to rise, according to a report 
issued last week by the board of 
governors of the Federal Reserve 
System. 


The increase in retail automo- 
bile paper acquired was in con- 
trast to a drop reported for Octo- 
ber, when such activity dipped 21 
percent below the preceding 
month and outstanding balances 
increased only 2 percent. 

However, November retail financ- 
ing of other consumer goods showed 
a decline for the second consecutive 
month following reinstatement of 
Regulation W, resulting in a fur- 
ther drop in overall outstanding 
balances. 


New passenger-car retail financ- 
ing spurted back about 20 percent 
in November to more than offset 
the decline of the previous month. 
But such financing of used cars, 
after a drop of 30 percent in Octo- 
ber, climbed back only 9 percent in 
November. 

Retail paper on other goods was 
down 4 percent from October vol- 
ume, which had shown a 21 percent 
drop from the previous month. 
Noted in the report were sharp de- 
creases in the financing of residen- 
tial repair and modernization ac- 
tivity. 

Retail paper based on sales of 
furniture, radios and appliances 
was up 18 percent in November, 
after showing an overall decline 
in October, when paper on furni- 
ture was down 33 percent and 
appliances dipped 49 percent. 

Meanwhile, wholesale financing or 

“floor planning” of automobiles con- 
tinued to increase in November 
| after a considerable rise reported in 
| October. Outstanding balances in 
this category expanded further dur- 
| ing the month. 
j Total retail automotive paper 
acquired in November had a 
value of $163,910,738; wholesale 
automotive, $400,325,365; whole- 
sale (other than automotive), 
$13,192,021; retail (other than con- 
sumer goods), $23,357,505; indus- 
trial, commercial and farm equip- 
ment, $6,420,263. 

In all, 135,478 automotive ve- 
hicles were reported financed in 
November with the paper involved 
| valued at $141,566,920. Of the total, 
44,589 were new cars involving $63,- 
414,535 in financing. 

Other automotive financing sta- 
| tistics for November were: 

New commercial vehicles: 
units; $15,860,723. 

Used passenger cars: 73,686; $56,- 
951,174. 

Used commercial vehicles: 
$5,340,488. 





10,237 


6,696 ; 


Dealer to Sift 
Tax Cheats 


| LANSING.—State Senator Georg 
N. Higgins of Higgins Pontiac 
Ferndale, a dealer for 20 years, wil! 
head a Michigan Senate probe of 
retail sales tax collections and eva 
sions. His bill requiring dealers to 
pay a sales tax when transferrin: 
titles on new and used cars was 
passed in 1939. 

| Dealer Higgins said: “I defy any 
one to insinuate that I hold any 
brief for any dealer who resorted 
to corrupt practices.” His goal is to 
increase revenue from the tax by 
about $20,000,000 annually, he said. 
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Night and day-— 
make your fleet pay! 


What can you and your fleet do for your customers that 
your competition can’t do just as well? 


A big factor in beating your competition is often the 
speed and regularity of the delivery of your goods. 


Your competitors may have the same hauling distances, 
similar roads, the same speed limits, and equally ex- 
perienced drivers. 


The variable you can control? The truck that does 
the job. 


And so the big decision is: What make of truck gives 
the most positive features? 


That's the reason to check Reo 
A.T.A. National Truck Roadeo Champions recognize 
Reo’s ease of fast, accurate maneuvering. That’s why 
six out of eight champions in the past three years have 
driven Reo Trucks! 


Reo More-Load design trucks carry the same big pay- 
load in a more compact unit. Pound for pound of pay- 
load, their wheelbase is shorter—for easier backing 
and parking, for greater maneuverability, and for faster, 
more efficient deliveries! 


And Reo is the only truck with a hood that lifts from 
the front bumper line. Result: Reo trucks can be serv- 
iced in less time, at lower cost, than most trucks. These 
are only two of Reo’s exclusive ways of helping you 
do a better, faster job for your customers than your 
competition does—on a// trucking jobs. 


Look into these advantages before you buy. There’s a 
Reo for any of your jobs. New models make the com- 
plete Reo line even more complete than ever before. 
See the nearby Reo dealer for the complete story. 


REO MOTORS, INC., LANSING 20, MICHIGAN 


Reo Trucks available in capacities from 8,000 to 57,000 g.v.w.; Tractors from 17,500 to 76,000 g.v.w. 


REO 


TRUCKS AND BUSES 
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| eye To eye ! 


ou hardly ever deliver a car to one customer. The whole family 
looks over the new cars—and everyone has a Say. 


Another family affair equally absorbing to grownups and teen-agers 
is the weekly reading of LIFE. 


LIFE is read in 14,950,000 families .. . 
36% OF THE NATION’S TOTAL! 


This is the largest family audience of any magazine. It makes LIFE 
the No. 1 showroom for the cars you sell. 
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Read in 14,950,000 families 
every week... 36% of the U.S. total 
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K-F Counts 13,000 
In Attendance 
At Dealer Fete 


WILLOW RUN. — Approximately 
13,000 persons, including dealers, 
distributors, vendors and members 
of the press and their families, 
attended the week-long Kaiser- 
Frazer midwinter carnival Jan. 
8-15, Fred R. Cooper, K-F sales 
vice-president, reported last week. 

The huge K-F Willow Run 
hangar was converted into a coun- 
try fair atmosphere for staging a 
carnival-type show and presenta- 


Steinhoff Named 


By Arizona Assn. 


PHOENTX, Ariz.—Appointment of 
Clinton A. Steinhoff as executive 
secretary of the Arizona Automobile 
Dealers Assn. has been announced 
here by C. M. Berge, president. 

Berge said the appointment is 
part of a reorganization and expan- 
sion program outlined by the asso- 
ciation at its annual convention held 
last month in Chandler. 

Steinhoff has had more than 20 
years’ experience in public relations, 
sales promotion and personnel work. 





How your chain service can be linked 





], During the winter, chains con- 
stantly need repair work. Sometimes 
new chains need to be added . . . old 


ones discarded. 


4. Erect big displays of oil in cans next 
to the driveway where customers 
can see them. These displays will 
help you sell oil changes! 
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tion of four new models. The latter|each national sales division to be 
included a new convertible and|/entertained and drive away 1949 


AT K-F CARNIVAL—There was real action 
on the stage at the Kaiser-Frazer mid-winter 
"Going Places’ carnival at Willow Run for 
K-F's 4,630 dealers and distributors. Photo 
shows the acrobatic dance team, The Martellis 
and Mignon, performing their act over a 
1949 Kaiser, one of the cars which represented 
K-F at President Truman's inaugural parade 
Jan. 20. Note the official parade license plate. 


taxicab as well as two new-type 
models, currently designated as 
“hardtop” and “utility” cars. 
Theme of the day was “Going 
Places,” with a day set aside for 





models on the return trip. 

Cooper said that the 4,650 K-F 
dealers selected an almost equal 
proportion of Kaiser and Frazer 
models, the ratio being 58 Kaisers 
to 42 Frazers. He said dealer re- 
sponse was “magnificent” and indi- 
cated that similar shows will be- 
come an annual event. 

Joseph W. Frazer, president, and 
Henry J. Kaiser, board chairman, 
were Official hosts, with Edgar F. 
Kaiser, general manager, serving 
as toastmaster. 

In talks which opened each day’s 
festivities, the officials attacked the 
Federal Reserve Board’s Regulation 
W, which, they charged, is dis- 
criminatory against makers 
medium-priced autos. 


Texas Charters Pair 
Of Auto Companies 


Records in the office of the secre- 
tary of state at Austin show the in- 
corporation of two automobile com- 
panies in Texas. 

Fore Motor Co, was chartered in 
Tulia with $30,000 capital stock by 
T. L. Fore, W. E. Fore and T. L. 
Fore jr. 

Curtis Hall Truck Co., Waco, was 
chartered by Curtis L, Hall, E. E. 
DeRossett and Harry B. Gordon 
with $80,000 capital stock. 





to oil service! 








2. 'f you have the proper tools, chain 
service is comparatively simple. Just 
be sure you don’t cross the links. 


5, Oil in cans is trusted by your cus- 
tomers. They know they’re getting 
the brand and grade they ask for 
. .. the container tells them. 





station. 


QUICK, EASY WAY TO GIVE SERVICE 
1. 


2. Deliver gas; wipe rear window 


Greet customer; take order 


3. Clean windshield, passenger side 
4. Check oil and water 


5. Clean windshield, driver's side; 


collect 


CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY > New York + Chicago + San Francisco 


3. Unless you are rushed for chain 
service, you’ll find plenty of oppor- 
tunity to check your customer’s oil 
. +. recommend a change if needed. 





6. Oil in cans increases turnover 
. . eliminates breakage . . 
you keep a neater, more attractive 





FOB FACTORY 


Practicality 





Buyer’s Market Enigma 





or Looks? 


(The opinions expressed herein are those of Columnist Allen and are not 


necessarily those of 


Automotive News.) 


By A. H. Allen 


vo THE PUBLIC want 
fenders, step-down floors, 


super-streamlining, pontoon 
wrap-around bumpers and all 


the other elegances in styling which some sections of the 
industry have evolved in their postwar designs, or does it 


of | want just plain, simple, down-® 


to-earth automobiles which 
emphasize utility, conveni- 
ence, ease of handling and simple 
maintenance, perhaps at the ex- 
pense of the haute monde styling? 

There’s a lot of money being bet 
on both sides of the question and 
the results will be interesting to 
watch. Chrysler, of course, has its 
$90,000,000 on the _ conservative 
viewpoint — “common-sense _ engi- 
neering” as Mr. Keller calls it. 
Perhaps that is why some who at- 
tended the recent preview of Plym- 


. helps 





outh, Dodge, De- 
Soto and Chrysler 
models came 
away with a lit- 
tle “let-down’” 
feeling. It is the 
unusual, the spec- 
tacular and un- 
conventional 
which always 
draws the “Ohs” 
and “Ahs,” while 
the true worth of 
practicability is 











A. H, Allen 


glossed over. 

It is particularly true in the 
case of representatives of the 
press who go to these unveiling 
affairs with the attitude of, “Well, 
here I am; now go ahead and 
amaze me with something I never 
saw before.” There is no great 
trick in conjuring up a design to 
amaze them, but that is no guar- 
antee the product will sell to the 
great mass of people who don’t 
go to previews. 

A judicious blending of the spec- 
tacular with the practical, of 
course, is the logical answer and 
there is where the going gets 
tougher. Who can say, though, 
that Chrysler has not done just 
this? i 

* ” 


New Method Cuts Cost 


LANSING manufacturer of 

screw machine products has 
switched from chrome-molybdenum 
alloy steel to cold-finished carbon 
steel bars, induction heat treated, 
in the production of studs for au- 
tomotive and farm equipment, with 
a considerable savings in cost. The 
steel is known as “Electreat,” a 
product of Jones & Laughlin, which 
claims to be the first steel mill to 
adopt the heat treating process 
commercially on full-length bars. 

*” *~ * 


A Small Wager, C.E.? 


F MR. C. E. WILSON of General 

Motors would care to make a 
few small wagers on that 6,000,000- 
car year for 1949—say on the order 
of 50 cents each—there are plenty 
of takers around Detroit who will 
jump at the chance. Line forms to 
the right. 


* 

What's What? 

AYFARER, Coronet, Holiday, 

Suburban, Riviera, Catalina, 
Bel-Air, Virginian, Coupe d’Ville, 
Vagabond, Traveler—they are all 
1949 model passenger cars. Can 
you identify them? 


* * 


Greiner Sees 
Future Trend to 


os = a 
‘Individuality’ 

LOS ANGELES. — The future 
trend in new-car design probably 
will be in the direction of “indi- 
viduality,” according to Karl M. 
Greiner, Packard sales vice-presi- 
dent. 

He told the Los Angeles Rotary 
club at a luncheon last week, “I 
think you'll soon begin to see more 
‘character lines’ in cars.” 

He expressed the opinion that 
the present trend toward streamlin- 
ing is near the saturation point 
adding: 

“Tf the industry carries the trend 
much further, we're likely to wind 
up with something which resem- 
bles a cigar on wheels.” 

Greiner said nobody knows “with 
accurate finality” whether the auto 
industry is now in a_ buyer's 
market. 

“Next spring should tell the 
story,” he said. “But we at Packard 
are taking no chances. We're pro- 
ceeding—according to plan—as if 
the buyer’s market is here, Frank- 
ly, we’re glad that times are chang- 
ing, because a buyer’s market is a 
normal market.” 
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Au Invitation te Dealers-- 


The exposition management takes pleasure in inviting the 
dealers to take advantage of the great opportunities 
offered them atthe .. . 


First International 


AUTOMOBILE SHOW 


February Sth to 10th 
LEXINGTON AVENUE © 
Armory jap 25a streer NEW York City 
This will be the first complete showing of imported auto- 
mobiles, motorcycles and accessories. The leading Euro- 
pean manufacturers will be represented with complete 
exhibits of their 1949 models. The firms and their repre- 


sentatives will be glad to discuss plans for 1949 with deal- 
ers interested in franchises concerning any of the cars. 








See = 





In addition to regular lines, there will be an interesting 
display of specially designed luxury cars available for im- 
mediate sale. 


AUTOMOBILE EXPOSITIONS 
57 PARK AVENUE, NEW YORK CITY 


Opening night (February 5): 7 P. M.-11 P.M. 
Sunday through Thursday: 11 A.M.-11 P.M. 
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For Parley 


WASHINGTON. — General Man- 
ager Ray G. Atherton of the Ameri- 
can Trucking Assns. last week an- 
nounced preliminary plans for the 
association’s convention next year, 
scheduled to be held Oct, 21-26 at 
the Statler hotel, Boston. 

The present outline of the con- 
vention program sets aside the 
first two days for meetings of the 
ten ATA conferences which rep- 
resent different types of carriers. 
The semi-finals and written exam- 
inations in the National Truck 
roadeo also will be held during 
the first two days. 

The first general session of the 
convention is scheduled for Sunday, 
third day of the gathering. It will 
be followed by the roadeo finals 
Sunday night. 

ATA’s executive committee will 
meet both Monday and Tuesday, 
while the board of directors will 
convene for its annual business ses- 
sion Wednesday, final day of the 
convention. The annual banquet 





AD Cn 
with an auto radio to fit 
and match ‘most every car 


_coeuy budget 


YOUR 1949 MARKET IS BIGGER THAN 


EVER! Motorola leaves no holes in your auto 
radio market .. . Motorola blankets the entire 
auto radio market with a precision-engineered 
radio ... for every budget need. This threefold 
coverage alone is a tremendous sales advantage 

° but when you back it up with Motorola’s 
incomparable “living room” tone, unfailing 
big power, plus beauty of design . . . you’ve 
got the quickest, most constant profit builder 
in the auto radio field working for you. 
Stock the new 1949 Motorola line for 
profits now! Write today! 





in October 


Wednesday night will 
close the meeting. 

For the first time, the conven- 
tion will be devoted entirely to 
meetings of the board, executive 
committee and conferences and 
the roadeo. There will be no 
meetings of the various ATA 
councils, sections and special com- 
mittees, 

Besides the Statler hotel, others 
that are allotting rooms for conven- 
tion delegates include the Bellevue, 
Copley Plaza, Copley Square, Ken- 
more, Park House, Somerset and 
Touraine. All requests for rooms 
are to be addressed direct to the 
hotels, ATA said. After all avail- 
able rooms have been filled, the 
housing bureau of the Boston cham- 
ber of commerce will seek to place 
applicants at other nearby hotels. 

Atherton emphasized that the as- 
sociation will handle no hotel res- 
ervations and will not accept ad- 
vance registrations for the conven- 
tion until Feb, 1, 1949, 


formally 










MODEL 609. 5 tubes; electric push 
button tuner; Alnico V dynamic 
speaker. Low battery drain . 
full automatic volume control . . . 
tuned R.F. stage. Beautifully 
matched control heads. 


MODEL 509. Extremely compact 


will not. 5 tubes, Alnico V dy- 
namic speaker. Very low battery 
drain . 
control... 
Matched control heads. 
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ATA Convention Plans 


Preliminary Plans Are Announced 


HUDSON DEALER 15 YEARS—The showroom and service department of Long's, 
N. J., occupy nearly 25,000 square feet. Pat Long, president of the 
lealer since 1933. 


(Hudson), Newark, 
company, has been a Hudson 





Nash Dealer Accountants 


Cheer Hospitalized Vets 


DETROIT.—As a year-end gift 
to veterans at the Dearborn (Mich.) 
veterans hospital, the Nash dealers 
accountants club of Detroit con- 
tributed a $695 “Sonovision” mo- 
tion picture projector. 

The portable machine, which 
shows late-run movies to bed-rid- 
den patients, was accepted for the 


hospital by Warren A. Cushing, 


chief of special services. Vera Slin- 
gerland, secretary-treasurer of the 
accountants club, presented a 
plaque which was attached to the 
projector. Also participating was 
Leonard E. Johnson, business man- 
agement manager of the Nash De- 


troit zone. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 


See the back pages of this issue. 











MODEL 309 .. . MOTOROLA’S NEWEST .. . THE 
NATION'S BIGGEST VALUE! Here's the new 309... a 
compact, well-engineered set that fits any car. 5 tubes plus 

1 miniature rectifier, Alnico V dynamic speaker, 3 gang 
tuning, tuned RF stage. Pin-sharp selectivity cuts through 


& powerful local stations to get distant stations. Low current 
drain on battery . . . full automatic volume control. 





MODEL 709 . .. MOTOROLA’S GOLDEN VOICE . . . THE WORLD'S 

FINEST AUTO RADIO! For power output and tone surpassing the 

most expensive consoles. Motorola's 709 is incomparable! 7 tubes plus 

1 miniature rectifier; electrically operated automatic push button tun- 

ing; powerful Alnico V dynamic speaker; push pull audio output; tuned 
R.F. stage. Beautifully matched control heads. 


control. 








. will fic cars that other sets 


. « full automatic volume 
tuned R.F. stage. 


e 
Moltcicla Inc. @ 4545 AUGUSTA BOULEVARD e 





409. 5 tubes; self-con- 
tained Alnico V dynamic speaker. 
Low battery drain .. . fully tuned 
R.F. stage. Full automatic volume 


Matched control heads. 


CHICAGO 51, ILLINOIS 
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Seen in Canada 


Dollar Supply Gains 
Augur 1949 Action 


OTTAWA, Ont.— Though there 
has been a steady improvement in 
Canada’s supply of U. S. exchange 
during the past few months, it is 
understood here that only a partial 
lifting of the present restrictions 
on imports for the automotive in- 
dustry is expected. 

Authorities foresee quotas at the 
outset rather than complete relaxa- 
tion, with action possible this year. 
In any case, other industries are 
more likely to benefit from this 
action first before the automotive 
industry, it is believed here. 

However, in political circles it 
is said that, if 1949 should prove 
to be a general election year and 
the Canadian government decides 
to appeal to the people before the 
end of the year, as observers have 
been predicting lately, then such 
restrictions, including those on im- 
ports for the automotive industry, 
would likely be eased considerably. 


It is no secret that the govern- 
ment’s so-called “austerity” pro- 
gram is not popular with the 
masses. Experienced observers real- 
ize that such a move would be con- 
ceivable before a general election 
takes place in Canada. 









Haulers Accused 
Of ‘Beating’ N.C. 
Weight Check 


RALEIGH, N. C.— According to 
Highway Commissioner Raymond 
Smith, “truckers are beating the 
North Carolina weight check. Some- 
thing should be done before they 
tear the roads to pieces.” 

Smith went on to say that the 
truckers “must have secret signals 
or something. They seem to know 
when a road is being watched for 
overloading. As soon as we start 
weighing trucks, the trucks stop 
coming.” 

The highway commission and the 
motor vehicles department both 
make periodic spot checks on the 
roads for overloading, Smith stated. 


Pa. Haulers Pick 


Safety Director 


HARRISBURG, Pa. (UTPS).— 
Harold S. Roberts, former chief of 
police of Littleton, Pa., and Taney- 
town, Md., has been appointed 
safety director of the Pennsylvania 
Motor Truck Assn., it is announced 
by Edward Gogolin, PMTA general 
manager. 

Roberts will handle details of an 
expanded highway courtesy and 
safety campaign announced by 
PMTA’s accident prevention divi- 
sion. Roberts, who also was a mem- 
ber of the Pennsylvania state police 
force, served overseas during the 
war with the American Red Cross 
in the Azores, Africa and South 
America. His experience in the field 
of highway safety activity also in- 
cludes work with insurance com- 
panies, 


‘Know This Man?’ 


Dealer Runs Guessing Game 
In Morning Paper 


ROCHESTER, N. Y.—Ralph Pon- 
tiac, 626 Main St. W., was quick 
to make good advertising copy out 
of a popular new feature in the 
morning newspaper here. 

Ralph’s ran a one-column adver- 
tisement captioned “Know This 
Man?” and a half-column photo 
with these underlines: “You've seen 
this picture many times before and 
he has made hundreds of people 
happy for years with the trouble 
free transportation he offers. Who 
is this man? Turn the page.” 

On the next page is the same 
picture attached to a cartoon body 
alongside an auto, with these lines: 
“If you haven’t met Charlie Weber 
who appears on the preceding page 
you better stop in and see him at 
Ralph Pontiac. He is anxious to 
hear from his customers who are 
awaiting Pontiac delivery.” 
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WHAT YOU SELL AS A DEALER FOR 


UM 


qDi* It ds LAN aD 


YOU SELL the brilliant new Austin’s 35- 
mile-per-gallon economy ... plus the power and 
efficiency of its high compression valve-in-head 
engine... You sell the Austin’s easy parking and 


smooth maneuverability in traffic .. . 


YOU SELL the Austin’s Continental smart- 
ness that makes it a style standout . . . its roomi- 
ness to match high price cars . . . its impressive 
list of fine features ...These are among many 


plus values you sell as an Austin dealer. 


AUSTIN is permanently established in the 
American market, the leader in imported cars. 
There is a growing nationwide network of Amer- 
ican dealers. A complete stock of replacement 


parts in this country. 


A LIMITED NUMBER of protected dealer 


franchises are still available. This is an unusual 
opportunity for a valuable franchise in the pop- 
ular price field. 


YOU are invited to write for full information. 


See the new English Austins—A-40 2-Door and 4-Door Sedans, “‘Sheerline” 
Custom Sedan, “‘Atlantic’’ Club Convertible, “‘Countryman” Station Wagon 
and commercial models. You'll find them all on display at the 


FIRST INTERNATIONAL AUTOMOBILE SHOW 


February 5th to 10th inclusive 
The Armory «+ Lexington Ave. and 26th St. - New York City 
The Austin Franchise Manager will be at the Show to discuss new dealerships 


1] 





THE AUSTIN MOTOR COMPANY, LTD. (ENGLAND) 
250 West 57th Street, New York 19, N. Y. 
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AUTOMOTIVE WASHINGTON 


Taft-Hartley Advocates 
Peril Repeal Strategy 


By ‘illiam Ullman 
ashington Correspondent 


[* THE OPINION of Capitol Hill legislative experts, or- 
ganized labor’s demand for repeal of the Taft-Hartley 
law and re-enactment of the Wagner labor relations act, 
before any effort is made to amend the latter, is due for a 
firm turn-down. When the Taft-Hartley law is repealed— 
and that is likely—a substi- ame es sac 
tute measure resembling the 
Wagner act, but carrying 
amendments embodying some of 
the Taft-Hartley provisions and 
also proposals made by President 
Truman, probably will be put 
through. 

This is not the procedure desired 
by President Murray of the CIO or 
of President Green of the AFL. 
Nor is it what the Democrats, in- 
cluding the President, seemed to 
promise during the campa‘gn. 





In both the House and Senate, 
the labor com- 
mittees are pre- 
ponderantly 
manned by pro- 
labor members. 
Under the cir- 
cumstances it 
may be expected 
that any labor bill 
—the Taft-Hart- 
ley repealer 
among them—re- 
ported from these 
committees would 
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Pioneers in low cost 
bank rate financing for 
automobile dealers 
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CALIFORNIA’S STATEWIDE BANK 












NATIONAL 


MEMBER FEDERAL 


comply with the demands of the 
labor leaders. 

The difficulty lies, however, in the 
fact that when the repealer bill 
comes before the Senate, it will be 
open to amendments from the floor. 
Even in the House, unless a “gag 
rule” should come from the Rules 
committee denying the right to offer 
amendments, efforts to amend the 
bill will be made, and conceivably 
could have strong backing. A ma- 
jority of the present House voted to 
pass the Taft-Hartley bill over the 
President’s veto. 

* * * 


| Veto Prospect Weighed 


HE REAL REASON the labor 

leaders are demanding that the 
Taft-Hartley law be repealed and 
the Wagner act restored, before any 
amendments in the Wagner act are 
made, lies in the fact that if amend- 
ments to the Wagner legislation 
displeasing to organized labor later 
were put through Congress, they 
would be subject to a presidential 
veto. In the present Congress, it 
probably would be impossible to 
pass such amendments over a veto. 

On the other hand, if such 
amendments to the Wagner act 
are placed in the bill repealing 
the Taft-Hartley law and restor- 
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| Court House, NADA director from Ohio; R. B. 
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BOARD OF TRUSTEES OF OHIO AUTOMOBILE DEALERS ASSN.—Left to right, standing: 
W. C. McConnell, Lorain: A. F. Schatz, Defiance; Chester C. Adams, Cadiz; F. C. Armstrong 
jr., Warren, secretary of OADA; Earl W. Miller, Bellefontaine; Ray Brandenburg, Washington 
Gardner, Mansfield; Carl E. Danner, Marion; 
John Glackin, Mt. Vernon; C. W. Medick, Columbus; John L. Hanley, Toledo; Walter Haller- 
man, Cincinnati; A. F. Kirsten, Cincinnati; Ralph J. Rodgers, Dayton; E. S. Dowd, Cleveland 
NADA director; Heber Jones, Middletown, and E. F. Titgemeyer, Painesville. 

Seated, left to right: Marcus Feder jr., Cleveland, second vice-president of OADA; Leo 
Snyder, Napoleon; Carl B. Horn, Lima; M. R. Purdy, treasurer of OADA, Van Wert; R. E. 
Reinhold, Cincinnati, president of OADA, and Lou Wilsch, Columbus, first vice-president. 

Trustees missing were: Harold R. Upton, Piqua; Leigh Watkins, Portsmouth; Ray Colling- 
wood, Findlay; C. B. Flesher, Sandusky; Frank A. Link, Sandusky; C. B. Nye, Athens; E. N 
Sands, Basil; R. J. Weaver, Dover; William E. Johnston, Cambridge; J. Frank Montgomery, 
Steubenville; A. A. Parker, Salem; Scott A. Gisinger, Salem; H. H. Fulk, Canton; Tom Fara- 
bough, Akron; Don Fetzer, Lodi, and L. F. Donneli, Youngstown. 


and the President over a barrel. 

Administration leaders dislike 
very much to disappoint the labor 
chieftains—who are insisting upon 
their pound of flesh in the form of 
immediate repeal of the Taft-Hart- 
ley act and reinstatement of the 
Wagner act. 

But it does not appear, however, 
that they could get such a repealer 
through both branches of Congress. 
Moreover, the President might well 
hesitate to leave himself and the 
country powerless to deal with 
strikes that would endanger the 
health and the safety of the Ameri- 
can people. 

Both Senator Thomas of Utah 
and Representative Lesinski of 
Michigan, chairmen of the Senate 
and House labor committees, re- 
spectively, have admitted that it 
will be necessary to couple with the 
Taft-Hartley repealer an amended 
and restored Wagner act—and 
neither is able to say just how far 
those amendments will go. 

* 


ed a 
Labor Holding Firm 

OTH CHAIRMEN are anxious 

to live up to the promise of the 

administration that Congress would 
repeal the Taft-Hartley act quickly. 
They realize that this may be very 
difficult; that many amendments to 
the repealer bill may take a long 
time for consideration, particularly 
in the Senate, and that the support- 
ers of Taft-Hartley are not going to 
give up easily. : 

It is expected that hearings on 
the new labor bill, whatever it 
may be—and it is believed it will 
follow somewhat the lines of the 
measure recently introduced by 
Senator Thomas, plus certain 
amendments recommended by the 
President—will get underway 
around the first of February. 

Unless the House and Senate com- 
mittees hold joint hearings, these 
hearings are likely to run a consid- 
erable time, and it may be weeks 
later before a bill repealing the 
Taft-Hartley act goes to either 
house for consideration. 

+ a + 
For More Economy 


( prrostriON to a huge spending 
program is gaining. Democrats 
like Senator Byrd of Virginia, Sen- 
ator George of Georgia and Rep. 
Doughton of North Carolina are not 
likely to be rushed off their feet by 
administration demands either for 
huge new expenditures or for in- 
creased taxes. 

Senator George heads the 
Finance committee of the Senate 
and Rep. Doughton, the Ways and 
Means committee of the House. 

Senator Byrd, chairman of the 
Joint Committee on Nonessential 
Expenditures in the Federal Gov- 
ernment, is recommending lopping 
more than 200,000 employes off the 
2,100,000 civilian payroll of the gov 
‘rnment,. 


Big Tests Are Ahead 


INCE CONGRESS is not likely 

to approve of big deficit spend- 
ing at a time when business 
flourishing and employment higher 
than ever before—and many of its 
members are opposed to increasing 
the tax burden—it looks as though 
material parts of the President’s 
program may be in danger. 

The real tests, however, are still 
to come. As one of the more con 
servative Democratic leaders of th: 
Senate put it: 

“This is the most radical Con- 
gress that has ever been elected 
it’s still not possible to say to what 
lengths it will go.” 


ing the Wagner act, and because 
of these amendments the Presi- 
dent should veto the bill, the Taft- 
Hartley act would remain the law 
of the land. In a measure, Con- 
gress has both the labor leaders 
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Rootes Group of Britain 
announces the introduction of a 
new tine of Motor Cars, 
styled to the most advanced American taste 
and engineered fo meet 


Mmerican requirements of comforl and safels 
, 


The Hillman Minx 
Fourdoor Sedan 


Sil pa nc 


AND THE SUNBEAM-TALBOT 





Profitable franchise opportunities await experienced and well financed dealers. 
Contact us at the First International Automobile Show, 69th Armory, 25th St. and 
Lexington Ave., New York, N.Y., February 5th through 10th, 1949—or wire direct to 


ROOTES MOTORS INCORPORATED, 27-11 Bridge Plaza North, Long Island City 1, N. Y. 











Farm Ownership 
Of Autos Up 
To 86.3 Percent 


NEW YORK.— America’s pros- 
perous farm families have greatly 
increased their ownership of auto- 
mobiles, trucks and tractors since 
the war. This is shown in a com- 
parison of subscriber surveys made 


by Country Gentleman in 1940 and; — 
1948. : 


TWIN SHOWROOM FOR TWIN CITIES—Kobb Motor Sales, Inc. (Nash), St. Paul, occupies 
this $75,000 enlarged showroom and parts and service departments at 


The surveys were conducted 
among selected samples of Country 
Gentleman readers—representative 
of that upper half of U.S. farm 
families who receive 90 percent of 
all farm income, the magazine said. 


The percent of families owning at 
least one automobile rose from 77.8 
percent to 86.3 percent. Those own- 
ing two or more cars now total 17.2 
percent, an increase of 3.3 percent- 
age points over 1940. 


Nearly 31 percent own at least 
one truck, an increase of 12.2 per- 
centage points over 1940. Multiple 
ownership of trucks also has gone 
up—17.1 percent of the families 
owning two or more, as compared 
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insures service profits and 
customer satisfaction 
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with former to right of double doorways and 
Kobb, who organized the dealership in 1936. 
Kobitka sales manager; Robert Kobb 

enry 


with 10 percent shown in the earlier 
survey. 

Tractor ownership nearly doubled, 
now standing at 42.8 percent, as 
compared with 25.4 percent in 1940. 
Nearly 22.7 percent of these families 
own two or more tractors, accord- 
ing to the survey. 


To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 


. Parts manager; Norman Osland, used-car manager; 
uecker, service superintendent, and Henry 
used-car lot and paint and body shop three blocks away. 





By J. B. Van Tassel 


CCORDING to a Crowell-Collier 
survey, the nation’s annual re- 
pair bill amounts to nearly $4,700,- 
000,000. According to latest reports, 
the total vehicles registered for 
1948 is 41,500,000. 
On this basis the 
annual repair bill 
would average 
approximately 
$113.25 for each 
vehicle registered. 
Also, according 
to NADA, the to- 
tal gas consump- 
tion for 1948 was 
31,857,000,000 gal- 
lons, or approxi- 
J. B. Van Tassel mately 768 gal- 
lons for each motor vehicle regis- 
tered. On a basis of 15 miles to the 
gallon, the average motor vehicle 
traveled 11,520 miles per year. The 
annual repair bill cost for each 


University Ave., 
latter on the left side. President is il A. 
Warren A. Kobb is vice-president; Frank G. 


eefe, office manager. Firm also has a 


Simmons Named Manager 
Of Utah Truck Group 

Appointment of LeRoy D. Sim- 
mons as manager of the Utah Mo- 
tor Transport Assn. is announced by 
Nick Galanis, president. 

Simmons has served for the last 
14 years, except during World War 
II, as promotion manager of the 
Salt Lake Tribune and Salt Lake 
Telegram. 
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THIS ¢ 


TEST R 


AR IS BEING DRIVEN 


OVER A FACTORY APPROVED 


OAD... 


Without leaving the service floor! 





THOROUGHLY 


CHECKED 
Under Load Conditions 


Every possible road driving con- 
dition is created by the operator 
pressing a button on the portable 
hand control. He observes the car’s 


Dealer Business Counsel 


Now Is the Time Service Income Is Really 
Needed by New-Car Dealers 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 








Service department profits in 1949 will depend on consistent customer 
satisfaction. Insure this profit source with accurate bumper-to-bumper 
diagnosis before each job is started ...and a thorough check of each 
completed job to guarantee peak performance on the road. Only the 
Clayton Vehicle Analyzer duplicates every road driving condition on 
the service floor to eliminate costly and hazardous road testing, guess- 
work “trouble shooting” and expensive service “‘come-backs.” Mail the 
coupon and learn how your entire service operation can be made profit- 
able by installing the Clayton Vehicle Analyzer in one service stall. 


PF SSee ee eeeseseeceeseeesenseeeesenee 


g CLAYTON MANUFACTURING COMPANY 

§ Box 550, El Monte, California ‘ lon 

. Please send us a free copy of your booklet, ‘How One Service Stall & 

1 Can insure Customer Satisfaction and Service Profits.” ; 

4 : MANUFACTURING COMPANY % 

g  Meme_ . EL MONTE, CALIFORNIA a: 

i ies ‘ mission 
: : DETROIT OFFICE 

: Addrese____ . 6432 CASS AVENUE ~ 

9 City _——____ shiek Da —___ State_ ee ; 
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i performance under each varying 

j load ... exactly as it would behave 

i on the road. Adjustments are made 
to insure peak performance on the 

| highway. All correlated units of 

i engine and driving mechanism are 
checked in operation, including 

1 ignition; timing; horsepower; cam 

i dwell angle; low speed carburetor 

i 

i 

I 

' 


mixture; high speed carburetor econ- 


omy range; low speed carburetor 
economy range; leaking, sticking 
or tight valves; manifold vacuum; 
piston ring blow-by; spark plugs; 
breaker plate; ignition vacuum 
advance; speedometer accuracy; 
voltage test on charging circuit; 
\ acceleration; clutch, trans- 
and differential; 
N foreign noises, and others. 
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mile on this basis is less than one 
cent. 

It is also interesting to note 
from the survey that only one- 
half of the annual repair busi- 
ness is going to new-car dealers, 
one-third to independent repair 
shops and the balance to gas 
stations and smaller operations. 
It is possible that the gas con- 
sumption figure as stated in this 
analysis may include gas for 
other than automotive consump- 
tion. However, the figure of ap- 
proximately $113.25 for the annual 
repair bill for each motor vehicle 
registered should be about right. 
If ever there was a time when 

service income was really needed 
by new-car dealers, now is the 
time. With costs and expenses of 
operations as high as they are to- 
day, together with a downward 
trend in both new and used car 
profits, dealers are going to need 
every penny of service income that 
they can get. 
- . > 
We ARE definitely in a buyer's 
market. Already discounts are 
being put into effect as high as 10 
percent on new cars, 15 percent on 
new trucks. Used car prices are on 
the downward trend and the sales 
of used cars are at a standstill. 
Maybe it’s seasonal, but I doubt it 
very much in view of the number 
of customers that have to be con- 
tacted when a new car comes up 
for delivery. 

Possibly the customer will tell 
the dealer that he does not want 
to take delivery now because of 
the cold weather, or because he 
doesn’t like the particular color or 
body style. However, investigations 
by dealers reveal that many of 
these customers cannot afford to 
handle a new car at this time. 

There are many ways to in- 
crease your customer labor sales. 
I would suggest you take imme- 
diate steps to bring your cus- 
tomer follow-up record up to 
date, and to make a study of 
customer labor orders with a 
view to determining which cus- 
tomers discontinued coming in 
for work in the past year. 

When you complete this study, 
I would suggest a letter of thanks 
ior their patronage be written to 
every customer and a special invi- 
tation be extended to them to come 
back to your service. Tell them 
you miss them. Tell them any and 
all improvements, no matter how 
small, that have been installed re- 
cently so as to make their visit 
worthwhile. 

Also, assure them that only fac- 
tory-engineered and inspected parts 
are used in the repair of their cars 
and that all your mechanics are 
especially trained to service the 
make of new car you handle, which 
guarantees better performance and 
a longer car life. 

~*~ * > 

NGAGE the services of some 

one who has a good telephone 

voice to call the owners of every 
car of your make registered in 
your territory, telling the owners 
the best service story you can 
make up about why owners should 
bring their cars into your place of 
business for repair work, rather 
than to take their car to some 
alley garage or gas station in their 
neighborhood. 

Remember many of these own- 
ers have independent repair shops 
and gasoline stations convenient- 
ly located in their neighborhoods 
that give them very good service 
at reasonable rates. 

Therefore, the new car dealer 
has to continue doing a good serv- 
ice selling job in order to main- 
tain a constant flow of so-called 
fixed income, which is the safety 
valve in his business. 

Eprror’s Nore: Any questions 
on business management will be 
gladly answered by J. B. Van 
Tassel, care of AuToMoTivE News. 


Copples Buy Partnership 

Half interest in Minneola Imple- 
ment Co., Minneola, Kans., has been 
purchased by Mr. and Mrs, 8S. J. 
Copple from Clarence Saults. Cop- 
ple was formerly associated with 
the Harris Chevrolet Co, in Min- 
neola. 
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THE BIGGEST YEAR IN ITS ENTIRE HISTORY 
The Evening Bulletin 


PUBLISHED IN 1948 THE LARGEST VOLUME OF ADVERTISING 
EVER PUBLISHED BY ANY PHILADELPHIA DAILY NEWSPAPER 


vy, 
VY, 


FIRST IN RETAIL ADVERTISING 





FIRST IN NATIONAL ADVERTISING 





FIRST IN TOTAL DISPLAY ADVERTISING 





FIRST IN DEPARTMENT STORE ADVERTISING 


NX 


FIRST IN TOTAL ADVERTISING 





THE CURRENT RECORD AGAIN DEMONSTRATES 
THE ADVERTISERS’ CONVICTION OF THE SALES 
PRODUCING POWER OF THE EVENING BULLETIN 
IN PHILADELPHIA AND ITS TRADING AREA 


The Evening Bulletin 


IN PHILADELPHIA NEARLY EVERYBODY READS THE BULLETIN 
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BUILT ALONG COLONIAL LINES—The new headquarters of Prestonburg Lincoln-Mercury 


Sales in wenernee. K 
Ranier is owner of the dealership. 


School-Bus Load 


Rises in Florida 


TALLAHASSEE, Fla.—An aver- 
age of 107,583 children rode school 
buses daily in Florida during the 
1947-48 school year, an increase of 
9 percent over the preceding year, 
it was reported by State School Su- 
perintendent Colin English. 

Florida school buses averaged 
73,650 miles to and from school each 


day, a total of 13,257,000 miles for 


y. Knotty pine paneling is used in the showroom and offices. Harry 


the 180-day school term. In use 
were 1,527 standard buses, 60 small 
buses and 105 passenger cars. Most 
of the buses, 1,256 of the standard 
type, were owned by the counties. 
The rest were rented from private 
owners, 


Bennett Motor 


Bennett Motor Co., Cheraw, S. C., 
has been formed with capital stock 
of $50,000 to deal in automobiles, 
trucks, etc. Russell E. Bennett is 
president. 


VISILITE GLARE SHADE 


ASI Show Facts 


Chicago Event Drew 49,129 People, Including 
7,357 Jobber Executives and Salesmen 





CHICAGO. — The five-day Auto- 
motive Service Industries Show 
here last December drew an attend- 
ance of 49,129 people, it was re- 
ported last week by the ASI joint 
operating committee. 

Attendance by jobber executives 
and salesmen totaled 7,357, down 
approximately 10 percent from 
the previous year’s record 8,170. 
Also attending were 204 overseas 


Tacoma Dealers Resume 


Saturday Business Hours 


TACOMA, Wash. —For the first 
time since shortly after close of the 
war, Tacoma automobile dealers are 
keeping their salesrooms open on 
Saturdays. 

Decision to remain open was 
made at a dealer meeting after ex- 
tra measures were deemed neces- 
sary to dispose of mounting used- 
car stocks. Little activity was re- 
ported on the first Saturday, how- 
ever, as the public had not become 
“educated” to the new program, 





LASTING SATISFACTION 


ers, 6,610; other guests, 619; total, 
10,256 

Dec. 10: member jobbers, 397; 
non-member jobbers, 1,530; manu- 
facturers, 5,241; other guests, 391; 
total, 7,559. 

The 178,510 square feet of space 
used in the 1948 show compared 
with 172,738, the prevoius record 
made in 1947. 

There were 528 exhibitors in the 
1948 show as compared with 486 in 
1947. A total of 300,805 square feet 
of space was used for the latest 
ASI event. 


Chicago Dealers 
See Chevrolet, 


Pontiac Same Day 


CHICAGO.—For the first time in 
history, two General Motors divi- 
sions, Chevrolet and Pontiac, un- 
veiled their 1949 models here to 
dealers on the same day (Jan. 14). 

Pontiac led off with a luncheon 
at the Palmer House, and Chevro- 
let staged its activities at a dinner 
in the Stevens. Dealer meetings 
were held at both hotels in the 
afternoon. 

H. J. Klingler, general manager 
of Pontiac, preceded the luncheon 
by holding a press conference at 
which he disclosed that Pontiac 
production will experience a rapid 
upturn to 1,200 to 1,500 cars daily 
by March; that 66 percent of 1948 
sales were credited to the Stream- 
liner line; that 60 percent of the 
1949 output will be produced in 
assembly plants throughout the 
country; that this year the eight- 
cylinder models will account for 75 
percent of production and sales, 
and that last year 70 percent of 
Pontiac orders specified Hydra- 
Matic transmissions. 

“We're not oblivious of the fact 
that we are in a changing market 
and it is changing faster than 
some people admit,” said Klingler. 

Efforts to draw him into a con- 
troversy over Regulation W failed. 
He commented that “we are not 
taking a stand against Regulation 
W at this time.” He warned that 
the size of order backlogs should 
be discounted considerably. 

T. H, Keating, general sales man- 
ager, was the chief speaker at the 
Chevrolet party. He expressed opti- 
mism over the outlook for sales of 
the 1949 Chevrolets, promised “con- 
tinued leadership” in the field and 
added that production of both cars 
and trucks bearing the Chevrolet 
nameplate will show an increase 
this year over the banner 1948 
record. 

















guests and 224 factory executives. 

Because the 1948 show was strict- 
ly a manufacturer-through-whole- 
saler-to-retailer activity, several 
classifications that attended the 
previous year’s show did not par- 
ticipate in 1948, 

However, the number of exhib- 
itors and exhibit space used in the 
1948 show were both at new peaks, 
according to the committee. 

A breakdown of attendance was 
reported as follows: 

Mem! 


Daily attendance at the show was 
reported as follows: 

Dec. 6: member jobbers, 3,457; 
manufacturers, 7,067; other guests, 
231; total, 10,755. 

Dec, 7: member jobbers, 3,352; 
manufacturers, 7,385; other guests, 
263; total, 11,000, 

Dec. 8: member jobbers, 2,280; 
manufacturers, 6,980; other guests, 
299; total, 9,559. 

Dec. 9: member jobbers, 996; non- 
member jobbers, 2,031; manufactur- 





Metal visors, goggles and movable 
gadgets were not the answer. 
VISILITE IS! No loss of vision. No 


Gives scientific eye protection. 
Is never in the way. 
Does not change outside appearance of car. 


Hilty Optimistic 
For °49 After 


Lasts the life of the car. 


Reduces harmful glare 85-88%. 


wind resistance. Optically true. No 
traffic light trouble. Equally effec- 
tive against sun and headlights. 


Dealer Tour 


LANSING.—Forecast of a “good 
year” in 1949 for Reo Motors, Inc., 


Easily installed in an average of 15 minutes. 
Y 9 was made last week by R. D. Hilty, 


Reo’s general sales manager, on his 
return from a series of distributor- 
dealer meetings in the Southwest. 

The company’s distributor-dealer 
organization is geared for a com- 
petitive buyer’s market, he said, 

Looking back over the past year, 
Hilty said that Reo has broadened 
its line to provide the most com- 
plete range of trucks in the com- 
pany’s 45-year history. 

Price increases for Reo models, 
he ‘said, represent the smallest in 
the entire truck industry during 
1948, 
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“Many manufacturing improve- 
ments are now being made which 
will be reflected in increased plant 


VISILITE CORPORATION, Bex Ne. 1211, Saginaw, Michigan 








Send us: ; 
New model cars with angled windshields admit more sun- ae —_ = ooo oo — 
° . ist ucts,” he said. “Installation of addi- 
glare. Drivers of these cars find a particular need for VISILITE. Widiite cate, mae of evr Vous tional modern machinery, repre- 
Visilite sets, make of cor uae senting major investments, is now 








going on.” 


N.C. Exhibit 
14th Annual Conclave 
Set for May 15-18 


Chevrolet Dealers: 1948 Models 9.75 list less 40%, cost 5.85 
Order from Chevrolet Motor 


Division Warehouse. 


‘49 Styline — GM Accessory 


Cadillac Dealers: 
Order from Cadillac Motor 
Division Warehouse. 


"49——2 Door Models—Part 


EXCEPTIONS: Cadillac, Olds 98, Packard and 1948 Hudson: 12.50 
list less 40% or 7.50. All 1949 Models 12.50 list less 40%, cost 
7.50. Open account— 10th prox. net. 


No. 1455598. Part No. 986354. BUICK, PONTIAC, OLDSMOBILE, KAISER-FRAZER AND NASH en aii 

eld in connection wi 
'‘49—4 Door Models—Part "49 Fleetline—GM Accessory DEALERS: WE NOW HAVE VISILITES FOR YOUR 1949 MODELS. the 14th annual convention of the 
No. 1455599. Part No. 986355. North Carolina Automobile Dealers 


Assn. at the Carolina hotel here 
May 15-18. 
Bessie B. Ballentine, executive 


Dealer's Name 
All above models are 12.50 list, net 7.50. 





—— said the exhibit would 
VISILITE CORPORATION City State titan. 
1905 N. MICHIGAN AVENUE «+ SAGINAW, MICHIGAN by. 2 eee ee oe ee 


ery exhibits. There will also be out- 
side exhibit space. 
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. .- For protecting’ new car purchasers 


Sure, you are interested in the mechanical performance and servicing of every car 
you sell. But isn’t “appearance” protection equally as important? It’s “appearance” 
that comes first in buying a new car. And when you protect that “appearance” for 

your customers, they not only will be more satisfied, but they will make a real investment 
in the future trade-in value of their cars. That's why thousands of dealers say they ‘won't 
let a new car go out of the shop without a Liquid Glaze protective treatment.” 





——— eS 


NEW CAR DEALER 


lry 
\\ / 
\ va 


os building up ‘repeat’ business 


A Liquid Glaze “protective” treatment should be applied semi-annually to maintain that original 





lustre and beauty. There is no reason why your customers must go elsewhere; each return visit to you 
may mean other servicing jobs as well! 
















... For a complete new “service department” profit — 


Thousands of dealers are opening Liquid Glaze “Appearance Protection Departments” as a major 





source of income. Net Profits range from 40% to 63'/s % after deducting all material, labor, 
space, and overhead costs. We have assembled all of the facts and figures you need to 
install such a department in your own shop. We will gladly mail them on request. 


.. For extra counter sales 


Liquid Glaze is packaged not only in gallons and pints (for your service department 
use), but also in economical 8-oz. bottles for customers who would prefer 

to apply Liquid Glaze themselves. Here again you can build repeat 

sales because Liquid Glaze is sold exclusively by new car dealers. 
Counter display material furnished free. 





_— Oa see fee ee ay eerie nin cree ee 


LIQUID GLAZE, INC. 
704 Sheridan Street, Lansing 6, Mich. 


Please send, without obligation to me, “Facts and Figures,” 
floor plans, pictures, etc., for installing an Appearance 
Protection Department. 


ee 0 a a 


ATTENTION OF. 


ADDRESS____. 
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“AN APPROVED ACCESSORY OF LEADING AUTOMOBILE MANUFACTURERS.” 
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Traffic Death Rate 
Hits All-Time Low 


WASHINGTON. — Plans for an- 
other full-scale highway safety con- 
ference called by President Truman 
for June 1-3, here, have been given 
impetus by indications that the na- 
tion established a new all-time low 
traffic death rate in 1948. 

The National Safety Council 
estimates that highway deaths in 
1948 probably did not exceed 32,- 
000, a saving of 300 lives com- 
pared to the 32,300 toll in 1947, 

The November toll of 2,930, a fig- 
ure 4 percent under that of the 





DeMace Heads Used Cars 


Hyman Mossberg, president of 
Mossberg Motor Corp., Hartford, 
Conn., has announced appointment 
of Patrick DeMace as manager of 
the company’s used-car department. 
DeMace has been associated with 
Hartford dealerships for more than 
25 years. 










same month last year, brought the 
11-month total to 28,670, a reduc- 
tion of 2 percent from the same 
period of last year when 29,110 
deaths were reported. 

Although the expected saving of 
300 lives is relatively small, it was 
accomplished despite sharp in- 
creases in vehicle travel mileage. 

It has been estimated that 
travel in the first 10 months of 

1948 totaled 38388 billion vehicle 
miles, At the end of the first 10 
months of 1948, the number of 
deaths per 100 million vehicle 
miles of travel stood at 7.7. The 
death rate for 1947 was 8.6. . 

November’s record put an end to 
the threat of a rising trend in high- 
way deaths, September showed a 
4 percent increase over the same 
month of 1947, and October fol- 
lowed with an 8 percent jump, vir- 


Attend the Premiere Showing of the Underwood Sundstrand 
Automobile Dealers Accounting Machine at the 
National Automobile Dealers’ Association Convention. 


Time: January 24, 25, 26, 27, 1949, 
Place: Underwood Exhibit, 


Civic Auditorium, Larkin Hall, 


San Francisco, California 


Underwood Corporation 


Accounting Machines . . . Adding Machines . . . Type- 
writers ... Carbon Paper .. . Ribbons 


One Park Avenue New York 


Underwood Limited, 135 Victoria St., Toronto 1, Can. 
Sales and Service Everywhere 





Underwood Corporation 
One Park Avenue, New York 16, N. Y. 


Please send me new illustrated folder showing complete 
approved Underwood Sundstrand Automobile Dealers 


tually nullifying reductions of ear. | 
lier months. | 

The President’s conference organ- 
ization is accelerating plans to re- 
focus national attention on the ac- 
cident problem. 

Maj. Gen. Philip B, Fleming, 
adminstrator of the Federal 

Works Agency, who again has 

been designated by President 

Truman to serve as general chair- 
man of the conference, met with 
a group of safety experts from 
all parts of the country here last 
week to consider objectives, at- 
tendance and methods of promo- 
tion for the conference. 

Conference committee secretaries 
also met in Washington to plan the 
development of basic material for 
consideration of the conference. 

In view of the fact that small 
towns and rural highways have 
been showing increases in traffic 
fatalities, while larger cities have 
shown reductions, the coordinating 
committee, headed by U. S. Public 
Roads Commissioner Thomas H. 
MacDonald, voted to expand tech- 
nical reports and research projects 
to give special attention to those 
areas. 


It's Show Time for Chevrolet 


J 
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CHOICE OF STATION WAGONS—For 1949 Chevrolet offers two of these body styles, both 

similar in design but differing in structure. In addition to conventional wood body type 

{ebeve). the division introduces an all-steel body, on which appearance of wood panelling 
s been retained through unusual metal finishing methods. 





FOR THE SUNNY SEASON—Here’s the convertible offered in Chevrolet's 1949 Styleline 
series. An automatic top is but one of many conveniences offered convertible owners, the 
division says. On all new Chevrolet models a new manual gearshift has been adopted and 
steering geometry has been improved. Wheels, made,smalier, carry extra-low-pressure tires. 
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THERE'S A BUSTLE IN THE BACK—Sedans in Chevrolet's newly-introduced Styleline series 
for 1949 carry blown-out “notch backs,"’ in which curvature of roof meets rear deck at body 
belt line. Chevrolet trunks, enlarged on both Styleline and ‘fast back'’ Fleetline models, are 
equipped with automatic lock. Bodies are 2!/2 inches lower than on previous Chevrolets and 
now are 63% inches high. 


s 


BASIC BODY CHANGES—Outline of a ‘49 model laid over a ‘48 illustrates design features 
of new Chevrolet. While axle centers remain relatively unchanged, engine and passenger 
compartment have moved forward along frame. Rear-seat passengers now sit ah cA 
back wheels instead of directly over them. All seats have been lowered. 





sis view points up twin ventilating funnels, 
new on new Chevrolets. Air inlet tubes lead 
from sides of radiator to a position under 
dash and volume is controlled by knobs 
mounted on instrument panels. Also apparent 
in this picture are new locations of oil filler 
pipe and battery. 


Dorsey Chevrolet Constructing 
New Plant at Tekoa, Wash. 
Dorsey Chevrolet Co., Tekoa, 


FENDER HIDEOUT—Gas tank filler cap on 


1949 Chevrolet is concealed 


under sprin 
hinged lid in rear fender. oe 














16, N. Y. 


@ 1949 


Accounting Machine System. 


NAME OF COMPANY 





YOUR NAME AND TITLE 
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Oehlert Open House 


Oehlert Tractor & Equipment Co., 
Hays, Kans., held open house to in- 
troduce a new Caterpillar sales and 
service. The program consisted of 
movies, equipment display, souvenir 
gifts, lunch and a dance. Herbert 
Hickerson jr. is manager. 


Wash., has. announced the letting 
of contracts for the construction of 
a $25,000 building. 

Walter Dorsey, owner of the firm, 
said that the company would serv- 
ice the complete GM line as soon as 
the one-story, 143-by-50-foot build- 
ing is completed. 

















. Only 5 out of every 1,000 New Orleans families are reached by the 
Big 3 syndicated Sunday Supplements. .. American Weekly, This Week and 


Parade. 


. . Only 218 out of every 1,000 New Orleans families are reached by 
the Big 3 of the Weekly Magazines. ..Life, Saturday Evening Post and 


Colliers. 


- . Only 236 out of every 1,000 New Orleans families are reached by 
the Big 4 of the Women's Magazines. ..Ladies Home Journal, McCall's, 
Woman's Home Companion and Good Housekeeping. 


. Only 73 out of every 1,000 New Orleans families are reached by 
the Big 4 of the Shelter Group Magazines. ..Better Homes and Gardens, 
American Home, House & Garden and House Beautiful. 


The combined circulation of the above Magazines, plus Cosmopolitan, 
American, Red Book and True Story, represent 741 copies per !,000 fam- 
ilies in New Orleans, or only about one third of the average for first 50 


Metropolitan areas! 


The Times-Picayune States Roto Magazine ALONE reaches 860 
unduplicated families out of every 1,000 in metropolitan New 
Orleans. Add this powerful medium to your advertising schedule 
and you add the rich New Orleans Market to your sales po- 
tential. Monotone, Spot, Duotone and full color at a rate com- 
parable to or lower than each of the magazine groups. 
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(4, UpSele 


in the South’s Greatest Market 





_s 


ONE Magazine that gives you 
Move Readers than 

the 18 largest magazines 

combined! 






Greer Garson as Julia Packet 
in “Julia Misbehaves” 
an MGM Picture 





OWNING AND OPERATING RADIO STATIONS WIPS AND WTPS FM — REPRESENTATIVES: JANN & KELLEY, INC, 












$4. Billion 


ATLANTIC CITY, N. J.—Beards- 
ley Ruml, noted economist and 
chairman of R. H. Macy & Co., New 





Punitive Damages 
Customer’s Right to Sue 
Is Upheld by Court 


WASHINGTON. — The right of 
Henry G. Bartsch to sue the Ford 
Motor Co. for $50,000 punitive dam- 
ages because he allegedly was mis- 
led into believing that he could 
get a car rapidly by placing a $25 
deposit on a dealer’s order book 
was upheld here last week in Dis- 
trict Court. 

Bartsch declares he placed the 
sum on deposit in Richmond, Va., 
in October, 1945, and has not yet 
received the new sedan he wants. 
In 1947 the suit was dismissed in 
Richmond. 

In addition to the punitive dam- 
ages, Bartsch asks $3 a day for 
1,000 days he was without a car in 
his business for $500 costs. 


Truman Tax Boost Request Ruled Out, Ruml Says, 
By Business Outlook and Budget Needs 
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for What? 


York department store, declared in 
an address here that President Tru- 
man’s proposed federal budget fails 
to show the need for $4,000,000,000 
in new taxes he recommended, 


Instead, there is room for low- 
ering federal taxes this year and 
especially excise taxes, Ruml told 
the annual convention of the Na- 
tional-American Wholesale Gro- 
cers’ Assn. 

“I take the position,” Ruml said, 
“that, in view of the economic out- 
look and budget requirements as 
presented, no convincing case has 
been made for an increase in taxa- 
tion; indeed, that there is room for 
some adjustment downward, at 
least in excise taxes which are 
inequitable and which bear un- 
evenly on business enterprise, a 
harmful and unnecessary legacy of 
the wartime taxation of five years 
ago. 

“If tax rates should be increased 
as has been recommended, to pro- 
vide an additional $4,000,000,000, the 
excess of receipts over expendi- 
tures, that is, surplus in the cash 









DEEP IN THE HEART OF TEXAS—Two Texas rangers who sii resemble Don Ahrens, 
sr renneer of Codtine for a picture. 


Cadiliac's sales manager, and Jack Gordon, gener 


a 
Ahrens and Gordon were on a tour of Texas Weeibutorshige when the Fort Worth chamber of 


commerce lured them into the 10-gallon hats. 





consolidated budget would be some 
$5,500,000,000,” Rum! said. 

“There is no need at the present 
for a surplus of this magnitude. 
Indeed, in view of the uncertainty 
as to the business outlook and the 
level of employment, such a sur- 
plus is positively dangerous.” 

As an alternative to an increase 





in taxation, he urged the sale of 
U. 8S. government savings bonds to 
the public, saying the latter step 
“is effective as a deflationary meas- 
ure and much more flexible and 
much more appropriate than a tax 
increase to the situation in which 
we find ourselves in the coming 
year.” 


The Correctly Engineered Guard for 1949 FORD 





Fast Installation 


Triple Plate 








MAKE THIS 
SIMPLE TEST 


1. Place foot on end of either front 


or rear bumper. 
2. Push toward car. 


3. Bumper bends into fender. Re- 
sult—high priced repairs. Cello 
Fender Guards take this deflec- 
tion out of the bumper, thereby 
preventing costly repairs to the 


fenders. 


3 Point Bracing 


The Fender Guard clamps over end 
of bumper. Brace is bolted to skirt 
Attaches to 
bumper at existing factory bolt. 
This adds rigidity to bumper ends 


behind bumper bar. 


and eliminates flutter. 
Lists at $13.75 pr. 


on copper. 


Easily installed with ordinary tools by average person in a few min- 
utes. Cadmium plated hardware and brace assembly. 


SOLD BY ALL LEADING DEALERS 


FENDE 


able sales. 


BEAUTY ° 


GUARDS 
A MUST PROTECTION - - Front & Rear 


As necessary to every car as life 
belts to a ship. Every car is a pros- 
pect. Cello—pioneers in the field 
since 1910 — offer guaranteed 
chrome plate, quickly installed 
guards to help you make profit- 


RAPID MOUNTING 
PROTECTION 
GUARANTEED CHROME 








Custom Styled Grille Guard 


Custom built to fit over standard bumper guards—dual 
inches high. Heavy tubular crossrail guard is high tensile steel stamp- 
ing—40% stronger than mild steel. Triple-plated: chrome on nickel 


R 


carton. 


uprights 20% 
Lists at 


$24.95 





FORD TRUCK GUARDS 


The grille, 
get maximum protection with massive, sturdy 
Cello Guards. Uprights are 20% inches high. 
Crossrails are 1% inches square, embossed, 
cold-drawn deep channel sections. Rugged, 
sturdy studs, nuts and lock washers fasten 
heavily rust-proofed back plates. Approx. wt. 
of 986-A or -B individually packed, 19 Ibs. 
905-A or -B six to the carton, wt. 44 Ibs. per 


fenders and lights of Ford trucks 


986-A or 905-A fits models F-1, F-2, F-3 
905-B or 936-B fits models F-4, F-5, F-6 


Dual Rail Guards 936-A or 936-B 


List Price $22.00 


Single Upright Guards 905-A or 905-B 


List Price $8.75 


CEERLQrovucts company, East Boston 28, Mass., U.S.A. 








$3 Million Jump — 
In Auto Levies 
Urged in Montana 


HELENA, Mont.—New or in- 
creased taxes to provide $3,000,000 
@ year in additional revenue to 
match federal-aid highway con- 
struction funds has been urged by 
Gov. John W. Bonner of Montana. 

As possible “equitable methods” 
by which such revenue could be 
raised, he suggested an increased 
gasoline tax, higher tax on diese) 
fuel, a new tax on propane, butane 
and other fuels, an annual tax on 
trucks determined by tonnage, and 
annual tonnage tax on trailers and 
semi-trailers, and a caravan law 
providing fees for vehicles trans- 
ported for hire on highways. 

“The people of Montana know 
that revenue must be raised for the 
maintenance and construction of 
our highways,” Gov. Bonner de- 
clared, “and I again seriously rec- 
ommend that you find ways and 
means during this session to obtain 
revenue which will insure a real 
program of highway maintenance 
and construction for Montana. 

“Delay in solving this problem 
will avail us nothing, but on the 
contrary will lead, in my opinion, 
to a substantial loss of the millions 
of dollars which we have already 
invested in our roads. Not only 
this, but the lack of a real highway 
program will inconvenience our 
own residents and will substantially 
diminish the revenues which Mon- 
tana each year receives from its 
tourists. 


“In considering our highway sit- 
uation, I earnestly call to your at- 
tention the feasibility of working 
out a program for farm-to-market 
roads which is essential to the 
farmers and ranchers of this state.” 


Dealers Advocate 
Credit Relaxation 
In Springfield 


SPRINGFIELD, Mass. — Credit 
restrictions are beginning to have a 
sour effect on sales of both new and 
used cars, leading Springfield deal- 
ers said last week. 

Some dealers called for relaxing 
of restrictions making possible pay- 
ments over a longer period to help 
prospective buyers. They point out 
that the present restrictions impose 
a heavy burden on buyers of high- 
priced cars. 

Another dealer said the full effect 
of Regulation W is being felt in the 
sales of used cars of the 1947 or 
1948 variety. 

One new-car dealer said he had 
the names of 700 prospective cus- 
tomers on his waiting list but 
doubted whether more than 200 
could meet the Regulation W obli- 
gation. 


Horning Award 
SAE Votes Honor 


To A. C. Pilger 


NEW YORK.—Research which 
inaugurated a new technique to 
determine engine deposits of sludge 
and varnish and bearing corrosion, 
and which evaluates engine lubri- 
cants and gasoline when engine de- 
sign factors and operating condi- 
tions are known, won for Adolphus 
C. Pilger jr., Tide Water Associated 
Oil Co., Detroit, the 1947 Horning 
memorial award of the Society of 
Automotive Engineers. 

John A, C. Warner, secretary and 
general manager of the society, an- 
nounced that the nation’s highest 
award for a new contribution to 
adaptation of fuels to engines and 
engines to fuel had been voted to 
Pilger for a paper presented during 
the 1947 SAE summer meeting at 
French Lick Springs, Ind. 

The new method produces high] 
accurate information largely be 
cause it can be set up as a perma 
nent program, Warner said. 

Presentation of the award will b: 
made during the SAE annual meet 
ing at the Book-Cadillac hotel, Jan 
10-14, in Detroit. The committe: 
which selected Mr. Pilger’s paper 
“Field Testing of Motor Oil and 
Gasoline,” was composed of T. A 
Boyd, Research Laboratories divi 
sion, General Motors Corp., Detroit 
chairman; A. J. Blackwood, Stand- 
ard Oil Development Co., Elizabeth 
N. J., and A. M. Rothrock, Nationa! 
Advisory Committee for Aeronau- 
tics, Washington. 
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The Editors of TRUE ° The Man’s Magazine + were too close 


to the job to realize the February issue 
was “loaded” when final proofs were sped to the printer. Later, one 
of them thumbed idly through the dummy. Suddenly he stopped, leafed 
back, rapturously counted the dazzling names: Paul Gallico, Robert 
Ruark, MacKinlay Kantor, Budd Schulberg, Lucian Cary, Philip Wylie, 
Ken Purdy, Carlton Brown, Robert Pinkerton—and more! “This,” he 





roared, “is a GREAT issue!” Here is a summary of the issue. Story for 
story, no other magazine in the country will top it. 


WE ARE READY, MR. STALIN 
rt C. Ruark 


lavy'’s way of saying 





; planes fly down their collars, de- 
bver their heads. It’s Army, Navy and 
Progether. it will come as a surprise — 
and a comfort—to those who think America is 
strutting around with its military pants down 
calls it the Common-Sense Commgn 
finding out why. 


THIRTY ODD Y, 
B. Pra 


This is TRUE’s book- 
stunning by-line — B. P 
well-known for his m fight stories, is the author 
of What Makes Sam Run and The Harder They 
Fall. His dad, B. P. Schulberg, is a Hollywood 
Pioneer and one-time production chief of Para- 
mount Pictures. The story is an exchange of inti 
mate letters between father and son i 
trace the history of the movie 
days to the spectacular pres 
with Hollywood?” They have 
you want ammunition for bi 
find it here. They shed sparkling new light on 
directors, producers, stars and on the inner work- 
ings of the industry. You'll learn things you never 
knew before. Did D. W. Griffith invent the close-up? 
No. It was Edwin S. Porter. And Porter actually was 
the father of the dramatic motion picture. No man is 
better qualified thg@—B. P. to give you the lowdown 
on the flickers © two men could h 
it more entert 









him off. He was short, fat, bald and wore horn- 
rimmed glasses. Not the man you've always wanted 
to meet, perhaps, but the British Army doted o 
him. He was their ace triggerman — profession¢ 


and kill him,” they'd tell Hect 
They'd let him figure out wha 
he found himself in a French 
Nazis, all ticketed, and two French 
just added distractions. There was no time for 
courtesy, but Hector found a way. This is just one 
incident. 


THE HOTTEST MAN ON WHEELS 
Ken W. Purdy 


Tazio Nuvolari is an undersized, 56-year-old Italian 
—and at this point we ask you to take a deep 
breath. He is the greatest driver — the hottest pro- 
fessional in a nest of red-hot pros. Nuvolari is a 
dying man. He has started his last few races know- 
ing that at the end they'd have to lift him out of 
the car, his yellow sweater wet with blood. He 
curses, yells, bangs his fists when he drives. He 
breaks every rule of racing. He slams into a curve 
the wrong way, comes out right. His judgment of 
a car’s balance is fantastic. He has driven with his 


ds on the stem a 


OUR OF GLORY 
Paul Gallico 
Remember Gertrude Ederle, the shy, brown-haired 
kid who swam the English Channel back in 1926? 
She was the sweetest thing tg come out of the 
Tabloid Twenties, and of all . 





titans of the Daily 

D mselves in the fine print, and 
having engineered a whopping picture 
coop with the aid of six airplanes, hatched it too 
soon and laid a glorious egg. 


MARS IN AQUARIUS, O 





find yourself frantic with anxiety as ‘he 
vavels | in taxis, buses, trains and planes and always 
just misses getting to the head. You'd think he'd 
have time during that exciting mission to # 

in a B-17. Nope. He wa civilian gunn 
it or not, and the Germdjs kept him b 
way and back. It’s as hilari 
tion_as you'll ever 


- Pinkerton 


anadian North to trap bush country never before 
entered by white men. Bob Pinkerton, an old trap- 
‘per himself, talked with him just before he left. 


“How about Indians?” Pinkerton asked. “I've never 


had trouble with them,"’ Graham said. He ne 


prospectors whe 
worth. Of him the 
Bian” — their highest 
the North by a man 
who knows whereof he es. 










THE CASE OF THE HAMMY MURDERESS 
Alan Hynd 


Clara Phillips lived a purple moyie of 


making back in 1922-2 se li 

and a fascinated reg 

Dark, pr 5 

rap 4 -rafe chew. 
Sh sa an. When he 
be ; Clara and a fri brutally mur- 
deréd her luckless rival. She adiied herself at the 
trial, the public adored her, did apparently the 
jyry adored her. She got only ten to life in San 
Quentin. Most of all, however, Jesse Carson adored 
her. He fell in love with her at the trial and next 
came into her life outside her cell window, saw in 
hand. She hid in a cave, disguised herself in 
St. Louis and lived adored in Honduras—until a 



















































m set out from Seattle in 1931 for the 










27 


reporter, disenchanted by all the hoocy, went to 
work. What happened next is not only incredible 
but true. 


THE LIGHT ON PURDY’S HILL 
Donald E. Keyhoe 


If you owned a moonshine still, you wouldn't want 
a 2,000,000-candlepower beam flashing on it. Jeb 
Purdy didn't, and what with a touchy trigger finger 
and two hulking sons, he was hard to get along 
with. Back in 1929, the Department of Commerce 
was busily lighting up the airmail routes and in- 
structed its Airways extension men to erect a bea- 
very ten miles. Slim Smith had to get a light 
on Purdy’s Hill — or jog the airway, and you 
og the ai what happened? “God- 
veg@pers™ roared Jeb. ‘Now they’re fixin’ 
a sarch-light for spyin’ out stills.’’ We'll 
leave it up to you to find out how Airways’ Man 
Smith bamboozled the Purdys into lighting up the 
whole shooting match — and that’s no joke. 


THE MOST ACCURATE SHOOTING 
IN THE WORLD 
Lucian Cary 


t at a mark ae 





an a postage 

too ay A — and have 

ed row to get into the 
y've been ‘adie it for 100 years in 
Dntry and canceled out a lot of postage 
stamps. It’s called bench-rest shooting and it's 
unique. The idea isn’t so much to find out how 
good a shot you are, but to learn what your rifle 
will do when the human errors in sighting, holding 
and firing have been eli E’s gun ex- 
cranks at a 
tions he made 
a rifle and 
st shooting 
boys did. 


AVERAGE SAILFISH 
Philip Wylie 


“He jumped on this side and on that side. He'd pull 
against me and then spring out, and I'd flounder 







































ilip Wylie. Wylie, who 
sailfish than sailfish know about 
given us one of the most exciting 





stories we've 


WHAT’S HAPPENED TO BURLESQUE? 





re, Brown 

A good question, and Fou can relax because the 

answer is good. Despite banishment of bur- 
: notion that the strip- 

f us who can't come 














bn City and Newark, at the Old Howard 
in Boston, and at the Nipmuk Theater in a little 
place called Mendon? Brown reveals all that, and 
all that the Tassel Girl, the Wine Bat rl and the 
Dove Girl reveal. And what happe when the 
girls really went to work on the d du ventre. 
He tells you about Corina and the h and Ward 
Society, ut Mike Sa the d Comedian, 
about thé*new Bo ag dy Bum 2nd Street) in 
Ya. It’ I r¢ “ 
AST ORD 
rent Frayne 


g Clancy has been a topflight referee in the 
“ational Hockey League for ten years. For sixteen 


































i ears before that he was a rowdy, yapping, scrap- 


ping defenseman who threw his 157 pounds around 
with a shocking abandon and lashed out with a 
tongue which, for safety’s sake, would have better 
fitted a man of 200 pounds. His lickety lip once 
won a play-off for the Maple Leafs — and more 
than once won him a punch in the snoot. There are 
plenty of laughs in this story of the referee who is 
sharp to spot an infraction of the rules because he 
was so sharp at fracturing them himself. 








120 Show i uailiinent 
To the Auto Dealers 
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cago, Manufacturers of service con- | senger car balancer, daiitaiie tire 


(Continued from Page 2) 


two-post mechanic’s lift, four new 
models of forthcoming lift units. 
* + 


* 
K, R, Wilson 


K. R. Wilson, 215-17 Main St., 
Buffalo 3, N. Y., builders of shop 
equipment for Ford dealers. Will 
display motor stand and adapters, 
hydraulic jacks, water pump repair 
tools, bench press, valve refacing 
machine, 50-ton hydraulic press, 
battery chargers and special tools 
for Ford service. 

* + * 
Harley-Davidson 

Will display its model G Servi- 
Car which is used in automobile 
pickup; other company products 
and models. Home address: Mil- 
waukee 1, Wis. 

* * * 
Litho-Paint Poster Co. 
Designers and manufacturers of 


service posters, frames, etc. Booth 
147. 
* * * 
Manzel, Inc. 

Manufacturers of service tools 
and equipment, hydraulic devices, 
mechanical] oil lubricators, chemi- 
cal feeders, boiler compound injec- 
tors. Will display a one-ton porta- 
ble floor crane, a rubber-tired floor 
jack and a representative group of 
special Lincoln-and Mercury serv- 
ice tools. Also to be displayed are 
an assortment of Fairmount tools 
and Forging Co. body tools. Home 
office: 315 Babcock St., Buffalo 10, 
N. Y. 

* * + 
National Cash Register 

Will display new accounting sys- 

tem designed especially for auto- 


advertising displays. Will display | mobile dealership operation; cash 








SERVI-CAR FOR PICKUPS — Designed for 
5 y service calls and auto pickup, this 
three-wheeled motorcycle by Harley-Davidson 
Motor Co., Milwaukee, employs a steel heat- 
treated tow bar and a clutch pedal that 
operates in a manner similar to conventional 
cars. It will be exhibited at the NADA con- 
vention equipment exhibition in San Fran- 
cisco Jan. 27. 





registers, other business machines. 

Home address: Dayton 9, Ohio. 

* 7 * 

Cedar Rapids Engineering 
Will exhibit Kwik-Way valve-re- 
conditioning equipment, valve-fac- 
ing machines, two types of valve- 
seat grinders, cylinder - reboring 
equipment and other allied ma- 
chines and tools. Home address: 
902 17th St. N.W., Cedar Rapids, Ia. 


+ . * 
Flash-A-Call 
Inter-Communication System of 
America, 2433 S. Indiana Ave., Chi- 


trol equipment and inter-communi- 
cation systems. 
* + * 
Century Products Co. 

Will exhibit flocking materials 
and guns, Address is 8535 Mt. El- 
liott Ave., Detroit. 

* 


Underwood 
Will exhibit two models of the 
Sundstrand automobile dealer ac- 
counting machines. Address is 1 
Park Ave., New York 16, N. Y. 
* * o 
raco Products 
Will iene 2 scale models of a 
two-lift and a four-lift lubritorium, 
model service operations. Located 
at Minneapolis 13, Minn. 
aa * * 


Tire Changer 
Cincinnati Equipment Sales Co., 
316 Temple Bar Blidg., Cincinnati. 
Will display Henderson Modern tire 
changer. 
. * + 
Stran Steel 
Great Lakes Steel Corp., Stran 
Steel division, Penobscot Bldg., De- 
troit 26, Mich. Will exhibit ghted 


pictures of quonsets as dealer signed 


buildings. 
* * 
C. Schildmeier 
Will cnhivte hydraulic wheel 


press, combination balancer, pas- 


Go profit-wise and 
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WALKER 


~\ capacity. 


WALKER-IZE 


eee with Modern Jacks, Engineered to Meet 
the Demands of Present Day Service 


60% to 70% of all service jobs require lifting 
of the car. So adequate jack equipment is an 


of your mechanics’ time. 





absolute necessity for efficient, profitable use 


Car factory service managers have proven 
by actual time studies that obsolete and worn- 
out jacks, as well as an insufficient number of 
jacks, steal untold hours of costly service men’s 
time and countless dollars of shop profits. 

Take a look at your own jacks. Do you have 
enough of them to avoid costly delays? Do 
they have the proper design and capacity? 
And, are they safe? 

Don’t squander another dime or another 
minute on any “klunker” jack in your shop. 
Go modern, go profit-wise and WALKER-IZE. 


MANUFACTURING COMPANY, RACINE, WIS. 


Also makers of Electric Lifts, Exhaust Silencers and Oil Filters 


EVERY SHOP NEEDS THESE 


WALKER TIME-AND-MONEY SAVERS 


Safe, powerful, trouble-free, these new, 
improved Walker Greyhounds earn their 
way on any service floor. Two models 


meet every shop requirement: 


No. 782, 


2 tons capacity . . . No. 784, 4 tons 





lift, mechanical tire lift, weight 
pliers, hammer pliers and tire dolly 
Address is 312 N. Senate Ave., In- 


dianapolis. 
* 


Burroughs 
Will exhibit accounting records 
for dealers, statistical accounting 





BOOKKEEPING MADE EASY — Burroughs 
Adding Machine Co., Detroit, will exhibit 
this statistical accounting machine and other 
business machines at the NADA equi “ 
exhibition in San Francisco Jan. 24-27. The 
will feature many business aids - 
especially to meet dealership needs. 


machines, typewriter - accounting 
machines, cash registers and cal- 
culators, Address is Detroit 32, 
Mich. 
+ . es 
Nason 
R. N. Nason & Co., 151 Potrero 
Ave., San Francisco. Will display 
an electric mixer, automotive lac- 
quers, synthetic enamels, primers 
and surfacers, thinners and spot 


putty. 
s . * 


Pennzoil 
The Pennzoil Co., 942 S. Hope 
St., Los Angeles. Will display 150 
different followup and service pro- 
motion mailing pieces and results 
of a 12-month direct mail promo- 
tional campaign for 50 motor car 
dealers, 
* * « 
Doyle Vacuum Cleaner 
Located at 225 Stevens St., S.W., 
Grand Rapids 7, Mich. Manufac- 





HIGH PRESSURE VACUUM—NADA conven- 
tion visitors will have a chance to inspect 
closely the Doyle Vac-It, product of Doyle 
Vacuum Cleaner Co., Grand Rapids, Mich. 
The unit will be exhibited at Booth 122 by 
Clifford O. Boyce, merchandising manager. 


turers of the “Quick Change” at- 
tachments, Vac-It and — bin 
cleaning tool. Booth 122, 
* a * 
Evans Reamer 
Evans Reamer & Machine Co., 
S. Main St., New Lexington, O. 
Will display model RDU reamer 
drive, reamer kits, PAL brake 
drum lathe and BGC brake shoe 
grinder. 
+ e 7 
Sun Electric 
Sun Electric Corp., 6323 Avondale 
Ave., Chicago. Will exhibit auto- 
motive testing equipment, diagnos- 
tic equipment. Five booths will be 
used. 


. + * 
Executone 
Executone, Inc., 415 Lexington 


Ave., New York 17. Will display 
service department traffic contro! 
system. 


* * . 
Kent-Moore 
Kent-Moore Organization, Inc., 
General Motors Blidg., Detroit. Wil! 


exhibit a diametric wheel balancer, 
diametric wheel spinner, Circo de- 
(Continued on Page 32, Col, 1) 
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COMPANION 


Taken off the human scrap heap 
..- because women acted! 


THIS CANNOT GO ON! — declared women 
readers, shocked to learn of the callous, often 


brutal treatment given America’s helpless. 


feeble-minded in many of our state institu- 
tions. COMPANION article “Take Them Off 
The Human Scrap Heap” drew requests for 
thousands of reprints . . . was quoted in the 
news and editorial columns of newspapers all 


over the country ... was used in several states 
to prove the need of larger appropriations for 
institutional care! 

A tremendous increase in reader response is 
resulting from the COMPANION’s dynamic edi- 
torial policy. In the women’s field it pays to 
keep your eye on the COMPANION and here is 
more dramatic proof of that! 


WHAT A SALESMAN! — In the August COMPANION, some 


THE PAY.-OFF! — Advertisers have spotted the COMPANION 


THE WINNER! — Lioyd Hall Reports for the first ten 
months of 1948 show that the COMPANION leads the 
women’s service field in the editorial linage devoted to 
amusement, beauty, children and health. COMPANION has 
first claim on women in the “buying” years. “know-how” headquarters for the active woman! 


WOMAN’S HOME COMPANION 


Monthly Circulation More Than 3,900,000 
THE MAGAZINE OF PERSONAL SERVICE, HOME SERVICE, 


as the magazine that’s going to town in the service field. 
‘Because the COMPANION gets results — 1948 showed a 
gain of 621 pages of advertising! That gain is by far the 
greatest in the entire women’s service field! 


Williamsburg samplers were offered. These samplers were 
priced at $1.00 each. Orders poured in — are coming still. 
To date $8,998 worth have been sold. The COMPANION is 


PUBLIC SERVICE 








Regulation of Antifreeze 
To Be Asked in Wisconsin 


Declaring that “many spurious 
and unsuitable products are of- 
fered to the public,” the Wisconsin 
Petroleum Assn. announced in 
Madison that it will sponsor a bill 
for state regulation of the sale and 
distribution of antifreeze solutions 
and materials for motor vehicles. 

The purpose would be to protect 
the owners of motor equipment in 
Wisconsin, according to Kenneth 
C. King, executive secretary of the 
trade organization. 


Missouri Waltz? 


Compulsory Car Checks, 
Driver Tests Urged 


Enactment of legislation provid- 
ing for compulsory motor vehicle 
inspection in state-operated inspec- 
tion stations was urged by Gov. 
Forrest Smith in his inaugural ad- 
dress to the Missouri legislature. 

He also called for passage of leg- 
islation to require drivers’ license 
examinations; 
ing of all accidents involving death, 
injury or property damage of $25 or 
more, and a speed limit on high- 
ways outside cities and towns. 

“The Missouri state motor vehicle 
code,” he pointed out, “was enacted 
in 1921 and has not been changed in 
any important respect since then. 
In 1937 Missouri passed the present 
drivers’ license law, 

“Since our code was adopted we 
have seen almost unbelievable de- 
velopment and changes in highway 
transportation; we have witnessed 
the growth of our highway system, 
doubling and redoubling of miles 
traveled, more powerful and faster 
vehicles and many more drivers. 
Our 1921 code is just as inadequate 
and outmoded as the 1921 model T 
Ford would be on the road today.” 

Missouri is one of the three states 
without an examination require- 
ment for a license to drive a motor 
vehicle, A 


* * 
FEPC Bill Introduced 


In Rhode Island 


Bills providing for the creation 
of a state fair employment prac- 
tices commission have been intro- 
duced in both branches of the 
Rhode Island legislature. 

Composed of five members at an- 
nual salaries of $1,500 each, the 
proposed commission would employ 
informal methods of conference, 
conciliation and persuasion to elim- 
inate employment discrimination 
based on race, color or creed, 

If conciliatory measures failed, 
the committee would be empowered 
to summon employers to hearing, 
and, if discriminatory practices 
were found, to issue a cease and 
desist order backed up by the 
courts. The commission would be 
given an appropriation of $35,000 
for the year aw July 1. » 


Sales and; cies aie 
Urged. for. Pinaatoats* 


Adoption of a statewide 2 per- 
cent retail sales tax, with food 
sold for off-premises consump- 
tiof, exempted, has been recom- 
mended’ by a Pennsylvania spe- 
cial tax study. committee. 

With Gov. James. H. Duff on 
speeR 28 suuneed be 6. sales, Sax. 


that the pow- 
ers of political subdivisions un- 
der the local tax law of 1947 be 
sharply curtailed, and that the 
state legislature initiate a con- 
stitutional amendment to permit 
a graduated state income tax. 


+ ” + 
Medical Care Wage Tax 
Up in N. Y. Legislature 


A system of prepaid medical and 
hospital care in New York state, 
financed by a 2 percent payroll tax 
shared equally by employer and em- 
ploye, is proposed by a bill intro- 
duced in the state legislature by 
Rep. Joseph A, Martinis, Bronx 
Democrat, 

Martinis declared the bill would 
permit complete freedom of choice 


compulsory report- | 


In the Hopper 


voluntary plans would be exempt 
from the state measure, provided 
such plans had benefits equal to 
those prescribed by the bill. 

* 


* * 


Arkansas Weighs Use Tax, 
Change in Sales Levy 


Enactment of a use tax, levied on 
the sales price of merchandise 
bought outside the state for use, 
consumption or storage in Arkan- 
sas, has been recommended to the 
Arkansas legislature by the state 
legislative research council, 

The council also proposed legis- 
lation to abolish the state’s present 
retail sales tax collection, substitut- 
ing a 2% percent tax levied against 
the wholesale purchase of retailers, 
the tax to be passed on to the con- 
sumer in increase of retail price. 

+ * * 


Calif. Sales Tax Hike Urged 


To Finance Age Benefits 

A 1 percent increase in Cali- 
fornia’s sales tax, to raise reve- 
nue for liberalized old-age pen- 
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| sions authorized by the electorate 


last November, is proposed in a 
bill introduced in the state legis- 
lature by Sen. Byrl R. Salsman 
of Santa Clara county. 

* + * 


Inspection Bill Filed 


In New York State 


A bill providing for compulsory 
inspection of motor vehicles twice 
a year at state inspection stations | 
has been introduced in the New 
York state legislature by Sen. Ar- 
thur Wachtel, Bronx Democrat. 

* * - 


Business Tax Proposed 


For New Jersey Bonus 

A bill proposing a $105,000,000 | 
veterans bonus bond issue, to be 
amortized by a $1 per 1,000 tax 
on the gross receipts of business, 
has been introduced in the New 
Jersey legislature by Assemblyman 
Lawrence A. Cavinato, Bergen 
county Republican. 

Cavinato estimated the proposed 
business gross receipts tax would 
yield $12,000,000 a year. Under the 
proposed bonus program, which 
would be referred to the electorate 
next November, veterans would be 
paid $10 for each month of mili- 
tary service up to a maximum of 











FORD TRUCK CENTER tho KANSAS CIiTY—The truck division addition to the establish- 


ment of Berl Berry, Inc. (Ford), 
area of 7,500 square a according to O. 


$150 for domestic service and up 
to $250 for those who served over- 
seas. 
* * + 

Bus Sanding Equipment 

Assemblyman Ray A. Peabody of 
Polk county, Wis., has called for 
legislation which would require 
school officials to install automatic 
sanding equipment on all school 
buses as a protection during sea- 
sons of snow and ice. He said such 
equipment is now available at a 


cost of about $160 per vehicle. 
+ . * 


Stop! School Bus 
Under a bill introduced in the 


California legislature by Sen. Jess 





Kansas City, was built at a cost of $65,000 and has an 


B. Polk, truck manager. 


R. Dorsey of Kern county, all mo- 
tor vehicles would have to stop and 
then proceed with caution no mat- 
ter where they approach a stopped 
school bus. Under present Califor- 
nia law motorists are required to 
stop only if the school bus is halted 
outside a residential or commer- 
cial district. 


Parking Liability 


A bill that would make the oper- 
ators of public garages and park- 
ing areas responsible for damage 
to vehicles left in their care has 
been introduced in the New York 
state legislature by Sen. Pliny 
Williamson, Westchester Republi- 
can. 





‘we sold 2,000 sets 


Na RUC 








Says E. E. Lytle 


Sales Manager, Victory Motors, Atlanta 


“We have been selling Ventshades ever since they were 





by the patient of his doctor and of 
the hospital when hospitalization 
was needed. Persons covered under 


Mr. Lytle’s career in the auto- 
mobile business began in Oil 
City, Pa., 32 years ago, when, 
at 16, he went to work in his 
father’s distributorship selling 


Apperson Jack Rabbits. In 1923 * 


he moved south to become a 


“part-owner of a dealership in 
‘Orlando, 
~ break of World War II, Mr. 


Fla. With the out- 


Lytle was appointed Chief Au- 


:tomotive Advisor for the Army 


Air Forces Tactical Center, Or- 
lando, where he organized the 
Air Force’s first auto mechanics’ 
school. In 1945 he assumed his 
present post of Sales Manager 
for Victory in Atlanta. 


first put on the market, and they have become so universally 
popular with our customers that we sold 2,000 sets last 
year. It’s my guess that sales will be even greater in 1949. 

“We consider Ventshades one of the best items in our 
large accessory line. Like any worthwhile product, they 


net us a good profit and give our customers their money’s 
worth in useful service. For Ventshades contribute a great 
deal to motoring comfort the year ’round, rain or shine, and 
do much to dress up the modern car. Many a new customer, 
who buys Ventshades because he likes their looks, orders 
them on his next car*hecause he wants their comforts.” 



















> 


- 
id 
x 
d 
r- 


d 
r- 





AUTOMOTIVE NEWS, JANUARY 24, 1949 


irs 





In the Hopper 


Ohio Group Recommends 
No Action on Labor Laws 


A recommendation that no labor 
legislation be enacted by the 1949 
Ohio legislature was made in a 
report by a state interim labor leg- 
islation study commission. 

Pointing out that “some Ohio 
courts of common pleas found ex- 
isting laws to be adequate to deal 
with labor cases,” the commission 
added: “In view of the uncertain- 
ties of the -extent of jurisdiction 
under the federal statutes and be- 
cause of the record of labor-man- 
agement relations in our state dur- 
ing the year, the commission does 
not recommend any legislation.” 

+. + * 


Higher Jobless Taxes Face 


Rhode Island Employers 


Rhode Island employers face 
the prospect of a sharp rise in 
unemployment compensation 
taxes, it was indicated when the 


$6,250,000 more than it collected 
in taxes was paid out last year 
in jobless benefits. 


Employers have been paying | 
reduced unemployment compen- | 
sation taxes since July 1, 1947, | 
when a merit rating law went | 
into effect. However, the tax rate | 


is tied in with the size of the 
fund. It goes up automatically | 
when that reserve drops. Indi- 
cations, as reported, are that the 
minimum tax rate will rise July 
1 from the present 1.3 percent 
to 2.1 percent. 


$40 Million Bond Issue 
Asked for Maine Highways 


A constitutional amendment to 





issued by Maine since April 2, 1942, 
according to State Controller Har- 
lan H. Harris. 

* * * 


Labor Law Repeal Bill 
Filed in Delaware 


Restrictive labor legislation en- 
acted in Delaware two years ago 
would be repealed by a bill in- 
troduced in the Delaware legis- 
lature by Rep. Martin J. Walsh, 
Democratic floor leader in the 


House. 
* * * 


| Sales Tax Increase Eyed 


To Finance lowa Bonus 


An increase of one-half percent 


|in Iowa’s present 2 percent sales | 
|tax, to provide revenue to help 
| finance a veterans’ bonus, has been 


proposed by Rep. Ernest Kosek, 
Cedar Rapids Republican, who said 
he would introduce such a bill in| 
the Iowa legislature. He said such 


permit a $40,000,000 highway bond | a levy would make it unnecessary 
issue has been proposed in the/to assess a state property tax to 


Maine legislature by Rep. R. Chaun- 
cey Robbins jr., Houlton Republi- 
can. 

The measure, requiring a two- 
thirds vote, would provide for ref- 


pay for the bonus. 

Meanwhile, Rep. Harry Weich- 
man of Newhall, Republican floor 
leader, prepared a bill to free from 
sales tax all purchases under 24 


oS 





| Railroads have converted autos 
into inspection cars with the usual 
| Casey Jones trimmings, including 
| block brakes. 


of bread or a quart of milk” from 
the sales tax. Merchants still would 
pay a 2 percent tax on their gross 
business. 

* ” * 


Tenn. Sales Tax Shift 
Responsibility for collecting Ten- 


31 


ers, under a bill introduced by 
Davidson county Senators Clifford 
Allen and Ben West. The bill also 
would exempt “all food for human 
consumption, medicine, coffins and 


burial vaults.” 
* * * 


New Hampshire Considers 


Raising License Fees 


An increase in registration fees 
for automobiles to a flat rate of 
$15 and a minimum wage law for 
men are among the early meas- 
ures drafted for the New Hamp- 
shire legislature, it was reported 
in Concord. 

It was also reported that meas- 
ures are being drafted for repeal 
of the Willey labor-restricting law 
and for an increase in unemploy- 
ment benefit payments from $25 
to $30 per week. 

+ « * 


Kentucky Law Requires 
Safety Glass in Vehicles 


New cars and trucks purchased 
in Kentucky must be equipped with 
safety glass under a 1948 state law 
which went into effect Jan. 1. The 
measure does not apply to vehicles 
which were on the road and regis- 





state unemployment compensa- 
tion board disclosed that nearly 








@ Made of Heavy Chrome-Plated Brass 
@ Rigid — Rattle-Proof — Rust-Proof 

@ Quickly and Easily Installed 

@ Approved by Leading Car Manufacturers 
@ Now Available for Latest Models 







Sold Through New Car Dealers Only 









KEEP RAIN AND SUN OUT 
LET FRESH AIR IN 






~ i i A BRR SAD 
ine “ 


Send for full information today! 


AUTO VENTSHADE COMPANY 
Box 1402 
Atlanta 1, Georgia 





lama dealer. 


MAKE OF CAR 


Please send me complete information. about Ventshades. 


ATL 2a 





Name 
Address___ peat eerencnsiiiad ill nccs - i 
AUTO VENTSHADE COMPANY 
ATLANTA, GEORGIA City Stote__ —— 


erendum in a special election Sept.| cents. Weichman said his idea was | nessee’s sales tax would be trans- 
12. No highway bonds have been'to exempt “the purchase of a loaf' ferred from retailers to wholesal- 


tered prior to Jan, 1. 

The state revenue department has 
'|}sent a reminder to county clerks 

pointing out that new vehicles can- 
not be licensed unless their glass 
was manufactured by an approved 
company. The county clerks also 
were given a list of approved glass 


manufacturers. 
* 


California Bill Would Cut 


License Fee in Half 


A bill introduced in the Cali- 
fornia legislature would cut the 
state motor vehicle registration 
fee from $6 to $3. Its sponsor is 
Sen. Sam Heisinger of Fresno 
county. The fee was upped to $6 
from $3 when the Collier-Burns 
highway financing act was passed 
in 1947, 

Another pending California bill 
would include motor vehicle fuel 
taxes as a deduction in figuring 
state income taxes. This measure 
was introduced by Assemblyman 
Luckel. 





Michigan Studies Boost 


| In Vehicle Taxes 


| Gov. Williams of Michigan has 
|given qualified endorsement to a 
| 15-year program of highway im- 
provement advanced by the Michi- 
|gan Good Roads Federation. 
Among the Federation’s propos- 
| als are increase of 1.3 cents per 
| gallon gasoline tax, one-third hike 
| in commercial weight taxes and a 
| 40 percent boost in passenger 
weight taxes. 
| A joint legislative committee 
| countered these proposals with a 
suggestion that the gasoline and 
Diesel fuel tax be raised two cents 
per gallon and that commercial 
| weight be increased 50 percent. 
* ok * 


Compulsory Rests Urged 


| For Vermont Haulers 


| Passage of legislation requiring 
| compulsory rest periods for truck 
and bus drivers was recommend- 
ed by Gov, Ernest W. Gibson in 
his inaugural message to the Ver- 
mont legislature. 

He proposed “that a compulsory 
| rest period for truck and bus 
| drivers be decreed, so that all 
drivers of motor trucks and buses 
be allowed 24 hours of consecu- 
tive rest in every calendar week 
and that a limit be placed on the 
sustained driving period. 


| dies Bill Would Bar 


| Overloading of Trucks 


| A bill to prohibit overloading of 
| trucks operated on Arkansas high- 
| ways has been introduced in the 
Senate of the Arkansas general as- 
sembly by Sen, F. C, Crow of Hope, 
| Ark, 

He declared that “many truckers 
| carry permits which grant the priv- 
ilege of overloading their trucks. 
This law would limit overloads to 
machinery which cannot be dis- 
mantled and houses that are being 
moved on trucks. The only thing 
for which truckers are now being 
checked at our ports of entry is 
collection of gasoline taxes.” 


Recher F “wa Reme 


A business name has been filed 
|in the Erie county clerk's office for 
| Becker Motor Sales, 7386 Broad- 
|way, Alden, N. Y., by Peter J. 
| Becker. 




















AT THE NADA SHOW—E€Ernest Holmes Co., 
model wrecker to meet metropolitan area towing service requirements as wel " 
highway recovery tasks. It will be displayed at the NADA equipment show in San Francisco |school, Booths 127-128 
this month. . 





Show to 


120 Exhibitors 


greaser and H. & H. battery charg- 
er, brake drum lathe, inspectro- 
scope. 

* * * 

H & H Products 
Address is 306 Boyd St., Los An- 

geles. Will display combination 
battery charger and air compres- 
sor-battery charger combination. 

* * * 


DeVilbiss 


The DeVilbiss Co., 300 Phillips 
Ave., Toledo, O. Will exhibit four- 


4 


TWO STAGE COMPRESSOR—This four-cylin- 
der, ¥-type compressor, rated from 7'/, to 15 
horsepower, will be displayed at the NADA 
—- equipment show by DeVilbiss Co., 

oledo. 


cylinder, V-type, two-stage, air-| 
cooled 10 to 15 horsepower air com- | 


pressors. 
* * * 


S & D Engineering | 

S & D Engineering Co., 1709 
Standard Ave., Glendale 1, Calif. 
Will exhibit valve seat grinder set 
and valve refacer, 

* + * 
Ernest Holmes Co. 

Ernest Holmes Co., Chattanooga, 
Tenn, Will display Speed King 
wrecker mounted on Dodge truck 
chassis, 

* + * 


Brady Products 
F. E. Brady Products, Inc., Mun- 
cie, Ind. Will exhibit a cooling sys- 


At NADA Convention 

(Continued from Page 28) | Petley, Inc., representatives of | 

} |Berger Mfg. division, Republic | N.W., Oklahoma City. Will display | 

diagnosis test equipment, Ford dis- | Steel Corp., 5480 E. Slauson Ave.,| accounting systems, office furniture | hibit service merchandisers, ceiling 
(Continued on Page 33, Col. 1) 








BRADY CLEANER —An automatic cooling | 
system cleaner produced by the F. E. Brady | 
Products, Inc., Muncie, Ind., will be exhibited 
at the NADA convention equipment show in 
San Francisco. 


tem cleaning unit and compounds. 
Booths 171-172. 


* x * 


Howard Paint 
Will exhibit a plastic patch for 
repair of rusted surfaces, body pan- 
els and fenders, Address is Cleve- 
land, O. 
+. 7 - 
Heyer Products 
Will exhibit motor tuneup equip- 
ment, cam action indicators, Ford 
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| timing light, fast charger. Address 
|is Belleview 9, N. J. 
* * * 
Miller Mfg. 
Miller Mfg. Co., 5919 Tireman 
| Ave., Detroit 4, Mich. Will display 
| specialized service tools, truck 
| wheel step, Cyclebond brake lining 
equipment and differential-trans- 
mission stands. 
* ” * 
Pressure Castings 
Pressure Castings Co. 10721) 
Chandler Bivd., North Hollywood, | 
Calif. Will exhibit Styl-Ad license | 
plate frames. 
* + * 
Barrett 
Barrett Equipment Co., 21st and | 
| Cass avenues, St. Louis 6, Will dis- | 
play brake service equipment and 
Chattanooga, Tenn., has designed the above | will provide details concerning the 


diagnosis of Ford service problems. 
* * * . - 


| Modern Enterprises 






Dealers 


n | display Simpl-Filer glass pattern 
Display Wares 


| machine equipment. Booth 165. 
| 


Norick Bros. 


* * + 


Berger Mfg. 





tributor stroboscope, stroboscopic! Los Angeles 22. Will exhibit auto- | and stationery. 


Key prospects, hand-picked by leading new car dealers 
in five cities, name the Post over all other magazines 


You know dozens of people in your town you’d call key pros- 
pects. Merchants, professional men, skilled mechanics— whatever 
their business—they’re folks others admire and imitate. And 
that’s a mighty good reason for wanting to see them drive your 
cars around town, for their very ownership of your make causes 
others to say ““That’s the car for me!”’ 

Recently, leading dealers in five typical cities were asked to 
name their key prospects. Then a research firm asked these pros- 
pects: ‘‘In which one weekly magazine do you pay the most atten- 
tion to the advertising?’’ The Post completely outdistanced the field. 

When it comes to magazines, the Post is your best salesman. 
It makes a lot of calls right in your territory. It calls on the 
very people you want most as your customers. And— most 
important—it sells them! 


svENING 








CONVENTION BOOTH—The display of Heyer Co. products which will greet dealers who 
attend the NADA equipment exhibition in the Civic Auditorium Jan. 24-27 in San Francisco 
| Products on display will include special electrical testing devices, stroboscopic timing lights, 


as the heavier Barrett brake service training battery fast charger, cam action indicators and other 


motive parts bins, display paneling | 

Modern Enterprises, 7409 N. In-| with accessory inserts and adjusta- | 
| terstate Ave., Portland 3, Ore. Will| bie aisle panels, shop and office| Ashtabula, O. Will exhibit Red. 
|Hed mechanic’s creeper, equipped 
| with brake. 


Hulbert Mfg. Co., 6000 State Ave., 


Lincoln Engineering Co. 
Lincoln Engineering Co. Will ex- 


Norick Brothers, 705-9 4th St.,| 


POST 
LIFE 


POST 
COLLIER’S 


POST 
TIME 






























evices designed particularly for the 


Hulbert Mfg. 


* * + 
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120 Show Equipment 
To. the Auto Dealers 


(Continued from Page 32) 


lubreels and manually-operated ele- 
vator units. Address is St. Louis, 
Mo. a 

+ + 


Carlife Guaranty 


The Carlife Guaranty, 19797 Liv- 
ernois Ave., Detroit 21. Will exhibit 





FOR SERVICE SALES—Service merchandis- 
ers by the Lincoln Engineering Co., St. 
Louis, will be displayed at the NADA " exhi- 


bition. Other items on display will include 
ceiling Lubreels and manually-operated ele- 
vator units. 





a visual of the Carlife Plan, cus- 


tomer-dealer tie-in plans, Booth 7. 


* * * 


Clayton Mfg. Co. 


Clayton Mfg. Co. Will exhibit | 
|a vehicle analyzer and a Kerrick 


Kleaner. Address is El Monte, 


| Calif. Booths 10-12. 


+ * * 


Sparton Automotive 
Sparks-Withington Co., Sparton 
Automotive division, Jackson, Mich. 
Will display the Sparton “Re- 
triever,” a heavy-duty, two-wheel 
trailer for automobile pickup. 
+ * * 


Remington Rand 
Remington Rand, Inc, Will dis- 
play full line of adding, bookkeep- 
ing and calculating machines, the 
printing calculator and a new elec- 
tric adding machine, Address is 


| auto dealers; 


New York 10. 
Booths 14-16. 
+ * + 
Ammco Tools 

Ammco Tools, Inc, Will exhibit 
complete line of automotive tools, 
portable coolant units and wet hon- 
|ing machines, Address is Common- 
| wealth Ave., = ——— Til. 


* 


Malbary Mtg. Co, 
| Malsbary Mfg. Co. Will exhibit 
|the model 220-OES steam vapor 
| cleaner and model 110-OEP cleaner. 
Address is 845 92nd Ave., Oakland 
| 3, Calif. 
* + * 
Shaw & Slavsky 
Shaw & Slavsky, Inc. Will dis- 
play prcing bulletin boards for 
interchangeable plas- 
|tic numerals, accessory price tags 
with factory approved insignia, 
plastic bin marking systems and 
tool cribs. Address is 13821 Elmira 
St., Detroit 27. 
* + * 
A, M. Byers 
A. M. Byers Co. Will exhibit 
sample of radiant heating coils and 
under-floor heating systems, Ad- 
dress is Pittsburgh, Pa. 
+ + + 


Reynolds & Reynolds 





Will display standard accounting 


gmost effective when 


vivening Post 











SOP SALESMAN IN FRAMINGHAM, MASS. 


Of the people who read both the POST and LIFE—and who named one 
or the other as the place where they pay most attention to advertising: 


27.7% 


Of those who read both the POST and COLLIER’S—and who picked one 
or the other as the place where they pay most attention to advertising: 


35.7% 


Of those who read both the POST and TIME—and who named one or 


13.6% 


3 


the other as the place where they pay most attention to advertising: 


72.3% 


64.3% 


en 





‘people who mean business 





The Reynolds & Reynolds Co. | 
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WRECK RETURNER—For bringing in wrecked vehicles in a quick, efficient and economical 


manner, Sparton Automotive, a division of Sparks-Withington Jackson, Mich., has 
manufactured the Sparton Retriever, a two-wheeled trailer vehicle designed for heavy-duty 
pickup of automobiles and light trucks. Hydraulic power unit lifts disabled qutemobtie 
when necessary. It is a one-man operation and can be used behind light service car or 
service truck with ordinary trailer hitch. This unit will be exhibited at the NADA conven- 
tion equipment exhibit in San Francisco Jan. 24-27. 


systems, lubrication coupon books,|trol record, stock locator record, 
prospect systems and forms, serv-| Service followup records, ete, Ad- 
ice promotion literature and mis-| dress is 735 Market St., San Fran- 
cellaneous forms for service, sales, | cisco 19. 

parts and accounting departments. 
Address is Dayton 7, O. 


* * * 


* 2 * 
Van Houten-Rankins 
Van Houten-Rankins, Inc. Will 
Schwabacher-Frey display a selling service called the 
Schwabacher-Frey Co. Will dis- | Electric Salesman, a visual point 


play the Acme Visible stock con- of sale promotion. Other items to 
include national service posters, 


Mirro-Lite signs and Chromaloy 
display frames. Address is 1020 
Dime Bldg., Detroit 26. 

+ > + 


Bay Mfg. 

Bay Mfg. Co. Will exhibit the 
Bay-Lift passenger car hoist and a 
heavy-duty truck lift. Address is 
P.O. Box 405, Torrance, Calif. 

+ o * 
Corbett-Veek 

Corbett-Veek & Co. Will exhibit 
a 40-station Servimaster console 
and a_three-department service 











(Continued on Page 34, Col. 2) 


In the Show 











BOOKKEEPERS' FRIEND—The printing cal- 
culator by Remington Rand will be displayed 
at booths 14-16 at the NADA equipment 
exhibition. 





WET HONING MACHINE—Ammco Tools, 
Inc., N. Chicago, will exhibit the above No. 
2700 wet honing machine and the No. 1600 
portable coolant unit at the San Francisco 
exhibition. 


oad 








STEAM CLEANER—Designed for small vol- 
ame cleaning in garages is the Model 1/0- 


OEP cleaner-made by Malsbary Mfg. Co. It 
will be demonstrated af the NA A show 
this week, 











ON EXHIBIT—The Dixie brake drum lathe 
will be exhibited at booth 70 at the NADA 
equipment exposition in San Francisco. The 
new model features increased sooner to 
accommodate drums up to 25 inches in diam 
eter. Address of the firm is Dixie Machine 
Too! Co., Cincinnati. 


Read A. H. Allen’s ‘‘FOB Factory”’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends, 
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Show to Dealers 


120 Exhibitors Display Wares 
At NADA Convention 


(Continued from Page 33) 


floor indicator. 
Madison St., Portland 4, Ore. 
a * * 
Weaver Mfg. Co. 

Weaver Mfg. Co. Swill exhibit a 
complete line of Weaver jacks, 
hoists, twin post lifts, headlight 
tester, dynamic wheel balancer. 
Address is Springfield, Ill. 

* * * 
J. O. Stephenson 

J. O. Stephenson Foundry & Mfg. 
Co, Will exhibit a Step-draulic 1%- 
ton service jack, a high-lift jack, a 
universal carrier, heavy-duty trans- 
mission jack and power rams, Ad- 
dress is 548 E. Fort St., Detroit 26. 

* * + 


Coats, Inc. 
Coats Loaders & Stackers, Inc. 
Will exhibit the Coats Iron Tire- 


.|man, a high-speed tire demounter. 


Address is Fort Dodge, Ia. Booths 
142-143. 
* * + 
Dixie Machine Tool 
Dixie Machine Tool. Will display 


“Hi gang! 
eeeHow’s this for 


better 
yisibity ¢ 






Sty GLASS ov -mnnnoe 


o 


Address is 72 S. the Dixie brake drum lathes. Ad- 


dress is Cincinnati 1, O. Booth 70. 
* * * 
Circo Products 
Circo Products Co, Will exhibit 





CIRCO DEGREASER—The latest in portable 
degreasing units will be demonstrated at the 
NADA show, where Circo Products Co. will 
display its new Dee Tee vapor gear cleaner 
at booth 17. Address of the firm is 12117 
Berea Road, Cleveland Mt. 










| Cub degreasers, Circo Solv Solvent | 
and vapor degreasing units. Address 
| is 12117 Berea Rd., Cleveland 11, O. 


Wrong Media? 


License Tag Slogan 
Under Fire in Wis. 


MADISON, Wis.—Some traffic of- 
ficers, highway safety workers and 
legislators are convinced that 
dairy promotion slogans are mis- 
placed on Wisconsin automobile li- 
cense plates, and have proposed 
that the “America’s Dairyland” le- 
gend be removed. Not so some of 
the spokesmen for the Wisconsin 
dairy farmer. 

There are indications that dairy 
interests will object to an attempt 
to defeat the suggestion that the 
legislaure remove the dairy adver- 
tising line and have the plates 
carry only the motorists’ registra- 
tion numbers. 

A legislative committee recently 
recommended bills designed to as- 
sure more legibility on registra- 
tion plates, and observed that it 
felt “very strongly that the license 
plate should serve the sole purpose 
of identifying the owner of the ve- 
hicle and should not be used for 
advertising or any other purpose.” 





@ Today, motorists generally are enjoying the advantages of 
better visibility which larger vision panels make possible. For 
larger windshields and windows have become standard with 


the majority of automobiles. 


In planning for better visibility in your cars, we suggest 
that you look to Pittsburgh Safety Glasses. That will be your 
assurance of Safety Glasses that are dependable, time- 
tested, service-proved; products that have earned the con- 
fidence of manufacturers and motorists alike. 

Mass-produced in curved as well as flat panels, you can be 
sure that Pittsburgh Safety Glasses will be available to meet 
your needs. And, too, whenever you have a problem of glass 
application in the design and construction of your cars, the 
counsel of our specialists is at your disposal—without obli- 


gation. 


DUPLATE SAFETY PLATE GLASS + DUOLITE SAFETY WINDOW GLASS 


AC) 
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Pittsburgh Plate Glass Company, 2025-9 Grant 
Building, Pittsburgh 19, Pennsylvania. 
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COMPAN Y 





Set to Show 





TIRE TOOL—A fire tool that rolls tires on 
or off wheel rims in 30 seconds is the claim 
of Coats fron Tireman, product of the 
Coats Loaders & Stackers, Fort Dodge, la 
This unit will be exhibited at the NADA 
equipment exposition at booths 142-143. 





DISCOLORED DOOR PANELS—Recondition- 
ing of door panel, upholstery and head lin- 
|ing is now possible as the result of its de- 
velopments, says Arndt-Palmer Laboratories 
| Melvindale, Mich. The new Plastic Tint is a 
material that can be spra on fabrics to 
cover discoloration, according to the com- 
pany. This and r interior reconditioning 
materials will be on display at Booths 140- 
141 at the NADA convention equipment ex- 
hibit, San Francisco. 


Yes, No Grapefruit 


But Exhibitor Plans 
A Big Time 


| SAN FRANCISCO.— Missing from 
|this year’s NADA Exhibition are 
those models from the Patricia 
| Stevens Agency in Chicago, who 
distributed Texas grapefruit at the 
Universal Underwriters booth in 
Exhibition Hall in the Stevens ho- 
| tel during the 1948 convention. 


J. J. Lynn, president of the Lynn 
Underwriting Co., manager of Uni- 
versal Underwriters, felt that it 
would be too much like carrying 
coal to Newcastle to ship Texas 
grapefruit into California. 

Universal Underwriters will be 
hosts to all automobile dealers at- 
tending the San Francisco exhibi- 
tion with a series of three cocktail 
parties to be held in the Borgia 
room of the St. Francis hotel Jan. 
24, 25 and 26. 

Don Zelaya, pianist extraordi- 
nary, will fly up from his Los An- 
geles engagement to entertain Uni- 
versal Underwriters’ guests. In ad- 
dition, the Universal Underwriters 
will hold a Ghost Car contest as 
a part of its convention activities. 
Three antediluvian jalopies of yes- 
teryear will be photographically 
displayed at the Universal Under- 
writers Booth No. 158 in Polk hall 
of the Civic auditorium in San 
Francisco. 

Contestants guessing the names 
of the cars, the model, and year 
of manufacture will be eligible to 
win a 12-tube Zenith console model 
radio and phonograph combination 
and five portable model radios. This 
contest is open to authorized auto- 
mobile dealers, their wives, and the 
| executive personnel of any author- 
ized dealership. 








Goodrich Prawates Baber, 


Top Suggestion Winner 


Robert L. Baker has been ap 
pointed assistant manager of pas 
senger tire sales of the Replace 
ment Tire Sales division of B. F 
Goodrich Co., it is announced by 
Joseph A. Hoban, division mer- 
chandise manager. 

Baker comes to his new pos‘ 
after serving as retail credit sales 
supervisor in the company’s Phila 
delphia district. In a national con 
test recently, Baker was awarded 
the grand prize of $500 for the 
best suggestion on conduct of th: 
company’s: business from a mem 
ber of its field organization. 











Boy MEETS GIRL... and eventually they decide 
to make it a duet... 

At high noon or High Mass, late afternoon or at 
lunch hour ...In St. Thomas’, St. Patrick's, Temple 
Emanu-El, parish church, home, neighborhood 
hall, magistrate’s room, Borough Clerk’s office... 


5O- 
7% 
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With ushers, bridesmaids, grandmother's gown, 





Ne 


guest lists, Pinkertons watching the presents, 
breakfast at the Waldorf, champagne, reception... 
or at home with family and a few friends, rice and 
rowdy goings-on ...or strangers for witnesses, and 
the Daily Special at Child’s afterwards . . . 

Front page stuff, society reporter's item, engraved 
announcements, gossipy phone calls . . . or sometimes 
so secret even the girls in the office don’t know! 


Tis BOY-MEETS-GIRL merger goes on in New York 
three hundred times a day, approximately a hundred 
thousand times a year... means more new-family units 
in the city market alone than all the old families 
in Dallas—or even Denver! 

The Chinese, Hindus, Russkys multiply faster . . . 
but nobody multiplies markets like New York City’s 
new married! (With 65,000 more per year in the 
suburbs!) And 300,000 babies annually! oY 

Even these days, they find some place to 
live. And start looking for whatever makes a 
matchbox with a G.I. mortgage, a narrow 









fronted town house, or desir. apt. 3 rm., 
bkfst. nook, newly decor., every conv., sublease 
... a home, as Poet Eddy Guest puts it! 


Ar tuts point b & g find their bible, Sears catalog, 
general store, procurement guide in The News! 
And a new kind of urgent news in News advertising! 

Finishing school alumna, with good prospects, 
heirloom pearls, packing cases of perfectly darling 
presents ... but apartment, budget and bankbook 
practically bare ... Mrs. Junior Executive is amazed 
to learn that Army bunk (surplus), high white kitchen 
stool, bedside lamp with shade, cost less in a store 
she never heard of, than a cold wave at Saks! 





No girl to go slow, a Brooklyn bride discovers 
that a hundred dollars down (and husband with a 


_ steady job) practically puts her in business with a fully 


furnished apartment to show her girl friends! 

The new spouse in the suburbs who likes nice 
things, finds News advertisements full of things she 
never needed to know till now. 


7 SEVEN OUT OF TEN New York City families 
-— are News readers... Merchandise shortages 
made advertising read even more closely. 
And New York merchants like to spend 
money for newspaper space that sells goods! 


4x 


220 East 42nd Street, New York 
Tribune ‘Tower, Chicago 
155 Montgomery St., San Francisco 









—— 


\ 

a If the serious student follows all Media 
Records classifications of Department 
OY, Stores, Furniture & Household, Heating & 

Plumbing, Electrical Appliances and Supplies, 
Building Supplies & Contractors — he will find that 
the News total of home furnishings advertising was 
6,500,000 lines plus in 1948—over four times the 
next paper’s! Also as much as the next five papers! 






Media Records further reveal that in 1948, 
The News’ lead in Department Stores was more 
than 2,500,000 lines—in Retail Display more than 
10,000,000! Which makes it the leading selling 
medium in this market—and the cockeyed world! 


WHETHER you advertise in New York to kid your 
competitors, soothe your stockholders, or impress the 
trade, The News can give you more of whatever you 
want than any other medium in this market. And if 
you are seriously interested in selling more goods, you 
haven’t any other first choice. 

Have no concer, either, with the cost of such a 
big circulation as The News— because this paper has 
sectional runs and rates that permit the pay-as-you-go 
national advertiser to get into the big city right off, 
without working in from the outskirts! Ask any News 
representative about market portions and prices. 
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Lawsuits Affecting Dealers... 


Court Decisions 


By Leo Parker 
Attorney at Law 


ACCORDING to a recent higher 
court a purchaser can recover 
damages from a manufacturer 
whose equipment is defective and 
caused financial loss. 

For illustration, in Oregon v. 
Fruehauf Co., 189 Pac. (2d) 329, it 
was shown that a company pur- 
chased from a manufacturer two 
motor trucks. Shortly after pur- 
chasing the equipment one of the 
drivers had an accident and con- 
siderable merchandise was de- 
stroyed. The driver examined the 
fifth wheel of the trailer and dis- 
covered that the soft metal flange 
had torn off the adaptor pin. 

The company sued the manu- 
facturer for full damages, con- 
tending that the latter was liable 
because all manufacturers im- 
pliedly guarantee that their equip- 
ment is reasonably worth the pur- 
chase 


In holding the manufacturer liable 
for $14,665 the higher court said 
that a manufacturer is liable on an 


“implied” guarantee that his prod- 
uct is worth the purchase price and 
is reasonably free from defects. 

* * * 


Damages vs. Compensation 


LL COURTS AGREE that an in- 
jured employe may recover dam- 
ages from his employer only when 
the injury resulted from negligence 
of the employer. But an employe 
can receive compensation under the 
state workmen’s compensation act 
whenever the injury was sustained 
while the employe was attending to 
his regular work, whether through 
negligence of the employer or other- 

e. 

Also, the higher courts consis- 
tently hold that an employe pro- 
tected by the state workmen’s 
compensation act cannot sue his 
employer for damages. 

For instance, in Masich v. United 
Co., 191 Pac, (2d) 612, it was shown 
that an employe refused to accept 
the amount of compensation allowed 
by the state workmen’s compensa- 


1949 





SEATTLE L-M DEALERS HOLD CONFAB—Lyle Byers, Berkeley (Calif.) dealer, reported on 


the recent national dealer council held in Detroit. 


Along with Byers’ discussion of the desler 


council activities, George Patton, district sales manager at Seattle, summarized the | 


district activities and discussed plans for 1949. 


tion act and sued his employer for 
damages. 

The higher court held that the 
employe must accept compensation 
awarded but cannot sue his em- 
ployer for damages. 

* * * 


Garage Owner Liable 


|) type thre a higher court held a 
service company liable in dam- 
ages for failure to recondition 
equipment for a dealer who in- 


tended to resell it for a profit. This 
court held a repairman or service 
company is liable for profits the 
seller would have earned had the 
serviceman not breached the con- 
tract, 

For example, in Levin v. Samuel, 
28 So. (2d) 340, it was shown that a 
corporation is engaged in the busi- 
ness of buying and selling engines 
and equipment at retail and whole- 
sale. It sent to a service company 








NEW DESIGN — NEW CONVENIENCE — NEW EFFICIENCY 
It’s the Improved KENT-MOORE 


5200 MONOXIVENT 


* Exhaust Eliminating Fixture With Concealed Hose Assembly 


After months of research and development, Kent- 
Moore offers a radical improvement in floor fixtures 
for exhaust eliminating systems—a fixture into which 
the entire flexible hose assembly disappears after 
use. The hose is completely concealed beneath the 


floor . 


. protected from damage and loss. Yet it is 


always at hand, ready for instant use—you simply 
raise the hinged floor outlet cover, pull out the hose 
assembly, and attach it to the vehicle tailpipe. 


The J 2980 Monoxivent fixture comes to you com- 
pletely assembled and ready to install. Installation 


instructions are furnished with each unit. Underfloor 
duct and blower specifications, engineered for your 
requirements, are available upon request. 

The unit consists of a stainless steel Flexible Hose 
Assembly with sheet metal tail pipe adapter, and a 


Floor Outlet Assembly with 
plate, sheet metal throat, 
assembly. 


cast aluminum floor 


and felt packing seal 


J] 2980 Monoxivent fixtures are available for imme- 
diate delivery. See your local Kent-Moore repre- 
sentative or write direct for complete information. 


KENT-MOORE ORGANIZATION, INC., Executive Offices: GENERAL MOTORS BLDG., DETROIT 2, MICHIGAN 
Factories and General Offices: JACKSON, MICHIGAN 


See It at the NADA Equipment Exhibition, Booths 167-8-9 











an engine with instructions to re- 
condition it. The service company 
failed to fulfill his contract to do 
the reconditioning work, - the 
corporation sued for 
The testimony oinieaa. that 
$395.50 was the fair value of the 
engine after it would have been 
reconditioned, and that the serv- 
ice company’s charge would have 
been $181.50. 

The higher court awarded the 
corporation as damages the differ- 
ence between $394.50 and $181.50 for 
$214. This court said that the meas- 
ure of damages for breach of a 
contract or agreement to repair and 
recondition equipment, engines, au- 
tomobiles, etc., is the profit the 
owner lost because of the breach. 

And for comparison see Crosby v. 
L. R. C., 31 So. (2) 226. Here one 
Crosby a garage owner sued a com- 
pany for labor and materials for re- 
pairing equipment amounting to 
$4,211. The company contended that 
Crosby was at fault because he de- 
layed in performing the work and 
caused the former to be damaged in 
the sum of $20,114.12. 

The testimony disclosed that 
Crosby had not agreed to complete 
his work within any specified time. 
Hence the higher court refused to 
hold Crosby liable in damages to the 
company and ordered the latter to 
pay Crosby $4,211 for the repair 
services rendered. 






Virginia Dealers 
Feeling Squeeze 


Of Credit Bans 


RICHMOND, Va.—Dealers in Vir- 
|ginia are beginning to feel the 
| squeeze of government installment 
| buying restrictions, John E. Raine, 
| general manager of the Automotive 
| Trade Assn. of Virginia, reported 
| last week, 

A survey shows that credit con- 
trols have adversely hit 90 percent 
of the new-car business and 89 per- 
cent of the used-car business in 
Virginia, he said. 

“Credit controls on automobiles 
are practically forcing the average 
man or white-collar worker out of 
the new and late model car mar- 
ket,” said Raine. 

Most people usually have a trade- 
in to take care of the one-third 
down requirement, Raine stated, 
|but the high monthly payments 
thereafter forced by short-term 
notes are more than many pros- 
pects can afford. 

When Regulation W first went 
into effect, dealers had a long list 
of pecple with money enough or 
good enough credit to buy new cars 
when they became available, he 
said. 

“Now,” he stated, “dealers report 
more and more that when a middle- 
income man’s name comes up, he 
feels he is unable to meet the 
monthly payments and must go 
without a new car.” 
| As the dealers see it, the answer 
|to the problem is the lifting of 
|eredit controls, Raine said. 


‘Wacker Jr. Heads 


Ammco Tools 


NORTH CHICAGO, Ill.—Freder- 
ick G. Wacker jr. has been elected 
president, and Charles H. Wacker 
III, executive vice-president of 
Ammco Tools, Inc. Martin W. Baz- 
ner sr. remains as vice-president in 
charge of sales and Frank C. West- 
phal as treasurer of the company. 


Ammco was founded in 1922 by 
the late Frederick G. Wacker sr., 
who served as president of the com- 
pany until his death in May, 1948. 
On three different occasions he 
served full terms as national presi- 
dent of the Motor & Equipment 
Manufacturers Assn. 








H and S Chevrolet Opens 
New Home in Sparta, Ga. 


Formal opening of the new 
| building of H and S Chevrolet Co., 
|Inc., has been held in Sparta, Ga. 
|The building includes a spacious 
showroom, parts department, serv- 
ice department, offices, and a serv- 
ice station. 

Officers of the concern are 
Thomas G. Swift, president, treas- 
jurer and general manager; C. W. 
| Henderson of Louisville, vice-pres- 
ident, and Mrs. Henry Culpepper 
of Louisville, secretary. 
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A NEW AND IMPORTANT 


OF TIRES, BATTERIES & ACCESSORIES 
IN THE NEW YORK MARKET 


Fi A bs; YS" 
BRAKE SPARK PLUGS 
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ANTI-FREEZE 


OIL FILTERS - 
“ POLISH 





MPORTANT to the manufacturers, executives and sales 

representatives of the Automotive Industry ... a brand 
new study of the distribution of tires, batteries and acces- 
sories in the New York market, prepared by the New York 
Journal-American. 


Here, probably for the first time is revealed a penetration 
of the different brands of T.B.A. merchandise into outlets 
selling the various brands of gasoline. There are 3,437 
gasoline outlets in New York City. From this study you 
can tell how you stack up with your competitors in these 
important gasoline outlets. 


See how you can increase your sales penetration of the 
New York market by requesting a copy of this valuable, 
informative survey today. A Hearst Advertising Service 
man will gladly supply you with a copy. 
















NEW YORK 


. A) A\\ ‘ / 


Ber len. venvi oles 


HEARST ADVERTISING SERVICE 


A HEARST NEWSPAPER 





Dealer 


Ford Deal Changes Hands 
In Portland, Ind. 


G. E. Maitlen and Harry 
Theurer under the firm name of 
Maitlen-Theurer Motors, have ac- 
quired the Ford in 
Portland, Ind., from Parks Motor 
Sales Co. 


s + * 
Lolley Motor Spotlights 
Service in Advertisement 


Bill Lolley Motor Co., Starkville, 
Miss., recently ran an interesting 
advertisement in the local news- 
paper. The ad pictured a motorist 
in his automobile at the garage, 
receiving service to his automobile 
by four attendants, while another 
attendant is shaving the motorist 
and still another is shining the 
motorist’s shoes. Then right under 
the picture, these words: 

“Oh, They Don’t Sell Gas—They 
Just Specialize in Service!” 

“Our service is so wonderful that 
we've almost earned that reputa- 
tion. However, let us assure vou 
we do sell oil and lubricants. We 





service all types of autos... 
please everyone concerned.” 


* +. 


McFadden-Conrad (K-F ) 


Founded at Gaylord, Kans. 

The first Kaiser-Frazer dealer- 
ship in Smith county, Kans., will 
be located in Gaylord, Kans., and 
will be known as the McFadden- 
Conrad Motor Co. Owners are 
John Conrad, Millard McFadden, 
and Orvin Zabel, 


Quarter-Century 
Avery Completes 25 Years 


With Pontiac 

Celebration of its 25th anniver- 
sary as a Pontiac dealer has been 
observed by the F. E. Avery Co. 
(Pontiac), Columbus, O. The com- 
pany claims to be the oldest auto- 
mobile franchise in the country, 
having been in the automotive busi- 
ness since 1899. 


+* 


Avery has handled 12 different 


and 
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SMART PROMOTION—Unusual contest staged by W. E. (Bill) Kropf, manager of Econom 
Car Sales (Crosley), Salina Kans., featured station wagon with rear wheels jacked off grow 
and engine running wide open. Tank held three gallons of gasoline and visitors guessed for 
cash prizes how long engine would run and what speedometer would read. Results: 9 hours 
and 15 minutes; 170 miles. 


occupied new and larger quar- 
ters at 419 S. Wilmington St. 


Packard Dealer Occupies Brewer Named to Council 
n Raleigh (N.C.) Home For Kansas Highways 


makes of automobiles in the history 
of his company. 
oe 


# * 


Powell- Stewart Motor Co. Cc. C. Brewer, owner of Brewer 
(Packard), Raleigh, N. C., has |Motor Co. (Chevrolet - Cadillac), 





You Can Depend on F RAM 


Crankcase 


Fram 


Air Filter 


stops the dirt 
where most of 


it enters the 
crankcase. 


WATCH FOR THE BIG ANNOUNCEMENT of 
Complete Engine Protection . . . Fram’s amazing 
new discovery that seals out engine killing impuri- 
ties at every vital point where they might enter or 
be formed. See February issues of top automotive 
It means a bigger 


magazines. 


It's sensational! 


year for you in ‘491 











Gasoline Filter 
protects finely 
adjusted mod- 
ern carburetor 
mechanisms. 


OIL AIR 
FUEL 


the leader in 


OIL FILTER 


% Quality 
@ Production 
3 Research 


Quality: Here’s proof that you can always 
depend on Famous Fram Oil Filters . 
America’s finest! They’re proved by over 
10,000,000 motorists . . . used as standard equip- 
ment by more than 70 leading car, truck, tractor 
and engine manufacturers. Fram Filters give top 
performance in removing damaging abrasives 
and corrosives, offer maximum filtering area and 
longer cartridge life. All Fram Filters are backed 
by Fram’s unconditional guarantee. 


Production! Fram is the world’s largest 
automotive filter producer. Four big plants turn 
out over 20,000,000 cartridges a year. The savings 
of this mass production, plus Fram’s longer car- 
tridge life, give Fram users extra economy... 
assure them Jowest clean-oil cost per mile. 











Research! Fram pioneered the first clean- 
oil type filter, using outside-in flow. Fram’s 
laboratories are constantly testing and experi- 
menting to bring you new and better filters. The 
two Filters shown at the left are recent products 
resulting from Fram research. Now—and in the 
future—look to Fram, leader in oil filter quality, 
production and research. 


Fram Corporation, Providence 16, R.I. In 
Canada: J. C. Adams Co., Ltd., Toronto, Ont. 


FILTERS 












Manhattan, Kans., has been ap- 
pointed to the reorganized highway 
council of the Kansas State Cham- 
ber of Commerce, according to staic 
chamber President Fred Steiu of 
Atchison. 

Herman Smith of Parsons tus 
been appointed chairman of the 
council, while W. Glenn Muncy of 
Dodge City will serve as vice-chair- 
man, Stein said, 


Dealer Decorated 
Gets Legion of Honor 


From France 


In recognition of his distinguished 
humanitarian and social work in 
many fields, A. C. Litton, president 
of Washington 
Motors, Inc. (De- 
Soto), New York, 
has been awarded 
the Legion of 
Honor by the 
French govern- 
ment. 

Litton’s service 
has been through 
the work of the 
American 
Organization for 
Rehabilitation 
Through Training. He is a director 
of this organization and also is a 
member of the executive board of 
World ORT Union, which sponsors 
activities in 23 countries. 

Connected with ORT for 30 years, 
Litton organized the first of the or- 
ganization’s training schools in the 
United States. He is also an active 
participant in other social and hu- 
manitarian activities. 

+ 


* * 


Mass. Chrysler Dealers 


Elect Introne President 


The Eastern Massachusetts Chrys- 
ler Dealers Assn. at its annual busi- 
ness meeting in Boston elected the 
‘following officers for the coming 
year: 

President, Robert Introne, Shaw- 
mut Motor Mart, Dorchester; vice- 
president, Nathan Prescott, Com- 
munity Motor Sales, East Milton; 
| secretary, Harry B. Scott jr., H. B. 
Scott Motors, Inc., Cambridge, and 
treasurer, George DeVoe, DeVoe 
| Motors, Dedham. 

* 





A, C, Litton 


New Building Under Way 
For T. & M. Sales at Janesville 


Construction has been started 
on a@ new garage and salesroom 
for T. & M. Sales & Service 
(Packard-International), at Janes- 
ville, Wis. k 

The owners, A, F. Thornton and 
A, F, Craig, said the new facilities 
will cost about $35,000, It is also 
planned to erect a filling station 
near the new garage. 


Chicago DeSoto Dealers 


Elect New Officers 


Henry N. Bieker has been elected 
president of the DeSoto Dealers 
| Assn., Inc., of metropolitan Chi- 
|cago. Charles Ugaste was elected 
| vice-president and C. R. Diedrich, 
| secretary-treasurer. 

Elected to the board of direc- 
tors were C. J. McCorkle, retiring 
president, and Bernard Burke. Re- 
elected directors were J. C. Clarke, 
William Feyerbend, Harold Nodell, 
Arthur Rowe and Orlo E. Salis- 
bury. 





| Officers Are Elected 


By Hamtramck Dealers 


Members of the Hamtramck Au- 
tomobile Dealers Assn. have elect- 
ed ce Shore, Connell Chevro- 
let, president. 

James A. Finch, Mowbray-Finch 
(Ford), is vice-president, Edmond 
J. Shikany, Edmond Oldsmobile, 
treasurer, and Mike Gentile re- 
mains as secretary. 

” 





Larson Buys Building 
| At Ellsworth, Kans. 


| Pete Larson, Chevrolet dealer 
at Ellsworth, Kans., has an- 
nounced purchase of the build- 
ing which houses his business. 
Already underway are several 
| improvements which will provide 
the Larson establishment with 
more space. The building, a par- 
tial one and two-story buff brick 
building, was erected in 1925. 
+ * + 


Sponsors Cage Team 


Farmer Motor Sales (Chevrolet), 
Rochester, N. H., is sponsoring a 
team in the city basketball league, 
according to Charles Farmer, head 
of the dealership. 

















- Chevaillier Sells Interest 


Dealer 


Barwick Cherrolet Opens 
Memphis Truck Shop 


Barwick Chevrolet Co., Memphis, 
has opened a new building measur- 
ing 100 feet by 50 feet which will 
be used exclustvely for truck 
service. 

The new section has been ccm- 
pletely equipped with the latest in 
service equipment and is staffed 
entirely by factory-trained mech:n- 
ics, it is claimed. 

* . aa 


Cadillac Names Venables 


In Winona, Minn. 

C. Paul Venables, Inc., has been 
appointed Cadillac dealer for Wi- 
nona, Minn., and vicinity, at 110 
Main St., by Warren Cadillac, 
Minneapolis distributor. 


Skciey diatde | 


Go to 14 More | 
Ford Dealers 


Fourteen additional Ford dealers 
have received Four-Letter awards 
for sales achievement in recent 
weeks, it is announced by L. W. 
Smead, assistant general sales man- 
ager. 

"he awards are based on stand- 
ards dealing with finances, manage- 
ment, competitive spirit and facili- 
ties. Latest dealers to receive the 
awards are: 

Denver district: Western Slope 
Auto Co., Grand Junction, Colo. 

Houston district: Rheman Motor 
Co., Brookshire, Tex.; Hempstead 
Motor Co., Hempstead, Tex.; Max 
Medley, Inc., Eagle Pass, Tex., and 
Walker-Heil Motors, Wharton, Tex. 

Kansas City district: Schlozman 
Motor Co., Kansas City, and Fer- 
guson-Olander, Wichita, Kans. 

Memphis district: Mitchell Motor 
Co,, Cullman, Ala. 

Oklahoma City district: Nall- 
Stout Motor Co., Boise City, Okla., 
and Motor Inn, Checotah, Okla. 


Richmond district: Richardson 
Lovelock, Inc., Reno, Nev., and Bal- 
siger Motor Co., Klamath Falls, Ore. 

St. Louis district: Montgomery 
Carrott, Quincy, Ill. 

Salt Lake City district: 
Motor Co., Kalispell, Mont. 


Garey 


In East Texas Tractors 


J. D. Flanagan of Atlanta, Tex., 
and Weldon Veteto of Texarkana, 
Tex., announced the purchase of 
the Lewis Chevaillier interest in 
East Texas Tractors, Inc., Marshall 
and Atlanta, Tex., dealer for Ford 
tractors and Dearborn farm equip- 
ment. 

Flanagan and Veteto also an- 
nounced expansion plans to extend 
the organization within six months 
to two more east Texas cities. 
When the expansion is completed 
the organization will be operating 
in six counties. 

Flanagan, previously a partner 
in the concern, will continue as 
manager of the Atlanta branch 
while Lee Chammess will continue 
as Marshall manager. Veteto is not 
expected to be active in the man- 
agement for some time. 

= * . 


Union Park Motors Plans 


$370,000 Building 

Union Park Motors Co, (Pontiac) 
will erect a $370,000 auto salesroom 
and service station at 1704-1708 
Pennsylvania Ave., Wilmington, Del. 

The building permit calls for a 
two-story building with a frontage | 
of 72 feet and a depth of 261 feet on 
a lot 104 by 294 feet. 


> + * 
Montana Tucker Firm Gets 


Crosley Distributorship 

Butte Tucker Motors (Tucker- 
Crosley) has taken on the Crosley 
dealership in all Montana, except 
the city of Billings. 


€ * ° 

Doenges-Long Expanding 
In Colorado Springs 

Contracts have been awarded | 
for an addition and alterations 
to Doenges-Long Motors, Inc. 
(Ford), Colorado Springs, Colo. 
The addition will be a two-story 
brick and terra cotta building 






















for use as a salesroom and busi- 
ness offices. 

Acoustical ceilings and fluor- 
escent lighting will be installed 
in the lobby. Alterations to the 
building now occupied by the 
firm will include interior remod- 
eling for a parts department and 
garage. 

” * * 
K-F Deal in Florida 
Is Sold by Fletcher 


D. W. Fletcher announced that 
he has sold his Kaiser-Frazer deal- 
ership to Grimsley and Sims of 
Wauchula, Fla. The purchasers 
plan to build showrooms at their 
location in the near future. 

* * * 


Utah County Dealer Group 


| Elects Johnson President 


The Carbon County (Utah) Deal- 
ers Assn. has elected the following 
officers to serve for the coming 
year: 

Wayne E. Johnson (Chrysler), 
president; Steve Diamanti (Ford), 


vice-president; and Henry Mills | 
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(International), secretary. | ge 


+ +. + 
K-F Appoints Dealer 
In Smith Center, Kans. 

Announcement has been made of 
the appointment of Mid-West Iim- 
plement Co., Smith Center, Kans., 
as dealer for Kaiser-Frazer., 

Miles A. Lynd, manager of the 
company, said that complete parts 
and service departments will be 
added as soon as possible, 


Kessling Heads 
Springfield Assn. 


W. J. Kessling, owner of Kess- 
ling Motors (Nash), has been 
elected president of the Spring- 
field (Tll.) Auto Dealers Assn. 

Other officers chosen were 
Harry Newman, vice-president; 
W. F. Dagon, secretary-treasurer; 
George P. Kreider, Claude Wilson 





and Paul S. Pennewith, directors. 
* 


” * 
Bartlett Made Director 


Of Rochester BBB 


Arthur H. Bartlett, Rochester 
(N.Y.) auto dealer, has been elect- 
ed to a three-year term as a mem- 
ber of the board of directors of 


It Gives 25,000-Mile Guaranty 





ADDITIONAL INCOME STARTS SAME DAY YOU ADOPT PLAN. Many new-car 
dealers of all franchises report around 90% of new-car 
Guaranty for $10 up to $25. This gives owner protection against any 
or failures (excluding certain maintenance items or adjustments) for 25,000 miles or two 
years, provided they visit your shop monthly or each 1,000 miles for oll and lubrication 
More than 80% do return month after month, a national survey showed. 


and pay for it. 


It Brings Service Customers Back 





THIS BUYER WILL RETURN FOR SERVICE. The wnew-car salesman then intro- 
duces the buyer to your service manager and urges him to return with the Carlife 
Guaranty and obtain 25 monthly inspections instead of the two offered by standard 6 


factory xuarantees. 
at capacity. 
additional income for you! 


Visit our Booth (Space 7) at the 
N.A.D.A Convention in San Fran- 
cisco to order Carlife Guaranty, or 
obtain additional details from Don 


Williams, General Manager. 


Money paid out in claims averages less than 25%. 


The 


| Shaller Expands Quarters 





rs gladly buy Carlife 
mechanical defee. 


Dealers report 89° return and so help keep their shops operating 
remainder tis 


THE CARLIFE GUARANTY, 
19711 Livernois, 
Detroit 21, Mich. 
(Telephone UNiversity 2-7400) 


0 Please send literature and details on CARLIFE GUARANTY, 


NAME... 
COMPANY.. 
ADDRESS... 


OTT Y .ccorccrvessovesssce0es 
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10th ANNIVERSARY EXPANSION—Conlin Implement Co. (International) held an official 
opening recently for its remodeled and enlarged facilities at Cérvallis, Ore. Conlin started 
with three employes and 5,000 square feet of floor space. Today there are 16 employes and 
over 15,000 square feet of floor space under roof with 8,000 square feet of outside sales 
and display area. Over 1,000 people attended the celebration. The day's festivities were 
climaxed by a six-act floor show attended by more than 600 people. 





ter St., Manchester, Conn., has 
been held. President Robert J. 
Schaller said the latest type of 
the board: Bartlett is vice-presi-| equipment has been installed in a 
dent and general manager of Whit-| bigger service department. 
ing-Buick, Inc., and is a vice-presi- eee y 

dent of the Rochester Automobile Pittsboro Motor 


Dealers Assn. 

* ¢ & Pittsboro Motor Co., Pittsboro, 
N. C., has received a charter from 
. | the secretary of state to sell auto- 
In Manchester, Conn. | mobiles. Authorized capital stock 
The formal opening of the en-| is $100,000, with $300 stock sub- 
larged home of Manchester Motor| scribed by J. Frank Houser, W. M. 

Sales Co. (Oldsmobile), 512 W. Cen-! Atwater and Wade Barber. 





the Better Business Bureau of 
Rochester, Inc. 
He becomes the 13th member of 











Is Your Service 
Income Dropping? 


Then You Need 
Carlife Guaranty! 


Hundreds of new-car dealers of all franchises have 
adopted Carlife Guaranty since George M. Taylor, veteran 
Detroit dealer, copyrighted the plan in 1936. Not a one 
has ever given it up! It is making hundreds wealthy! 
Here’s how it works: 


1, Carlife Guaranty, which costs you only $385 for a 200- 
car unit copyrighted franchise, brings you in $2,000 to 
$5,000 from eager purchasers who pay you from $10 to 
$25 for each guaranty. 


2. With the 200 Guaranty blanks imprinted with your 
name you also get the unique visual service record 
board, which shows at a glance every car needing serv- 
ice. A desk file, windshield stickers, door jam stickers 
and other promotional material are also included. 


3. New-car buyers who buy the guaranty agree to return 
to your service shop every month or each 1,000 miles 
for oil and lubrication and other maintenance services, 
and pay for them. ° 


4. They are protected against any defective material, 
workmanship or wear which may appear in normal 
use for two years or 25,000 miles. Less than 25 per cent 
of the amount you receive for the guaranty is paid out 
in claims. The remainder eventually becomes yours to 
use in any manner you choose. 


5. Your customers are kept happy, they tell their friends, 
your service shop is kept busy and you prosper. Carlife 
buyers still are returning to your shop when they are 
ready for a new car! 


. Additional 100-car units cost you only $100. 


Enclosed is check for $385 and a copy of our dealership letterhead for imprint 
so you can rush the CARLIFE GUARANTY package at once. 
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By James D. Woolf 


UESTIONS about radio adver- 

tising have come to me from 

a considerable number of my read- 

ers. Should they use it instead of 

newspapers, for example, how 
should they use it, etc.? 

Four kinds of media are gener- 


ally used by local advertisers— 
newspapers, di- 

Radio Ruled _ rect mail, radio 
Out If and outdoor. 
Appearance Is Whether you use 
Big Factor one of them, two 


of them, three of 
them, or all of them depends on 
what you have to sell and the na- 
ture of your selling problem. 
Each medium lays claim to cer- 
tain virtues. One medium will do 
this or that for you, another some- 
thing else. With particular refer- 
ence to radio, let’s consider the 
problem of media as it relates to 
your business. 
* 


> + | 
¥T IS IMPORTANT to bear in| 
mind that radio is an auditory 












a hearty Western welcome 


medium. (Television is still in its 
infancy as far as most small local 
advertisers are concerned.) 

If the appearance of what you 
have to sell—a beautiful bedroom 
set, a selection of smart new styles 
in shoes, a striking new motor car 
or some distinctive patterns in 
chinaware—is important, then it is 
likely that radio will not produce 
the same direct and immediate re- 


sults you will likely secure from | 


a newspaper ad or. an illustrated 
mailing piece. 

In many lines of business pic- 
tures do sell merchandise (ask Mr. 
Sears or Mr. Ward or Marshall 
Field). ‘ 

In many other instances, pic- 
tures are not too important—for 
example, in the advertising of 
beer and other beverages, bak- 
eries, laundries and drycleaners, 


cold storage operators, transfer | 
and storage companies, taxicab 
companies, banks, insurance 
agencies, hotels and services of | 
many kinds. In such cases radio 


PACIFIC 


Largest finance company 


in the West... fifth in 


the Nation. Seventy-four 


offices to serve you 





Salesense in Advertising 


Tested Ideas for Small Business 
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FINANCE 


Pacific Finance extends 


can be a logical and profitable 
medium. 

In instances where it is impor- 
tant for the prospect to remember 
detailed information, radio is not 
at its best. For example, it is to- 
day common practice for grocers 
and druggists to run newspaper 
ads—frequently full pages or half- 
pages—that feature and quote 
prices on a hundred or more items. 

Housewives tear out these price 
lists and refer to them as they 
shop. For this type of selling radio 
is handicapped. 

+ * . 
ND I DON’T think radio would 
pay as the primary medium for 
a successful real estate promoter 
I know. He uses direct mail—let- 
ters, brochures, folders, etc.—with 
outstanding results. 

Each mailing piece he sends out 

is crammed with 

Audience Must information. His 

Be Developed houses are de- 
and Maintained scribed room by 
room with hun- 





throw from 
sales and servicing. 
blocks from the dealership. 


are kept inside the oene. 
surrounding the building. 


SEVENTH AVENUE MOTORS, NASHVILLE—In the heart of downtown Nashville, 
the state capitol, these Ford headquarters were designed es 
An estimated 2,500 trucks and fleet cars are based 


doors for convenient handling of bulky equipment. Soly vehicles bein 
Others are kept outside in 
esident of the firm is L. B. Stevens. 








a stone's 

ially for truck 
n a radius of 10 
There are eight drive-through stalls equipped with overhead 
repaired or serviced 
,000-square-foot area 


a fenced-in 





dreds of words of copy, down to 
the last door knob, and photo- 
graphs are used profusely. 

He employs radio, .too—a daily 
15-minute musical program—as in- 
stitutional background, but what 
sells his houses is the detailed in- 
formation he mails out to long 
lists of prospects. 

With direct mail, newspaper and 
outdoor advertising your messages 
are aimed to ready-made groups 
of “spectators.” Every day large 
numbers of persons open their 
mail, read their daily papers, ob- 












to the Ne A.D. A. 


serve signs and posters along 
streets and highways. 

If your selling message is strik- 
ing enough, it will be seen; if it 
is interesting enough, it will be 
read; if it is persuasive enough, 
it will sell. 

As against this, in radio, with 
certain exceptions, you must cre- 
ate your own audience. To attract 
listeners of your advertising mes- 
sage, you must provide and pay 
for entertainment. 

In other words, you must build 
your own audience, That’s the sys- 
tem, the way it works, and I’m 
not criticizing it. I merely want to 
emphasize the importance of as- 
| suring yourself an audience. 

If you can’t be certain that a 
| reasonable number of persons will 
| listen to your broadcast, you’d bet- 
| ter stay off the air. 

* + om 

OUR audience will likely be 

small if your entertainment is 
opposite a popular show such as 
| Jack Benny’s. Your listeners will 
be whittled down if you try to 
compete with the “soap operas,” 
| which are listened to, I am told, 
by about half the housewives in 
America. 
| Your audience will not be large 
if your broadcast is distinctly sec- 
ond-rate—either because you can- 
not afford a good show, or because 
first-rate talent is not available in 
your community. 

If, unhappily, your broadcast 
turns out to be really dreadful, 
as are many radio shows, na- 
tional as well as local, your pro- 
gram is not likely to build good- 
will and prestige for your busi- 
ness. 

One of the most useful forms of 
| radio advertising for the local busi- 
| nessman is the “spot,” a few sec- 


ing the sign-off of somebody else’s 
broadcast. 

The merit of this device depends 
entirely on the popularity of the 
show it follows or immediately pre- 
cedes. If a national broadcast has 
a rating of, say, 18, and I don’t 
know how many millions of listen- 
ers, the chances are good that the 
show has a local rating of 18— 
which means a lot of people in 
your community will hear your 
“spots.” 

As against this, if you are tag- 
| ging along with second-rate shows, 
| Or worse, your audience will be 
| Meager. 





» « - 


| {7 IS WELL to remember that 
|* radio advertising is not selec- 
| tive. If your merchandise or your 
| Service appeals to such restricted 
groups that blanket coverage is not 

an advantage, ra- 


Don’t Use dio is probably 
Radio If Your not for you. 

Appeal Is If, for example, 

Limited you are a dealer 


in typewriters and 

other office machines, a direct mail 
| solicitation to the business houses 
of your community will give you 
|more for your advertising dollar 
| than radio. 

It is likely that not one radio 
listener out of several thousand 
will be in the market for an add- 
ing machine or an Addressograph. 





Dearborn L-M District 


Honors 35 Accountants 

DETROIT, — Lincoln - Mercury 
merit certificates were awarded to 
35 accountants at a meeting here 
the company announced. 

The event was the Dearborn dis- 
trict’s part in a national program 
by the company to honor account- 
| ants and business managers for 
efficiency and promptness in ren- 
dering financial statements. 





onds of “sell” immediately follow- . 
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Adds 5,200 Miles Annually... 





27-Year Road Growth 
Cited By Canada 


OTTAWA, Ont.—An annual aver- 
age of 5,200 miles has been added to 
Canada’s network of highways dur- 
ing the 25 years from 1922 to 1946, 
the Canadian government reported 
here, 

The statement revealed that 
mileage at the end of 1946 was 
553,000, compared with 423,000 in 
1922, an overall increase of 130,000 
miles. 


During this period the mileage of 
surfaced roads increased from 48,- 
695 to 140,049 miles. The 1946 total 
comprised 121,813 miles of gravel 
and crushed stone surface, 8,698 
miles bituminous surface, 6,931 miles 
bituminous pavement, 2,485 miles 
portland cement concrete and 122 
miles of other surfaces. Improved 
earth mileage was 136,870, and 
other earth 276,044 miles. 

Total estimated expenditures by 


Australia Ends 


Curbs Over All 


Imported Cars 


SYDNEY, Australia. — (UTPS)— 
Price commissioners in all states 
have agreed to lift controls over 
prices of all new vehicles except 
the locally-produced General Mo- 
tors Holden and the common- 
wealth government has lifted all 
controls over the sale of new mo- 





tor vehicles. 

This now includes American cars | 
over which control has been re-| 
tained since British cars were in- 
troduced. 

Prime Minister Ben Chiffley 
stated he hoped the trade would | 
devise a system of its own to see) 
that essential users received pref- | 
erence in the allotment of vehicles. | 

The general secretary of the Mo- | 
tor Traders Assn. of New South | 
Wales, H. C. Jones, said that the| 
trade welcomed the decision to lift | 
controls as the trade had already | 
shown it could handle the sale of 
new cars and trucks just as effi- 
ciently, if not better, than had 
been done under government con- | 
trol. 

Jones said his association had 
not received one single complaint 
from purchasers on the _ trade 
handling of the vehicles from) 
which controls had been lifted, only 
compliments. 

“The trade usually knew more 
about the requirements of its cus- 
tomers than government officials | 
and will hold the balance fairly to 
the benefit of those urgently need- | 
ing vehicles,” Jones added. 


Canadians Getting 
Reluctant to Buy 


New-Used Cars 


OTTAWA, Ont.— Canadians are | 
still willing to put up cold cash for | 
new cars but they are somewhat | 
reluctant now to buy used models, | 
especially new-used cars, it is | 
learned from dealers here. 

Nearly all dealers say that Cana- | 
dian demand for new cars is hold- | 
ing up well despite higher prices. | 
In fact, most dealers are pessimistic | 
about chances that shipments will | 
meet demand in the coming months. | 

The drop in used-car demand is | 
described as “nothing really seri- | 
ous.” There still is a healthy de-| 
mand for older used models and | 
spring is expected to give the high- 
er-priced market another spurt. 


| 
} 


Deal Motors Burns 


In Bellingham, Wash. 

BELLINGHAM, Wash.—Fire of | 
undetermined origin destroyed the | 
Deal Motor Car Co. here and a | 
half-dozen cars, with an estimated | 
loss of upwards of $150,000, com- 
pany officials reported. 


Douglass Gets Sales Post 


Robert R. Douglass has been ap- 
pointed sales manager of Bingham- 
ton Lincoln-Mercury Co., Bingham- 
ton, N. Y. He formerly was per- | 
sonnel director for Link Aviation, | 
nc. | 


all authorities on the construction, 
maintenance and administration of 
Canada’s highways system and 
rural roads, including bridges and 
ferries, amounted to $144,469,000 
during 1946 

This was an increase of nearly 
72 percent over the total of $34,- 
165,000 for 1945, a large part of 
the increase representing con- 
struction and maintenance post- 
poned during the war years. 

Provincial outlays climbed from 
$73,536,000 in 1945 to $126,611,000, 
with construction up $44,300,000. 

Federal expenditures, due mainly 
to the taking over of the Alaska 
highway in April, 1946, from the 
U.S. Army, rose from $1,073,581 to 
$6,293,419. Municipal expenditures 
were also heavier, increasing from 
$9,441,779 to $11,266,811. 





Expenditures on construction | $49,478,000; Quebec, $37,601,000; Al- 
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Nebraska Maps 
Traffie Code 


Bills Seek Stricter 


Law Enforcement 


LINCOLN, Neb.—Bills to set up 
a new and more stringent traffic 
code in Nebraska have been intro- 
duced in the state legislature with 
the backing of the Nebraska safety 
council. 

One of the bills would empower 
the Nebraska department of roads 
to set up a board to call in traffic 
violation “repeaters” to decide 
whether their licenses should be 
suspended. 

Under other provisions of the 
proposed legislation, youths under 
18 would have to obtain parental or 
guardian consent to obtain a driver 
license, and the parents or guardian 
would be liable for damages caused 
by the young driver. Another pro- 
vision would permit the issuance of 
a new type of license—a chauffeur’s 
permit for anyone paid to drive, 

Introduced by Senators Ralph 
Hill of Nebron and Dwight Burney 
of Hartington, the bills also would 
write into law a blood-test standard 
for courts to consider in trying 
drunken driving eases, 





THERE ARE TWO ANSWERS: YES AND NO—In Anaheim, Calif., this striking float recently 
attracted ae in a big local festival parade and m ixed Neen 


up a few Pee use it was 
ut advertised "Studebaker." The explanation: Leavitt Ford is the Anaheim 


Studebaker y hing 





berta, $12,049,000; New Brunswick, 
$11,750,000; British Columbia, $9,- 
506,000; Nova Scotia, $8,214,000; Sas- 
katchewan, $6,323,000; Northwest 
territories, $4,439,000; Manitoba, $3,- 
644,000, and Prince Edward island, 
$1,466,000. 


of roads, bridges and ferries to- 
taled $80,589,000 in 1946, while out- 
lays on maintenance amounted to 
$58,247,000 and on administration 
to $5,633,000, 

Expenditures in Ontario totaled 
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ik tow 


‘- 
trailer for SNICOP « 


Why use an expensive wrecker for picking up cars or- light trucks and 
towing them in? Why use a motorcycle for service pick-ups? The Sparton 
Retriever does these jobs at a fraction of the cost! 

The Sparton Retriever is a heavy-duty, two-wheeled, trailer dolly, easily 
hitched to any car and service truck, that picks up cars quickly and hauls 
them in fast by either end! The whole operation is a one-man job! 

The Retriever lifts by means of power applied to the undercarriage 
of the car to be towed—from beneath! This prevents damage to paint 
or finish. When loaded, the weight of the towed vehicle is evenly dis- 
tributed over two wheels, and rides smoothly, speedily and safely. 


The Retriever will boost your towing volume and cut your towing 
costs. Write for free literature today! f ae 


SEE IT AT THE SHOW! ‘\ 


| 
\ See the amazing, a 
new Sparton Retriever | 
at the NADA Show, 
January 24-27. : / 
‘Visit Booth 118-139. 


Here's how the Sparton Retriever 





picks up a car and tows it away. 





Small insert shows the Retriever 


lifting a car. 


SPARTON AUTOMOTIVE 


DIVISION OF 
THE SPARKS-WITHINGTON COMPANY, JACKSON, MICHIGAN 
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Today, members of the great Chevrolet dealer organization in all parts of 
America are playing host to hundreds of thousands of men and women who 
are flocking to these showrooms to see the newest product of America’s fore- 
most builder of automobiles. 

And if you could listen in to what all these men and women are saying 
about this beautiful new car, then you would know that America’s leading 
car dealers are on their way to leadership in motor car registrations again 
this year. 

For here, in this new Chevrolet for 1949, buyers and prospective buyers are 
acclaiming the first completely new car the leader has built in more than 
seven years, and the most beautiful buy of all, from every point of view 
and on every point of value! 


Men and women are deciding that this new Chevrolet is the most beautiful 


buy for styling, for driving and riding ease, for performance and safety, and for 
sturdy endurance born of quality construction throughout . . . because they 
know that it alone provides so many advantages of highest-priced cars at the 
lowest prices and with the outstanding economy of operation and upkeep 
for which Chevrolet products have always been famous. 


Yes, America’s leading car dealers are offering the newest version of 
America’s leading car—pretested and preproved on the great General Motors 
Proving Ground—and predestined to win even wider preference for Chevrolet, 
in the year ahead, as the most beautiful buy of all. 


Is it any wonder, then, that Chevrolet dealers everywhere are preparing 
to add still another year to the enviable record of leadership they have held 
for the total 18-year period, 1931 to date; is it any wonder that they are quietly 
and confidently telling each other—we're going forward together in 1949! 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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New Passenger Car Registrations, All States for November, 1948-1947 
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New went Car Registrations, 12 States for December, 1948-1947 


Car registrations by states 
are released here weekly, 
as completed by R. 
Polk representatives in state 
capitals. 


Car registrations by states 
are released here weekly, 


as completed by 
Polk representatives in state 
capitals. 
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2514/106170! 22 
486.25; club cpe., $1,518; conv., $1,872; 
bus. cpe., $1,454.75; stat. wag., $2, 082.75. 
PONTIAO— Torpedo ‘‘6’’—4- dr. sed., $1,- 
641 (deluxe, $1,731); 2-dr. sed., $1,583; 
sed. cpe., $1,614 (deluxe, $1,704); spt. cpe., 


Current Prices on New Automobiles : 


charges, state sales taxes, or optional cpe., $2,024.50; conv., $2,439.25; bus, cpe., | 4-dr. sed., $1,591.50 (V-8, $1,665.50); 2-dr. | 254; club cpe., $2,275; Aatomnter omer conv., $2,025; Torpedo ‘8’? — 4-dr. sed.. 
sed oe 


a |-y 10235| 387| 47090| 264) ries 72612) 2485 





$1,908.75; Traveler 4-dr. sed.,_ $2,187.75; | sed., $1,538 (V-8, $1,617); club cpe., $1,529 | Special—4-dr. sed., $2,348; 2-dr, a 
¥ “<g"—4-dr. sed., $2,321.25; 2-dr, | (V-8, $1,613.50); conv., $1,886 (V-8, $1,- | 323; club epe., $2,344; Ambassador Custom | $1,089 (deluxe, $1,778); 2dr sed. $1,630; 


$1,861; 2-dr. sed., $1,787; Super Series 50/004 go 25; club , 75: b 50): 2'480. 2-4 464: 
—4-dr. sed., $2,192; 2-dr. sed, $2,002; +» $2,284.25; club cpe., $2,294.75; bus. | 965.50); stat. wag., $2,119.50 (V-8, $2,-/—4-dr., sed., $2,489; 2-dr. sed., $2,464; | $1 599 (deluxe, $1,689); bus. cpe., $1,558: 
$2,194.75; New Yorker ‘8’—4-dr. | 264.50). club epe., $2,485, Saas, GAAiie Wiaaii “824-65 cee. 


. : ; ’ . Bond. | CRC, $2,194.75; 
conv., $2,624; stat. wag. $3,220; sed., $2,446.25; 2-dr. sed., $2,409.25; club FRAZER—<-dr. sed. 2 482.77; Manhat- 1 DSMOBILE—Series 76 Standard—4-dr. 
Ma ee ee eee 2 bel, conv, | Be, $2,419.75; conv., $2,850.25; bus. epe., | tan—4-dr. $2,74 , $1,864; 4-dr. town sedan, $1,853; 2-dr. $1,731 (deluxe, $1,817); sed. ope. £877 


4-dr. sed., $2,782; 2-dr. sed., $2,661; conv., | 95 si0°75; Town & Countr ; 

- 319.75; y conv., $3,430.25; HUDSON.-Supes agra 4. dr. sed., §$2,- = $1, 790; club cpe., $1, 164; conv., $2,- . 19994, ; 
ae eto aires Gl 4-ar, sed. §2,-|Orown Imperial “8” — 7-pass.’ sed., $4,-| 222.25; (8-cyl., $2,343); 2-dr. sed., §2.-| 180; Series 76 Deluxe—4-dr. sed., $2,006; | 1U%e,,$% 442); Strenmaliner ©" 4-dr. sed. 
oak nub one. $2,640; Series 8—4-dr. sed., | 711.75; lim., $4,816.75, 171.25; club epe., $2,219 (8-cyl., $2,339.75) ; | 4-dr. town sed., $1,995; 2-dr. sed., $1,932; | fa.huxe 181i); ar aan - dee tae 
$3,103; club cpe., $3,019; conv., $3,549: CROSLEY — 2-dr. deluxe sed., $959; bus, cpe., e008 conv., $2,835; Commo-|club cpe., $1,905; Series 98 Standard— luxe, $2,490 
Series 60 Special—4-dr. sed., $3,801; Sertes | conv., $959; stat. wag., $991. dore | “6"—4-dr. | sed., | $2,396.50 (8-cyl., | (Hydramatic standard)—4-dr. sed... $2,543; STUDEBAKER — Champion Deluxe — 
16—4-dr. sed (5-pass.), $4,833; 7-pass.| DeSOTO—Deluxe—4-dr. sed., $1,845; 2- | $2514); club ope... $2,374.25 (8-cyl., $2,- | 2-dr. sed, Foe eee oa Gn os6; | 4-07. sed., $1,688.50; 2-dr. sed., $1,656.75: 
sed., $6,053; 7-pass, Imperial, $5,253;/dr. sed., $1,808.25; club cpe., $1,834.50; .75); conv., $3,056.75 (8-cyl., $3,137.75). (Hyaramatic standard) Diet? $7638; | club cpe., $1,683; ‘bus. cpe., $1,588.25; 

; 2-dr. sed., $2,562; conv., $3, Champion’ Regal Deluxe—4-dr. sed., $1,- 


bus. cpe., $1,718.75; Custom—4-dr, sed., KAISER—Special—4-dr. sed., $2,244.37; 

poral $1,911.50; 2-dr. sed., $1,879.75; 7-pass. | Deluxe—4-dr. sed., $2,407.11. PACKARD — Eight — 4-dr. sed., $2,275 | 762; 2-dr. sed., $1,730.50; club epe., $1,- 
—-Stylemaster — 4-dr. sed.,|sed., $2,335; lim., $2,461.50; club cpe., LINCOLN — 4-dr. sed., $2,680.50; spt. | (deluxe, $2,543); 2-dr. sed., $2,250 (gotuxe, 756.75; bus. cpe., $1,662; conv., $2,086.25; 

panes $2,517); stat. wag., $3,245; Super t— | Commander Deluxe—2-dr. sed., $2,019.25: 





$1,371; 2-dr. sed., $1,313; spt. epe., $1,323; | $1,893.50; conv., $2,315.75; Suburban, | cpe., [rs conv., $3,117; 
bus. ope., $1,244; -dr. sed., | $2,651. 4-dr. sed., $3,344; itr. town sed., | 4-dr. sed., $2,827; 2-dr. sed., $2,802; conv.,|2-dr. sed., $1, 987.75; club cpe., $2,014: 
$1,439; 2-dr. sed., $1,381; oe $1,402;| DODGE—Deluxe—4-dr. sed., $1,738.25; $3,544; roe cpe., $3,291.50; conv., $4,054. | $3,250; 7-pass. sed., $3,500 (deluxe, $3,-| bus. cpe., $1,91 919.25; Commander Regal De- 
conv., $1,750; stat. wag., $2,013; Fleetline |2-dr. sed., $1,696; bus. cpe., $1,606.50;| MEROURY—4-dr, ae $2,116; spt. cpe., | 850); 7-pass. lim., $3,650 (deluxe, $4,000); | tuxe—4-dr. , $2,140.50; 2-dr. sed., $2,- 
—4-dr. sed., $1,492; sed. cpe., $1,434. Custom—4-dr. sed., $1,807.75; town sed., py conv., $2,536.50: stat. wag., | Custom Eight—4-dr. sed., $3,750; 2-dr. | 108.75; » epe., $2,135; bus. cpe., $2,- 
OCHRYSLER—Royal ‘6’’—4-dar. sed., $1,- | $1,892; 7-pass. sed., $2,199; club cpe., $1,- sed., $3,700; conv., $4,295; 7-pass. sed., | 040.50; Land Cruiser 4-dr. sed., $2,327.75; 
980.25; 2-dr. sed., $1,932.75; 7-pass. sed., ; conv., $2,209. +O NASE.-600 Super—4-dr, sed., 00533 $4,704; 7-pass. lim., $4,868. conv., $2,467.50. 
$1,-| FORD—Six—4-dr. sed., $1,473.50; (V-8, | 2-dr. sed., $1,807; club cpe., $1,899 PLYMOUTH — Deluxe — 4-dr. sed., $1,-| WILLYS-OVERLAND — Jeep stat. “= 


; *e’*— | $1,560); 2-dr. sed., $1,425 (V-8, $1,511.50); a Special—4- ar. sed., $1,880 2-dr. 455.50; 2-dr. sed., $1,397.50; club cpe., | (4-cyl.), $1,856.71; 6-cyl. stat. wag., 
. wed, 50; 2-dr. sed., $2,014; | club cpe., $1,416.50 (V-8, $1,524); bus. » $1,885; club cpe., $1,877; Aesbanendes $1,424; bus. cpe., $1,360.75; Special Deluxe a "Jeep a. sed., $2,008.78; , 
sed., 459; lim., $2,585.50; club! cpe., $1,252 (V-8, $1,433.50); Custom Six— | Super—4-dr. sed., $2,279; 2-dr, sed., $2,-|—4-dr. sed., $1,544.25; 2-dr. sed., $1,- , $1,875. 
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MANKATO, Minn.—Herman Mil- 
ler, president of the Minnesota Au- 
tomobile Dealers Assn., in his first 
challenging statement since assum- 
ing his new office, has called on the 
automobile industry “to find out 
how to get an automobile that a 
wage earner can buy and afford to 
operate.” 

Miller cited at length, in a mes- 
sage to MADA members, a recent 
editorial in his home town news- 
paper, the Mankato Free Press, 
which commented on the problem of 
wage earners and customers who 
buy automobiles at present prices 
but are confronted with lower 
wages. 

“We know manufacturers are 
making great automobiles and 
comparisons on any basis proves 
it, but the facts are that wage 
earners cannot and are not buy- 
ing them. They fit the average 
customer’s desires but not his 
pocketbook,” Miller said. 

Miller cited as examples a Man- 
kato firm with 254 persons on its 
payroH, which had only two em- 
ployes buying new cars since the 
war. Also another concern, with 96 
employes, had only three workers 


buy a new car, and two of them 


received mileage allowances, 
This same business, Miller told 


Bad Check Guard 


Thumbprint Indorsement 


Is Invisible 


CHICAGO.—Check protection for 
businessmen in the form of the 
endorser’s thumbprint has been in- 
augurated by the Protected Check 
Corp. of America here. Already 
checks totaling over $1,000,000 a 
day are being cashed with safety in 
the Chicago area under the invis- 
ible thumbprint endorsement plan, 
it is claimed. 

When a check is presented for 
payment a_ special endorsement 
stamp is placed on the back of the 
check. In the spaces provided by 
the stamp a simple physical de- 
scription of the check endorser is 
recorded. The invisible thumbprint 
taken with special colorless creme 
is placed also on the back of the 
check. Since fingers are not dis- 
colored, taking the thumbprint will 
not be objectionable, it is claimed. 
The complete processing of the 
check takes as little or less time 
than the usual identification that 
is normally required. 

However, should a forger place 
his thumbprint on a check, the 
forged check is sent by the sub- 
scriber to the Protected Check 
Corp. investigation division within 
48 hours after the check’s return 
from the bank. The corporation will 
then develop the forger’s print 
much in the manner of a photo- 
graph and will seek recovery of 
the money involved at no cost to 
the subscriber. National distribu- 
tion offices are at 11 S. LaSalle 
St., Chicago 3. 








Canadian Firms Seek 


Newfoundland Outlets 
OTTAWA, Ont.—Since the union 
of Newfoundland and Canada is ex- 
pected to be completed by March 31 
when the former will become the 
10th Canadian province, importers 
and commission agents in New- 
foundland are reported to be seek- 
ing the establishment of closer con- 
nections with Canadian firms in 
order to extend their operations. 
Included are such lines as automo- 
bile replacement parts and batteries. 


The commercial secretary for 
Canada in Newfoundland reports 
that many inquiries are already be- 
ing received from importers and 
commission agents there for such 
supplies. 


Call For ‘Popular’ Car 


Minnesota’s Miller Asks Industry to Offer 
A Product Masses Can Afford 








Merman Names Taggart 


Warren C. Merman, president of | 
Merman Chevrolet, 2751 Bailey Ave., | 
Buffalo, announces the appointment 
of John D. Taggart as general sales | 
manager. Taggart is familiar to the | 
automotive trade in Western New | 
York, having engaged in retailing | 
cars there for 25 years, the last 15 | 
as sales executive for General Mo- | 
tors dealers. ' 
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Minnesota dealers, has four em- 
ployes he talked to whese regular 
pay check is $68 weekly and who 
received as high as $106 including 
overtime, but who claimed they 
could not afford a new car. 
Clifford Russell, editor of the 
newspaper and author of the edi- 
torial, commented that “there is a 
scramble for new cars, it is true, 
but when you check closely you 
find they are not being bought by 
the great middle class, who once 
constituted the backbone of the 
automobile market in this 
country.” 

Russell continued stating that 
“those with plenty of money buy 
cars now; business institutions buy 
them for their needs; farmers must 
have them for essential transporta- 
tion; GI’s who returned home with- 
out a car, buy them with their back 
pay.” 

He blamed the current inflation- 
ary picture on the fact that Ameri- 








BOULEVARD BUICK CO. IN CHICAGO—It is headed by C. E. Childers and covers 55,000 


square feet of floor space, with an additional 27,500 
ind service facilities. At 230 E. Cermak Rd., 7 


tomers’ cars. It contains new-car sales a 


uare feet for roof parking of cus- 


location is supplemented by an additional 16,000 square feet of floor space at 2309 
Michigan Ave., devoted to used-car display, new and used-car conditioning. 





Packard Marine Adds 


New Reduction Gear 

NEW YORK.—Plans are under- 
way for the general expansion of 
the market for Packard Marine 
engines, it was announced here by 
Frank J. Hoder jr., manager of 
Packard’s Marine Engine depart- 
ment. 

Hoder said a new 3.55 to 1 re- 
duction gear now makes Packard 





cans are taking more out of the eco- | Marine engines available to heavy- 


nomic pot than they are putting 
into it. 





duty work boats and large pleasure | 


offered as optional equipment on 
both the Packard Marine 150 
horsepower eight and 100 horse- 
power six. 


Grant Motors Promotes Two 


At St. Petersburg, Fla. 


W. J. Grant, president of Grant 
Motor Co. (Ford), St. Petersburg, 
Fla., announces that Charles R. 
Moore has been elected vice-presi- 
dent of the company. 

Grant also announced that J. B. 
McKenzie has been eleeted secre- 


craft. The new gear is now being | tary and treasurer of the company. 


45 


Utah Road Needs 
Hit $184 Million 


Highway Head Asks 
10-15 Year Program 


SALT LAKE CITY.—Utah must 
spend $184,150,000 within the next 
10 or 15 years to bring its highways 
up to modern standards, according 
to Roy W. McLeese, chief engineer 
of the state road commission. 

This estimate by McLeese, who 
said 85 percent of the state’s high- 
ways need construction improve- 
ments, was announced as the com- 
mission released its biennial recom- 
mendations to the state legislature 
asking that additional revenues be 
made available for highway im- 
provement. 

McLeese said the state would 
have to spend $21,000,000 per year 
to bring highways up to standard 
if a 10-year construction program 
is adopted. 


Payne Used-Car Lot 
William Payne, president of 
Payne Motor Co., Inc. (Willys), has 
opened a used-car lot at 1556 Canal 
St., New Orleans. 












and Clinton Spray Wax. 


CLINTONE WAX FINISHING 
as Nationally Advertised requires the 
combined use of Clinton Pre-Wax Cleaner 


ee ie ee ne 


buffing. 


| 
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Clinton Spray Wax is new! Revolutionary! It is applied with a vacuum 
type spray gun and produces a hard, pure wax finish without rubbing or 


Not only does Clinton Spray Wax save hours of labor on every car but it 
also lasts longer than ordinary waxes. Scores of tests show that Clinton 
Spray Wax outlasts other waxes three to one. In fact, on the world’s fastest 
airplanes, flown in extreme weather, Clinton Spray Wax lasted seven times 
longer., Because Clinton Spray Wax is sprayed on it penetrates corners and 
crevices around grilles and mouldings, giving complete protection against 
rust and atmospheric salt corrosion. 


Clinton Spray Wax is available through jobbers and General Motors ware- 
houses. For further information write .. . 


CLINTON SPRAY WAX COMPANY 


1020 EAST LAND PLACE e MILWAUKEE 2, WISCONSIN 











Resolute Fire Appoints 


Bankhardt in California 


F. Stuart Bankhardt has been 
made resident vice-president in 
California for Resolute Fire Insur- 
ance Co. of Hartford, Conn. 


He will make his new headquar- 
ters at 15223 Saticoy St., Van Nuys, 
Calif., the company said. 


Delco Promotes Two 


To Higher Sales Posts 


Promotion of two Delco Ap- 
pliance sales force veterans is 
announced by Paul H. Ruther- 
ford, general manager, and An- 
drew C. Freimann, general sales 
manager of the General Motors 
division at Rochester, N. Y. 

Harold H. Leonard, former De- 
troit district manager, has been 
appointed to the position of 
equipment division sales man- 
ager. Carl T. Amrine, formerly 
in the service department for 
Delco Appliance, has assumed 
the position of assistant sales 


Auto Personnel 


manager in the equipment divi- 
sion. 


Tapp Co. Names Morris 


As Sales Manager 

Howard Morris has been appoint- 
ed sales manager of the J. F. Tapp 
Co., manufacturers’ representatives 
in Kansas City, it was announced. 

At the same time the company 
revealed that Les Hadley and Sy 
Peters have been appointed field 
territory representatives for the St. 
Louis area and Nebraska, respec- 
tively. ‘ 


Walter O. Briggs Given 


Certificate of Merit 


Walter O. Briggs, board chair- 
man of Briggs Mfg. Co., has re- 
ceived the certificate of merit from 
President Truman. The award was 
made at ceremonies in the Detroit 
manufacturer’s home in Miami 
Beach, Fla. 


The award was made in recog- 
nition of the firm’s production of 
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wings and turrets for B-17 bombers 

during the war. Presentation was 

made by Brig.-Gen. Robert Landry, 

Air Forces aide to the President. 
o * * 


James Joins Wyandotte 


Appointment of Charles E. James 
as general sales manager of Wyan- 
dotte Paint Products Co., Wyan- 
dotte, Mich., is announced by C. A. 
Brethen sr., company president. 
James brings to Wyandotte more 
than 20 years of sales experience 
in the automotive finishing field, 
having been with the Ditzler Color 
division of Pittsburgh Plate Glass 
Co. as assistant sales manager in 
both distributor and industrial di- 
visions. 

* & + 


Arrow Representatives 


Kellman-Ross Co., 8543 St. Law- 
rence Ave., Chicago, has been ap- 
pointed territorial representative in 
Chicago and northern Illinois for 
the Arrow Safety Device Co. of 
Mount Holly, N. J. Other appoint- 
ments announced by Arrow were 
Dudley J. Marfell, 1220 Stark St., 
Wausau, Wis., to represent the 
company in Wisconsin and the 
upper peninsula of Michigan, and 
J. Church Roper, of 632 Guilford 


concise, 
prompt 


STREET, N.W., @ 


enter my order for..... .............0000.0-. 
A. official Used Car Guide: 


check one, New [7] 
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PACKARD REGIONAL AND ZONE PARTS SERVICE Mer te rane, held their first post- 


war national service conference in Detroit Jan. 12-14. 
keynoted the 
. Longenecker, parts and service manager laogtes at Greiner's left). 
eneral sales manager (extreme left), and J. 


third from left at table in foreground), 


ant 


arl M. Greiner, sales vice-president 

ram which was headed up by 
C. E. Briggs, assist- 
. Carr, service promotion manager (at 





right), participated in the program. 
Ave., Indianapolis, in southern 
Illinois. 


Braden Is Elected President 


Of Texas Auto Wholesalers 


Hubert Braden, American Gear & 
Parts Co., was elected president of 
the Automotive Wholesalers of 


Texas at the annual meeting of the 
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group in Houston. He succeeds 
L. W. Barnett of Fort Worth. 


Others elected to office included 
Alden Davis as vice-president and 
Ed Neumeyer as secretary. Dean A. 
Johnson is executive secretary and 
T. C. Garrett is treasurer. 

* 


* * 
Crosley Names Wunker 


To Regional Sales Post 


Howard R, Wunker of Cincinnati 
has been appointed regional sales 
manager for Crosley Motors, Inc. in 
the area including Mississippi, Lou- 
isiana and Arkansas, it is announced 
by Powel Crosley jr. 

A graduate of the University of 
Cincinnati college of business, 
Wunker came to Crosley from the 
industrial chemical field in which 
he was with Innis, Speiden & Co. as 
district sales manager. 

* om 


Bresan Heads Up Sales 
At Radiator Specialty 


Appointment Be Vv. P. Bresan as 
general sales manager has been an- 
nounced by I. D. Blumenthal, presi- 
dent of the Radiator Specialty Co., 
Charlotte, N. C., manufacturer of 
automotive chemical specialties. 


Bresan was formerly connected 
with Hollingshead Corp., where for 
the past several years he held the 
position of merchandising director. 

* . * 


Cardox Corp. Names Jennens 


District Head at Detroit 


A. Edward Jennens has been ap- 
pointed district manager for Car- 
dox Corp., with headquarters in 
the Stephenson Bldg., Detroit. 

Cardox Corp. manufactures low 
pressure carbon dioxide fire extin- 
gzuishing systems; airport crash 
trucks, industrial and fire depart- 
ment fire trucks and small mobile 


— 
& * 


G oodrich Names Lynn 


Orrien K. Lynn has been named 
manager of the Seattle district of 
the Replacement Tire Sales division 
of B. F. Goodrich Co., it is an- 
nounced by Guy Gundaker ir., gen- 
eral sales manager of the division. 
Lynn succeeds Gerald A. Geer, who 
has been assigned other duties. 

& 


Philco Elects Dr. Pitt 


Dr. Courtnay Pitt has been elect- 
ed to the newly-created office of 
vice-president of finance of Philco 
Corp., it is announced by William 
Balderston. Dr. Pitt joined Philco 


in 1941. 
2s © @ 


Conover Joins Marcus 


Alvin Marcus, president of Mar- 
cus Transformer Co., Inc., Hillside. 
N.J., announces the appointment of 
Lew C. Conover as representative 
for eastern Pennsylvania, Dela- 
ware, Maryland, Washington and 
south New Jersey. 

> 


* 
Smith Joins Reynolds 


Appointment of Stuart Smith ‘as 
svecial representative to the U. S. 
Air Forces at Washington and 
Wright Field, Dayton, O., is re- 
ported by David P. Reynolds, vice- 
president and general sales man- 
ager, Aluminum division, Reynolds 


Metals Co. 
s 


. * 
Gets Dixie Sales Post 


Roger Welch has been anvpointed 
wholesale sales manacer of Hudson 
Florida Motors, 150 Riverside Ave., 
Jacksonville. Fla., according to the 
firm’s president, C. A. Alderman. 
Welch will be in charge of Hudson 
wholesale distribution in 40 coun- 
ties in Florida and south Georgia. 
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King Named Chairman 
Of Florida Utilities Panel 

Wilbur C. King has been named 
chairman of the Florida Railroad 
and Public Utilities commission by 
his fellow commissioners to serve 
for the next two years. 

King resigned a seat in the state 
senate two years ago to become a 
member of the commission, after 
which he proposed a reorganization 
which was adopted by his colleagues. 
It resulted in increased efficiency in 
the control of communications, of 
motor carriers and of general ac- 
counting, by establishing separate 
departments for each, and coordi- 
nating the work of the commission 
under an executive director. 

+ ” * 


General Tire Adds Two 


To Board of Directors 


Thomas F. O’Neil, Boston, and 
Dan A. Kimball, Pasadena, Calif., 
have been appointed members of 
the board of directors of General 
Tire & Rubber Co. William F. 
O’Neil, president, announced fol- 
lowing a regular monthly meeting. 

O'Neil, 34-year-old son of Gen- 
eral’s president, is vice-president 
and director of the Yankee Net- 
work, Inc., and a director of the | 
Mutual Broadcasting Co. Kimball 
has been a member of General’s 
sales organization 28 years. Since 
1946, Kimball has been vice-presi- 
dent in charge of West Coast opera- 
tions. He also served 18 years as | 
western division sales manager. 

= + 


Kitson Heads Eastern Sales 


For Farm Equipment Group 


Appointment of Arthur H. Kitson | 
as vice-president and Eastern re- 
gional sales manager of Indepen- 
dent Farm Industries, national 
sales organization for independent | 
manufacturers of farm equipment, | 
is announced by C. R. Powers, | 
president of the organization. 

Kitson, who like Powers was one | 
of the key figures in the early de- | 
velopment of the Dearborn Motors | 
Corp., marketing group for Ford | 
tractor and Dearborn farm equip- | 
ment, will direct sales in the east- 
ern third of the U. S., headquar- 
tering in Detroit. 


Stewart-Warner Ups Robinson 


In Instrument Division 

Ernie N. Robinson, who started | 
with Stewart-Warner as an inven- | 
tory clerk in 1934, has been ap- 
pointed assistant sales manager of 
the company’s instrument division, 
it is announced by George Zahn, 
sales manager of the division. 

Robinson will supervise factory 
field men in distributor and jobber 
contacts in connection with sale of 
fuel pumps, tachometers, gauges, 
flexible shafts, instrument panels, 
speedometers and other products of 
the instrument division, Zahn said. 

” ” 

Weatherhead Elects Wright | 
Finance Vice-President 


Morris H. Wright has been elect- 
ed vice-president in charge of | 
finance for Weatherhead Co., it is | 
announced by Albert J. Weather- | 
head jr., president of the Cleveland | 
firm. 

In June of 1946 Wright was made | 
treasurer of the company—a posi- | 
tion which he will continue to hold | 
in addition to his newly acquired | 
responsibilities. He joined Weather- 
head in January, 1944, as comp- | 
troller, and was later made execu- | 
tive assistant to the president. 

af ca * 








Davier Named Manager 


Of Van Cleef Bros. 

R. W. Lea, president, Johns-Man- 
ville Corp., announced that Maurice | 
Davier has become general man- 
ager of the company’s Van Cleef 
division in Chicago. 

Lea stated that this division will | 
be operated independently in cor- 
porate form as heretofore. Noah 
Van Cleef will continue as president 
of Van Cleef Bros., Inc. 

Other personnel changes an- 
nounced by Noah Van Cleef in- 
cluded the appointment of Dr, C, E. 
Frick as plant manager, fully re- | 
sponsible for production operations 
of the business. Paul Van Cleef will 
continue as vice-president. Felix 
Van Cleef continues as vice-presi- 





dent in charge of sales. onal 
Hagerty, sales manager reporting | 
to Felix Van Cleef, will assume 
greater responsibility, 

& 


Fisher Elected President 


Of General Metals Powder 

John S. Fisher has peen elected 
president and director of General 
Metals Powder Co., Akron, O., it 
is announced by M. C. McCausland, 
secretury. 

Fisher has been with the com- 
pany since 1929 and in 1932 devel- 
oped the powdered metal friction 
material produced by the firm. 

* * * 


Great Lakes Steel Names 


| Cunnick Vice-President 


George R. Fink, president of 
National and Great Lakes Steel 
Corps., has announced the ap- 
pointment of W. R. Cunnick as 
vice-president and general man- 
ager of sales for Great Lakes 
Steel. 


Cunnick, recently assistant vice- 


| 





HARTZ FINISHES SPELLING LESSON—Boston's Ma‘or James 
Hartz at the conclusion of a 10,000-mile ae crusade during which 


hone) welcomes Harry 


Curley (at the micro- 


Farts “wrote Studebaker across the nation” in a new half-ton pickup. On the platform with 


Curle 
and 
the 


are, left to right, Ha 
round at the ‘eft is John Day, 


heodore H. Hope, director of public safety, 
newscaster for 
directed a broadcast of the welcoming ceremonies. 


rtz- Edgar Copell oresident of Massachusetts safety council, 


Boston traffic commission. Standing on 
Boston's radio station WHDH, who 
Starting from Los Angeles, Hartz fol- 


lowed a combination of routes which, when traced on a map, spell the word "Studebaker. u 





presidvnt and assistant general 
manager in charge of sales for 
Weirton Steel Co., Weirton, W. 
Va., a sister company of Great 
Lakes Steel, will make his head- 
quarters at Ecorse, Mich., where 
the principal Great Lakes plant, 
a major supplier of steel to the 








| automotive and other industries, 
is located. 

| Swigert Heads Manufacturing 
| dt Universal Products 


Arthur M. Swigert has been ap- 
| pointed vice- president in charge of 
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all manufacturing operations of 
Universal Products Co., Inc. 
Swigert, who joined Universal 
earlier this year, uad been asso- 
ciated with Chrysler Corp. in vari- 
ous capacities. 
« oa » 


Burkhalter Gets Post 


Appointment of R, R. Burkhalter 
as chief engineer of the universal 
joint division of Spicer Mfg. divi- 
sion of Dana Corp., Toledo, is an- 
nounced by R, P. Lewis, executive 
engineer. Burkhalter succeeds J. W. 
B. Pearce, who retired after 43% 
years with the company. 

aa * . 


Moss Gets Pivot Account 


Robert H. King, vice-president of 
Pivot Punch & Die Corp., North 
Tonawanda, N. Y., announces the 
appointment of Thomas W. Moss 
& Associates as the company’s sales 
agent in Michigan. 


New Plaskon Directors 


Appointment of three associate 
directors of research in the Plaskon 
division of Libbey-Owens-Ford 
Glass Co. is announced by Dr. Mau- 
rice H. Bigelow, technical director. 
Dr, J. A. Murray, Dr, J. Kenson Si- 
mons and David E. Cordier fill the 
new positions. 





The PECKAT AIRFORM CHROME conforms 


beautifully with ’49 car styling... assures you of 
peak profits summer and winter! 





Sell the Shade that’s easiest to sell! 


@ The PECKAT AIRFORM CHROME harmonizes perfectly with your 


‘A9 car lines — brings older cars “up-to-date” as well. 


Its aluminum surface is 


curved to give added strength and conform with the new rounded windshields. 
2-way adjustability enables one model to fit most cars . . . installed in 10 minutes 
—no holes to drill! If your local jobber cannot supply you write for the name 
of the nearest Peckat jobber. 


CHARLES PECKAT MANUFACTURING CO., MAYWOOD, ILLINOIS 
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Highways & Safety... 
State Users 


Groups 


Report Progress 


CTIVITIES of state Highway 
Users Conferences currently are 
centered on the opening sessions of 
the various state 
legislatures, it is 
reported by the 
National High- 
way Users Con- 
ference. 

A partial round- 
up of activities of 
state groups by 
the NHUC shows, however, that 
despite the pressure of the legisla- 
tive season, state organizations have 
carried on routine affairs and gen- 
erally advanced the cause of good 
roads. 

The following paragraphs give, 

in brief, reports from a few of the 
State Highway Users Conferences. 


COLORADO—K., B, Charlesworth 
of Colburn Motor Tours was re- 
elected chairman of the Colorado 
Highway Users Conference at its 
annual meeting. Progress on the 
Conference’s state conference pro- 
gram was reported at the session. 

CONNECTICUT — The Connecti- 
cut Highway Users Conference has 
set up committees for an anti- 
diversion amendment campaign and 
to consider legislation for a solu- 
tion of the critical municipal park- 
ing problems. A Highway Program 





and Finance committee also has 
been appointed. 
* 


* 


EORGIA—After hearing a finan- 


cial analysis of Georgia’s high- | P 


way situation, which called atten- 
tion to the bad effect diversion is 
having on highway progress in that 
state, the Georgia Highway Users 
Conference named a committee to 
confer with state officials on the 
drafting of a constitutional amend- 
ment which would dedicate high- 
way tax funds to highway purposes. 
ILLINOIS—A special committee 
of the Illinois Highway Users Con- 
ference has met with Lieut.-Gov. 
Dixon to explain the legislative ob- 
jectives of the Conference. Dixon 
met with the group at the request 
of Gov. Stevenson. 
INDIANA—Chairman-designate 
Sam Haddon of the Indiana State 
Highway Commission was elected 
a lifetime member of the Indiana 
Highway Users Conference at a 
meeting at which he was a 
speaker. The honor was paid “be- 
cause of his continued interest in 
and service to” the Conference. 
Also elected life members were 
J. H. Trimble of Trimble Oil Co. 
and Ross Techmeyer, member of 
the highway subcommittee of the 





Indiana Tax Study Commission. 
The session heard a summary of 
state legislative developments af- 
fecting highway users. 
KANSAS — Proposed articles of 

organization were presented to 
those attending a meeting of the 
Kansas Highway Users Conference. 
Their adoption is expected at a sub- 
sequent meeting, at which the state 
outlook will also be studied. 


MAINE—The question of whether 
there should be a bond issue to 
finance Maine’s long-range highway 
rogram, or whether the program 
should be a pay-as-you-go plan 
financed by revenues from the pres- 
ent 6-cent gas tax has been dis- 
cussed by the Maine Highway Users 
Conference. The subject will be ex- 
plored further. Meanwhile, the Con- 
ference was informed that much 
progress has been made by state 
officials in making a comparison of 
state laws with contents of the Uni- 
form Vehicle Code. 

* * * 

MABEL AND —A 10-point ‘“Plat- 

form for Progressive Highway 
Development,” similar to that adopt- 
ed earlier this year by the West 
Virginia Highway Users Confer- 
ence, has been adopted by the 
Maryland Conference. The Confer- 
ence’s Steering committee, mean- 
while, has adopted detailed plans 
looking to an anti-diversion amend- 


ment and a long-range state high- | 


way plan. 
MASSACHUSETTS—The Massa- 
chusetts Highway Users Conference 
has authorized appointment of a 
committee to meet with the new 
governor to discuss the need of 
long-range state highway planning, 
now that highway revenues are as- 











AUTOMOTIVE NEWS, JANUARY 24, 1949 





tional Safety Council. 


sured through recent passage of the 
Good Roads amendment to the con- 
stitution. Conference Chairman 
James Keefe thanked the NHUC 
for its “splendid assistance” in the 
anti-diversion campaign. 

MONTANA — The Montana 

Highway Users Conference has 
named committees to expedite a 
comparison of state laws with 
parallel provisions of the Uniform 
Vehicle Code, and to seek crea- 
tion of a legislative interim com- 
mittee on long-range highway 
planning. 

NEW HAMPSHIRE—The unani- 
mous adoption of a resolution urg- 
ing that henceforth the Highway 
department be required to submit 
a biennial budget to the legislature, 
via the governor, was a highlight of 
the New Hampshire Highway Users 
Conference meeting at which the 
current study of the Highway de- 
partment by an out-of-state engi- 
neering firm also was discussed. 

NEW YORK — Another “grass 
roots” meeting in New York to urge 
highway progress through stopping 








For perfection in protection 
Order these “friend-making 
“Monogram” Grille Guards 





“ Stateweld 
NOW. 


1200 EAST BAY AVENUE 
NEW YORK 59, NEW YORK 


special tools are needed. 


Chevrolet, G.M.C., Studebaker, Willy’s. 


STATEWELD PRODUCTS 


6750 S.: STONY ISLAND AVE. 
CHICAGO 49, ILLINOIS 


Sturdily constructed, 
they are “Styled to win 
customer favor... 
built to hold 

customer friendship.” 


All heavy-duty welded steel construction offers complete front-end pro- 
tection plus attractive, exclusive “Monogram” design. These rugged 
guards have a handsome baked on finish. They absorb punishment 


without rattling or jarring loose after simple and fast installation. No 


Distinctively and individually tailored to the truck for all models of Ford, Dodge, 


Safety Awards for Media 


A plan to recognize, through public interest awards, exceptional 
services to safety performed by press, radio, magazines, motion pic- 
tures, advertisers and advertising organizations, 

Chicago by Paul Jones, director of public information for the Na- 


The awards apply to all public information media and include 
every phase of safety, traffic, home, school, farm and industrial, 
Jones said. Closing date for 1948 entries is March 15. They should 
be sent to Jones at 20 N. Wacker Dr., Chicago 6. 

Self nominations are encouraged, Jones said. Nominations should 
be accompanied by a statement explaining specifically how the nom- 
inee’s service to safety was exceptional. Representative clippings, 
issus or transcriptions should accompany nominations. 
















Was announced in 













of diversion and through creation 
of an official highway-study com- 
mittee was held in Utica. Among 
those in the large audience were 
state and local highway officials 
and Utica’s mayor. 


GOs Action committee fol- 
low through on recommenda- 
tions of the Ohio Highway Users 
Conference was set up at a Confer- 
ence meeting. The Conference also 
unanimously favored a motion urg- 
ing that state highway funds con- 
tinue to be distributed on the pres- 
ent basis until completion of the 
state highway study now in prog- 
ress. 


SOUTH CAROLINA—M. O. Mc- 
Gee, president of the South Caro- 
lina Rural Letter Carriers Assn., 
has been elected chairman of the 
South Carolina Highway Users Con- 
ference, 


SOUTH DAKOTA—The South 
Dakota Highway Users Confer- 
ence, formerly the Better and 
Safer Roads Assn., has recom- 
mended a $2,000,000 annual trans- 
fer from the state’s general fund 
to the highway fund to recoup for 
the highway fund some $9,000,000 
diverted during the depression 
years. The Conference elected H. 
W. Roberts, traffic manager of 
John Morrell Packing Co., Sioux 
Falls, as its chairman. 

TENNESSEE — Plans for carry- 
ing on the campaign for an anti- 
diversion amendment were dis- 
cussed at a meeting of the Tennes- 
see Highway Users Conference. A 
committee was appointed to confer 
with the state Attorney General 
looking toward formal legislative 
action to put the amendment on 
the Tennessee ballot. 

UTAH—The legislative program 
of the Utah Highway Users Confer- 
ence received intensive study at a 
pre-legislative meeting. As a result 
of the discussion it was decided to 
print and distribute leaflets setting 
forth the program for the informa- 
tion of interested groups of citizens. 

= * os 


VV ASHINGTON —The Washing- 
ton State Highway Users Con- 
ference, formerly known as the Na- 
tional Highway Users Conference 
of Washington, has elected Robert 
E. Lytel, chairman. He has been 
authorized to appoint committees 
on organization, uniform vehicle 
laws, and legislation. 

WEST VIRGINIA — The West 
Virginia Highway Users Confer- 
ence has adopted resolutions urg- 
ing the creation of a State Reci- 
procity Commission; that the 
State Roads Commission be em- 
powered to regulate and limit 
weights and speeds on secondary 
highways; that conflicting stat- 
utes pertaining to weights and 
axle loads be clarified; and that a 
permanent Highway Advisory 
Committee be set up for long- 
range highway planning. This 


| committee would include high- 


way-user representation. 

W YOMING—The Wyoming High- 
way Users Conference has adopted 
a legislative program calling for: 
(1) Creation of an interim legisla- 
tive highway study committee, on 
which highway users would be rep- 
resented; (2) an _ anti-diversion 
amendment; (3) opposition to in- 
creases in highway user taxes un- 
til the committee mentioned in 
point 1 completes its study of a 
long-range state road plan; (4) 
creation of a Motor Vehicle depart- 
ment separate from the office of 
Secretary of State, the Public Util- 
ity Commission or the Highway 
Commission; (5) uniform vehicle 
laws. 


Grody Promotes Three 


Israel Grody, president of Grody 
Chevrolet Co., Hartford, Conn., an- 
nounces the following promotions: 
Arthur Meginn, to general man- 
ager; Tom Walsh, to service man- 
ager, and Willis Ford, to shop fore- 
man. 
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DENVER.—A survey of new-car 
dealers here brings forth the fact 
that there will be a change in car 
sales during the coming year. Cars 
will be more plentiful and sales will 
not be quite so easy. Regulation W 
will curtail sales of new cars, the 
trade says. 

Dealers point out that such 
terms have put late model cars 
beyond the reach of many fam- 
ilies with incomes up to $4,000. 
When the regulation first went 
into effect, it was generally agreed 
that it would eliminate premium 
prices on late model used cars 
and slow down the whole used 
market. 


As late as September it was felt 
that the regulation would not affect 
the sale of new cars for some time 
to come, due to the great backlog of 
orders, The survey, however, indi- 
cates that the backlog of orders in 
Denver is beginning to show less 
substance now that it is being put 
to the test of high prices and strict 
credit controls. 

The survey showed that many 
dealers feel the credit control is 
restricting their business, and they 
are in hopes it will be removed dur- 
ing the coming months of 1949. 

It is the feeling here that there 
will be more new cars on the mar- 


Illinois Governor | 
Asks State Role | 
In Labor Strife 


SPRINGFIELD, Ill.—Legislation 
to enable the state “to take an af- 
firmative role in the settlement of 
labor disputes” has been recom- 
mended to the Illinois legislature 
by Gov. Adlai E. Stevenson. 

“The federal government has, of | 
course, its mediation and concilia- | 
tion service which participates in | 
most labor disputes,” he said. “Many | 
states have such agencies, some | 
successful and some unsuccessful. | 

“While I do not expect spectacu- 
lar achievements from a state} 
agency operating in this field, there | 
may be a useful place for a state | 
agency, operating on a modest 
budget with the cooperation of in- 
dustry and labor, to render useful 
public service. I believe the possi- 
bility should be explored.” 

Gov. Stevenson also called for 
liberalization of unemployment 
compensation benefits and exten- 
sion of the law to cover smaller 
employers; review of the adequacy 
of workmen’s compensation awards; 
and enactment of a state fair em- 
ployment practices act. 





Accessory Sales 


‘Show Holiday 


OTTAWA, Ont.—Automotive ac- 
cessories dealers claim here that 
sales advanced sharply during the 
holiday shopping season and many 
of them believe that the dollar 
volume of business transacted was | 
much higher than last year during | 
the same time. 

“Apparently,” one dealer said, 
“some motorists bought gifts for 
themselves while in the spirit of | 
the season.” 


| 
Gain in Canada 


Oklahoma Organizes 


Highway Users Unit 


OKLAHOMA CITY. — Organiza- 
tion of the Oklahoma Highway 
Users Conference, affiliated with 
the national conference, was ef- 
fected at a meeting here of groups 
interested in highway use. 

Fred Albert, representing the 
Oklahoma Automobile Dealers 
Assn., served as temporary chair- 
man. A committee composed of 
Steve Stahl, Oklahoma public ex- 
penditures council; W. E. Van Vac- 
tor, Oklahoma Motor Carriers Assn., 
and E, J. O’Connor, Associated In- 
dustries, Inc., was named to nomi- 
nate a permanent chairman of the 
hew group. Earl Jordan of the 
Oklahoma motor club was chosen 
Permanent secretary. 








AUTOMOTIVE NEWS WANT ADS have 

mn proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


Denver Sales Outlook 


Dealer Survey Shows Regulation W Cutting Demand; 
Spring Upturn Seen in U.C. Prices 


ket in 1949 and buyers will have 
less trouble obtaining them, that is, 
provided they have the money to 
meet Regulation W restrictions. 

At present used-car prices are 
down several hundred dollars in 
some cases, but dealers feel that 
with the advent of spring used- 
car prices will strengthen. 

In the case of used cars, there 
will be more selling this year than 
since before the war. Dealers are 
making their plans with that idea 
in mind, the survey indicates. Some 
of the dealers feel that new cars are 
in for a further increase in price 
before they drop in cost. 

While a number of Denver deal- 
ers are advertising cars in the 
higher price bracket for immediate 
delivery, it is believed that there 
will still be considerable waiting on 
the part of prospective buyers for 
certain makes of new automobiles 
throughout 1949, Salesmanship, 
dealers here say, will begin to come 
into its own again during the pres- 
ent year. 
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FLORIDA INAUGURAL PARADE—Pictured are the Lincoln and Mercury cars used in the 


parade held 
Warren. Gov. Warren is shown in the lead 


during the inauguration ceremonies in 
car 


Tallahassee of Florida Gov. Fuller 
a Lincoln Cosmopolitan convertible. The 


cars were furnished by the Jacksonville district of Lincoln-Mercury. W. A. Toms, Jacksonville 


L-M district sales mana 


the car carrying Gov. Warren. 


and also a lieutenant-colonel on the governor's staff, is driving 





New Jersey Firm Buys 
All Radiart Corp. Stock 


SOUTH PLAINFIELD, N. J.—| president; 


Octave Blake, president of Cornell- 
Dubilier Electric Corp., has 
nounced the purchase from Magui 
Industries, Inc., all of the stock of 
Radiart Corp. of Cleveland. Radi- 
art Corp. is a manufacturer of auto- 
mobile radio vibrators and tele- 
vision and automobile antennas. 
The Radiart plants will be oper- 
ated in Cleveland as a separate 
division of Cornell-Dublier Electric 


Stock Control 
in ‘49 
with 

METAL 


Unit 2436 


Corp., according to Blake. New 
officers of Radiart Corp. are Blake, 
president; L. K. Wildberg, vice- 
Verne Mitchell, vice- 
president, and C. A, Staub, treas- 


ave urer and assistant secretary. 


Clark Chevrolet 


Clark Chevrolet Co., Inc., Apex, 
N. C., has been chartered with cap- 
ital stock of $100,000 to engage in 
a general automobile business. 
Principals are D. J. Clark, Lewis 
Clark and Louis Bannon. 





in ‘49 
L METAL 





COMMERCIAL SHELVING 
Class A — $25.05 
Class B — $27.30 

(Class B Double Reinforced) 


STAR MANUFACTURING COMPANY 


welcomes you to the 


NATIONAL AUTOMOBILE DEALERS 
2NP ANNUAL EQUIPMENT EXHIBITION 


Starbilt and the Golden Gate City 
bid you welcome 


PLUS 


Texas 


i come in Baked Enamel 
ant h Shedes of Olive Green, 


Folkstone Gray. 
Ford Tan. 


Light Gray & 


Box 96 


STAR SERVICE IN 1949 
WAREHOUSES FOR PROMPT DELIVERY 


OAKLAND, CALIF., WAREHOUSE 
ST. LOUIS, MO., WHSE. 


KANSAS CITY, KANSAS 


Turner, Kansas 


A. E. Gilder, Rep., No 





FACTORIES 


Inventory Control 








Rigidized Metal 


Used to Support Roofs 
Of TV Trucks 


BUFFALO.—The new mobile 
television units are employing air- 
craft design principles in the con- 
struction of a lightweight, non- 
skid roof deck, suitable to support 
the weight of several men and the 
heavy cameras and sound equip- 
ment necessary to cover outdoor 
events. 

A primary part of this design 
calls for a new material known as 
Rigidized metal, which is said to 
increase the rigidity and load 
carrying ability of flat sheet by 
means of a clear-through texture 
impressed into the sheet. 

These mobile television units are 
being supplied to General Electric 
by Linn Coach & Truck division 
of Great American Industries, Inc., 
with a roof deck made of Rigid- 
ized metal in the 6-WL pattern 
provided exclusively by Rigid-Tex 
Corp., Buffalo. 


Spencer Moves 
Spencer Motors, Burlington, N. C., 
has occupied new and larger quar- 
ters on Ruffin St. 











Bin 6 — $82.2) 





Bin 7 — $75.49 





Bin 10 — $33.15 


DISTRIBUTORS IN KEY CITIES OF THE UNITED STATES 


.B. B. Brooks, Rep., 310 Webster 


2 Pleasant Court 
Kirkwood, Mo 








AMARILLO, TEXAS 
1023 West 5th 
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Survey of Providence Car Market Finds... 


__ AUTOMOTIVE NEWS, JANUARY 24, 1949 _ 


Nearly All Models Available ‘Today’ 


PROVIDENCE, R. I.—“You can 
walk into a number of local auto 
salesrooms and drive off in a new 
car today—without a trade-in and 
without extra accessories,” accord- 
ing to a survey by the Providence 
Journal. The paper reported that 
the situation developed only re- 
cently and that some dealers feel it 
may last at least until spring. 

The survey also found that al- 
though the used-car market is in a 
slump, with lots loaded with the 
latest 1948-49 models, some new-car 
dealers are willing to bargain over 
tradein allowances even though 
they don’t particularly want a 
tradein. 

It was found that chances for 
immediate car delivery are best 
in the medium or high-price 
aa att tewercnaiiton dane tea 
of the lower-pri makes imme- 
diately, or with a waiting period 
of from two weeks to two months, 
if you shop around. 

“A reporter,” the survey said, 
“was offered his choice of several 
new Fords at two different agen- 
cies, without accessories. Another 


White Motor Company’s new Hydro-Torque 


reporter found he could get imme- 
diate delivery on one Chrysler 
model and on a new Dodge, but 
would have to wait about two 
months for a Plymouth. 

“In general, dealers insisted the 
three leaders in the once low-priced 
field, Ford, Chevrolet and Plymouth, 
are in the greatest demand and cor- 
respondingly harder to get. But 
several pointed out that more and 
more frequently waiting list cus- 
tomers are failing to accept deliv- 
ery—leaving more cars for on-the- 
spot buyers. 

“Those waiting. lists—you prob- 
ably put your name on one in 
1945 or 1946—are rapidly falling 
apart. One dealer said yesterday it 
is now necessary to call “four or 
five potential customers” before 
finding one who hasn’t bought an- 
other car or is willing to buy at the 
present time. 

“It hasn’t reached the point 
where salesmen are going out of 
the showroom after new business 
—they’re using the telephone— 


but one salesman said: ‘We went 


out ringing doorbells before and 
we'll have to do it again.’ 

“These were the reasons for the 
buyer’s market supplied by several 
dealers: 

“Supply is catching up with de- 
mand; would-be purchasers of a 
few months ago are unwilling to 
buy at today’s prices in the face of 
price reductions in other lines; buy- 
ers are hanging onto their dollars 
because of retrenchment and lay- 
offs in certain industries; the Fed- 
eral Reserve Board's tighter install- 
ment buying requirements are elim- 
inating customers. 

“One dealer said he felt the Fed- 
eral Reserve Board’s Regulation W, 
which requires a one-third down 
payment and retirement of the 
mortgage in from 15 to 18 months, 
has wiped out a large group of 
new-car buyers. 

“The same dealer said his sup- 
ply of new cars has risen sharply 

from three or four a month to 16. 
He pointed to Kaiser-Frazer’s an- 
nouncement of a cutback (the 
Lincoln-Mercury division of the 


Ford Motor Co, announced a pro- 





HAS REASON TO BRAG—Ed Mitchell, sales manager in Los Angeles for George W. Fry, 


Studebaker dealer on S. Vermont, is popping with pride over one recent sale of 
trucks at one time to Staver Building Material Co. 


up for delivery. 


layoff of 1,200 employes) as an 
example of how supply has been 
catching up with demand, 
“Here’s another first-time-since- 
the-war development: One dealer 
asked a reporter his preference as 
to color. Another dealer declared 
he could deliver one of the lew- 
priced makes within two weeks if 
the buyer would take whatever 
model and color was available—and 
within one month if the buyer in- 
sisted on a specific model and color. 
“None of the dealers and sales- 
men interviewed insisted upon 
tradeins. One Plymouth salesman, 


automatic transmission uses TIMKEN’ bearings 
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Timken bearings hold countershaft rigid — smoother gear mesh —less wear! 


jected production cutback and 


O assure smoother operation 

and longer life for their Hydro- 
Torque automatic transmission, 
The White Motor Company use 
Timken® tapered roller bearings 
on the countershaft. 


White units have had a long his- 
tory of successful performance on 
Timken bearings. For many years, 
they have been standard at all points 
of front and rear axles, steering 
gears, transfer cases, etc. Thus, the 
selection of tapered roller bearings 
was a natural in the new Hydro- 
Torque transmission. 


Due to their tapered construction 
Timken bearings carry both radial 
and thrust loads in any combina- 
tion. Separate thrust washers and 
compromise bearing mountings are 
not required. Timken bearings are 


NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL @ AND THRUST —-@)— LOADS OR ANY COMBINATION we 


adjusted at installation permitting 
a wider machining tolerance of 
surrounding parts with resultant 
lower production costs. 

Because of their tremendous load 
carrying capacity, Timken bearings 
repeatedly stand up in service much 
more severe than anticipated by de- 
signers. The greater load carrying 
contact area between rolls and races 
provides maximum wear life. Ask 
the heavy truck and bus operator! 

Throughout the long history of 
an industry which recently pro- 


TRADE-MARK REG. U. S. PAT. OFF 


duced its hundred-millionth car, 
Timken bearings have solved some 
of the toughest problems. 


Call on our engineering facilities 
when planning new bearing appli- 
cations—in Detroit, phone TRinity 
5-1380. The Timken Roller Bear- 
ing Company, Canton 6, Ohio. 
Cable address: ““TIMROSCO”. 


NOTE TO P. A.'s Because every step of the manu- 
Jacture of Timken bearings is controlled within 
our company... because our vast manufacturing 
facilities are widely dispersed... you will find 
the Timken Company a supply source of out- 
standing reliability. 


TAPERED ROLLER BEARINGS 
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new ‘49er 
Photo shows first batch of the 30 lined 


in fact, showed a reporter his rec- 
ords covering the past two weeks 
in which more cars were listed as 
sold. without tradeins than with 
them. 

“The dealers insisted that acces- 
sories today are entirely up to the 
purchaser—even though some Cars 
arrive from the factory with a 
radio and heater installed, they will 
be removed if the buyer desires. 
One dealer agreed yesterday to re- 
place white sidewall tires on a low- 
priced popular make with plain 
black tires at a reduction of $90. 

“Most of the dealers, however, 

said they felt the present situa- 
tion is temporary. They 

their statements on a belief that 
a car shortage still theoretically 
exists. One dealer said he be- 
lieved the buyers’ market should 
last no longer than May. By that 
time, he said, additional steel re- 
quirements for national defense 
and European recovery would re- 
sult in curtailed car production 
and a new demand, 

“The local used-car market is 
quiet right now. Several used-car 
men insisted the slump is ‘sea- 
sonal,’ pointing out that the same 
thing occurred this time last year. 
One, however, said last winter's 
heavy snow played a large part in 
keeping potential customers away 
from the used-car lots, while the 
mild weather thus far this winter 
should bring in more business than 
it has.” 


Craigmile Succeeds 
Jacobs as Head 
Of Belden Mfg. 


CHICAGO.—Charles S. Craigmile 
has been elected president and 
Arthur L, Wanner vice-president 
and treasurer of Belden Mfg. Co. 
here, manufacturer of electrical 
wires and cables. 

The elections were held at a spe- 
cial board of directors’ meeting 
Dec, 30. 

Craigmile succeeds Whipple Ja- 
cobs, who resigned as Belden presi- 
dent to become president vf Pnelps 
Dodge Copper Products Corp. 

Craigmile started with Belden in 
1915 as an assistant in the coil 
engineering department. He has - 
been with the company ever since, 
except during the first World War 
when he served as first lieutenant 
of American field artillery’ in 
France. In 1939 he was made a 
member of the Belden board of 
directors, and he became executive 
vice-president in 1942, 

Craigmile is chairman of the in- 
dustrial relations committee of the 
Illinois Manufacturers Assn.; mem- 
ber of the administrative council 
of the National Metal Trades Assn. ; 
president of Associated Employers 
of Illinois; a director and past 
president of Employers’ Assn. of 
Chicago, and a member of the board 
of the Greater Chicago safety 
council. 

Wanner has been treasurer of 
Belden since 1936, 


Liability Law 
Weighed in Pa. 


HARRISBURG, Pa, — (UTPS) — 
A new compulsory automobile in- 
surance law under consideration by 
the administration will be the sub- 
ject of a conference to be held to 
determine what form the new 
measure should take. Pennsylvania 
now has a financial responsibility 
law but its effective date was post- 
poned until June 1, 1949, by the 
1947 legislature. 

The new measure will be dis- 
cussed by officials of the state reve- 
nue department, the insurance de- 
partment and representatives of the 
automotive and insurance indus- 
tries. 
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TRENTON, N. J.—Claimed here 
to be the nation’s most progressive 
system for handling traffic viola- 
tions, a simplified form of com- 
plaint and summons has gone into 
statewide effect in New Jersey. 

It is pointed out that the new 
ticket will make it highly difficult 
for traffic violators to escape pen- 
alties — just as difficult on the 
basis of records as a new court 
rule which will make ticket kill- 
ing criminal contempt of court. 
Chief Justice Vanderbilt of the 

state supreme court declared it is 
the biggest advance in rule-making 
that has been accomplished since 
the reorganization of New Jersey’s 
court system. His assertion is based 
on a recognition that traffic courts 
are the courts closest to the people, 
the courts that make or break early 
public confidence in judicial sys- 
tems and the courts where even- 
handed justice must be practiced. 

A uniform set of fines and penal- 
ties for all types of traffic viola- 

tions from overtime parking to} 
reckless and drunken driving has | 
been suggested by a group of 60 | 
representatives from each county, 
chosen by local law enforcement 
officials. 

The simplified complaint for 
traffic violations is in quadrupli- | 
cate form. One is the complaint | 
which goes to the court which 
will hear the case. The second is | 
the police record. Third is the ar- | 
resting officer’s copy and the | 
fourth is the summons which is 
given to the violator, | 
It will be possible to check most | 
types of violations in a box on the | 
face of the form. Others can be | 

written in. 

There also will be spaces where | 
weather, light, traffic and other) 
conditions may be noted by the offi- | 





Governor Urges | 
State Labor Act | 
| 


For New Jersey 


TRENTON, N. J.—Enactment of 
a New Jersey labor relations act | 
guaranteeing the right of protective | 
bargaining has been advocated by 
Gov. Alfred E,. Driscoll. 

The right to organize and bar- 
gain collectively, as guaranteed in | 
New Jersey’s new state constitution, 
“should be augmented by a state 
labor relations law applicable to in- | 
trastate employes,” he said. 

Gov. Driscoll also recommended 
broadening of unemployment com- 
pensation to cover all employes, in- 
stead of only those working for an 
employer of four or more persons 
as at present. Unemployment bene- 
fits, he said, should be liberalized | 
“in the light of current economic | 
conditions and living costs.” 

Among other recommendations 
by the New Jersey governor were 
proposals for full coverage of occu- 
pational diseases under the state 
workmen’s compensation act, a 
“more comprehensive” minimum 
wage law, and expanded support 
for the institute of management 
and labor relations at Rutgers uni- | 
versity. 


Lightweights 
Firestone Producing 


Recoilless Cannon 


AKRON.—If GI Joe ever goes 
marching off to war again, ing | 





chances are that he will be packing 
a small recoilless cannon instead of 
an old-style rifle, Firestone Tire & 
Rubber Co. reported here. | 

Firestone officials said that mass 
production of 57-m.m,. and 75-m.m, 
lightweight, recoilless cannén is 
about to get underway. 

The new guns are said to put into 
the hands of the infantry soldier 
the striking power of field artillery. 
The 57-m.m. weapon may be fired | 
from the shoulder and weighs but 
45 pounds, while the 75-m.m,. piece 
— 110 pounds, the company 
said. 

Weight reduction was accom- 
plished by eliminating the ponder- 
ous recoil mechanisms, which are 
made unnecessary by allowing a 
controlled portion of the propellent 
gases to escape through openings in 
the breech of the gun. 


Want to Buy or Sell something? 
AUTOMOTIVE NEWS Want Ads! 


Try 


It’s Still a Ticket 


| New Jersey Begins Traffic Violations System 
| Said to Be Nation’s Most Progressive 






cer and where a description of the 
alleged violator can be noted. 

On the back of each form except 
the one given the violator is a place 
for the disposition of the case and a 
notation whether an appeal has 
been taken. 

The back of the summons given 
the violator tells him that he must 
make a court appearance if he has 
been charged with any of these vio- 
lations: An accident that resulted 
in personal injury or property dam- 
age; leaving the scene of an acci- 
dent; operating while under the in- 
fluence of intoxicants or drugs; 
reckless driving; and an indictable 
offense. 

Otherwise the violator may 
plead guilty, waive a hearing and 
pay the regular fine within 48 
hours after receiving his sum- 
mons from the police officer. 

But if three “minor” offenses 
other than parking pile up against 
a driver’s record he will have to 
make a court appearance or will be 
called before the head of the state 
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NINETEENTH PACKARD DEALER IN DETROIT—The new home of McMillan Packard, Inc., 


8500 Woodward Ave. 
names famous in the Motor City. 


Its recent formal openin 
James Mc 
name Packard have been associated for nearly 50 years. 


provided a further link of two of the aldest 
illan, president of the dealership, amd: the 
His great-grandfather, James Mc- 


Millan, was one of the founders of the factory. His grandfather, William C. McMillan, and 


his father, James Thayer McMillan, also were active in Packard management. 


The young 


head of the new dealership is also a member of the Packard board. This building, long 
familiar to Packard owners as a factory branch, has been completely remodeled. It occupies 
more than 20,000 square feet, with a used-car lot adjoining on Woodward. 


motor vehicle division of the law 
department to show cause why a 
more severe penalty should not be 
imposed, 

One of the objectives of the new 
system, Vanderbilt explained, is to 
give the traffic court judges more 












Equipment in your own shop. . 
SUN’S Profit-Proving Plan TODAY! 


time for consideration of the most 
serious offenses. 

This ean be accomplished, he 
said, if the minor violators are per- 
mitted to plead guilty before traffic 
court clerks and pay their fines 


‘without court hearings. 


Mike hot cakes * 


«ee that’s what Thousands of Car Dealers are 
doing by Building Customer Goodwill 70Z4V/ 


Accurate, speedy diagnosis of engine troubles means increased customer 
goodwill... goodwill that pays-off in future car sales. It also means 
elimination of costly “comebacks”, faster turnover in your repair 


. get the details 
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Humorous Heads 


Dealer Gives Prizes 
For Best Entries 


SYRACUSE, N. Y.—Rusterholtz 
& Russell, 917 W. Genesee St., at- 
tracted wide interest here with a 
contest on humorous headlines in 
which the dealership offered prizes 
to newspaper readers who came 
up with the funniest scrambled 
headlines from the daily Syracuse 
Herald-Journal. 


The company announced the con- 
test with a newspaper ad which 
read: “Ever play humorous head- 
lines? . . . Here’s how it goes. .. . 
One headline reads ‘New Born 
Baby Weighs Two Pounds’... and 
the second reads, ‘Hurls Basket- 
ball Record Distance.’ So you put 
them together like this: ‘New Born 
Baby Weighs Two Pounds and 
Hurls Basketball Record Distance.’ 


“Silly, isn’t it? But not so silly 
when I give a prize for the best 
humorous headline for each daily 
issue of the Herald-Journal.” 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 

























department with more profit per job! That's why hundreds of car dealers 
are installing SUN Motor Testing Equipment every week. They know 
that SUN Equipment ends profit-eating guesswork...they know they can 
rely on SUN’S 400-Man Service Organization to thoroughly train their 
mechanics and give them prompt, efficient service on 24 hour notice. 


What's more, it doesn’t cost a cent to try SUN Motor Testing 


on 


R2804R 


This Coupon brings you Illustrated Cata- 


log containing latest data on SUN’S coin- 
plete line of Automotive Test Equipment. 


SUN ELECTRIC CORPORATION 
6327 Avondale Avenue @ Chicago 31, Ill. 


NAME 
COMPANY 
ADDRESS 
city 


ZONE 


STATE 















Used Car Auction Prices 


AUTOMOTIVE NEWS, JANUARY 24, 





(Eprror’s Nore: ne ee fo ee ee ee 
some get 


listings, 
low, the car is probably 


by us. Bo if the 


Ty the price 0 atmernaiiy hot 


the car is probably loaded with extras). 
4- 1,150; 2-dr., $1,425, $1,440. 
JACKSON, TENN. SD sar, $1190; 2dr, § 
(Dixie Auto Auction, Inc, Sale every MEROURY—'é9 4-dr., $2,460, $2,250, $2,- 
Thursday. Prices are for sale of Jan. 13.) name sep ian 
(Market shows late models down. Fre- | or namoBILE—'41 (6) 4-dr., $805. 


wars in demand, Buyers more active 
than in past month.) 
BUICK—’47 Special sedan, $1,600. 
Special sedan, $570. ‘39 sedan, $200. 
CHEVROLET—'49 half-ton pickup, $1,655. 
‘48 FM sedan, $1,800, $1,600; club coupe, 


‘41 


$1,875, $1,800; FL sedan, $1,690. °47 FL 
aerosedan 1,655; FM station wagon, 
‘46 FL sedan, 


$1,550; SM mien, $1,435. 

405. 

CHRYSLER—'48 Town & Country sedan, 
$2,250. 

DODGE—’'49 club coupe, $1,940. ‘47 De- 


luxe sedan, $1,325. ‘46 club coupe, $1,- 
230. ‘41 sedan, L 

FORD—’48 SD sedan, $1,490. ‘47 SD se- 
dan, $1,550, $1,000. ‘46 SD sedan, $1,- 
225, $1,110; Deluxe (6) sedan, $1,010. 
"41 sedan, $425, $450, $500. ‘40 sedan, 
$900, $540, $250. °38 sedan, $260, $100. 
"37 sedan, $300. 

HUDSON —’'39 sedan, $100. 

$1,650. '47 sedan, 


KAISER—'49 sedan, 
$950 


OLDSMOBILE—'46 (76) club coupe, $1,000. 
"41 (78) sedan, $225. 
PLYMOUTH — 


49 SD sedan, $1,850. ‘47 
SD sedan, $1,435. 
PONTIAC—’48 Torpedo conv., $1,950; SL 
=. . a nak eae $2,080. ox” SL (6) 
"35 sedan, $100 
wiLLys_'4 46 6 Jeep, $700. 
MINNEAPOLIS 


res Auto Auction. Sale every 
are for sale of Jan. 11.) 
Sold 36 


a a Super sedan, $2,850; Special 
$2,335. 

CADILLAC to, ge 4-dr., $4,375. 

CHEVROLET— FL aerosedan, 


$2,050, 
$2,075, $1,585, $1,085; FM 2-dr., $1,800, 
$1,825, $1,785. °46 FM 4-dr., $1,180. 


"4 2-dr., $710, $700. 
DesoTO—'48 Custom 4-dr., $2,385. °'46 
$2,220, $2,195, 


Custom 4-dr., $1,685. 
FORD—'49 Custom 
$1,920. ‘47 


$2,205, $2,085; 4-dr., $2,235, 





ARE YOU CONCERNED BY: 


PLYMOUTH—'41 4-dr. 
STUDEBAKER" 47 Champion 2-dr., $1,- 
, $1,550, $1,610; 4-dr., $1,520. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Jan. 7.) 
(Market shows sales very active. West- 
ern dealers this market now. 
Sellers more te let units go. 
Sold 142 out of 254 offerings.) 
BUICK—’49 Super sedanette, $2,925. ‘47 
Super sedan, $1,875, $1, 675; Special se- 
Genette, $1,800; RM sedan, $1,800, $1,- 


CADILLAC—’49 (62) sedan, $4,500; sedan- 


ette, $4,300. ‘48 (61) sedanette, $3,200. 
CHEVROLET—'49 haif-ton pickup $1, 725. 
48 FL 2-dr., $1,975, $1,795, $1,700, $ 


625; sedan, $2,000, $1,880; oie a 
$1,840, $1, 730, $1,720; FM sedan, $1,885, 
$1,800. '47 FL 2-dr., $1,675, $1, 600, $1,- 
550. °'46 SM sedan, 31 ,200. °'41 SD club 
coupe, $950. °37 SD sedan, $625. 

CHRYSLER — '49 Windsor sedan, $2,500. 
‘47 Windsor sedan, $1,300. ‘46 Windsor 
sedan, $1,525; Royal sedan, $1,370. ‘41 
Royal sedan, $660. 

DesOTO—'4& Custom conv., 
Custom club coupe, $1,400; sedan, 

DODGE—'49 Custom sedan, $1,975. 
Deluxe sedan, $1,350, $885. 

a Custom (8) sedan, $2,050, $1,- 

, $1,825; (6) sedan, $1,700. ‘°48 half- 

ro pickup, $1,600; SD club coupe, $1,700. 
‘47 SD conv., $1,525. °46 SD sedan, $1,- 
340, $1,275, $1,250. ‘36 sedan, $425. 
'35 sedan, $400. 

MUDSON— "48 Commodore (8) sedan, $1,- 

$1,800; (6) sedan, $1,805. 
INOOLN.' 46 sedan, $1,350. 
MERCURY—'49 sedan, $2,300. 


$1,050. 
OLDSMOBILE — '48 (98) sedan, 
$1,960. 


"47 (98) sedan, $1,675. 
PACKARD—'48 club sedan, 
PLYMOUTH—’'48 SD sedan, $2,010, $1,500; 
club coupe, $1,725. ‘47 SD sedan, $1,345, 
$1,175. ‘41 SD sedan, $625. 
PONTIAC—'48 (8) sedanette, $2,490. 


$2,165. ‘46 
$1,250. 


"46 


‘46 sedan, 
$2,600. 


© HOW YOU CAN BETTER SERVE YOUR 
REGULAR SERVICE CUSTOMERS? 


© HOW YOU CAN RETAIN NEW CAR OWNERS 


AS SERVICE CUSTOMERS? 
© HOW YOU CAN SECURE MORE SERVICE 


BUSINESS? 


WE HAVE PLANS FOR YOU 





* BAKERSFIELD DISTRICT: 


2429 Chester Ave. 
© FRESNO DISTRICT: © GLENDALE DISTRICT: 
510 Mason Bidg. 319 S. Glendale Ave. 


1044 Fulton Street 








STUDEBAKER—'48 Champion conv., $1,- 
550. 
WILLYS—’'48 Jeepster conv., $1,475. ‘47 
station wagon, $1,125. 
DENVER 
(Denver Auto Auction, Inc. Sale held 
every Tuesday. Prices are for sale of 
Jan. 11.) 
(Market shows trading active and 
prices same.) 
a RM 4-dr., $1,790. ‘41 2-dr., 
CHEVROLET—'48 FL aerosedan, $1,910; 
FM club coupe, $1,860. ‘47 aero- 
sedan, $1,760. ‘41 2-dr., $640. ‘39 
2-dr., $735. ‘37 2-dr., $385. 
FORD—’49 Custom (8) 4-dr., $2,045; (6) 
club coupe, $1,800. °48 %-ton pickup, 
$1,375. °'47 SD 2-dr., $1,510, $1,475. 
‘46 SD 2-dr., $1,045. °40 2-dr., $750, 
$575. 
MERCURY—’41 2-dr.. $690. 
OLDSMOBILE—’'40 (6) 2-dr., $600. 
PLYMOUTH—’'39 SD 4-dr., $645. ‘37 De- 
luxe 4-dr., $450. 
PONTIAC— 42 (8) 2-dr., $1,085. 
CONCORD 
(Concord (Mass.) Auto Auction, Inc. 


Sales twice weekly, Monday and Friday. 

Prices are for Jan. 7-10.) 

(Market shows 155 units sold out of 
286 offerings.) 

BUICK—’49 Super sedan, $2,650, $2,700. 
‘48 Super sedan, $2,100. ‘47 Super se- 
danette, $1,675. ‘46 Super sedanette, 
$1,500. ‘41 Special sedan, $810. ‘40 
oo sedan, $685; Special sedan, $575, 


$675. 

CADILLAC—’41 (62) conv., $1,250, $1,275. 

CHEVROLET—'49 Deluxe half-ton pickup, 
$1,575. ‘48 FL aerosedan, $1,880, $1,735, 
$1,850, $1,610; Deluxe 1-ton pickup, §$1,- 
525; FM conv., $1,900; SM _ business 
coupe, $1,250; half-ton pickup, $1,535. 
‘47 FM sedan, $1,350; half-ton pickup, 
$1,050. '42 rer $750, $820; 

SD sedan, , $910, $7 

48° Windsor I $2,075. 
"46 sedan, $1,275. °39 sedan, $400. 

DODGE—'47 Deluxe sedan, $1,450. ‘39 
sedan, $625, $435, $390. 

FORD—"49 (6) half-ton pickup, $1,500; 
Custom (8) club coupe, $1,885, $1,785. 
"48 (6) half-ton pickup, 2 at $1,125; club 
coupe, $1,275; SD sedan, $1,500, $1,350. 
‘47 sedan, $1,250, $1,410. °46 SD sedan, 
2 at $1,050, $1,100, $1,010; half-ton 
stake, $685. ‘40 Standard sedan, 2 at 
$700; Deluxe sedan, $840. ‘39 sedan, 


HUDSON—'48 Commodore (6) sedan, $1,- 
725. ‘41 sedan, $450. 

MERCURY—'49 sedan, $2,150. 
$1,165, $1,525; club coupe, 
sedan, $1,075. 


'47 sedan, 
$1,325. ‘46 


OLDSMOBILE-—'16 (76) sedanette, $1,210, 





1949 











Average Used Car Prices 


(Compiled by A 














utomotive News) 
Jan. 1949 Dec. Nov. 

Model (to date) 1948 1948 
Se tenbevertiaresi $1,956 $2,121 $2,239 
1947... 1,455 1,566 1,697 
Bs rstiticiqnse 1,304 1,361 1,466 
chic seniteitete 796 348 902 
il icvcecas es 737 805 843 
eee Wrest tre. 581 666 730 

Overall 

Average... $1,138 $1,228 $1,312 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





$1,305. ‘36 sedan, $235. 
PLYMOUTH—’49 8D club coupe, $1,850; 

sedan, $1,735. °$48 SD sedan, $1,610. 

aioe Deluxe sedan, $1,110; cab, $875. ‘36 


$265. 
PONTIAC "46 <4 On $1,400. 
T jo (8) sedan 
STUDEBAKER.” ’49 half-ton pickup, $1,- 
050. °41 club coupe, $725. ‘40 sedan, 


$650. 

MISCELLANEOUS—'48 GMC %-ton pick- 
up, $1,250. °39 LaSalle sedan, $840. ‘38 
LaSalle sedan, $400. 


ALBANY 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
sta ) 

(Market appears settled. 

Car a. is improved. Buyers from 

44 cars out of 69 
aa ) 


BUICK—'49 Super 4-dr., $2,860. ‘48 Super 
4-dr., $2,200, $2,250. ‘47 Super 4-dr., 
$1, 710, $1,760. "46 RM 4-dr., $1,650; 
Super 4-dr., $1,800. ‘41 Special 2-dr., 
$825. 


"42 


CADILLAC—'41 (62) 4-dr., $1,180. "40 
(62) 4-dr., $910; (75) club coupe, $900. 

CHEVROLET—'48 FL aerosedan, $1,620; 
half-ton panel, $1,130. ‘47 FL aerosedan, 
$1,535. °46 SM 2-dr., $1,110. ‘42 SD 
2-dr., $700. 

CHRYSLER—’47 New Yorker 4-dr., $1,720. 
‘46 Windsor conv., $1,515, $1,560. 


DODGE—’'48 Custom conv., $1,780; 
coupe, $1,875. 

FORD—'49 Custom (8) club coupe, $1,760; 
-dr., $1,760; 4-dr., $1,825. 
4-dr. *41 SD 2-dr., $570, $600. 


club 


‘42 Deluxe | 


FRAZER—’'47 4-dr., $1,110, $700. 


HUDSON—’48 Commodore (6) 4-dr., $1,- 
860;; (8) 4-dr., $1,760. 

KAISER—’'48 4-dr., $1,650. 

LINCOLN—’49 Standard 4-dr., $2,425. ‘38 
Zephyr 4-dr., $350. 

MERCURY—’49 (8) 4-dr., $2,130. °47 (8) 
4-dr., $1,430. ‘41 4-dr., $615. 

SE 48 (98) conv., $2,400; 4- 


dr., $2, 
PLYMOUTH —’ 48 SD station wagon, $1,650. 
‘47 SD 4-dr., $1,410. 
PONTIAC—'47 (6) 2-dr., $1,625. 
WILLYS—'48 Jeepster, $1,480. 
$1,100. 


LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion. Sale twice weekly, Tuesday and Thurs- 
day. Prices are for sales of Jan. 6-11.) 

(Market shows prices but bad 

weather has halted activity. Sold 36 

out of 109 offerings.) 

BUICK—’48 Super sedan, $2,160. ‘47 Super 
sedanette, $1,970. °'46 RM sedan, $1,660. 
"41 Special sedanette, $965. ‘39 Special 
club coupe, $490. °38 Special sedan, $265. 

ae gy (61) sedanette, $1,550. 
oinen $1, 

VROLET 748 FL sedan, $1,785. ‘47 
OM 4-dr., $1,555. °46 FM 2-dr., $1,310. 
‘42 FL 2-ar., $1,115. °41 SD club coupe, 
$990. ‘37 4-dr., $450. 

DeSOTO— 48 Custom sedan, $1,910. ‘47 
Custom club coupe, $1,335. 

DODGE—’48 Custom club “coupe, $1,895. 


‘47 Jeep, 





‘46 Deluxe sedan, $1,485. ‘°42 Custom 
sedan, $910. 

FORD—’48 SD sedan, $1,510. °47 SD club 
coupe, $1,475; 4-dr., $1,425. ‘46 SD club 


(Continued on Page 53, Col. 1) 


THESE NU ORM CONSOLIDATED 


PLANS CAN BE YOUR ANSWER: 


Pa 5 


637 S. WILTON PLACE 
AT WILSHIRE BLVD. 


ADDRESS........................ 


CITY & STATE. 


(eee ee eee 


NU ORM PLAN: 


Designed for express purpose of increasing 
customer returns through balanced selling. 


NU CAR GUARANTY: 


For new car buyers: for two years or 25,000 miles. 


NU CUSTOMER PLAN: 


For development of new customer service business. 


NU CAR PROSPECT PLAN: 


Designed to provide Sales force with legitimate list 
of new car customer prospects. 


NU ORM PLANS, INC. 


LOS 


WE ARE INTERESTED IN RECEIVING DETAILED INFORMATION OF 
THE VARIOUS NU ORM PLANS AS OUTLINED ABOVE 


NU ORM PLANS, INC. 


HOME OFFICE—637 S. WILTON PLACE, LOS ANGELES 5 


® ern PARK DISTRICT: 
6829 Rita Ave. 


* SAN ee DISTRICT: 
Professional B 


Church and ne? Sts. 520 "E" 


e om DIEGO DISTRICT: 
Room py, Waite Bidg., Room 416 


163 Sutter St. 


TELEPHONE FAIRFAX 6331 


TELEPHONE...... 


..MAKE OF CAR... 


© SAN FRANCISCO DISTRICT: 


ANGELES 5, CALIF. 


*® OAKLAND, CALIF., DISTRICT: 
359 19th St. 


® TUCSON, ARIZONA, DISTRICT: 
44 McCormick St. 








AUTOMOTIVE NEWS, JANUARY 24, 








Used Car Auction Prices 


(Continued from Page 52) 


$1,230. ‘41 SD 


sedan, 

$890; 4-dr., $805. 

MERCURY—’'46 club coupe, $1,380; sedan, 
1,325. 


$1,125. 
OLDSMOBILE—’'47 (76) sedanette, $1,800. 
"46 (76) sedan, $1,540. 


coupe, $1,125; 


conv., 


NASH—'46 (600) 4-dr., 


PLYMOUTH—'41 coupe, $760. ‘40 Deluxe 
coupe, $415. 

PONTIAC—'46 (8) 4-dr., $1,560. ‘41 (6) 
club coupe, $875. 

MISCELLANEOUS— 35 LaSalle 4-dr., $175. 

PHILADELPHIA 

(Harry D. Gilbert Auto Auction. Sale 

every Tuesday. Prices are for sale of 

Jan. 11.) 

AUSTIN—'49 2-dr., $1,075. 

BUICK — ‘49 Super sedan, $2,700. "47 


Super sedan, $1,730. '46 RM sedan, 
$1,525; Super sedan, $1,460. 
CHEVROLET—'48 FL aerosedan, $1,735. 
‘47 FM club coupe, $1,460; SM business 
coupe, $1,360. °'46 SM business coupe, 


$1,070. ‘'41 MD club coupe, $865; sta- 
tion wagon, $310. ‘40 2-dr., $535. ‘39 
2-dr., $525. 

Cc HRYSLER—’41 Windsor sedan, $550. 

DODGE—’48 Custom rnd coupe, $2,000. 
'47 Custom sedan, $1,500. 

FORD—'49 half-ton pickup, $1,475. ‘47 


SD 2-dr., $1,300. °36 sedan, $205. 
LINCOLN—'4i Zephyr club coupe, $530. 
MERCURY—’46 conv., $1,375. 
NASH—'48 (600) club coupe, $1,480. 

(600) sedan, $1,075. ‘41 sedan, $300. 


LUBBOCK, TEX. 


(Lubbock Auto Auction. Sale every 
Thursday. Prices are for sale of Jan. 13.) 
(Market shows 45 units sold out of 96 

offerings.) 
BUICK — ‘49 RM 4-dr., 
Super 2-dr., $3,175. 
CADILLAC—'49 sedan, $4,005. 


"46 


$3,400, 


$2,930; | 


CHEVROLET—’'49 half-ton pickup, $1,835. | 


"48 one-ton pickup, $1,605, $1,720; FL 


4-dr., $2,080; club coupe, $1,890. ‘47 SM 

2-dr., $1,525. “41 2-dr., $250. 
CHRYSLER—’46 4-dr., $1,200. ; 
FORD — ‘49 station wagon, $2,545; club 

coupe, $2,085, $2,045; 2-dr., $2,110. ‘48 


2-dr., 


$1,645; conv., $1,750; 4-dr., $1,655. | 


'47 2-dr., $1,320, $1,495. ‘'46 2-dr., $1,- 
195; 4-dr., $1,080. 

HUDSON—’49 4-dr., $2,255. ‘48 4-dr., $1,- 
725. °'47 conv., $1,200. 

MERCURY—’49 club coupe, $2,555. ‘47 
4-dr., $1,435. °46 4-dr., $1,165. 

PLYMOUTH—’48 SD club coupe, $1,845; | 
4-dr., $2,225. ‘47 2-dr., $1,410, $1,450. | 
"42 Deluxe 2-dr., $450. 


$1,700. 
$1,600. 


PONTIAC—'47 SL 2-dr., 
STUDEBAKER—'47 4-dr., 


TOLEDO 


(Doc Greiner Auction. Sale every Thurs- 
day. Prices are for sale of Jan. 13.) 
(Market shows prices remaining firm. 
Dealers marking time. No retail busi- 
ness.) 
BUICK—’48 RM sedan, $2,100. ‘46 Super 
sedan, $1,650. ‘42 Super 4-dr., $985. 
CHEVROLET—'47 SM 2-dr., $1,305. 
SD 2-dr., $820. ‘40 4-dr., $325. 
DODGE—'42 2-dr., $675. 
PONTIAC—’'41 (6) sedan, $675. 


DANVILLE 


(Va.) Auto Auction. Sale 
Prices are for sale of Jan. 


"42 


(Danville 
every Friday. 
14.) 

(Market shows cars selling better than 

previous weeks, Dealers are cleaning 

up their lots and starting to do busi- 
ness at a lower price level. We pre- 
dict an even market until spring.) 


BUICK-—’48 RM 2-dr., $2,125. ‘47 Special 
4-dr., $1,600. '46 RM 2-dr., $1,500. ‘40 
Super 4-dr., $870. 


CHEVROLET—'48 SM club coupe, $1,535; 
4-dr., $1,800; club coupe, $1,875, $1,800. 
'47 FL aerosedan, $1,655; station wagon, 
$1,550; SM 4-dr., $1,435. ‘46 FL 4-dr., 
$1,405. ‘41 club coupe, $860, $890. ‘35 
sedan, $240. 

DODGE—’48 Custom club coupe, $1,940; 
conv., $1,860. °'47 Deluxe sedan, $1,325. 
"46 Custom club coupe, $1,230. 

FORD—'49 Deluxe (8) sedan, $1,800; Cus- 
tom club coupe, $1,765. ‘47 SD (8) se- 
dan, $1,550, $1,460, $1,310. ‘46 SD se- 
dan, $1,225, $1,110; club coupe, $1,300; 
Deluxe (6) sedan, $1,010. ‘40 Deluxe 
sedan, $900, $660; club coupe, $700. ‘38 
business coupe, $400. ‘35 sedan, $370. 

MERCURY—’'46 club coupe, $1,350 


NASH —'49 Ambassador sedan, $2,115; 
(600) sedan, $1,975. 

OLDSMOBILE — '48 (98) sedan, $2,000; 
(36) sedan, $1,700. ‘46 (76) sedan, $1,- 
325; (78) 4-dr., $1,350. 


PLYMOUTH—’48 SD sedan, $1,850, $1,780. 


‘47 SD sedan, $1,400, $1,385; conv., $1,- 
435. °41 SD club coupe, $945. ‘39 De- 
luxe sedan, $470. 

PONTIAC—'48 SL (8) 4-dr., $2,250, $2,- 
080; conv., $1,950. ‘47 SL (6) 4-dr., 
$1,620; (8) conv., $1,500, 

STUDEBAKER — ‘48 Commander sedan, 
$1,600. 


WILLYS—'46 Jeep, $700. 

MISCELLANEOUS—’'48 Chevrolet half-ton 
pickup, $1,655, $1,540. ‘49 IHC KB-3 1- 
ton pickup, $1,400; '47 milk wagon, $700. 
’48 Ford half-ton pickup, $1,330, $1,450, 
$1,275, $1,200. ‘48 Studebaker half-ton 


pickup, $1,250. 46 Chevrolet %-ton 
pickup, $710. ‘46 Ford (6) half-ton 
pickup, $975. ‘46 Studebaker 1-ton pick- 
up, $675. 


RICHMOND 


(Automobile Auction of Virginia Col 
Fred Mathews, auctioneer. Sale every Fri 
day. Prices are for sale of Jan. 14.) 

(Market shows new influx of buyers 

are hot after $1,300 cars and under. 

More new-car dealers than ever before 

are using this auction as a disposal 

point tor tradeins.) 

BUICK —'48 Super sedan, $2,090. "47 
Super conv., $1,820. ‘46 Super 4-dr., 
$1,550, $1,560; conv., $1,560, $1,540; 
RM, $1,425, $1,400. ‘42 Special sedan, 
$940, $640. ‘41 4-dr., $1,010; station 
wagon, $560. 

CHEVROLET—'48 FL 2-dr., $1,800; SM 
2-dr., $1,630; panel, $1,370; %-ton pick- 
up, $1,375. ‘47 FM 4-dr., $1,400, $1,500; 
SM 2-dr., $1,200; FM conv., $1,450; club 
coupe, $1,340. °41 4-dr., $600. ‘40 2-dr., 
$610. ‘39 sedan, $230. 

CHRYSLER — '47 Windsor 4-dr., $1,510 
"39 4-dr., $420. 

$1,910. 


DeSOTO—'48 Custom 4-dr., "47 


Deluxe 4-dr., $1,500. ‘46 4-dr., $900. | OLDSMOBILE—’48 (78) sedan, $2,310. 
DODGF—'i6 Custom 4-dr., $1,290. °45 | PLYMOUTH—’48 SD sedan, $1,905, $1,880, 

half-ton pickup, $490. ‘41 4-dr., $130. $1,,840; club coupe, $1,950, $1,905, $1,- 
FORD—’49 Custom (8) 4-dr., $2,000, $1,-|_ 870. '47 SD sedan,’ $1,310. 

870. °'48 (6) 4-dr., $1,680. ‘47 4-dr., | PONTIAC—’48 SL (8) sedanette, $2,320, 

$1,540, $1,310; station wagon, $1,320; | $2,310, $2,230, $2,225, $2,200, $2,240; 


1%-ton stake, $850. 


HUDSON—'48 Commodore (6) 4-dr., $1,- | $1,710. 
775. °46 4-dr., $1,125. | 
LINCOLN—’'40 4-dr., $230. | IND 
MERCURY—'49 4-dr., $2,350. ‘46 4-dr., , TANAPOLIS 
$1,360. (Ken Schaefer’s Auction. Sale every 
PACKARD—’'47 (taxi), $710. '41 (110) | Thursday. Prices are for partial listing of 
4-dr., $500. ‘38 4-dr., $200. | sales for Jan. 13.) 


"39 sedan, $520. 


‘46 Custom sedan, 
$2,010, $1,- 


Custom sedan, $1,430. 
$1,275. 

| FORD—'49 Custom (8) sedan, 
995, $1,975, $1,930; 2-dr., $2, 100, $1,960, 
$1,955. ‘48 SD sedan, $1,665, $1,520, 
$1,490. ‘47 SD 2-dr., $1,230. '40 2-dr., 


$535. 
MERCURY—'49 club coupe, $2,245; sedan, 
$2,340, $2,310. °47 club coupe, $1,420. 





| 
| 
| 
| 


(6) club coupe, $2,155. 
STUDEBAKER — '47 Commander sedan, 
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OLDSMOBILE—’'48 (98) 4-dr., $2,150. ‘47 
(98) 4-dr., $1,650. ‘41 4-dr., $740. °40 
2-dr., $765, $425. ‘39 4-dr., $430. ‘37 
2-dr., $240. 

| PLYMOUTH—’'48 club coupe, $1,740; 2-dr., 
$1,650. ‘47 2-dr., $1,300, $1,130. ‘'41 
4-dr., $830; conv., "$645. '38 coupe, $225. 
37 2- dr., $255. 36 4-dr., $150. 

PONTIAC—'48 (6) 2-dr., $2,070. 47 2-dr., 
$1,565; 4-dr., $1,375. °40 2-dr., 

"36 4-dr., $160. 

STUDEBAKER—’'48 Champion 4-dr., $1,- 
650. °47 Champion 4-dr., $1,400; 2-dr., 
$1,370. °46 Champion 4-dr., $870. 

LOUISVILLE 
(Auto Auction Sales. Auction held every 
Tuesday. Prices are for sale of Jan. 11.) 


(Market shows dealers 
buying and selling. 
of 164 offerings.) 


active, 


(61), sedan, $950. 








Sold 84 units out 


CADILLAC—'41 (62) sedan, $1,150, $980; 


PLYMOUTH—'48 SD 4-dr., $1,640, $1,670. | BU ICK-—’49 RM 4-dr., 2,840. '47 RM , 

"47 Deluxe 2-dr., $1,425. msdn, $2,100; Special’ 4°dr., $1,600. "46 pe gra al gy ne 

PONTIAC—'48 (8) 2-dr., $2,130; station| Super 4-dr., $1,630, $1,505. °41 4-dr., S176 S610." "4. sedan laee, dome, 
wagon, $1,785, | $800; 2-dr.,’ $615. °39 4-ar., $690, $460. 5050, $855. 40 sedan, $490 b6T 

STUDEBAKER—'47 2-dr., $1,410. | CADILLAC—'49 (61) 4-dr., $4,140. "46 | | Glvecky "38 sedan, $580, $510. 36 Pe os 

| (62) 4-dr., $1,925. ‘'41 club coupe, $1,- sa $315, $265. 
MASON CITY, IA. cae pear 1,215; 208, $1,100, | _—______________ | OMBMLEB "41 soaan. $040. 
‘HE er -dr., $1,850, $1,815, —'46 Custom sedan, $1,375. ‘41 
(Lapiner’s Used Car Auction. Sale every ° * p , 

Wednesday. Prices are for sale of Jan. 12.) oud eae ar po rg I 4-dr., $445; half-ton pickup, $315. a ty Md yee $215, $135, 
(Market shows 71 cars sold out of 128 | $1,500, $1,280. '47 FL 4-dr., $1,650 enn; | FORD "40 "a cae eee eaek, ka | $1,000. "48 SD sedan, $1,485; $1,200. 
offerings.) : "e1 5a0. 910; 2-dr., $1,820. -dr., $1,400. ° Y PO ey 

BUICK—'49 RM sedan, $3,140. “48 RM| 2dr” $1318" i 205; FM =. 3 ae seation Wages, S155; <6) S-Se., SAP, oan, EES. F- "3? eden gto. 
sedan, $2,295; Super sedan, $2,200. '42| $995. ‘46 club coupe, $1,375; SM 4-dr.,| $241 'gi‘too. 149 dude $485." ai. clay | $290. pep Bop 
Super sedan, $740. $1,205; club coupe, $1,055. ‘42 FL 2-dr.,| coupe, $810; 2-dr., $905; half-ton panel, | HUDSON—'48 (8) sedan, $1,775. '47 (6) 

CADILLAC—’'49 (61) sedan, $4,060. $1,050; club coupe, $640. "41 4-dr., $930, $335. , "40 o-ar "$600 $535 "39 ars - sedan, $1,100. 

CHEVROLET—'48 FL aerosedan, $1,980,| $795, $780. '40 2-dr., $710, $480; half-| 495 +37 2-ar.’ §330: 4-dr.. $180. | PLYMOUTH—'48 SD sedan, $1,825. °42 
$1,965, $1,905; FM club coupe, $1,940,| ton panel, $175. °39 2-dr., $560; coupe, ees it : % , sedan, $620. 41 sedan, $555, $350. °40 
$1,910, $1,810, $1,795. '47 FL aerosedan,| $445. ‘38 2-dr., $430. '36 2-dr., $165, | HUDSON—'48 Commodore (8) 4-dr., - sedan, $540, $400. 
$1,685, $1,630. °46 FM club coupe, $1,-| $160. 900; (6) 4-dr., $1,840. '47 4-dr., $1,050. | poNTIAC—'46 sedan, $1,575, $1,360. °41 
360; FL aerosedan, $1,465. CHRYSLER—'47 Windsor 4-dr., $1,650. INTERNATIONAL — '48 half-ton piekup, sedan, $680. °'40 sedan, $750. ‘36 sedan 

DeSOTO—’49 Custom club coupe, $2,405. | DODGE—'48 4-dr., $1,900. °47 4-dr., $1,- $1,100. $390. . 
‘48 Custom sedan, $2,310, $2,260. 450, $1,400; half-ton pickup, $890. '46 | MERCURY—'49 2-dr., $2,400. STUDEBAKER—'47 Champion sedan, $1,- 

DODGE— "48 Custom ‘sedan, $2,140. "47 4-dr., $1,190; half-ton pickup, $930. ‘40 ' NASH—’'47 4-dr., $9 920, 400. : 











NOT for the 3 million windshields 


washed by TRICO’S “Two Little Squirts” 








too, in Trico Washer 
Solvent — for use 
during cold weather 


months. 


Irs the busiest time 


of the year for Trico’s “Two Little Squirts” 


when cars and trucks splash through slush and mud. 


And it’s the season 


when it’s easier than ever to sell the Trico 


Automatic Windshield Washer to owners of new cars and old... 


especially now that so 


Three million users, 







many thousands of cars have special built-in 


provisions for quick installation. 


plus Trico’s year-round advertising in the 


Saturday Evening Post and other national magazines, are building 


ever-increasing demand. Try “campaigning” 


your customers this month. 


Trico Propucts CORPORATION, BurraLo 3, N. Y. 


Windshield Usher 


Fully Automatic...Nothing to Pump 












California Proposal Asks 
U. C. Safety Guarantee 


SACRAMENTO, Calif.—Used-car 
dealers would be required to cer- 
tify with delivery of a car that it 
is in good shape and will meet 
state requirements on brakes and 
lights, under a bill introduced in 
the California legislature by Sen. 
Keating. 


Dealers Blame 7 Factors 
For Price, Sale Slump 


CHICAGO. — More than 70 per- 
cent of those dealers who an- 
swered 50,000 questionnaires sent 
out by the National Markets Re- 
ports, Inc., publisher of the Red 
Book and Blue Book of used-car 
appraisals, attributed the decline 
in used-car sales and the break in 
prices to seven fundamental rea- 
sons. 

Among them were buyers run- 
ning short of money, reluctance of 
buyers to undertake any major ex- 


WHERE AL 


CYLINDER HEADS 

















Used-Car Notes 


TRANSMISSION HOUSINGS 


INTAKE MANIFOLDS 


TRUCK AND BUS WHEELS 
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penditures because of present un- 
settled economic conditions, and 
Regulation W. 

Other reasons cited were seasonal 
trend, too-highly priced used-car 
levels and advance purchases made 
before Sept. 20 to avoid Regulation 
W financing requirements. These 
latter purchases, it was stated, 
might otherwise have been made in 
October and November. 

In addition, dealers mentioned 
adverse publicity by the press and 
radio for creating the impression 
with many prospective buyers that 
conditions warranted hesitation 
pending price declines. 

* . * 


Wisconsin Issues Warning 
On Used Taxicab Sales 


MADISON, Wis. — Commissioner 
B. L. Marcus, of the Motor Ve- 
hicle department, has warned sell- 
ers of used automobiles that for- 
mer taxicabs may not be sold un- 
less a notation, indicating the cars’ 
former use, appears on their titles. 

The warning resulted from com- 












TIMING GEARS 













BRAKE CYLINDERS 














PISTONS 





plaints that the law with respect 
to the sale of taxicabs is being 
violated. 

* * * 


Conn, Bill Would Require 
Salesmen to Certify Stocks 


A bill has been filed with the 
Connecticut general assembly which 
would require used-car salesmen to 
certify the make, model and de- 
pendability of every unit they sell. 

In addition, the salesman must 
certify that the vehicle is in safe 


operating condition. 
. * > 


Priceless Items 


Omaha Dealer Clings 
To 2 Antiques 


OMAHA,.—Although Morton Ehr- 
enreich and Cliff Nelson are in the 
used-car business and anxious to 
sell everything they can, they have 
two cars in stock no amount of 
money could force them to part 
with. 

It’s for sentimental reasons that 
Ehrenreich, of Morton-Studebaker 
Co., won’t sell his 1921 Studebaker 
sedan, which cost new $2,350. He 





BEARINGS AND BUSHINGS 





CARBURETOR PARTS 


Your automotive parts like these are ‘‘naturals” for 


celebrated its 30th anniversary in August. 


the dealership, are his four sons: Joe jr.. John, Harry and Eugene. 


| paid $150 for it at an auction in 


1945. 

The light six sedan was owned by 
a Hebron (Neb.) estate and was 
driven into Omaha under its own 
power. Despite its 31,827 miles, any 
used-auto dealer would call the glis- 
tening black car a “slick.” Ehren- 
reich has turned down many offers 
for the car. 

Cliff Nelson likewise has spurned 
attractive offers for his 1898 two- 
cylinder Sears-Roebuck, which he 
also bought for $150 from another 
car dealer many years ago. It is 
driven with a handle and has a 
friction clutch. 


Nelson never has tried to operate 
the vehicle. He would like to know 


RK FOR YOU 











Aleoa Aluminum Castings. You'll find aluminum 


offers bonuses no other metals afford. For instance: 
MACHINABILITY ... Aluminum castings allow 


rapid metal removal, permit faster speeds and feeds, 


lessen tool wear, give better finishes with heavier cuts. 


HIGH HEAT TRANSFER... 


Fast cooling, cast 


aluminum increases the performance of your pistons, 


cylinder heads, bushings and bearings. 
LIGHTWEIGHT... Aluminum parts handle easier, 


cost less to ship. In your finished vehicles they de- 


crease traction effort and increase payloads. Another 


saving—you get twice as many parts from a pound 
: ; I 


of aluminum as with heavy metals. 


In production quantities, finished parts of Alcoa 


Aluminum are competitive in cost with other metals. 


Investigate Alcoa’s foundry services. They combine 


aluminum’s benefits with Alcoa’s experience and 


capacity. Deliveries can be sooner than you think. 


ALUMINUM ComPANY oF America, 1926 Gulf Build- 


ing, Pittsburgh 19, Pennsylvania. 





e MOLD ® 


DOE Pa 


FEATURE 24-HOUR SEPVICE—Sarchione and Sons, Inc. 








(Dodge-Plymouth), Alliance, O., 
Affiliated with Joseph Sarchione sr., president of 





more about it. (Maybe James Mel- 
ton might know!) 


Find 620 Dealers 
Liable for $332,000 
In Back Wages 


WASHINGTON.—On the basis of 
limited inspections of motor ve- 
hicle and equipment dealers during 
the 1948 fiscal year, it was revealed 
that employers checked owed $332,- 
012 to 2,827 of their employes as 
back wages because of violations 
of the Fair Labor Standards Act 
(the federal wage-and-hour law) 
and the Public Contracts Act. 

This is shown in the 1948 annual 
report just submitted to the 8ist 
Congress by William R. McComb, 
administrator of the Wage-and- 
Hour and Public Contracts divi- 
sions, U. S. Department of Labor. 
The report covers the 12-month in- 
spection period of the divisions 
ended June 30, 1948, during which 
|620 motor vehicle and equipment 
|establishments were inspected. 
| Failure to make proper payment 
| for overtime work was found to be 
| the most common type of violation, 
|most of the back wages being al- 
lotted to employes for this reason. 
However, despite the 40-cent-an- 
hour minimum wage requirement 
of the Wage and Hour law, part 
of the back wages was owed be- 
cause some employes had not al- 
| ways been paid even that amount, 
| McComb states. 
| “The divisions are able to make 
| inspections each year in only a part 
|of the nation’s more than 600,000 
|establishments of all types,” Mc- 
| Comb points out. “However, on the 
basis of the inspections made dur- 
ing the 1948 fiscal year of motor 
vehicles and equipment dealers, it 
|} appears that many employers still 
are uncertain about how these ba- 
sic wage and hour laws affect their 
employes.” ; 

McComb attributes most wage- 
and-hour law violations to improp- 
er calculation of overtime compen- 
sation and improper application of 
the exemption provisions. He ad- 
vises employers in doubt about any 
provisions of either law to consult 
the divisions’ regional offices, lo- 
cated in Boston, New York, Phila- 
delphia, Birmingham, Cleveland. 
Chicago, Kansas City, Dallas and 
San Francisco. 





Indies Open Gate 
To Canada Trade 


| OTTAWA, Ont.— Dominion offi- 
| cials were reported jubilant last 
| week about the lifting of trade bar- 
| riers between Canada and the Brit- 
| ish West Indies, 

| Spokesmen for Canada’s foreign 
|trade service pointed out that Ca- 
|nadian cars and trucks, parts, tires 
;and accessories sold well in the 
| Indies before the imposition of such 
| import restrictions. Ford Motor Co. 
| of Canada recently idled 800 work- 
|ers because its import market was 
|reportedly drying up, due to the 
lack of dollars in certain countries. 





West Virginia Bus Men 


| Elect Randolph President 

CHARLESTON. W. Va.—R. F 
Randolph, executive vice-president 
of the Charleston Transit Co., was 
| elected president of the West Vir- 
|ginia Bus Assn. at its annual con- 
|vention here. He succeeds Henry 
| Nickels. 

Other officers were named as fol- 
lows: First vice-president, H. L. 
Barton; second vice-president, J. F. 
McCoy; third vice-president, F. E. 
Baldwin; managing director and 
| treasurer, M. S. Aldrich; and sec- 
retary, R. A. Keeling. Elected di- 
| rectors were: Nickels, H. B. Mc- 
Cune, J. E. Craft, R. L. Emery, Mike 
Starvaggia, Leonard Samworth, R. 
C. Hunt, W. D. Shuff, F. H. Sullivan 
and B. J. Zewskie. 
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On Volume Use Factors 


CHICAGO. — Agitation for high- 
octane gasoline for use in super- 
high compression automobile en- 
gines is premature and poses seri- 
ous problems for the nation’s 
refineries. 


High-Octane Story 


| Standard Engineer Says Availability Depends 
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leum industry has a big job on its 
hands in taking care of the needs 
of cars, trucks and buses now in 
operation. 
He said car designers have two 
obvious avenues by which they may 


Authority for that statement is | increase fuel mileage. 


Dr. Daniel P. Barnard, research co- 
ordinator of the Standard Oil Co. 


1. Reduce the weight of the car. 
2. Sacrifice speed, pickup and 


(Indiana), president of the coordi- | other performance characteristics. 


nating research council and chair- 
man of the automotive research 
committee of the American Petro- 
leum Institute’s division of refining. 


Dr. Barnard’s views are ex- 
pressed in a signed article, “Why 
Not Higher Octanes?”, appearing 
in the Illinois Tech Engineer, offi- 
cial publication of the MHlinois In- 
stitute of Technology. 

“Prime consideration must be 
given to producing the necessary 
volume of gasoline for the cars ac- 
tually on the road,” Dr. Barnard 
writes. “High-octane number post- 
war gasoline must wait until it can 
be justified by the ability of cars on 
the road to make proper use of it. 
High-octane fuels, however, are not 
necessarily out of the picture for 
good. 

“The newspapers have carried 
items describing the high-compres- 
sion engines to be brought out by 
one or two manufacturers within 
the next few months. The designers 
claim that these engines will give 
enough additional car miles per gal- 
lon to more than offset the de- 
creased yield of such gasoline from 
crude, 

“The high-compression car will be 
acceptable only if it can secure its 
fuel whenever and wherever needed. 
The fuel must precede the car. As 
matters now stand, this can be ac- 
complished only by progressing in 
steps that permit a useful increase 
in vehicle performance but at the 
same time permit the petroleum in- 
dustry to make enough gasoline to 
meet the requirements of other cars 
on the road.” 

Touching on the car-buying pub- 
lie’s attitude, Dr. Barnard con- 
tinued: 

“Passenger-car gasoline mileage 
presents a curious paradox from the 
engineer’s point of view. If ques- 
tioned, almost any owner will say 
he is concerned about gasoline 
costs, interested in fuel consump- 
tion, and perhaps proud of his car’s 
fuel mileage. 





“On the other hand, he obviously 
does not place much importance on 
fuel mileage when he purchases the 
car. At that time fuel economy runs 
a poor second to comfort, perform- 
ance and esthetic considerations. 
Automobiles are advertised on the 
basis of glamour and performance, 
and are apparently purchased on 
that basis. Only after the car has 
been acquired does the owner evince 
the slightest interest in its appetite.” 

Dr. Barnard cited an estimated 
39,000,000 vehicles on the roads in 
1948 as evidence that the petro- | 


Good Neighbors | 


Rootes’ U.S.-Canada Sales 
Total $34%4 Million 


TORONTO, Ont.—Sales of the | 
small British Rootes group cars in | 
Canada and the U.S, for the past 
six months, have earned Great Brit- | 
ain $2,000,000 in U.S. currency and 
$1,250,000 in Canadian funds, ac- 
cording to a statement made here 
by Sir William Rootes. 


First Canadian showing of the | 








1949 Rootes cars was opened at 
Toronto on Jan. 11, with the 1949 
Hillman Minx, Humber Hawk and 
Sunbeam Talbot on wew. 

Selling prices range from $1,884 
for the Minx, $3,000 for the Hawk 
and $3,335 for the Talbot. 


Yancy Opens L-M Deal 
In Kingsport, Tenn. 

Tom Yancy, Inc. (Lincoln-Mer- 
cury), Kingsport, Tenn., has held 
the formal opening of its new| 
building which features a front of | 
colonial-type architecture. This | 


section is used for display of new | 
cars. 

The building also houses a mod- 
ern garage. A complete parts de-| 
partment will be maintained, ac- 
cording to Tom B. Yancy, general | 
manager. \ 


“The new high-compression en- 
gines have been designed in such 
a way that they can be improved 
in the future and can capitalize 
on future fuel improvements. It 
is not generally realized that the 
basic designs of most of our pres- 
ent passenger car engines were 
laid down 20 or more years ago. 
Through painstaking and gradual 
improvement of engines built over 
these basic designs, the engines 
have been increased materially in 
power and somewhat in economy. 
Many of these improvements have 
been made possible by the in- 
crease in octane number in gaso- 
line over that same period, 

“There is every reason to believe 


Lincol 


floor type 


Lincoln Cabinet Type Lubreels 
centralize all outlets right at 
the point of service. Each hose 
assembly is mounted on an air- 
operated, automatic retract- 
. No 
Ratchets. Available in cabinets 
of 2, 4, 5,6 and 7 assemblies. 


ing reel— No Springs.. 



















ceiling type 


These Lubreels are equipped 

with the same type air-operat- 
ed, automatic retracting reels 

as the floor type units. They, 

too, centralize all outlets and 
bring them within easy reach 
overhead. They are available 

in single units for individual 

mounting in batteries of any 
combination of services desired 


Complete information is 


contained in Bulletin No. 
509. A copy will be sent 
upon request. 


Lincoln is the originator of the Kleenseal 
Surface Check Grease Fitting —the new 
modern fitting with the ball in the top. 


A49-2 









FROM TRUCK TO STATION WAGON—Conversion of the new English Ford '/-ton panel 
truck body to a station wagon or carry-all is now being done by Atlas Body Corp., 4150 E. 


Thompson St., Philadelphia. H. 


A. Berger, sales manager, said that windows with sliding 


lass are installed in the side panels, seats for five passengers plus the driver are installed. 


hese seats are removable when the unit is needed for 


that the new designs will follow the 
same plan. They provide an engine 
structure capable of operating at 
much higher compression ratios 
than present fuels will permit, and 
there will therefore be no difficulty 
about providing increased compres- 
sion when higher octane fuels are 
available. 


“This is not true of present en- 





Air Oper 


elivery work. 


gine designs, which have about 
reached the limit of the compression 
ratios they will stand. Higher com- 
pression ratios would make them 
rough and would show that the 
limit of their ability has really been 
exceeded. 

“Unfortunately, it happens that 
the fuel manufacturer is faced with 
progressively greater manufactur- 
ing difficulty with each unit of 
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octane-number increase. Once upon 
a time it was a relatively simple 
matter to add tetra-ethyl lead to 
the gasoline then being manufac- 
tured and increase its knock rating 
five to 10 units. 

“At present gasoline quality 
levels, however, the same amount 
of lead will not give as great an 
improvement in knock rating. 
Further increases in octane num- 
ber necessitate going into basic 
refinery operations, 

“The solution in individual refin- 
eries will vary widely but they have 
several points in common: They all 
require expensive equipment, large 
quantities of steel, much time to 
execute, and additional sacrifice in 
yield per unit of crude. 


“Improving the octane number of 
motor gasoline is, of course, some- 
thing that each manufacturer would 
prefer to do from the standpoint of 
competitive selling. However, the 
petroleum industry cannot place the 
customer upon a waiting list with 
doubtful encouragement that his 
name may come up 18 months 
hence. A filling station cannot even 
satisfy a customer by stating that 
gasoline will be available tomorrow. 


“High octane-number fuels for 
cars not yet built will become avail- 
able as soon as the laws of supply 
and demand permit.” 


CHASSIS, GEAR, MOTOR OIL, 
AIR and WATER 


LINCOLN 


A & ¥ 
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5701 NATURAL BRIDGE AVE mi 


TRADE MARK LINCOLN AND 
TRADE NAME LUBREEL 
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Look for Price Hikes and a General Buyer’s Market .. . 


Minneapolis Trade Sure This Year Is ‘It’ 


By Nathaniel Wood 
Staff Correspondent 

MINNEAPOLIS. — Most dealers 
in the Minneapolis zone feel that, 
without strikes or war, they will 
catch up on their back orders by 
Jan. 1, 1950, a survey by AvuTomo- 
tive News has revealed. 

The disappearance of the post- 
war boom after last summer's peak 
was the most significant develop- 
ment in the used-car market in 
1948, according to Perry Dean, 
president of the Minneapolis Auto- 
mobile Dealers Assn. He finds the 
new-car situation in a “no-man’s 
land” somewhere between a buy- 
er’s and a seller’s market. 


Dean said automobile deliveries 
will actually decline during 1949 
due to two factors: Production 
will decrease as steel is allocated 
for export and for the defense 
program and prices will go up, 
forcing the car market out of 
the reach of many who now have 
orders on file. 






See Your 
Bendix Distributor... 
Take the ‘“‘TONNER TEST’”’ 


Drive a truck equipped with a “Tonner” 
Hydrovac and an “On"—"Off” vaive. 
Make a stop with Hydrovac, then make 
. you be the judge! 


one without it . . 





used-car sales, he said, but the 
present decline has been aggra- 
vated by the growing supply of 
new cars and the scarcity of 
money. Prices are 20 percent lower 
than their summer peak, he noted, 
and there will be a slight flurry 
of a revival this spring but that 
will last but three months. 

A survey of local dealers brought 
a composite picture on how long 
a customer must wait for delivery 
of a new car. Models of five manu- 
facturers were said to be immedi- 
ately available. These are Chrysler, | 
Kaiser, Frazer, Packard and Willys. 

Another nine are _ reported 
available for delivery in up to | 
six months. These include Cros- 
ley, DeSoto, Hudson, Plymouth, 
Lincoln, Mercury, Nash, Oldsmo- 
bile and Pontiac. It still takes 
from six months to a year to get 
a Buick, Cadillac, Ford, Chevro- 
let, Dodge or Studebaker here. 

Most dealers were pessimistic | 
about prices, however. They believe | 


Here’s a chance to offer light truck buyers 
something extra special in braking . . . real, 


big-truck power braking with all the safety 
and braking ease that go with it. 


The 


Bendix “Tonner” Hydrovac is the light truck 


BENDIX PRODUCTS DIVISION of ==), 
andi” 


SOUTH BEND 20, 


INDIANA 


_ AUTOMOTIVE NEWS, JANUARY 24, 


is inevitable and that automobile 
prices are bound to go up as a 
result. The new 1949 cars will sell 
for over list, at least for a while 
longer, they said, but the premium 


will be small and short lived. 


One dealer pointed out that all 
1948 used cars are now selling un- 


Deliveries in the 


Minneapolis | store for 





GMC HEADQUARTERS AT EL PASO—An exterior view of the new home of Davis-Williams 
der their list price. A $2,100 list | Motor Co. (GMC-Pontiac), El Paso, Tex. An adjacent 125-foot lot provides 19000 fer a 


price car, which sold for $2,200 six | used-truck display. 
months ago, is now only getting | ~ ——— : 
$1,800, he said. 


|a two or three-month wait is in 
most light-truck pur- 


area during 1948 were the third | chasers. 


highest in history, he pointed out, 
| with 21,339 compared with 17,812| hit the used-car market 
}in 1947, 


The used-truck market is also 
slow, dealers reported, although 
truck deliveries were at an all- 
time high in 1948 here with 3,799, 
compared with 3,007 in 1947. 
Dealers report this market is, 
however, easing up much more 


rapidly than the passenger-car | 


market. 


He noted that the slump which 
in No- 
vember has 
| change in the new-car market here. 


| Many consumers, he observed, who | 
| livery wait for most cars follows: 


| ordered a new car six months ago, 
|are refusing deliveries because of 
| the drop in their old cars’ trade- 
|}in value. 

An important development in the 


Dean reported large trucks are| found in the large-scale distribu- 
Dealers expect a winter slump in!a fourth round of wage increases | becoming increasingly plentiful, but’ tion of British-made cars, includ- 


HYDROVAC 


POWER BRAKE 


when you SELL a 
V2 3/4, or 1-ton TRUCK... 







version of the world’s most widely used 
power brake and it’s priced right for volume 
turnover and high profits. So find out about 
the sensational new “Tonner” Hydrovac 
demonstrator that really convinces customers! 


*REG. U.S. PAT. OFF. 


Export Sales: Bendix international Division, 72 Fifth Avenue, New York 11, New York 


AVIATION ComPoRAT 


on 





induced a _ peculiar | 


|addition of the British Ford, 





supply situation promises to be | 


ing the Austin and Hillman Minx. 
Dealers sold more than 600 of these 
cars in 1948 and expect, with the 
to 
dispose of 2,000 in 1949. Deliveries 
on most of the foreign makes are 
immediate. 


A detailed breakdown on the de- 


Austin, immediately; Buick, 10 


| months; Cadillac, 10 months; Chev- 


rolet, eight months; Chrysler 


| ight), seven months; (heavy), im- 


two months; 
Dodge, six 


mediately; Crosley, 
DeSoto, two months; 


| months; Ford, 10 months; Frazer, 


immediately; Kaiser, immediately; 
Hudson, two months; Lincoln, Mer- 


|ecury and Nash, six months; Olds- 


mobile, five months; Packard, one 
month or less; Plymouth, four 
months; Pontiac, six months; Stu- 
debaker (large), eight months; 
(small), six months; Willys, almost 


| immediately. 





|agers and advertising officials 


‘Cadillac Awards 


Deal to Symes 
PASADENA, Calif.—Jack Symes, 


| Southern California general man- 
ager of the Don Lee Cadillac dis- 


tributorship from 1941 until estab- 


|lishment of the Cadillac Los An- 
| geles branch Jan. 1, 1949, has been 


awarded a Cadillac dealer franchise 


| for the Pasadena territory. 


The action returns the former 
Don Lee executive to the city where 
he started his California automo- 
tive career in 1923. Symes joined 
the Don Lee staff in 1934, and for 
two years served as its Oldsmobile 
sales manager, while J. E. Brown, 


| general manager, exercised overall 


supervision of the operation. 

Symes was appointed Don Lee 
general manager in 1914, succeed- 
ing J. E. Brown when the latter re- 
tired. As Cadillac dealer, Symes 
now has taken over the location 
and facilities of the Don Lee branch 
formerly operated in Pasadena. 


Potential Markets 





| Federul Reports Use Payrolls 


As Consumer Index 
WASHINGTON, — Present and 
potential markets for consumer and 
industrial goods in continental 
United States, Alaska and Hawaii 


|are pinpointed in a series of 51 


statistical reports released by the 
Department of Commerce. 


The reports contain aggregate 
employment and payroll data for 
2,512,280 reporting units employing 
a total of 34,494,168 workers in 
March, 1947, and having taxable 


| payrolls totaling $20,607,734,000 for 


the period January-March, 1947. The 
firms are grouped by state and 
county under 157 industry classi- 
fications for 415 counties and under 


|nine major classifications for all 


counties, 


The reports are designed to assist 
marketing executives, sales man- 
in 
planning geographical market po- 
tentials, sales quotas, and advertis- 
ing expenditures by pointing out 
important areas of business and in- 


| dustrial congentration. 


The reports may be purchased 
from the Superintendent of Docu- 
ments, U. S. Government Printing 
Office, Washington 25, D.C., or from 
Department of Commerce field of- 
fices at prices ranging from five 
cents to 40 cents, according to size, 
for single reports; or at $7 for the 
complete set of 51 reports. 





Bigelow Promoted 

Appointment of Dr. Maurice H. 
Bigelow as technical director of 
Plaskon division of Libbey-Owens- 
Ford Glass Co, is announced by W. 
W. Knight jr., general manager. 
Dr. William C. Dearing, former re- 
search director, resigned to join 


Behr-Manning Corp., Troy, N. Y. 
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On Selling 


By Bernie Thomas 
Associate Editor 


T IS NO SECRET that more and 

more dealers are lining up against 
Regulation W. 

But two brothers, who operate a 
dealership at 19770 Mack Ave., 
Grosse Pointe, Mich., are uninter- 
ested in taking part in such a con- 
troversy. 

They are John and William Wood, 
nephews of Gar Wood, Detroit in- 
dustrialist and boat-racing enthu- 
siast. 

Jack, 28, and Bill, 34, operate 
Wood Motors, where a customer 
can get eventual delivery of al- 
most any make of automobile that 
can be imported from Great Brit- 
ain, with the exception of the 
British Fords, Austin and a few 
others. 

Both brothers are definitely un- 
concerned about the subject of 
credit controls or the imminence of 
a return to competition in the auto 
industry. " 

“The average person that buys 
one of our cars,” says Jack Wood, 
“ig not affected by credit regula- 
tions. He is a motor enthusiast, 
with enough money to be enthu- 
siastic.” 

* 7 s 

ACK AND BILL began handling 

foreign makes of cars in the 
spring of 1948. Starting with a few 
lines, they now handle so many that 
they can’t accurately say just what 
cars are their stock in trade. 

He hazards the following makes 
as a small part of an admittedly 
incomplete list: the MG, Jaguar, 
Hillman Minx, Sunbeam Talbot, 
Morris, Simca and Riley. 

“We used to handle the Rover,” 
says Jack, “but dropped it on ac- 
count of the price tag. But we can 
import the Rolls Royce on a firm 
order.” 

“However,” he explains, “price 
tags aren’t ordinarily much of a 
factor in our sales. Neither is the 
fact of whether the customer al- 
ready has a car or doesn’t have one. 
Most of our buyers own standard 
American makes’ of late vintage. 
They just want something th. will 
make them stand out from the rest 
of the crowd on bright, sunny days.” 


Forei 


Dealers in Exotic Jobs Say It’s the Sun, 
Not the Price, That Counts 





* \* * 

“yy SUPPOSE,” Jack admits, “that 

an average person might be in- 
clined to call some of our customers 
crazy. But we wouldn’t know. 
We’re more enthusiastic about our 
cars than the buyers are. We al- 
ways hate to sell the last one in 
stock.” 

Both Jack and Bill Wood admit 
frankly that their foreign car ven- 
ture, at least’ so far, has not 
turned out to. be any financial 
bonanza. But they say they’re 
having an awful lot of fun. 

They have sold 35 cars since 
launching into business last spring. 
However, sales have been nil for the 
past two months. 

“But we're not worried,” says 
Jack. “The lull in business is easily 
explainable. It’s the weather, since 


Rochester Assn. 
Hears Darlington 
Cite Safety Role 


ROCHESTER, N. Y.—A safety 
meeting sponsored by the Rochester 
Automobile Dealers Assn., drew 150 
members to the Rochester club here 
to hear M. R. Darlington jr., man- 
aging director of the Inter-Industry 
Highway Safety Committee, 

Darlington told the group that 
aside from its humanitarian as- 
pects, traffic safety is of vital con- 
cern to dealers as it relates to the 
future of their own businesses. 

“Traffic congestion, accidents, lack 
of parking facilities,” he said, “are 
killing the appeal of motoring, and 
if, as a result, people are going to 
use other means of transportation, 
then your pocketbooks, as dealers, 
most certainly are affected.” 

The meeting was presided over 
by Arthur H. Bartlett, RADA vice- 
president. Other speakers included 
Thomas H. McElwein jr., president, 
and Charles D, Henderson, execu- 
tive vice-president of the New York 
State Automobile Dealers. 








Cars 


you can see our cars are warm 
weather cars. They are the kind 
that people want to get out in and 
roam the countryside with.” 
7 + . 

OOD MOTORS handles no 

closed models. Despite Michi- 
gan climate being on the cold side 
about five months of the year, it 
didn’t take long to find out that se- 
dans were awful hard to get rid of. 
Nearly all prospects were interested 
only in the sporty, racy-type con- 
vertible jobs. 

At Wood Motors the British MG 
is by far the most popular, ac- 
counting for 29 of the firm’s 35 
sales, Orders for future delivery 
indicate that such sales will 
double in 1949, 

The MG sells for $2,396. 

Price tags on some other makes 
are as follows: Jaguar, $4,500; Hill- 
man Minx, $2,200; Sunbeam Talbot, 
$3,600; Morris (not yet in stock at 
Wood Motors), $1,500; Simca, $1,600; 
Riley (a snazzy-looking job), $3,800. 
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MOVIE TELLS STORY OF AC ere en eenme of automotive wholesalers’ salesmen 


. will have the plant of this division of GM brought 
to them in of a new colored moving picture entitied ''Little Giants of Power— 
A Story of AC Spark gt A preview of the umentary movie, which shows how spark 
plugs are made, was held recently at AC's annual 25-year service club dinner attended by 
employes and sales executives, among m were, left to right: George Mann jr., general 
pm gre Eugene 8. Powell, regional sales manager, Los Angeles, and John C. Hines, general 
sales manager. 


who sell —— throughout the U. 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an estimated more than 100,000 readers weekly! 


THINGS TO KNOW 
ABOUT COOLING SYSTEM 
CLEANING EQUIPMENT 


Operation— 


No moving parts—minimum maintenance. 


® Less than 30 minutes for complete set-up and Purge. 


Q: Does the car motor have to be 


running when using the Pressure- ® Easy to operate from ordinary AC-DC shop current and air 
Purger? compressor. 
A: NO. Heating elements in the ® Visible cleansing action loosens, dissolves and filters out rust, scale, 


Pressure-Purger heat solution to neces- 


sary temperature. 


Q: Does other equipment require the 
motor to run for a long period of time? 


A: YES, and this is harmful to the © Gleaming metal cabinet offers exceptional merchandising appeal. 


motor. 


Equipment— 


Q: Does the Pressure-Purger have any 
motors, pumps, or moving parts which 
develop service difficulties? 


A: NO. There are no moving parts. 


Q: Does other equipment have mo- 
tors, pumps, and moving parts? 


A: YES. 


NATIONALLY ADVERTISED 
PRICE $295.00 


SPRINGFIELD PHILADELPHIA PITTSBURCH ATLANTA DETROIT CHICAGO KANSAS CITY DALLAS 


grease and grime. 


Radiator and Motor Block water jackets. 


CHOLDUN MANUFACTURING OCORP., 









SALES OFFICE: 11 WEST 42 STREET, NEW YORK 18, N. Y. 
EXPORT OFFICE: 238 Main Street, Cambridge 42, Mass. 








® Triple-action, continuous reversing motion thoroughly cleanses 


11 West 42 Street, New York 18, N. Y. 


Please send me complete details on the PRESSURE 


PURGER and how it will increase Sales. 
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11,118 Sales in 48 


In San Antonio 


SAN ANTONIO, Tex.—Bexar 
county automobile dealers sold 11,- 
118 motor vehicles during 1948, of 
which 8,552 were automobiles, 1,286 
trucks and 1,280 commercial ve- 
hicles. 

Chevrolet led the field with total 
sales of 2,601 vehicles, followed by 
Ford with sales of 1,823 and Dodge 
with sales totaling 920 vehicles of 
all types. 

In the new-car field, Chevrolet 
sales totaled 1,656 cars, with Ford 
in second place with a total of 
1,330, and Plymouth in third place 
with 726 cars. 


Mid-State Motors Opens 
New Headquarters 

Mid-State Motors (Oldsmobile), 
Marshalltown, Ia. has opened a 
new 3,000-square-foot showroom 
and 5,400-square-foot service de- 
partment, according to manager 
Kari Rosine 


The firm said it plans to add 
Cadillac soon. A complete line of 
Hydramatic service equipment has 
been installed in the service depart- ‘ 
ment. 


One Reason Why 


“PRESSURE-PURGER™ 


Makes Money is because 
Costumers can SEE 
the Cleansing Action! 


“Trifle réctiou 


1. MECHANICAL AGITATION 
2. PRESSURE FILTERING 
3. PRE-HEATED 

CHEMICAL SOLUTION 




















2 
5 


DENVER LOS ANGELES TORONTO 
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Automotive Finance .. . 


Firestone’s 


Report 


Is Good Reading 


By George Deery 


Associate Editor 


JrIRESTONE, it seems to us, stole 
a march in its annual report 
for the year ended Oct. 31 when 
Harvey S. Firestone, chairman, had 
a pat on the back for its indepen- 
dent tire dealers, 
boosted its prod- 
ucts and pointed 
to the attractive- 
ness of the firm’s 
franchise. 

“Ever since our 
company was 
founded,” he said, 
“we have relied 
on independent 
tire dealers for 
the bulk of our 
distribution. To- 
day our dealer franchise is more 





H. Firestone jr. 


attractive and more valuable than 





5 Ee anna Lc 


FEDERALS HAVE WON &y Costing Less to Run: 


ever before, because of the many 
profit opportunities provided by 
our complete line of tires and tubes 
for all types of vehicles and our 
extensive line of products for home 
and farm, for cars and trucks, and 
for work and recreation. 

“As a result, our dealers have 
been strengthened, and their abil- 
ity to sell and serve has been 
greatly improved. Firestone stores 
had a successful year and their 
operation continues to provide 
practical retail experience which is 
very valuable in enabling us to help 
our dealers with their merchandis- 
ing problems. 

> * * 


Tas factory-dealer attitude is, 
no doubt, reflected in the favor- 
able earnings report for the com- 


pany’s fiscal year ended Oct. 31. 


veer 
~ > eS etna egaae et: 


®@ For 38 years Federdt has been building trucks that 
have enjoyed an outstanding reputatidh for tugged- 
ness, dependability, low.up keep cost, long life and 
bed-rock operating economy. 


Men in a position to judge—fleet owners, mainte- 


nance superintendents, service mechanics, dispatchers 
and drivers—have learned by keeping comparative 
cost records, checking lay-up time, servicing and tun- 


FEDERAL MOTOR TRUCK CO, 





Since 1910.. 


“ Known 


Part of a fleet of 130 
FEDERAL TRUCKS operated 
by the State of Maryland 


Road Commission 








Auto Stocks 

Jan. 17 Jan. 10 
Chrysler ......... 55% 56% 
Tee 1% 1% 
General Motors 59% 59% 
| 138 13% 
Kaiser-Frazer .... 7% 1% 

Nash-Kelvinator . 14% 15 
Packard ......... 4 4% 
Studebaker ...... 20% 20% 
, ee eae 1% 1% 
Willys-Overland 1% 1% 
Average for _ —_ 
10 Stocks ...... 19.06 19.48 





The net profit for the period was 
$27,674,344, or $13.84 per 
against $1%%6 in the preceding 
year. ' 

An important consideration, 
however, is that the most recent 
report shows a $4,000,000 contin- 
gency reserve. No such provision 
was made for the like period 
ended Oct. 31, 1947. 

Sales, according to the 1948 re- 
port, were $633,858,425. This com- 
pares with $638,447,166 in the pre- 
vious 12 months. Net working capi- 
tal at the end of the year was 


share Cc 
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STATION ‘WAGON BODIES FOR JEEPS—An addition to the Canell line is the model G, 


pictured here. 
mahogany paneling, 
easily assembled by the purchaser himself. 
ity, N. J., is the manufacturer. 


$160,716,782,as compared with $145,- 
585,286 in the preceding year. 
During the year the firm re- 
deemed $2,750,000 of outstanding 
long-term debt and $1,200,000 of the 
4% percent series preferred stock. 
Other factors in the successful 
year were: 1. Capacity operation. 
2. Relatively stable prices for na- 
tural rubber. 3. The “advantageous 
position” afforded by the Firestone 
plantations in Liberia. 4. The ad- 










/ 


ning costs that Federal Trucks have those qualities of 


endurance, economy and rugged oll-truck perform- 


ance that insure owner satifuaction. 


40 models—providing over 370 truck combinations— 


for practically all types of on and off the highway 


work, including six wheelers (gasoline or Diesel) with 


capacities ranging from % to 35 tons. 


I DETROIT 9, MICHIGAN 





in Every Country ~ Sold on Every Continent 


Body features increased headroom, an extension of the Jeep floor at rear, 
leatherette upholistering; is ape 


in complete varnished sections, 


Canell terprises, 595 Palisade Ave., Jersey 


vantages of the synthetic and cord 
production units. 
+ 


A Big Help 
[= ONLY a couple of years ago 
that the auto industry celebrat- 
ed its 50th jubilee, a fact in itself 
that excludes it from periodic lists 
of firms that have paid dividends 
for 50 years or more. For lesser 
periods, the cyclical nature of the 
motor industry would eliminate it 
from such an honor roll. 

However, the impact of this in- 
dustry on companies with an un- 
broken dividend for half a century 
has been a formidable one on sev- 
eral fields since it discarded short 
pants and started upwards years 
ago to become the business giant 
it is today. 

Its influence on the record of 
some companies is greater than 
on others. In the 50-year group 
the following can be included: 
Raybestos - Manhattan, Standard 
Oil of New Jersey, Standard Oil 
of Indiana, and Ruberoid. There 
is little doubt what the motor car 

| has meant to the foregoing. 

An interesting cenjecture is, 
would the continuous payment rec- 
ord have remained unbroken with- 
out the direct or indirect contri- 
bution of the motor age in the case 
of the following: 

General Electric, Sherwin-Wil- 
liams and Pittsburgh Plate Glass? 
» * * 

K-F Trading Shrinks 
ILE Kaiser-Frazer on the 
New York Curb Exchange did 
break a full point on the day fol- 
lowing the announcement of the 
cutback plans by Henry Kaiser, 
Joseph W. Frazer and Edgar Kais- 
er at Willow Run on Sunday, sub- 
sequent fractional losses during the 
remainder of the week were regis- 
tered on a considerably shrunken 
volume. 

Monday’s close was 7%, off 1 
on a turnover of 22,900 shares; 
Tuesday, 71%, off % on 10,000 
shares; Wednesday, 7%, up % on 

shares; 


+ * 


7%, off % on 2,200 shares. 

During the week, the Dow-Jones 
industrial average made gains of 
19 on Tuesday and .35 on Satur- 
day. The loss Monday was .&, 
Wednesday, .07; Thursday, .52; Fri- 
day, 1.37. 


Airline Reports 
New Cargo Mark 


NEW .YORK.—American Airlines 
broke all previous records for the 
carriage of air cargo during 1948, 
Walter Sternberg, assistant vice- 
president, reports. Final figures for 
December show that. airfreight hit 
an alltime high and air mail 
reached its postwar peak for a sin- 
gle month, he said, 

Air cargo totaled 36,939,000 ton- 
|miles during 1948, compared with 
| 24,878,000 ton-miles the previous 
| year. Scheduled airfreight alone 
Was up 82.4 percent for the year, 
from 12,721,000 ton-miles in 1947 to 
23,205,000 ton-miles last year. 


Kenney Opens K-F Deal 
In Faribault, Minn. 


Jack Kenney: reports he has 
opened a Kaiser-Frazer dealership 
at the new Uptown Garage in Fari- 
bault, Minn. ms 

Keriney also has arr International 
franchise. He--said* that Leonard 
Stam has been‘ite#med service man- 
ager and Gerald Moreau, lubrica- 
tion chief. ‘s 





Affecting Factories and Dealers .. . 


| 
By Jim White 
Associate Editor 


Few businessmen are now adver- 
tising adequately in the face of 
changing market conditions, Harold 
S. Barnes, director of the Bureau of 
Advertising (ANPA), told delegates 
to the convention of the Newspaper 
Advertising Executives Assn. last 
Tuesday (Jan. 18) in Chicago. 

Barnes pointed out that the 
ratio of retail sales today is lower 
than it was even during the pe- 
riod of wartime shortages and not 
quite half what it was during the 
“golden era” of 1929. 

Current talk about reduced prof- 
its, smaller incomes and higher 
costs of doing business do not re- 
flect the true picture of merchan- 
dising opportunities during 1949, 
Barnes said. The promise of a re- 
turn to prewar selling requirements 
does not herald the end of a lush 
profit era but rather it predicates a 
return to business normalcy. 

As such, advertisers should be 
prompted at this time to expand 
rather than reduce their advertis- 
ing expenditures, Barnes said, 

Clients, Barnes added, are getting 
riper by the day for newspaper ad- 
vertising. Concern over magazine 
duplication, radio’s soaring talent 
costs and the inroads that television 
has made on regular radio au- 
diences has made them more re- 
sponsive to the “all-business-is- 
local” theme of newspaper space 
sellers, 

Big advertisers, he added, will be 
spending more in newspapers this 
year than ever before in history. 

* 7 o 


Nash’s Biggest 

Nash’s plans for 1949 advertising 
call for the largest national cam- 
paign in company history, accord- 
ing to N. F. Lawler, advertising 
director. 

The plans, carrying over from 
the introduction of completely 
new 1949 Airflyte models last Oc- 
tober, are aimed at maintaining 
present high-level demand for 
Nash cars and service. 

The schedule, twice the size of 
any previous Nash Motors cam- 
paign, will include more than 1,100 
newspapers throughout the coun- 
try, supplemented by a heavy 
schedule in national magazines and 
continuation of the company’s prize- 
winning outdoor poster series, now 
appearing on more than 7,000 bill- 
boards. 

Nash dealers will supplement the 
company’s efforts with cooperating 
newspaper advertisements and local 
radio campaigns. 

7 * * 


D-F-S Heads ABC Billings 


Gross billings from the sale af 
radio time by the American Broad- 
casting Co. in 1948 reached a new 
peak of $44,303,376, exceeding the 
previous all-time high of $43,548,057 
reported for 1947, 

Dancer - Fitzgerald - Sample, Inc., 
headed the list of advertising agen- 
cies buying radio time on ABC in 
1948 with gross billing of $5,361,292. 
J. Walter Thompson Co, followed 
in second place in this tabulation 
with gross billings of $3,891,292. 

These same positions have been 
held by these two agencies on ABC 
since 1946, 


+ * . 
Willard Ups Budget 

A new Willard Storage Battery 
Co. advertising program, backed 
by a substantial budget increase 
for this year, has been built 
around Willard’s Master Duty 
battery, leader in the Willard 
line. 

The campaign is being carried 
in The Progressive Farmer, The 
Saturday Evening Post, Collier’s 
and Look. 


a * * 


Goodall’s Mailer 


A king-sized mailing piece, meas- 
uring slightly over 18-by-14 inches, 
and featuring samplings of automo- 
tive seat and interior trim fabrics 
has been created by the automotive 
division of Goodall Fabrics, Inc., for 
distribution to a limited clientele. 

Fashioned as a giant fold-type 
brochure, it includes personalized 
addressing, fabric sampling cover 
throughout and a palette containing 
11 fabric color spots. Copy is con- 
fined to a short reference to new 
color and fabric trends in personal 
and commercial transportation. 


| Auto Advertising 


50 Years of Hearst 


A compilation of editorials and 
speeches by William Randolph 
Hearst covering a period of more 
than 50 years in journalism has 
been published by Hearst News- 
papers in a 765-page volume called 
“Selections from the Writings and 
Speeches of William Randolph 
Hearst.” 

Additional information is avail- 
able by writing to Hearst News- 
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papers, Hearst Magazine Building, 
57th St. and 8th Ave., New York. 


Names 

Frank M. Arnold has been ap- 
pointed assistant sales promotion 
manager in charge of service and 
accessories, Nash Motors. 


William H. Larkin has joined the 
Detroit staff of Metropolitan Sun- 
day Newspapers. He has long been 
contact man, account executive and 
media director in various agencies 
in Detroit, handling many large 
automobile and auto accessories ac- 
counts. He also spent several years 
representing two of the leading 
national magazines in the Detroit 
area. 


DEALER SELLS 15 TRUCKS TO CiTY—Cari B. Wirsching (center) 
Ed James i 


ager, accepts from Long Beach Studebaker dealer, the 
start the new heavy-duty 
new year. Displaying satisfaction over the ceremony is Joh 


supervisor. 


“When Better Automobiles Are Built...” 


PLEXIGLAS V Will Enhance Their Beauty ! 


Shown above is the new Buick ornament—on the left the 
center, section made of PLEXIGLAs V Molding Powder, on 
the right the completely assembled unit. By the thou- 
sands these ornaments come from the mold, identical in 
appearance, shapely and sparkling with color, ready for 
installation without polishing! 


Years from now they'll still retain their clear glowing 
beauty and sharpness of detail. For like PLEXIGLas 
sheets and rods, PLExiGLAS V molded articles withstand 
aging, weathering and breakage. 


Because of its ease of molding and ready machinability, 
PLEx1GLas V is adapted to a score of automotive appli- 
cations. Radiator ornaments, steering wheel medallions, 
escutcheons, nameplates, door handles, parking, stop and 
tail light and other lenses—all are made of this acrylic 
injection molding powder. A wide range of popular colors 
supplements the natural erystal clarity of PLexictas V, 


PLEXIGLAS 


ONE OF THE GREAT NEW 
MATERALS OF OUR TIME 


PLexietas is a trademark, Reg. U. S. Pat. Of. 


and threads, holes, flanges and other design details can 
be incorporated during molding. 


The dominant trend in 1949 models is to the use of 
Piexicias V, Clear or Red, in all lighting lenses and to 
the use of Clear PLexicias V-100 in exterior ornaments, 
medallions and nameplates. In all of the latter orna- 
mental applications the design is molded into the back 
surface. It is then painted or plated from the rear. Thus 
the design and color are protected from weathering; only 
the clear, smooth PLEXIGLAS surface is exposed. 


If you are concerned with the molding of large numbers 
of identical parts, investigate PLExicLas \ today. A 
copy of our latest booklet on PLexicias has been re- 
served for you, and it’s yours without obligation. Just 
write or call our Philadelphia office or our Detroit rep- 
resentative, W. E. Biggers, 819 Fisher Bldg., Trinity 3-3200, 


CHEMICALS FOR INDUSTRY 


ROHM ¢ HAAS 
COM PANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Representatives in principal foreign countries 
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Long Beach city man- 


. 5 sets of keys that will 
trucks to work around the city. |e took place just before the 
nm Highstone, Jamestown's truck 
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NEW HAVEN, Conn.—A study of 
the weaving and merging maneu- 
vers of motorists has been issued 
as part of the Yale Bureau of High- 
way Traffic’s long-range program 
to establish new criteria in re- 
designing the highways of America. 
This work is being conducted in 
conjunction with public officials. 

Entitled “Studies of Weaving 
and Merging Traffic,” the report 
is based on a theory that each 
motorist forms a “time judgment” 
of the safe opening between ve- 
hicles into which he can move 
after leaving a stop sign or when 
crossing into the adjacent lane. 

Three former students of the Yale 
bureau, who recently graduated and 
assumed responsible positions in 
their field, compiled the data, They 
point out that the driver's judg- 
ment is made in terms of “time” 


ong the highway, and the motor- 


-Lag 
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Study 


Yale Traffic Group Reports Findings 
On Weaving Habits of Drivers 


speed as well as that of nearby 


cars. 

In announcing the report, the 
fourth of its kind, Theodore M. 
Matson, director of the bureau, de- 
clared, “By measuring the opera- 
tions of a number of drivers, it 
should be possible to design high- 
ways to fit their habits. We feel 
that student research, as exempli- 
fied by these theses, is fundamen- 
tally important in training students, 
and that the methods developed 
and data obtained will be useful to 
all highway design engineers.” 


The authors of the survey, F. 
Houston Wynn, Stewart M. Gour- 
lay and Richard I. Strickland, 
studied the movement of cars at 
stop signs, acceleration lanes, ex- 
pressways and traffic circle. The 
studies were conducted on the 
Henry Hudson Parkway near the 
George Washington Bridge in New 





PLENTY OF SPACE—There's no premium on parking pen 


— of Mullen Motors {Dodee). Parkersburg, W. Va. J. V. 
a 


and P. K. Smith is general manager. 


around the spacious n 
. Mullen heads the dealership 





counter and a timing mechanism 
set to operate the shutter at a 
rate of 88 pictures per minute, 
the students measured the traffic 
movement. With the camera 
placed at a point in which its 
field of view included the desired 
sections of roadway, they deter- 
mined such quantities as the time 
required to weave from one lane 
to another and the effect of 
parked cars on the free move- 
ment of traffic. 

To show the restrictive action of 


York, and at Pulaski Circule in/|stop signs, studies were made at 


Hartford, Conn. 


similar intersections with and with- 


Using a 16-millimeter movie | out stop regulations. The average 


depends on his own! camera, an electrically driven 





motorist, they found, needs a traf- 
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fic “gap”—or distance between ve- 
hicles—of six seconds duration be- 
fore entering the passing or through 
lane after a stop sign, but will 
weave into an adjacent lane in a 
two and one-half second “gap” if 
his car is in motion. 

Considering night driving condi- 
tions, the authors found that “when 
good street lighting is provided, the 
night capacity of merging traffic is 
little less than the daylight ca- 
pacity.” 2 

The authors conclude that the 
time “gap” acceptable to a large 
group of motorists under various 
traffic conditions should supply fun- 
damental data for the design of 
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tHE HIGHEST numeer In TOWN... 


again 


Many automobile owners favor low numbers — 
but at The Globe the higher the better — and, in 
fact, ours are the highest and the best. We’re 
talking about automotive linage figures for 1948, 
of course,and what man among us isn’t interested 


in good figures. The sum of it all is that in the 


year just finished just as in 1947, The Boston 
Globe carried more lines of automotive adver- 


tising (new and used cars) than any other Boston 


and how we love it! 


Here’s the simple arithmetic according to Media Records 


The Boston Globe 


1,370,799 


The Boston Herald-Traveler 1,096,958 


The Boston Post 


887,374 


The Boston Record-American 621,843 
The conclusion is as clear as the GO light in 


a traffic signal... 


to sell automobiles in the two- 


billion-dollar Greater Boston Market, advertise 
in Boston’s strongest selling medium, The 


Boston Globe. 


The Boston Globe 


MORNING e 


EVENING -« 


SUNDAY 


National Representatives: Cresmer & Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Scott, Chicago, Detroit 


ores action 
* 
——_—_—_— 
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daily newspaper! 
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highways to accommodute the road 
users. 
Now engaged in active traffic 


work, Wynn is Highway Planning 


Survey Director of the Territory of 
Hawaii Department of Public 
Works. Gourlay is Senior Assistant 
Traffic Engineer for the City of De- 
troit Department of Street Rail- 
ways. 


$13 Million Sum 
Urged for N.H. 
Road Program 


CONCORD, N. H.— Additional 
borrowing to permit a capital out- 
lay of nearly $13,000,000 for high- 
way construction during the com- 
ing biennium was recommended to 
the New Hampshire legislature by 
Gov. Sherman Adams in his inau- 
gural address Jan. 6. 

This would provide for construc- 
tion and reconstruction of some 112 
miles of main highways, he said. 
He added that if the legislature 
wished to embark on an even larger 
program, with heavier borrowing, 
it might require increasing the 
gasoline tax. 

“A recent comprehensive survey 
of the needs of our highway system 
by the highway department,” he 
said, “discloses improvements cur- 
rently needed which would cost to- 
day over $80,000,000. How to pro- 
vide a remedy for this situation is 
not an easy problem. 


“There has been submitted to me 
a program for highway construction 
for the next biennium which indi- 
cates that approximately 112 miles 
of federal aid, trunk line recon- 
struction, state aid construction, 
and trunk line betterment can be 
built with increased borrowing 
which will result in an increased 
indebtedness of two to three mil- 
lion dollars as of the end of the 
biennium,” Gov. Adams said. 


Certain of the recommended proj- 
ects are so sharply higher in cost at 
the present time, Gov, Adams said, 
the state should defer their con- 
struction as long as the present in- 
flation in construction costs con- 
tinues. 


On the other hand, projects in- 
volving relatively greater mileage 
which can be accomplished at much 
less unit cost should be carried 
through to the extent that a sound 
program of financing will provide 
the capital, he said. 





Name Change 


Frank Arute, president and owner 
of Arute Motors (Austin), Hartford, 
Conn., has announced the change in 
the company’s name from P & A 
Sales & Service, Inc. The company 
has showrooms on Berlin Turnpike, 
Berlin, Conn., and at 198 Church St., 
Hartford. 





11 YEARS' EXPERIENCE 
BEHIND 
1949 





ABC 
HYDRAULIC BRAKE LOCK 


« 
CAM ACTUATED 
MANUALLY CONTROLLED 
~ 


Automatic Lock—IiIn ‘‘ON" Position 
Lines Open—in OFF" Position 


GIVE YOURSELF A BRAKE 


Unconditionally Guaranteed, 
Six Months, for: 

1. Multi-stop delivery; 

2. Smoeth starting on hills; 

3. Fast, emergency stop; 

4. Overcoming fading pedal. 


Salesmen, dealers, distributors, for further 
information on 1949 model, write 


Automatic Brake Control Co. 
Established 1938 
DELAWARE, OHIO 
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Taft-Hartley Advice 


New York Chamber of Commerce Cautions 
Congress on Making Changes in Law 


NEW YORK. — Urging Congress 
to put public interest first in any 
change it makes in the Taft-Hart- 
ley law, a committee on industrial 
problems and relations of the State 
of New York chamber of commerce 
last week stressed the importance 
of industrial peace to “the welfare 
of America and the friendly nations 
which are partly dependent upon 
our industrial production.” 

Essential principles in manage- 
ment-labor relations were listed by 
the committee as including: Free- 
dom of speech, elimination of sub- 
versive influences, the right to 
work, the right to strike, mutual 
obligation to bargain, enforcement 
of contracts and management re- 
sponsibilities. 

The committee called for pro- 
hibition of strikes against na- 
tional, state or local governments; 
strikes against public health, 
safety and welfare until the gov- 
ernment has had time to protect 
community interests; jurisdic- 
tional strikes, and strikes to force 
an employer to violate the law or 
compel recognition of a union not 
certified as a bargaining repre- 
sentative. 

Along with prohibition of strikes 
against the government, the com- 
mittee would provide procedures to 
deal with working conditions and 
grievances of government employes. 

The statement held that federal 
and state legislation should provide 
that suits to enforce labor contracts 
may be maintained by either party 
under the same conditions that suit | 
may be brought for breach of any | 
other contract. 

The following anti-monopoly leg- | 
islation was proposed: 

“Restrictions on monopolistic 


225 Firms Draw | 
For Booths in | 
Southwest Show 


DALLAS.—Two hundred twenty- | 
five manufacturers participated in 
the space drawing for the 1949 
Southwest Automotive Show. The 
drawing for the 488 booths with a 
total of 50,000 square feet was held 
Jan, 14 here. 

The drawing was conducted by 
the show committee, with Chairman 
E. V. Schaub presiding. Numerous 
manufacturers who delayed return 
of signed exhibit space contracts 
did not succeed in obtaining space 
in this regional automotive show. | 

Initial exhibit invitations were 
mailed from the show office on 
Sept. 23, and all space was sold by 
early December. Only manufactur- 
ers who distribute their products 
through the jobber were eligible to 
apvly for exhibit space. 

This seventh annual event in the 
history of Southwest Automotive 
Show, Inc., a non-profit corpora- 
tion, is scheduled to be held in the 
new automobile building, Fair park, 
Dallas, Apr. 7-10. 

Parent-sponsoring jobber organ- 
izations totaled 185 as of Jan. 15, | 
which together with 8&5 branches 
represents a total of 270 outlets that 
will actively participate in the show. | 

By show time, it is expected that | 
300 jobbers with about 425 outlets | 
will have returned the'r sponsorinc | 
jobber blanks to the show office. | 
Two hundred fifty jobbers with 100 | 
branches sponsored the 1948 South- | 
west Automotive Show. | 














| 
Minnesota Group Does | 


About-Face on Taxes 


ST. PAUL.—Minnesota’s state 
legislative interim committee 
on highways has abandoned its 
earlier announced support for a 
1-cent increase in the state gas- 
oline tax. 

Also reported eliminated from | 
the study group’s report to the 
1949 Minnesota legislature was 
& proposed recommendation for | 
a $6,000,000 increase in motor 
vehicle license fees and a pro- 
posal for addition of 2,000 miles | 
to the state trunk highwav svs- 
tem. Indications of sentiment 
throughout the state opposine 
he proposed tax increases were 
cited as responsible for the 
changed position. 





practices should be applicable 

with equal force to both employ- 

ers and unions. 

“Prohibit payment by employ- 
ers to labor organizations of levies 
or royalties which tend to in- 
fringe the taxing powers of the 
state, foster private unregulated 
monopoly, or extortion. 

“Any interference with the inter- 
state movement of goods by force, 
coercion or intimidation should be 
made illegal. 

“Refusal to handle, work upon, in- 
stall or properly utilize materials 
because previously worked upon by 
unorganized labor or members of 
another union should be made 
illegal. 

“Any sympathy strike or boycott 
against an employer to force action 
by another employer should be 
made illegal.” 

Use of violence, threats, coercive 
language, mass picketing, seizure 
of property and equipment, and 
similar tactics, should be made 


It’s What Can’t Get Out That Counts... 








IN THE CENTER OF THINGS—The junction of U.S. Highways 91 and 89 where the pumeee 


of A. L. (Art) Duckett (C 
state, according to Utah traffic surveys. 


unfair labor practices, the com- 
mittee declared. 

Management, the committee as- 
serted, should not be restricted in 
the discharge of its responsibilities 
to the public, its employers and its 
owners in the determination of 
financial and other risks to be 
taken, and in the establishment of 
policies to maintain competitive and 
profitable operations. 

Terming compulsory union mem- 
bership contrary to the American 
concept of individual liberty, the 
committee called for prohibition of 
the closed shop. It held that the 


ler) stands in Provo, Utah, is the second busiest corner in the 


union shop and maintenance of 
membership should be allowed only 
after collective-bargaining agree- 
ment and a majority vote in a free 
election under government control. 


Figge Remodeled 


D. F. Figge, owner of Figge 
Chevrolet, Annandale, Minn., re- 
ports the completion of extensive 
remodeling to his dealership. A 
service department addition in- 
creased floor space for that depart- 
— to 5,400 square feet, Figge 
said, 
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Rubber Usage 
Up in Canada 


MONTREAL.—November rubber 
consumption in Canada increased 
slightly to 15,432,000 pounds, com- 
pared with 14,223,000 in October, the 
dominion bureau of statistics re- 
ported here. Natural rubber con- 
sumption totaled 8,691,000 pounds in 
November, compared with 7,889,000 
in October; synthetic 4,047,000 com- 
pared with 3,702,000, and reclaim 
2,694,000 compared with 2,632,000. 

In terms of end-product use, con- 
sumption of rubber in the produc- 
tion of tires and tubes, including re- 
pair material, increased by 1,072,000 
pounds; in wire and cable by 127,000 
pounds, and in other products by 
75,000 pounds, 


Slafko Begins Remodeling 
Bremond (Tex.) Dealership 


Modernization of the Chrysler 
dealership’s building at Bremond, 
Tex., has been started, according to 
owner Mike Slafko, 


The modernization program in- 
cludes a front to be converted into 
a new spacious show window and 
the outside walls to be finished in 
white stucco. 





All shock absorbers with sealed construc- 
tion keep dirt and foreign particles from 
getting in. 


Delco has gone a step farther. The new 
Delco self-cleaning compression valve and 
the Delco ‘‘Multi-Lip”’ seal keep engineered 
riding qualities from getting out. 


There’s nochange in riding comfort through 
clogging of the valve orifice ..no change 
in riding comfort through fluid leakage 
within this direct action shock absorber. 


That’s why the Delco Sealed-In Ride Con- 
trol is a precision instrument that main- 
tains engineered riding qualities through- 
out the life of the unit. 


DELCO SHOCK ABSORBERS 
A UNITED MOTORS LINE 
Available Everywhere Through 


UNITED MOTORS DISTRIBUTORS 


Build your shock absorber business on 
satisfaction with the new Delco Sealed-In 
Ride Control. Delco Products Division, 
General Motors Corporation, Dayton, Ohio. 





NEW VALVE DESIGN 


Prevents clogging of 
orifice through self- 
cleaning action. 


MULTI-LIP SEAL 


Prevents leakage to help 
maintain uniform ride 
control. 


(wae 


MOTORS / : 
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Gas Hike Bills 
Hit Truckers 
In 33 States 


But Only 20 Bodies 

Study Proposals to 

Assist Operators 

HIRTY-THREE STATES pro- 

pose some change in present 
regulations looking forward to in- 
creased gasoline or motor fuel taxes 
while but 20 states have legislative 
proposals impending that will offer 
improvements or clarification of 
present truck laws. 

As trucks are sold on the basis of 
cost of operation and every addi- 
tional tax on fuel raises already 
high operation costs, every dealer 
selling trucks should be vitally in- 
terested in the impending legisla- 
tion in his state—especially if it 
includes an increase in motor fuel 
taxation. 

States planning long-range 
highway planning should also 
command the attention of the au- 
tomotive dealers of those 


{ Reeular Monthly 
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caught many truck dealers totally | volume. 
unprepared. Grits. ~~ 












such cut price tactics continue. 






OSH, but did P. O. Peterson 
give me a good going over at 
the Studebaker new-car preview 
. held in Mrs. Palmer’s House in 
' Chicago a week ago Friday. Pete, 
who is Studebaker’s vice prexy in 
charge of manufacturing, fell bac 
on his purchasing agent technique 
to work on me for failing to tell 
the world that Studebaker had 
done an outstanding job in truck 
production this past year. Pete 
claimed they had increased sales 
1,000 percent, and I only had said 
they were “also in the truck busi- 
ness.” 

Well, if Pete wants to go back 
as far as 1987 when they sold 5,129 
trucks for the year for his com- 
parison, I may have to give him 
1 a tip of the chapeau when all reg- 
i istrations for the year are in— 

Studebaker has sold 43,688 trucks 
in the first 10 months of this year 
and may break 50,000 or more by 




















100 East Station Street 


REDUCING OUR USED CAR 
INVENTORY BY JANUARY Ist 


100 USED CARS TO CHOOSE FROM 
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It is to the interest of every truck 
dealer to see to it that impending 
highway regulations do not tend to 
make or keep his state a “bottle- 
neck” state in the future. 













WAS 
1947 Plymouth 4-Door Sedan........$2195.00 



























the ent a yas. aoe a oe a 1946 Plymouth 4-Door Sedan........ 1895.00 
,292 in , whic es their 
1948 showing mighty healthy at | (ee ee aoe ase  Lepislation | 1947 Chrysle?, N. Y. 4 Door......... 2995.00 


that). 

Of course, Pete was really only 
trying to rib me plenty because 
I had started in on that old race 
driver, Harry Hartz, who had 
caught my comment of a column 
or two ago about being sad that 
he hadn’t backed his truck over a 
Wyoming cliff while on his “writ- 
ing Studebaker across the nation” 
stunt so that he would be out of 


: no, 
things—for Pete. He is loyal to 


Like new, radio and heater 


1946 Chrysler Saratoga 4 Door.... 
Radio and heater 


1947 Ford Club Coupe ............. 
Beautiful gray, like new; radio and heater 


EEO Vit a OOO % oc ee cab nenabese 






that would tend to decrease opera- 
tional expense. Maine proposes to 
reduce its gas tax and Wyoming 
proposes to protect operators by 
preventing municipalities from im- 
posing gasoline taxes. 

A number of states are on rec- 
ord as planning to increase 

(Continued on Page 71, Col. 1) 


Truckers to Fight 
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ening” was an art. He can play 
| rough if he knows you can take it. 


T= STUDEBAKER boys put on 
a nice show—practically all of 
the brass with the exception of 
Top-man Vance was there. Ken 
Elliot took his plaudits with his 
usual becoming modesty. Dick Hud- 
oe was there to protect his truck 
nterest and bemoan the fact that 
he hadn’t had Studebaker inscribed 
on his Christmas card which we 
showed in our holiday greeting 
roundup—Paul Davis, Charlie Won- 
dries and C. F. Watson had all 
snuck out of South Bend so that 
we of the press would know they 
were still alive. 

I’ve been Studebaker’ed pretty 
hard the last two weeks at that— 
Stan Sparrow, Studebaker vice 
prexy in charge of engineering, 
was just seated as the new SAE 
chief for the coming year—one of 
my annual headaches—and Pat 
O’Dea, the well known Detroit Stu- 
debaker dealer, went out of his 
way to tell me that he thought my 
last column on courtesy was very 


proposals” recently to build high- 
ways costing billions of dollars, 
Walter W. Belson, director of pub- 
lic relations for the American 
Trucking Assns., Inc., told the Tri- 
ple City traffic club here the truck- 
ing industry will take an active 
part from now on in plans for the 
highways of the future. 


Belson pointed out that the cost 
of the proposed “super-dooper” 
highways will be borne largely by 
motor vehicle users and, in the 
case of truck owners, whether for- 
hire or private, the increased oper- 
ating costs resulting from higher | ,,56ari 
taxes would be reflected in higher | for any 
rates for transportation services or | been planted in the buyer's 
increased prices for the products 
that private carriers transport in 
their own trucks. 

“We have not, up to now, taken 
any part in road and 
construction,” he said, “for the 
simple reason that it is neces- 
sary to build roads of such width, 
thickness and quality for pas- 
senger car use that the trucks 
also can use them. Our roads 
are built to their present speci- 

fications, not to stand up under 
truck use but to stand up under 
weathering, frost and water, 
which are the great enemies of 
long life of highways.” 

Belson said the trucking indus- 
try today is paying more than 30 
percent of all taxes on roads, al- 
though it constitutes only 15.8 per- 
cent of the total number of ve- 

(See PLANS, Page 68, Col. 3) 






Great Savings—Only 4 Days 








100 East Station Street 
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Of 4.7 Percent in Month 






WASHINGTON. — The American 
Trucking Assns. reported last week 
that the volume of freight trans- 









e ca © 
DON’T blame some of the Chev- 
rolet boys for growling about 
the GM high command not Iketting 
(Continued on Page 67, Col. 1) 







time record for the month. 








ber, 1947. 









{Aes in news-)| now face a three-fold program that 
papers recently, offering new | must be put into effect hurriedly, if 
trucks at discounts, indicate that|they are going to continue to mer- 
the competitive selling era has|chandise trucks profitably and in 


It also indicates that some deal- FIRST, AND of major importance 
in this three-step program, is the 

acquiring and training of truck 
salesmen. Second, will be the train- 
ing of salesmen to efficiently and 
profitably merchandise used _ ve- 
hicles—for new truck sales are al- 
ways stifled if the tradeins are not 
Dealers, who have drifted along | moved quickly and properly. Third 
without making provision for the |—-and perhaps even just as impor- 
return of the competitive market, | tant as the other two steps—is the 


Uptown Sales, Inc. 


325 South Schuyler Avenue 





REDUCED TO 
$1795.00 


1595.00 
2395.00 






1995.00 






1595.00 





1495.00 





Reduced Prices on New DIAMOND T TRUCKS 





his ization and doesn’t hesi- 
tate. stepping Tight into, the tray ‘Su per-Dooper’ $200 Off on 1) Ton Trucks [7) ton pick-up 
e 
bei icked And he hasn’t ; 
ot in ot te techie ta made Highway Costs $250 Off on 2 Ton Trucks . — ‘a 
8s = ' 
ers when “inducing pencil sharp- |, BINGHAMTON, N.¥.—Declaring || $300 Off on 3 Ton Trucks : 













Buy This Week at Uptown and Get A 


UPTOWN SALES, INC. 


325 South Schuyler Avenue 







MARKET DEMORALIZER—This advertisement offering new trucks for sale at a discount, 
per Dec. 29, 1948, will make it tough 

ut. A cut-price seed has 
down to the still "short’’ half-ton pickups. 


Truck Freight Shows Dip 


figure of 222 for the first half of 
1948 and an index of 206 for 1947. 


Comparable reports from 286 car- 
ported by motor carriers in No-|riers in 45 states showed these 
vember dipped 4.7 percent below/carriers transported an aggregate 
October, but increased 13.4 percent|of 2,955,292 tons in November as 
over November, 1947, to set an all-| against 3,100,182 tons in October 
(normally the peak month of every 
year) and 2,606,875 tons in Novem- 


Approximately 81 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight, ATA said. The volume in 

(Continued on Page 74, Col. 3) 


‘Panicky’ Ads Point Up Sales Need . . . 


Dealers Caught Short 


5.000.000 








maintaining of a high absorption 
rate of truck service and parts 
sales to make possible a lower over- 
head charge against truck sales. 

Truck salesmen in many areas 
are practically non-existent, and 
dealers—unless they want to bid 
against other dealers for the serv- 
ices of the few available salesmen 
who know something about the 
truck business — must start a 
“ground up” program with likely- 
looking green men. 

One dealer in a medium-sized 
Midwestern city, who lost a truck 
salesman that had been with him 
for years, filled the vacancy by 
promoting his shop foreman to 
truck salesman. The shop fore- 
man had a pleasant personality, 
knew the trucks and knew many 
of the customers. He could not 
only talk trucks intelligently but, 
best of all, could sell truck serv- 
ice to owners who were not pa- 
tronizing the shop. 

The dealer still has a good-sized 


| training job to do and knows it. He 
| still has to teach this man, who has 


been with him for some time, about 
how to handle used-truck sales and 
how to develop a used-truck pros- 
pect list. 
. - . 
RTUNATELY, in this dealer’s 
territory. a good used-truck mar- 
ket is in the making for medium 
ard light-heavy units—considerable 
construction and road _ building 
work is beginning to get under 
way, and the contractors are mak- 
ing deals with truckers to haul 
eravel and other supplies. Such a 
situation always develops a used- 
truck market, since under such con- 
ditions men who can swing the ini- 
tial payment on a used dump job 
will buy one and go to work for a 
contractor. 

Normally, the best method of 
breaking in a truck salesman is 
to hire the man first, for his abil- 
ity to sell, and then put him to. 


| work in the service shop for two 


or three months as a mechanic’s 


, helper, so that he will become 


well acquainted with the con- 
struction of each model truck, 
and also get an idea as to what 


| troubles might arise in these jobs 


while in operation. 

When the man has a basic under- 
standing of the mechanical makeup 
of the truck, and has learned some- 
thing about service, then a good 
second step is to put him out call- 
ing on fleet owners, selling the serv- 
ice of the dealer’s shop. In that 
way he quickly gets an all-over 
education in the truck business as 

(Continued on Page 69, Col. 1) 


Top Trucks 


New truck registrations for 11 
months, plus 11 states for De- 
cember: 





1948 Pos. Make 1947 Pos. 
1—282,982 Chev. 212,918— 1 
2—215,606 Ford 182,421— 2 
38—119,359 Inter’l 106,170— 4 
4—107,485 Dodge 119,999— 3 
5— 72,612 Willys 46,048— 5 
6— 70,0447 GMC 45,423— 6 
I— 47,090 Stude. 38,965— 7 
8— 11,108 White 12,264— 8 
9— 10,2385 Reo 12,087— 9 

10— 10,208 Diam. T 9,941—11 

ll— 9,299 Mack 10,251—10 

12— 5,442 Divco 4,616—18 

18— 3,925 Federal 5,609—12 

14— 2,798 Brockway 4,019—15 

15— 2,590 Autocar 4,081—14 

16— 2,320 Crosley 

17— 792 FWD 1,126—17 

18— 424 Kenworth 22—21 

19— 387 Sterling 549—18 

20— 264 W.L’France 482—19 

21— 164 Oshkosh 226—20 


22— 116 Hudson 2,514—16 
Total All Makes 


977, 823,550 
For further details see page 
44, today’s issue. 
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It's millions of messages to markets 
from ‘mouths’ like this... 


THIS SALES MESSAGE will be repeated more than 
9,000,000 times to readers of — 


THE SATURDAY EVENING POST...January & 


WHEE. PAG ae eareresnes January 10 
POPU SKN op ccewede tied st January 17 
ENS 5 cc ne a kino bik oe Janvary 22 


It’s millions of messages like this, reaching mil- 
lions of readers in your markets, that keep nourish- 
ing the sale of International Trucks. 


Another reason International Truck Dealers fear 
no famine when sales no longer grow on trees. 


INTERNATIONAL HARVESTER COMPANY + CHICAGO 
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Truck Body Firm 
Cuts Work Force 


BUFFALO.—Morrison Steel Prod- 
ucts, Inc., producer of truck bodies, 
has cut its employment rolls 40 per- 
cent during’ the last two months. 

“We began laying off some of our 
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workers last November and since 
that time our force has been cut 
from 500 to around 300,” said Sam- 
uel Morrison, executive vice-presi- 
dent. He attributed the layoff to a 
drop in orders for heavy-duty truck 
bodies. 


Want to Buy or Sell something? Try 
AUTOMOTIVE NEWS Want Ads! 


WANTED 


AUTOMOBILE MERCHANDISING 
MANAGER 


AJOR, long-established Detroit automobile manufacturer 
has immediate and attractive opening for an experienced 
field merchandising manager in its Eastern and Midwest Ter- 


ritories. 


Due to the importance of the work to be performed, this man 
must have at least 5 years previous automobile field sales 
experience, thorough knowledge of present-day dealer opera- 
tions, and the ability to present, execute and follow through 
to completion, factory merchandising programs for dealers. 


Must be free to travel. 


Apply in writing giving complete outline of experience, age 
and marital status. Enclose snap shot if possible. No inter- 
views can be given in advance of this information, and your 
reply will be held in strict confidence. 


R. W. Straughn, Merchandising Manager 
Hudson Motor Car Co., Detroit 14, Mich. 
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Salesmanagers - Salesmen - Instructors 


A SUBSTANTIAL EASY-TO-CARRY 
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just OPEN 
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GUARANTEED PRODUCTS ONLY 
eS 


KENPER SALES 


FOR ALL PRESENTATIONS 


CHART TALKS—TRAINING CLASSES 


A single unit contains everything — convenient 
size (holds 28 x 34 or larger charts and cards)— 
useful for any kind of presentation, sketching, 
writing, training. Always ready, easy to assem- 
ble—in just a minute's time. 


@ Take Port-Ezel with you 
e@ Your “Tell and Sell’ Kit 
e Complete in its own case 


EXTEND ae 
AT Cae 
10 BOARD 


of oF 


KENPER SALES CO 


COPYRIGHT 1949 


New Center Bldg. Detroit 2, Mich. * 


Truck Firm Head 
Optimistic for ’49 


Sees Haulers Taking 
More Important Role 


DETROIT.—Voicing an optimis- 
tic note for motor-freight business 
in 1949, A. C. Scott, president of 
George F. Alger Co., Detroit, said 
last week he believed the industry 
will play an important part ir 
maintaining flexible inventories for 
those businesses that need fast 
overnight deliveries. 

“Our company has _ purchased 
more than $1,000,000 worth of 
equipment since the end of World 
War II,” he revealed. “More than 
$250,000 of this has gone into the 
purchase of trucks, trailers, plant 
construction and tools since the 
national elections last fall.” 

Scott said the task before the 
motor-carrier industry in 1949 is 
clearcut. 

“All types of business are gear- 
ing up for a big competitive sell- 
ing year. The return of a normal 
buyer’s market will, to a great 
extent, predominate,” he declared. 
“The motor carrier fits into the 
competitive market beautifully.” 

Scott said that greater concen- 
tration and ingenuity in intensify- 
ing safety on the highways is the 
order of the day. He also saw the 
need for further development in 
the field of employer-employe rela- 
tions, staff training programs, and 
more attention to customer needs 
and service of a higher type. 

“Good salesmanship will come 
into its own in 1949,” he declared. 


Kersey Names Fecht 
Mobert Kersey, owner of Kersey 
Motor Co. (Buick-Studebaker), Wa- 
meygo, Kans., has announced ap- 
pointment of Verland Fecht as 
manager. 
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TWO NEW ONES FROM VANETTE—The Vanette Senior and the Vanette Close-Coupled 


The outer appearance of the Vanette Close-Coupled is identical to the Senior with the excep 


tion of the rter overall length. 


load len 


On Ford parcel deliver 
h of 10 feet 8 inches on 122-inch wheelbase, and the 


cow! chassis, the Senior has « 
Close-Coupled has a load 


length of 8 feet 2 inches on 104-inch wheelbase. Senior has a load volume of 390 cubic feet 


com 
Perkins, 2457 Woodward Ave., Detroit |. 


HARRISBURG, Pa. (UTPS).— 
Truck registrations and payrolls in 
Pennsylvania reached an alltime 
high during 1948, the Pennsylvania 
Motor Truck Assn. revealed in an 
annual report last week. 

Highspots of the report, re- 
leased by Edward Goglin, first 
vice-president and general eman- 
ager, follow: 

1. Truck registrations—During the 
1947-48 registration year, 407,591 
trucks and 76,195 trailers were reg- 
istered in Pennsylvania, an increase 

of 12 percent in truck registration 
over 1946-47; 34 percent over 1945- 
46, and 47 percent over 1944-45. 


2. Employment—The trucking in- 





Lawrence Scores 
GVW Regulations 


In Pennsylvania 


PHILADELPHIA.—John V. Law- 
rence, managing director of the 
American Trucking Assns., Inc., 
told the Philadelphia chapter of 
Delta Nu Alpha transportation fra- 
ternity that present weight restric- 
tions on trucks and semi-trailers 
in Pennsylvania are penalizing 
business all over the state in favor 
of producers and shippers in neigh- 
boring states. 

Pointing out that only three 
states in the Union limit tandem- 
axle semi-trailers to lower gross 
weights than does Pennsylvania, 
Lawrence said the present law 
often results in the use of three 
semi-trailer units in cases where 
two could have done the transpor- 
tation job at a marked saving in 
shipping costs, 

Another factor in keeping trans- 
portation costs higher than they 
could be, he said, is that of city 
traffic congestion in Pennsylvania’s 
larger cities. 

“One step that is sure to bring 
results is that of removing the 
cause of city traffic congestion,” 
Lawrence said. “A good start in 
this direction would be to provide 
off-street loading and parking fa- 
cilities for vehicles that must use 
the urban centers for pick-ups and 
deliveries, Through traffic would be 
speeded, bottlenecks broken in 
many cases and business conducted 
more expeditiously and economi- 
cally. 





Indiana School-Bus Cost 


Criticized as Too High 

TERRE HAUTE, Ind. ool 
buses manufactured in Indiana 
sell for $800 less in North Caro- 
lina, Mississippi and Alabama 
than in the rural districts of In- 
diana, it was declared by Dr. 
Edgar L. Morphet, chief consult- 
ant for the Indiana School Study 
commission, in an address here 
at the third annual conference 
on leadership in school adminis- 
tration. 

Morphet said the Southern 
states buy their buses cheaper 
because they buy them in quan- 
tity at fleet prices through a cen- 
tral purchasing agency, Indiana 
rural school districts buy them 
one at a time at top prices. 





Pennsylvania Report 


Truck Registry and Payrolls Hit Alltime High 
In 1948, According to PMTA Data 


red with 290 for the Close-Coupled. Manufacturer is Vanette, division of Brooks & 









dustry in Pennsylvania in 1947 em- 
ployed 345,000 persons, 326,000 of 
them truck drivers. This is 2% 
times as many as are employed by 
the railroads and more than any 
other occupation except agriculture. 
There are 200,000 individual truck 
owners in Pennsylvania; 82,333 
trucks are owned by farmers. 

3. Payrolls— Annual payrolls 
reached $862,500,000, of which $815,- 
178,000 went to truck drivers. 

4. Investment — Pennsylvania’s 
trucking industry represents an 
investment of $1,457,000,000. 

5. Taxes—Special highway taxes 
paid by truck owners for 1947 
amounted to $58,383,000. 

6. Safety—The industry’s safety 
activity was accelerated with em- 
ployment of a full-time safety di- 
rector to effectuate the fleet of 
safety programs of PMTA’s acci- 
dent prevention division. Road pa- 
trols were instituted and local driver 
training programs expanded. 

7. Outlook for 1949—“Further effi- 
ciency and economy of operation,” 
said Gogolin, “can be obtained by 
modification of Pennsylvania’s 
truck weight laws for tractor semi- 
trailers without increasing the pres- 
ent maximum sizes or weights to 
provide equality with surrounding 
states.” 


STANDING TYPE 
SERVICE DESK 


Storage Space 
Locked Compartment 


Price $32.59 
TOOL STAND CABINET 


Space for 
valuable 
tools, 
precision 
instruments. 
3 adjustable 
shelves. 


Price 
$21.56 


a 
Write us for 
prices on steel 





shelving, parts bins, drawer inserts 


and work benches. 
Prompt Shipment 


GLOBE TRADING CO. 


1815 Franklin Detroit 7, Mich. 
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BOISE, Ida.—Levying of a modi- 
fied ton-mile tax on trucks and 
buses and, if necessary, an excise 
tax on passenger cars to raise addi- 
tional revenue for highway con- 
struction has been recommended to 
the Idaho legislature by an interim 
legislative committee. 

Headed by former Rep. L. B. 
Jordan of Grangeville, the com- 
mittee estimated the ton-mile tax, 
reduced to a fixed fee basis, would 
raise from $500,000 to $1,000,000, 
while a one percent excise tax on 
the cash value of automobiles 
would raise an additional $1,000,- 
000. The report proposed a mini- 
mum fee for any vehicle at the 
present $5 flat fee plus $2.50. 

The committee recommended that 
the state’s 6-cent gasoline tax rate 
be made permanent. Idaho now has 
a regular gasoline tax of 5 cents a 
gallon and a one-cent postwar gas- 
oline tax scheduled to expire in 
March. 

If the ton-mile tax is adopted, 
the committee proposed repeal of 
the present one percent gross 
revenue tax on trucks and buses 
and the seat tax on buses. 


The committee asked the legisla- 
ture to provide “further study by 
the state interim highway planning 
committee to present a blue-print 
of overall highway, road and street 
needs and a long-range program 
for improvement, based on the 
Idaho taxpayers’ ability to pay.” 

Jordan declared that any pro- 
gram of construction should be on 
a “pay-as-you-go basis.” 

The issue of raising additional 
revenues for highway construction 
was raised both in the 1945 and 
1947 sessions of the Idaho legisla- 
ture. Appointment by the 1947 leg- 


Long Is Elected 


Diveco President 


DETROIT. — Ray A. Long was 
elected president of the Divco Corp. 
at the January meeting of the board 
of directors. Long 
succeeds John 
Nicol, former 
president, who 
was named chair- 
man of the board. 

George E. Muma 
was elected vice- 
president in 
charge of produc- 
tion. Muma is one 
of Divco’s oldest 
: employes in years 
Ray A. Leng of service. 

John M. Nicol II was reelected 
vice-president in charge of sales, 
Nathan Fine continues as treasurer 
and James H. Spencer was re- 
elected secretary. Long has been 
with Divco since 1936. 





Samaritan Car 
Truck Firm Assigns Auto 


To Help Motorists 


ATLANTA, Ga.—As its contribu- 
tion to the intensified safety service 
of the Motor Vehicle Assn. of Geor- 
gia, the Simpson Trucking Co.-, 103 
Piedmont Ave., S.E., has equipped 
and placed on the road a Good Sa- 
maritan automobile to help those in 
trouble on the highways. 


B. C. Simpson, president of the 
firm, said the car is equipped to 
change a tire, fight fire, supply a 
“get-in” quantity of gasoline, or 
render first aid in case of accidents, 

“Patrolling the highway between 
Atlanta, Athens, Augusta, Green- 
ville and Charleston, S. C., watching 
for motorists it may help in their 
trouble, 


The courtesy car is driven by an 
operator trained in first aid, Simp- 
son stated. It carries a first-aid kit, 
extra supply of gasoline, flare pots, 
fire extinguishers, blankets, sheets, 
oil cloth, jacks, lug wrenches, and 
many other implements. It is also 
equipped with two-way radio. 


Dupont Joins Young 
James L. Young, president of J. 
L. Young, Ine. (Chrysler-Plym- 
outh), East Hartford, Conn., an- 
nounces that Joseph Dupont has 
joined the service department of 
that company. 





To Pay for Highways 


Million Dollar Ton-Mile Tax on Trucks and Buses 
Proposed by Idaho Lawmakers 





islature of the committee headed by 
Jordan resulted when the law- 
makers could not agree on how 
trucks and buses should be taxed 
or whether they should be taxed. 
Legislative leaders then estimated 
the state needed $1,500,000 in addi- 
tional highway construction reve- 
nue, 


Presented to a joint legislative 
session, the committee’s majority 
report was signed by Jordan, for- 
mer Senator Leonard Floan, Oro- 
fino Democrat; State Public Utili- 
ties Commissioner W. B. Joy, and 
D. B. Bradshaw of Wendell, repre- 
senting shippers. 

The majority report recom- 
mended that the state “take the 
lead in working out a proration 
of registration fees with neigh- 
boring states as a solution to the 
reciprocity problem.” 

Dissenting from the majority re- 
port, Norman Stedfelt of Pocatello, 
the committee member represent- 
ing truckers, asserted that the ton- 
mile tax was unfair. 

Stedfelt also urged better alloca- 





Of course not! And you certainly wouldn't have much confidence in 










sy ee 


tion of motor vehicle license fees 
and motor fuel tax revenues, con- 
tending that the present system of 
allocating 20 percent of the gaso- 
line tax to the counties “makes the 
rich counties richer and the poor 
counties poorer.” 

The trucking industry represen- 
tative also urged that “the wide- 
spread abuse of farm truck license 
plates by vehicle operators, other 
than farmers, be stopped by a little 
law enforcement —something we 
have not had in Idaho for many 
years.” 

Stedfelt further recommended 
that appointment of a committee to 
negotiate with neighboring states in 
an effort to see if reciprocal ar- 
rangements can be made which will 
represent trades on motor vehicle 
fees on a dollar-for-dollar basis, 
such agreements to be reported 
back at the next session of the leg- 
islature, 


Under the ton-mile tax proposed 
in the committee majority report, 
annual fees would range from $12 
for a small truck to $1,085 for an 
oil truck weighing more than 35,000 
pounds. The rate schedule recom- 
mended would divide trucks into 
five classes—farm, logging and min- 
ing, petroleum, private and local 
for-hire, inter-city for hire, and 
buses. 
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CHILE REPRESENTATIVE VISITS WHITE MOTOR—Manual Barahona (right) of Santiago, 


distributor of White trucks and buses in that country for the past 30 years, visited the plant 
in Cleveland, and inspected the new WC line. During his 10-day stay he conferred with 
Robert L. Boughton, export manager, left, and other officials and engineers, regarding 
detailed specifications for a large order of trucks to be used in power evelanment work, 


of Linmar Products Corp., Chicago, 
according to Joseph M. Liebig, vice- 
president and general manager of 
Linmar, 


Harrington Joins Linmar 
C. M. Harrington, formerly assist- 
ant sales manager of Anderson Co., 
has been appointed sales manager 


Would YOU buy 


the real estate agent who tried to sell you one! 


Isn’t the dealer who sells a truck customer a bare cab and chassis— 
only half a truck, so to speak—losing that customer’s confidence? 


You bet he is! 


It takes four walls and a roof to make a complete house... and it 
takes the right special equipment to make a complete truck in 


most cases. 


That’s why your Truckstell distributor is an important man to you 
and your truck customers. He has a complete line of special truck 
equipment that’s designed to meet your customers’ hauling needs. More 
than that, he has a trained organization with the knowledge it takes 


to recommend, install and maintain that equipment. 


It’s just plain good sense to let him put that knowledge to work for 
you...to help you make every truck you sell a complete truck. Why 


not call or write him today? 


Tura vt 


THE KEY TO MAXIMUM PROFIT ON EVERY TRUCK SALE 
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Half a House? 


DISTRIDUTED 
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SPEC ALI7EO EQuiPmENT FOR PLUS PERFORMANCE 


NATION-WIDE SALES AND SERVICE 


for 
BAUMIS DUAL AXLE DRIVES 
TRUXMORE TRAILING 3RD AXLES 
SUPERIOR 4-WHEEL CENTER CHAIN DRIVES 
WATSON AUXILIARY TRANSMISSIONS 
TRUCKSTELL TIP-TOE-MATIC OVERDRIVES 
CLARK 5-SPEED TRANSMISSIONS 
SUN ELECTRIC TACHOMETERS 
AUSTIN FIFTH WHEELS 
TRUCKSTELL SAFETY TANKS 
CLARK ‘‘QUICK CHANGE"’ TIRE CARRIERS 
SASGEN SERVICE DERRICKS 
CHAMPION GRILL GUARDS 
PENN SAFETY REAR BUMPERS 


and Other Special Equipment for All Trucks. 




















THE TRUCKSTELL COMPANY 
TRUCKSTELL MANUFACTURING CO. 


Union Commerce Building 
CLEVELAND 14, OHIO 


More than 40 Distributors in Principal Cities of the U. S.A. 
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KEEPS MILK COOL IN HOT WEATHER—This dairy truck is equip 
e-off from e propeller 


refrigeration machine with power tak 
drive. The maker is Kold-Trux, Inc., St. Louis. 


AUTOM 


with a Kold-Trux 
drive or front power 


Kold-Trux Unit Added 
For C.0O.E. Vehicles 


ST. LOUIS.—In addition to its 
1% and 2-horsepower power take- 
off units for either propeller shaft 
drive or front power drive of stand- 
ard refrigerated trucks, Kold-Trux, 
Inc., here announces a new Kold- 


Trux unit for front-end motor drive 
with Divco, Chevrolet and similar 
cab-over-engine trucks for milk, ice 
cream, meat and frozen foods. 
This unit, built in the various 
horsepower capacities required for 
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any size Divco or Chevrolet truck, 
keeps body temperatures at 35 de- 
grees F. to 50 degrees F. for milk 
and meats, and —10 degrees F. to 
—15 degrees F. for ice cream and 
frozen foods, either on the short 





THE HEART OF THE MATTER—The unit 
under the floor of the truck. In this location 
it does not interfere with any working space. 


city or country wholesale runs, or 
on house-to-house retail delivery. 


Kold-Trux says there is no waste 
space in the installation of the unit 
for Divco or Chevrolet trucks. It is 
located under the right front plat- 








deliver 


2 Knockout Blows 
at winter Ubeve Saiing te. 


BYERS 
Radiant Heating and 
Snow Melting 


Wrought Iron Pipe for 
snow-melting and 
(right) the snow-free 
sidewalk and driveway. 


Bennett Motor Company of Salt Lake City, 
Utah, is one of several hundred enthusiastic 
automotive users of radiant heating. . . and 
one of a lesser number of equally enthusias- 
tic users of snow melting systems fabricated 
from Byers Wrought Iron pipe. 

Users’ comments are interesting: ‘‘. . . be- 
lieve we could not have chosen a better 
system of heating. . .” . “employees are 


enthusiastic . . . increased efficiency, less 
absenteeism ..." ... “Cannot speak too 
highly of the system ...'’ .. . ‘‘No finer type 


of heating facility could be installed in a place 
of this type’ . . . these are typical. All the 
evidence indicates that radiant heating has 
solved one of the industry's most stubborn 
and difficult heating problems. Byers Wrought 
Iron pipe provides the dependable protection 
against corrosive attack, the ease of installa- 
tion, and the desirable thermal properties, 
that are all-important. 

For added details, ask for ‘Wrought Iron 
for Radiant Heating’’. 

A. M. Byers Company, Pittsburgh, Pa. 
Established 1864. Boston, New York, Phila- 
delphia, Washington, Atlanta, Chicago, St. 
Louis, Houston, Salt Lake City, Seattle, San 
Francisco. Export Divi- 
sion: New York, N. Y. 









CORROSION COSTS YOU MORE THAN WROUGHT IRON 


GENUINE WROUGHT IRON 
TUBULAR AND HOT ROLLED PRODUCTS 


ELECTRIC FURNACE QUALITY ALLOY AND STAINLESS STEEL PRODUCTS 








Grids of Byers Wrought 
Iron pipe in shop area. 
Herringbone arrange- 
ment clears pits and 
islands. 


View of completed 
shop. Dry, warm floors 
make comfortable 
working conditions. 














form and does not interfere with 
any working space. 

Power to drive the Kold-Trux 
unit while on the road is derived 
from a sheave mounted on the en- 
gine crankshaft. Through belts, 
power is transmitted to a shaft lo- 
cated to the right and parallel to 
the engine crankshaft. This shaft 
is directly connected to the fan hub 
assembly which contains an over- 
running clutch. 

Unit speed is governed by truck 
engine speed, which is limited by a 
governor. Unit speeds may be in- 
creased or decreased in relation to 


TRUCK SECTION 


governor speed to meet any need. 
Compressors are of the high speed 
type and may be driven up to 1,800 
revolutions per minute with safety, 
the manufacturer states. 

Electric motor is provided for 
overnight pull-down, when truck is 
not operating on the run. Thus, it 
is said, any product can be loaded 
at night to save time and provide 
extra cooler space, with assurance 
that the load is properly cooled and 
the body temperature is right for 
the start of next day’s run. 
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* Let a Holmes wrecker bring 
big profits to your shop 
See your automotive jobber 


for details. 











DESIGNED To MEAN... MORE PROFITS FOR YOU! 
Ul] =: 






THE VIKING 


New car purchasers are always 
“travel-minded.”” You will find 
it easy and profitable to sell them 
nationally advertised “Travel Test- 
ed” MAXIMILLIAN matched 
luggage . . . which they can con- 
veniently pay for as part of their 
car payments. 






Cr 


Men's 2-piece set consisting of 2-Suiter and Overnighter. Lightweight, overlap- 


ping steel frame. 


Solid brass hardware. Scientifically designed clothing fixtures. 


| eed ORDER DIRECT FROM THE MANUFACTURER ol tse = == g 


i FARMAN LEATHER GOODS CORP 





137 G&S? ZSth STREET, NEW YORK 10, N. Y 





YOuR CONSUMER 


DEALER'S COST INCL. FEO. TAX 


“For additional Ladies’ pieces refer back te our large ad of Jansary 3rd" 
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(Continued from Page 62) 


them show that full-size plastic- 
bodied forward-control door-to-door 
delivery unit in the Waldorf affair. 
I suppose that I will get taken 
over the coals for even mentioning 
in this column that I overheard 
some “gripes,” but I agree with 
them so wholeheartedly that I 
want to go on record with a “gripe” 
of my own. 

They had this beautiful model on 
display with the new cars in the 
Masonic Temple ballroom the day 
they showed the press the new 
stuff. Even Henry Ewald, the top 
ad man of Chevrolet, was as much 
taken up with it as he was the 
new cars. And I suppose that is 
rank heresy to mention in public 
print, too. Just imagine the sensa- 
tion that job would have created 
if it were filled with orchids and 
every Mrs. Astorbilt was presented 
one as she passed by the job. 

Jack Burke had this job filled 
with flowers as it was—and every 
petal was visible through the plas- 
tic sides of the body—as were the 
working parts of the cutout trans- 
mission and engine. It was a real 
“see-through” job that still pre- 
served every line of the complete 
truck. 

Chevy came closer to throwing | 
one of its oldtime press previews | 
than any time since the start of 
the war—gave us a “look see” at 
the line and then brought us back | 
down to Mrs. Statler’s for a fine) 
dinner and show—with a dual gift | 
at the door when we left. One of 
these gifts was a replica of the 
dinner plate we ate from during | 
the dinner—specially made with a | 
big Chevrolet emblem glazed into 
the bottom decoration of the dish. | 

a 7” > 


THIS gives me an idea. I’m going 
to try to get a setting of these— | 
and with the Trailmobile tumblers 
I now have I will have a good | 
start on a completely “automotive” | 
dinner set for my place at the lake. | 
Be kind of a mean thing next year | 
to invite a gang from one of the! 
factories that hadn’t brought out 
some trade-marked dinner ware to | 
come out for a party, wouldn’t it. | 

I'll have to work on that one. 
I’m on the prowl for soup bowls, 
cups and saucers, salad and desert 
piates with an automotive decor 
from now on—so watch your step. 
+ * - | 


GAE HAS been just as rugged | 
this year as ever—if not more | 
su—but as I am still sticking to 
my policy of having a little re- 
spect for Weed, a great manv 
headquarters rooms closed this | 
year without me exposing myself 
to any of those things that make | 
my chin drop further toward my 
knees and give me trouble getting 
shirts that fit. 

I spent all of Wednesday—ban- 
quet day—at the Book, where most 
of the activity was held, but for- 
tunately for me, maybe, I ran into) 
Bill Harrigan, who was full of ex- 
nieding about Chieftain Products 
Co., which he is piloting into ac- | 








PROTECT THE CARS 
WITH 
KELBO BARS 





Cost Less Than One New Grille— 
Safe and Speedy to Use—Light in 
Weight—Can Be Used with Stand- 
ard Towing Equipment, 

Write for Literature 


Boyle Towing Equipment 
ow COMI 


CLEVELAND 15, OHIO 








tivity—and in getting the low down 
on a new type of polarized glass 
that will soon hit the trade in the 
shape of rear view mirrors, both 
inside and exterior. This new de- 
velopment is said to be relatively 
inexpensive but very effective as 
to glare resistance. 

Saw Roland J. Goldie, the ex- 
general manager of Timken Detroit 
Axle, who resigned and went up 
in the trout country of Michigan 
so that he could still get some fun 
out of life while he could wade up- 
stream. He’s really looking as if 
the life agreed with him and as if 
he was having the fun he made 
up his mind to have. 

* * * 
PEAKING of oldtimers, another 
truck guy that I hadn’t seen for 
nearly 20 years was eating break- 
fast in the Palmer House the morn- 
ing after the Studebaker affair— 
Harry Howard, now regional man- 
ager for General Motors Truck on 
the West Coast. Harry, Pierre 








FOR FRONT-END WORK—The new 115-88 wheel alignment rack includes compe heads 


which will handle all low front fender cars, according to the maker, Bear Mfg. 


Rock 


Island, Ill. The merchandising cabinet is six feet high and 10 feet long and has a masonite- 


plywood work bench. 


when he was in home office at Pon- 
tiac. Some of the special equip- 
ment we rigged up is still going 
and it was put in not later than 
1927. 

Harry was telling me that he 
has less trouble with used stuff 
getting in the way of new truck 
deliveries on the coast than most 
any other region in the nation, be- 
cause while most of his dealers 
out there are dualed with some 


Schon and I used to work on deals’ passenger car, they also are old 





VDeolow: 
Float Publications T produce prod \or you. 


When a Man 
is “All In” 
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STANDARD TRUCK CUSHIONS — Poor 
take-up of shock followed by rough 
rebounds. Drivers take up to 50,000 
shocks like this a day. 








BOSTROM HYDRAULIC SEAT—Soaks up 
the initial shock and levels out—like 
a passenger car ride. 


HESE ENGINEERING RIDE-GRAPHS 


tell you better than words why . . . Safety slips! Schedules lag! 


Equipment and cargoes take abuse! 


Yes . .. Bostrom hydraulic seats more than pay for 


themselves by reducing driver fatigue. You get 


additional savings by cutting seat repair bills. Ask your 


dealer for a demonstration. For free folder, 


“12 Eye Openers Concerning Truck Seats” write: 


BOSTROM MFG. COMPANY 


133 West Oregon Street © Milwaukee 4, Wisconsin 


hands in the truck game and know 
how to operate efficiently and 
properly. 

He also told me—as someone else 
has—that their dealers have been 
selling a goodly share of the heavy- 
duty models this past year. They 
got a taste of heavy-duty profits 
right after the war when all they 
had to do to sell a heavy-duty job 
was to get one from the factory 
and are now carrying on the good 
work. This is something that al- 


most never happened prewar and 
it may mean that, outside of the 
real big cities, makers of heavies 
won't have to operate branches but 
sell entirely through dealers. 
* + * 

[T= column will come out while 

I am “working” the last of the 
season’s “tear-yourself-apart” shin- 
digs—the NADA convention and 
equipment show. All of the pre- 
views are behind us, I hope. Chrys- 
ler’s grand showing a week ago 
Friday—an all-afternoon and eve- 
ning affair held at the Massachu- 
setts Ave. plant with press men 
from all over the country coming 
in to see the new lines—all four 
cars were shown at the same time. 

Several new things were sprung 
by the Chrysler high command, 
not the least of them being a per- 
sonal invitation to the party from 
K. T. Keller himself. And his al- 
most revolutionary second para- 
graph in the letter—“this is going 
to be an ‘on the record’ showing 
with what you see and learn avail- 
able for publication in newspapers 
of Sunday, Jan. 16, except for 
photographs.” No photographs or 
drawings will be released until 
formal public announcements 
later on. 
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Bostrom Hydraulic Seats 


now stendard or optional equipment on the following 
trucks: GMC, Diamond T, Federal, Hendrickson, Peterbuilt 
Walter, Ward La France, FWD, Dart, Oshkosh, and Cole- 
man. Specify Bostrom Model 47 Seats on your new trucks. 











Newark Terminal 
Faces Delay in 
Row With AFL 


NEW YORK.—If difficulties with 
union labor prevent the Port of 








Y car enamels DUST-FREE 


you can DR s 
S than 30 minutes! 
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union truck terminal at Newark, 
N. J., from becoming a truck ter- 










chairman, said in his annual report. 

Cullman said, as announced ear- 
lier, that because of a dispute with 
Newark Local 478, International 
Brotherhood of Teamsters-AFL, the 
authority had cancelled orders for 
$850,000 of equipment although it is 
continuing with its general con- 
struction contract for the Newark 
terminal. 

Labor difficulties threatening the 
projected Newark terminal devel- 
oped when the union local insisted 


the same truck companies which 
deliver freight to the terminal have 
the job of dispersing it. 

Austin J. Tobin, executive direc- 
tor of the authority, said that 
clause would make the terminal in- 
operable. A conference with the 
union was expected to be held early 
this year, although it had not been 
called at this writing. 

At the annual meeting of the 
authority, Cullman reported: 

“We are, however, proceeding 
with the construction of the build- 
ing itself since contracts for this 
work had been let before the posi- 
tion of Local 478 and its opposition 
to a union motor truck terminal 
in Newark became known, Offers 
for the building make it clear 
there would be no financial loss if 
the structure were made available 
for purposes other than a great 
public union motor truck terminal.” 


ATA Keeps Clark 
As Finance Chief 






Assns., last week announced re- 
appointment of Charles P. Clark, 
treasurer of the association, as 
chairman of the ATA finance com- 
mittee. At the same time, he named 
four others to serve with Clark and 
appointed five subcommittees of the 
executive committee. 

The others named to the finance 
committee were Henry E. English, 
Dallas; Harry Spring, Atlanta; 
George V. Eastes, Seattle, and John 
A. Hassey, East Braintree, Mass. 


Plans 


(Continued from Page 62) 


hicles. As far as the records of his 
association go, he added, “the 


SEE IT AT THE N.A.D.A. SHOW IN SAN FRANCISCO 


WRITE, WIRE or PHONE for complete information 
fo... 





KELLOGG DIVISION 
95 Humboldt St., Rochester 9, N.Y. 





that a single mile of road be built 
for it.” 


in special taxes alone—taxes on 


ton-mile and gross receipts taxes 
and “all other types of taxes cre- 


said. 


minals—I mean special taxes of 


marked. “And how much is this 
$762,000,000 in terms of highway 
building and maintenance? 

“The taxes paid by the truck- 
ing industry alone, that year, in 
special levies, was an amount 
equal to the 1946 total spent by 
all the states for new roads— 
40,000 miles of new roads.” 
Declaring America is geared to 
the highway, Belson said that “we 
can build our homes, our stores 
and our factories wherever we 
please—sure in the knowledge that 


IRON CASTINGS 


ONE OF THE NATION'S 
1EST AND MOST MODERN 
PRODUCTION FOUNDRIES 


Modern highways have made us 


A 


) COMPANY 


DIVISION 


together in great cities as once 
we had to do.” 

“Transportation,” he added, “is 
the key to our social and economic 
success in this country. I like to 
think that in the last hundred 
years, the railroads flung out their 
ribbons of steel to form the frame- 
work on which this nation was 
linked togethér. 

“T like to think, too, that during 
the past 25 years, highway trans- 
portation has worked successfully 
to fill in all the gaps and to 
strengthen and perfect the frame- 
work built earlier.” 


RING P 


2, TENNESSEE 


AUTOMOTIVE NEWS, JANUARY 24, 1949 


| New York Authority’s projected | 


minal, it may be put to some other | 
use, Howard S. Cullman, authority | 


in its contracts with truckers that | 


WASHINGTON. — H. D. Horton, | 
president of the American Trucking | 


trucking industry has never asked | 


In 1946, trucks paid $762,000,000 | 
gasoline and oil, license plate fees, | 
ated especially for motor vehicles | 
and particularly for trucks,” he | 


“I don’t mean income taxes or 
property taxes on offices and ter- | 


the type mentioned,” Belson re- | 


our customers can get to us and | 
our goods can be brought to us. | 


forever free from the need to herd | 
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Maryland Dealers To Meet Feb. 23 


BALTIMORE.—The annual meet-|and Bob Fleigh are in charge o/ 
ing of the Automobile Trade Assn. | arrangements for the meeting, Dar- * 
of Maryland will be held here at/|rell said. 
the Sheraton-Belvedere hotel Feb. 
23, Manager J. C. Darrell has an- the Industry, read by everyone who counts 
nounced. in America’s No. 1 Industry ... an esti 

Frank Marsden, Howard Ford’! mated more than 100,000 readers weekly! 
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DOL TMAN« 


CENTERLINE, MICHIGAN 


PACKETTE ano PACKETTE JR. 


America’s newest and strong- 
est retail or house-to-house 
delivery bodies. Solidly built 
and styled to compliment 
modern flat 
face cowl chas- 
sis on which 
these bodies 
are mounted. 


VAN TYPE BODIES 


Standard or wheel 
house models in 9’, 
12’,14’ or 16’ lengths. 
Solidly built of all- 
steel, all-welded con- 
struction on modern 
production lines. 
Highest quality, 
low priced. 
Also all-weld- 
ed, all-steel 
platforms in 9’ 
to 16’ lengths. 
Sold through 
dealers only. 


OLTMAN O'NEILL CO. 
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23500 Sherwood Ave 
Ma a 
Be 


First TRUCK 
LOADER 


CUTS DELIVERY COSTS 50% 








First in sales—Thousands in use. 
First in field proving—On the market 6) 
years. First in simplicity—75% fewer working parts. 
First in features—More advantages to the user. See below®. 
rite for literature and prices. 


XK LG a yy ‘eK : 


CATR 
Dy 
| > J 
S77 


& 
; ith “Oui o l-lift’’to avoid 
round. No protrusions {all levels with ‘Quick |, Level! > 
to prevent easy loading. | Detachable” Ramp. loads rolling or toppling 


— 


7 
IO 


*Safety Latch locks up. | “Lower “Point of Lever- 

“LIFT GATE” cannot |@se gives more power 

be lowered accidentally. ea \% less working 
parts. 








Limited Introductory Offer | 


| 
DEALER 


LICENSE PLATE CLIPS | 


a 


e CADMIUM RUST-PROOF SPRINGS 
e HEAVY DUTY BRONZE ENDS 
e DOUBLE LOOP ENDS 


40c ™@ 
EACH IN LOTS 
374¢ oF 12 oR MORE 
C.0.D. 
JOBBERS: Infor- 
mation on Request. Bell Auto’ Supply 
722 Anderson Ave, - - - Cliffside Park, N. J. 
Phone—Cliffside 6-3334 


GUARANTEED 


Offer repeated by popular demand. 
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‘Panicky’ Ads Point Up Sales Need . . . 


Competitive Market 
Surprises Dealers . 


(Continued from Page 62) 





it applies to the dealer’s area, while 
he is trying to sell something he 
has had at least a first-hand knowl- 
edge of. 

The only difficulty with this 
method of training a truck sales- 
man right now is that we are in a 
competitive market in most dealer 
spots and such a program will take 
from six months to a year before 
the man could possibly be expected 
to stand alone on his own feet. And 
time is vital with thousands of deal- 
ers who have not started their 
salesman-placement program  be- 
fore now. 

* * + 


VEN AFTER the salesman has 

become so well seated in truck 
lore that he can intelligently talk 
new-truck sales to prospects, he 
still is far from being a finished 
truck salesman, for in the truck 
business it is practice to expect the | 
new-truck salesman also to sell | 
used trucks. He picks up most of | 
his used truck prospects as he goes 
around digging up new truck deals. 


If the salesman is smart and 
knows his business, he lists every 
prospect who has use for a certain 
size and type of truck, but who 
maybe does not have the necessary 
money with which to buy a new 
one. 

Then, when he gets in a truck | 
of the size that will fit one of 
these potential buyers, he con- 
tacts the prospect to find if he | 
still is in the market. If he is, he 
proceeds to try and dig out of his 
used-truck or equipment stock the 
type of body and other equipment 
that will fit the used-truck pros- 
pect’s needs. If the prospect is 
“hot,” he may even go so far as 
to have the proper body mounted | 
on the chassis, together with the | 
other equipment desired, have the | 
entire outfit appearance condi- 
tioned, and either take the job to 
the prospect or have the prospect 
come into the store to see it. 


Treat the used-truck prospect as 
if he were a new-truck buyer—it 
pays in the price the salesman can 
get from the buyer and it makes a 
friend of the buyer. The used truck 
the prospect buys is a new truck to 
him, and he will appreciate the at, 
tention he gets. He knows he is a 
small buyer but likes to be treated 
as a fleet buyer. The mere fact | 
that he has gumption enough to be- | 
come an owner shows that he has | 
at least a normal amount of vanity. 

. = 7 


QUCCESSFUL truck selling and 
service go hand in hand in most | 
profitable dealerships. And success- 
ful service usually goes hand in 
hand with a high rate of absorption 
that takes a healthy bite out of the 
fixed expense of running a truck 
sales setup. 
As much as many dealers would | 
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TUB AND SHOWER 
IN EVERY ROOM 


MOST LOCATED 


HOTEL orrroir 


CADILLAC SQUARE 


ONE BLOCK EAST OF WOODWARD 


G. PARKER 
Manager AU] 


CONVENIENTLY 


ery tte 
ward 2 BB 





like to divorce them, new-truck 

sales, used-truck sales, service and ee 
equipment sales are all tied up in 
one package. It is practically im- 
possible to do a profitable volume - 
in truck sales without doing at 
least an average job in all of the 
other phases of the business. 

A high service absorption in 
the truck business is usually, too, 
indicative of a high customer | $ 
appreciation of the dealer’s way ~ , 
of doing business, | Welfare and is honestly anxious to | 
While a passenger car dealer can| do business with them. 
push his service customers around | Trucks are not only bought, but | 
to a certain extent, the truck dealer | used, on a strictly business basis. | 
will quickly find that by pleasing | le, 
his service customers he builds re- | TAKING a group of approximate- | 
peat customers who buy mainly | ly 50 successful and highly 
because his service has sold them profitable truck deals, we find their | 
that he has an interest in their | service absorption—customer labor | 


le Crosse, Wis. 








FRUEHAUF TRUCK BODIES OFFER: 


@ Custom Quality at Production-line 
Prices @ Structural Supports Made of Steel @ 
Welded All-Metal Doors That Can't Sag or Warp 
Ce Ma eel Ml em eiate 1-1 
Strength With Less Weight @ Unit-Built Assemblies 
That Permit Rapid Panel Replacement in Event of 
Damage @ Two Basic Designs — Straight Frame 
ite ee Lae MM cole Me late eee att) 


housing Model in 12 and 14 foot lengths 


a de ale 


rdreds of Combinations 


Hear Harrison Wood, Interpreter of World Events, Every Sunday Afternoon 





FOR FORD FORWARD CONTROL UNITS—The La Crosse model FD unites a Ford F-3 
| forward control chassis with a Lindsay structure body to provide | 
| = maximum load accessibility, according to the maker, Truck Bo 


htweight compactness 
ae. Inc., 1236 Clinton 


and parts sales profits against fixed 
| expense — ran approximately 95.4 
percent last year, while the average 
of all dealers selling trucks is cur- 
rently being estimated at about 60 
percent. 

When one takes into considera- 
tion that the average customer 
labor sale per R.O. among these 
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| dealers was about $8 per R.O., and 
| parts sales ran in excess of $16 per 


R.O., or a total ticket of about $24 
per repair order with such dealers 
—as against an average of less than 
$18 for truck dealers as a whole— 
it is easy to see what this would 
mean to a dealer doing over 4,000 
truck repair orders per year, as 
many of these good dealers do. 
Current truck net profit to total 
net profit in these better type 
dealers, who sell both trucks and 
cars, is running approximately 
51.2 percent as against a national 
average of a little over 20 percent. 


Of several deals that are running 
well over 100 percent absorption, 
the average number of salesmen on 
the job right now is three per deal, 
and the selling ratio of used trucks 
to new is currently running about 
1 to 2.5. The deal showing the high- 
est absorption—113 percent—is cur- 
rently running at a 1 to 2.4 per- 
centage. 

Again it shows that to keep new 
trucks moving out in volume at a 
profit, used trucks must be traded 
in and moved at a profit. 

. * * 
Te MOVE used trucks at a profit, 
figures from these successful 
dealers also indicate that these 
(See DISCOUNTS, Page 70, Col. 3) 





Fruehauf Truck Bodies offer hundreds of panel combi- 
nations with varying door designs to fit each custom- 
er’s individual need—to serve every hauling purpose. 


Here are only a few of the more than 500 optional 
designs now being used in every phase of motor truck 
hauling. Your nearest Fruehauf Factory Branch or 
Distributor can show you many others. And he main- 
tains a complete stock of body assembly parts with 
all of the necessary factory equipment to mount the 
body the purchaser selects—without needless delay. 
Get the full particulars about the wide range of selec- 
tions available with Fruehauf Truck Bodies. 


BODY DIVISION 


FRUEHAUF TRAILER COMPANY 
DETROIT 32 


TRUCK BODIES 





over ABC. Consult Your Local Paper! 
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Robinson Builds Miami L-M Used Cars Trailer Output Up Moe Joins Shallock i and service. During the war 


, Moe spent f ivili 
Con Robinson of Butte’s West| Miami Lincoln-Mercury Co., 222 Lou Siegel, vice-president of Al | chief oineiaiinen® jien —- 


Side Motor Inn (Willys-Reo) an-| 8S. E. Second Ave., Miami, Fla., has ( by Sh k +a 
nounces completion of its new| opened a used-car department at 18 Percent er coat all A. acieeet ot U.5. Army Ordnance division. After 


a Se Volume of 1947 Howard C. Moe as general manager 


of the company’s truck department 


the war he was appointed business 
manager for Walter Laev, Inc., Mil- 


building at Dillon, Mont. 1016 W. Flagler St. 
Bi eae a erimge & a x ee waukee Ford dealer. 














WASHINGTON. — Truck- trailer 
production during November 
LT SE Tae) rad amounted to 3,831 units, the Depart- 
ment of Commerce reported last 
a dad PROTECTION week, This, it was said, represented 
an increase of 3 percent over the 
3,725 units produced in October and 
when OU tastall 18 percent above November, 1947, 
A output of 3,241 units. 
AL Of the total complete trailers pro- 
ns duced in November, vans accounted 
if DEF « ed | 5 a GUARDS for 64 percent and platforms 16 per- 
cent, according to the report. 

Shipments of truck trailers dur- 
ing November amounted to 3,445 
units with a value of $11.1 million. 
Of this total, 3,320 were shipped as 
complete trailers and 125 as trailer 

chassis. 
November shipments showed a 
decrease both in number and value 


from the 3,853 units valued at $12 
million during the previous month. 









ORDER YOUR TRUCK-AD PLATES 





3x5 INCH, YOUR AD ETCHED IN .032 STAINLESS STEEL 


Easily Installed with 4 Drive Screws—Guaranteed Rust Proof 
Your Truck Emblem Etched in Blue—Your Ad Etched in Black 


A PERMANENT AD FOR ALL TRUCK DEALERS 





The figures were based on reports 
received from 89 companies manu- ° SOLD BY ° PRICE 
facturing truck trailers. 
stg ee 1] | YOUR FIRM NAME 25 Plates - - - - .70 ea. 
| your TRUCK | 50 Plates - - - - .65 ea. 
Donovan Heads Truck | YOUR TRUCK | beater tiie... . 200. 
° ° ee 250 Plates - - - - .55 ea. 
Mack in Frisco | DEALER'S STREET ADDRESS sen sonar 
NEW YORK.—J. E. Donovan has||  ° CITY NAME - FROM 
been appointed manager of Mack || _ — 5 
Truck’s San Francisco branch, it is | 
eee S| RUSS PETERS & ASSOCIATES _ 
1151 SHADYSIDE AVF. 8S.W. CANTON 10, OHIO 


A. C. Fetzer, vice- | 
president and 
general manager. 

In assuming di- 
rection of one of 
the largest of 
Mack’s 67 direct 
factory branches, 
Donovan cli- 
maxes a 25-year 
period of service 
with the com- 
5. BE. Donovan pany. During this 








... because STUR-DEE engineering has been directed time he held various Soper wy the 
to the single purpose of providing the most in common- evens Oat Ce at mene 
sense protection. That's why the STUR-DEE is the. . and fleet owner accounts in the San 


Francisco area. 


World's Most Widely Used Grill Guard ee 
Discounts 


VOLTZ BROS INC 2520 S. INDIANA AVE. . . 
7 e CHICAGO 16, ILLINOIS (Continued from Page 69) 


used vehicles must be reconditioned | 
and put in saleable condition. The | 
average cost among all truck deal- | 
ers checked is currently running a 
little over $46 per job, while for 
the selected top money-makers 
|mentioned before it averages ap- 
proximately $32.71 per job. Whether 
this indicates a better method of 


| 
Ie dteas that “the higher saies| A System for Production Control 


activity brings in more trades in 








good selling condition, is not known. Designed and engineered specifically for the retail service station, Flash-A- 
Another factor that aided in Call Service Control provides accurate and constant finger-tip control of all 

bringing up the total truck prof- service operations from receipt to delivery of customer's car. 
CHROME BULLETIN ceil tells deer edt cae Goeeume It hastens the movement of cars from one department to another, thus 
BOARD of well over $200 per new-truck- avoiding congestion at any given point while making it possible to handle a 
greater volume of customer service, without any additions to space or person- 












sold in bodies and special equip- 
ment, as against less than $40 per 
truck for the national average. 


Thus, these dealers not only aver- INCREASES PROFIT 25% TO 40% 


age getting the profits on over $160 





nel. Very important too, it speeds the distribution of needed parts to the 


Display your serv- 
mechanics, virtually eliminating waiting-time. 


ice and repair 
prices prominently 
... effectively... 








































with Show & Slov- more per truck than the mine-run Flash-A-Call Service Control 

wae sky's gleaming all- truck dealer, but also were able to SERVICE CONTROL increases profits wherever in- 
=, ‘ chrome bulletin © show the customers that they were stalled. This it accomplishes f 
ie eee 5 board. Inter- | interested in delivering trucks ; ad Deol lied ti t 
IE=cuaKaNtty “rc PECIA changeable plastic | ready to do the work they were| | wr on’ ed ge Od > S eheite misinee s 
: bought to do. ' : 

BIN MARKING SYSTEMS letters and numerals in black or + tost, bet far from least, net ie © ° e eo é e t throughout all departments 

red. Boord measures 30° high, © concerned with service opera 

a : Dt i profits of from $20,000 to approxi- i nas 

42° wide. mately $100,000 from just the truck| | @eeeese3se?2e0e0gd0 a sh dain 

end of their business was not hard| | = : i 

for any of these top dealers to take @ 6 @ @ @ @ eo a ° e joying the many singular ad- 

y e top lash acatt i i 

—even these days. : : : vantages it affords their or- | 

The “follow through” of good | . gonizations, are gled to 
9 9ng-ul any nee a used-truck selling, service and | recommend Flash-A-Call Service Control as a sure means to a greater volume of : 
Ae CUAL ott rie” A} equipment sales makes any truck customer service sales. ; 
deal a considerably more profitable | ' 
deal. . . For the LARGE and SMALL SHOP : 
eee eT. Service Control Is Designed To . . . 
| -| Written Proof g Reduce, Unupolied Time HY aes to wy : 
PLASTIC ACCESSORY | = | Qhioans Must Show Title —_——a. cc. CU 
PRICE TAGS oh In Ownership Cases ° Route Sere Through Shop Faster So More Can Be o! 
Smart looking, easel type i COLUMBUS, O.—The Ohio su- | * Eliminate Shop Confusion and Congestion - 
plastic price tag holder with a preme court has issued a ruling | @ Finish Repair Jobs When Promised i 






Use Show & Siavsky's Bin Marking Systems for jj : - 
interchangeable plastic ween i oe oe ni a ae: 


better inventory contro! in the Parts Department ' acd A F ! 
Black channel steel moviding with interchangeable °FO!% and inserts. Factory | 
plastic numerals and letters. Transparent plastic approved emblem imprinted © 
eee eng ee snugly in place in as shown in your regulor 

wifes r color scheme. 


N. A. D. A. 


binding courts’ hands in settling | 
cases involving motor vehicle own- | 
ership, 

Claims of ownership cannot be 
legally recognized, the ruling stated, 
unless a certificate of title or manu- 
facturer’s or importer’s certificate 







INTER-COMMUNICATION SYSTEM oF AMERICA § 
exe ne 00 EUNENSTE ALISS | 
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Visit US AT BOOTH 44, SHOW 








is produced. AO ig ee ee eee eo oe ee ie fr 

SHAW & SLAVSKY, INC. The court said that any other evi- dines ie 
dence of ownership is not of suffi- ee re concmenccneereenceme ff , 

cient weight to sustain a verdict or ne ; fir 

AM RD eS am Yee la 


judgment where title must be 
proved as a condition to a decision.’ INSTALLED and GUARANTEED by Our Own Service Organization Throughout U. 5. ; 
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Truck-Aid Measures Few .. . 





Gas Hike Bills Up 
In 33 States 


(Continued from Page 62) 


weight and length limitations or 
establish present limitations as 
permanent, 

The states and particular pro- 
posed legislation in them of inter- 
est to truck dealers, as listed re- 
cently by the National Highway 
Users Conference, are: 


ALABAMA—Increase in gasoline 
tax. Adoption of parts of uniform 
code. 

ARIZONA—Repeal of 3% percent 
gross receipts tax on for-hire car- 
riers and readjustment of truck 
registration fees. Enactment of 
Acts II and V of the uniform code, 
modified to allow status quo on 
truck sizes and weights. Increased 
gasoline tax from five to six cents. 
Liberalization of reciprocity. 

ARKANSAS — Increase in gaso- 
line tax. Increase registration fees 
for trucks and trailers. Amendment 
of size and weight law to conform 
to AASHO recommendations. 

CALIFORNIA — Reduction in 
highway user taxes. Elimination 
of 3 percent gross receipts tax on 
for-hire carriers. Modification of 
private truck registration fees. 
Amendment of motor vehicle 
laws to conform with uniform 
code. Increased speed limits for 
commercial vehicles, from 40 to 45 
miles per hour. 

COLORADO — Establishment of 
interim highway study committee. 
Amendment of traffic laws to con- 
form with uniform code. Elimina- 
tion of ton-mile tax on commercial 
vehicles, 

CONNECTICUT — Increase 
gasoline tax. Increased weight limit 
per tandem axle tractor 
trailers. 


in | 


semi- | 


DELAWARE — Amendment of 


traffic laws to conform more closely 
with Uniform Code. Clarification of 
inconsistencies in present weight 


limits. Reduction of 50 percent in| 


registration fees for trucks used 
chiefly on farms. 


the uniform code. Increase in gaso- 
line tax. 

FLORIDA—Reduction of mile- 
age tax on for-hire carriers. Cre- 
ation of a long-range highway 
planning committee. Revision of 
motor carrier regulatory laws. 
Adoption of uniform code. In- 
crease in gasoline tax. 
GEORGIA—Adoption of act V of 
the uniform code. Tax changes to 
expand educational program. 
IDAHO—Changes in traffic laws 
to conform with acts II and V of 
the uniform code. One hundred | 
percent increase in truck registra- 


tion fees and a 200 percent increase | 


in passenger car fees. New weight 
limits equivalent to 850 (L/40). 
Elimination of bus seat tax. In-| 
crease in motor fuel tax of one cent 
per gallon. 

ILLINOIS — Increase in motor 
fuel taxes and registration fees on 
trucks and buses. Amendment of 





sizes and weights to conform to| 
recommendations. 


INDIANA—Increase in gasoline 
tax and truck and bus registra- 
tion fees. Imposition of a motor 
vehicle excise tax in lieu of pres- 
ent property taxes. Allowing 
cities to tax motor vehicles. 
Amendment of bus and truck 
utility tax law. 60-mile speed 
limit, Periodic motor vehicle in- 
spection. Uniform motor vehicle 
laws. Increased truck sizes and 
weights, 


TOWA—Increase in gasoline tax. 
Increased motor vehicle registra- 
tion fees. Return to ton-mile basis 
of truck registration. Uniform ve- 
hicle laws. Placing of 2 percent 
sales tax on new vehicles and auto- 
motive parts in highway fund. 

KANSAS—Substitution of gaso- 
line tax refund system for present 
exemption system. Repeal of ton- 
mile tax and increase in truck reg- | 
istration fees, Increase of maximum 
length for commercial vehicles 
from 45 to 50 feet and gvw to} 
75,000 pounds. 

MAINE—Reduction of gas tax to 
five cents a gallon. Uniform vehicle 
laws. | 

MARYLAND—Uniform vehicle 


A financial re-| 
sponsibility law to conform with | 


laws. Clarification of present | 


weight limits and _ registration 


fees, 


MASSACHUSETTS—Uniform ve- | 


hicle laws. Increase in gasoline tax. 


MICHIGAN — Increase in motor 
fuel tax. Increased registration 
fees for all vehicles. Increase in 
vehicle length limits to 60 feet and 
width to 102 inches. Adoption of 
uniform code. Substitution of flat 
fees for mileage tax. Periodic ve- 
hicle inspection. Additional regula- 
tion of automobile dealers and au- 
tomobile financing. Quarterly pay- 
ments of truck and bus registration 
fees. Amendment of sales tax law 
with regard to tradein motor ve- 
hicles. 


MINNESOTA—Increase in gaso- 


line tax. Increased registration fees 
for trucks, buses and passenger 


BETTER BRAKES for ALL 


WITH 


MIDLAND 
HY-POWER 


@ Complete packaged kits available for 
all sizes of trucks from the smallest pick- 
up to big 3-ton and larger vehicles. Hy- 
Power can readily be installed in any 








hydraulic system. 


Does not affect operation of present 


braking system. 


Requires no lubrication. 








IN THE NATION'S CAPITAL—Armstrong Motors, Inc. (Hudson), is at 6503 Georgia Ave. 
President of the dealership is Hubert H. Peterson. 


cars. 
limits. Uniform vehicle laws. 


MISSOURI—Uniform vehicle 


laws. Increased weight limit on 
tandem axles. Increase in gaso- 
line tax, 


MONTANA~—Increase of one cent 
in gas tax and 10 cents in diesel 
fuel tax. Substantial increased reg- 
istration fees. 

NEBRASKA~—Increased gasoline 
tax. Increased passenger car and 
truck fees (about 70 percent). Re- 
duced size and weight limits. 


NEVADA—Making statewide the 


All-weather diaphragm guarantees leak 


proof and instantaneous applica- 
tion and release of brakes under 
all conditions the year ’round. 


Available in four sizes. 


A nation-wide distributor organiza- 
tion is at your service. Write, wire 
or phone for full details. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 MT. ELLIOTT AVE. © DETROIT 11, MICH. 
Export Deportment: 38 Pearl Street, New York, N.Y. 


Increased size and weight 


1% cents optional county gasoline 
tax, and making plan permanent. 


NEW HAMPSHIRE — Long- 
range highway program. 


NEW JERSEY—Increase in gas- 
oline tax. Amendment of size and 
weight limits to impose axle weights. 


NEW MEXICO—Adoption of uni- 
form code, modified so that existing 
size and weight limits will not be 
reduced. Increase of two cents in 
gasoline. Elimination of ports of 
entry and completion of reciprocity. 


NEW YORK—Increase in gaso- 
line tax. Uniform motor vehicle 


Large Tandem HY-POWER 


11 


laws, Periodic motor vehicle inspec- 
tion. 


NORTH CAROLINA — Uniform 
motor vehicle laws. Amendment or 
repeal of the motor vehicle inspec- 
tion law. Increased size and weight 
limits. Financing huge rural road 
program (including gasoline tax in- 
crease). 


NORTH DAKOTA — One-cent 
gasoline tax increase without re- 
funds. New carrier regulatory 
laws. New size and weight limits. 
Uniform motor vehicle laws in- 
cluding periodic inspection of mo- 
tor vehicles. Consideration of law 
to regulate transportation of 
flammable liquids and explosives. 


OHIO—Gasoline tax increase. In- 
creased registration fees. Periodic 
vehicle inspection. Increased height 
limit of 13% feet and width limit 
of 102 inches. 


OKLAHOMA—Repeal of toll road 
law. Amended reciprocity law, In- 
creased gasoline tax. Additional 
levy of $25 on license plates used 
by dealers transporting cars te 
other dealers by tow-bar or similar 
method. Amendment of motor ve- 
hicle laws to conform with act V of 
the uniform code. Provision for 
(Continued on Page 73, Col. 1) 











Small HY-POWER 
for up to 1-1/2-ton 


Medium HY-POWER 
for 2-ton 





for 3-ton and lorger 








ee or se 
Illinois Users 
Pay $61 Million 


Federal Taxes 


CHICAGO. — Payment of special 
automotive taxes to the federal gov- 
ernment by Illinois highway users 
last year totaled $61,457,357, accord- 
ing to figures released here by C. W. 
Coons, chairman of the Illinois 
Highway Users Conference and ex- 
ecutive manager of the Illinois Au- 
tomotive Trade Assn. 

The largest share by groups, $22,- 
768,920, went to the federal treasury 
in the form of the 1%-cent federal 
gasoline tax, Coons added. He listed 
other so-called “emergency taxes” 
by amounts, as follows: 

Automobiles, $16,858,937; tires and 
tubes, $9,523,423; parts and acces- 
sories, $6,433,728; trucks, $3,875,075, 
and lubricating oil, $1,997,274. 

“These taxes go to the national 
government’s general funds, where- 
as states generally depend on their 
special automotive taxes for high- 
way purposes,” Coons said. 

“We have joined in petitioning 
Congress to end these emergency 
federal taxes, which were heavily 
increased during the war.” 


AUTOMOTIVE 


ALL-PURPOSE ONE-HALF-TON UTILITY TRAILER—It has an exclusive dumping feature, | 
according to Master-Craft Trailers, 310-A Maple St., Rocky Hill, Conn. 
farmers, greens keepers, suburban home owners, landscape contractors and others who want a | 
low-priced trailer for all around use, the company states. 


Ruggedly constructed all-steel body measures 


It meets the need of 


Complete, it weighs 350 pounds. 


42 inches by 60 inches by !2 inches. 4:50 by 12 


four-ply tires, steel springs, Timken roller roe double-acting removable tailgate, safety 


lock and ball-and-socket coupler are standa 


Phoenix Fatalities 
Decrease in 1948 


PHOENIX, Ariz.—City Manager 
James T. Deppe has reported to 
the Phoenix chamber of commerce 
that fatal traffic accidents here de- 
creased to 12 in 1948 despite a 
three-year increase of 30,000 in 
population. 

The death toll was 18 in 1947 and 


Phot 


equipment. 


|hit an all-time peak of 19 in 1946. 
During the three-year period, Deppe 
told the chamber, the size of Phoe- 
nix rose from 10.14 to 16.17 square 
miles. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 
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Tank Truck Safety 


ATA Group Announces Long-Range Program; 
Special Contest Is Planned 


WASHINGTON.—National Tank 


Truck Carriers, Inc., a conference | 


of the American Trucking Assns., 
last week announced a long-range 
safety program to be undertaken 
by the conference in close coopera- 
tion with ATA and shippers of 
petroleum products. ° 
In a letter to all conference 
members, C. Austin Sutherland, 
secretary-manager of the group, 
urged every tank truck operator 
| in the country to participate in 
| the first national tank truck 
| safety contest, which is to be 
| held in conjunction with the reg- 
ular ATA national truck safety 
| contest for all types of carriers. 


| Tank truck companies, now eligi- 
| ble to compete in all divisions of 
| the ATA contest depending on 
mileage and type of service, also 
| will be eligible to compete in five 
mileage classes for special awards 
to be made by the conference. 
Conference awards will be made 
only to winners in a division for 
carriers operating exclusively in 


1701 W. Lafayette 
Detroit 16, Michigan 


inter-city or over-the-road service. 
The mileage classes are for those 
| operating up to 500,000 miles annu- 
ally; from 500,000 to one million 
miles; from one to two million; 
two to three million, and more than 
three million. 

Selection of winners will be made 
by an independent board of judges 
which makes the selections in the 
annual ATA contest. It would be 
possible for a tank truck carrier 
to place second or third in compe- 
tition with carriers of all types in 
a given’ mileage bracket, and to 
win the special award in competi- 
tion only with other tank truck 
operators. Rules of the regular ATA 
contest will apply. 

In a separate letter to traffic 
managers of the country’s oil 
companies, Sutherland pointed 

out the inauguration of the safety 
contest is merely the first step 
in developing “some accurate 
tank truck safety information 
which we hope to be able to use 
in furthering a more effective 
safety program.” 

He urged that companies encour- 
|age all carriers they contact to 
beep po in the contest. 

“Any suggestions or observations 
| on this initial undertaking that you 
would care to make will be greatly 
appreciated,” he said. “We want 
your help in making tank truck 
operations the safest truck opera- 
tions in the United States.” 


Colorado Briefs 
Schools on New 


Bus Regulations 


DENVER.—New regulations gov- 
erning the operation of school buses 
throughout Colorado have been 
made public by State Superintend- 
ent of Public Instruction Nettie S. 
Freed. The regulations include: 

1. The body of the bus shall be 
securely fastened to the chassis and 
each bus must be equipped with 
bumpers strong enough to afford 
maximum protection to pupils with- 
in the bus, 

2. All buses shall be equipped ac- 
cording to standards in the manual 
for inspection stations, 

3. Each bus shall have not less 
than one mounted spare tire in 
usable condition and shall be con- 
tinuously equipped with tools so 
that emergency repairs can be 
made, 

4. Each bus shall be equipped 
with a set of tire chains as well as 
a chain or rope strong enough to 
tow the vehicle in an emergency. 

5. When heating systems are used 
in school buses they shall be so con- 
structed that no fumes from the 
engine shall enter the bus and ex- 
haust pipes shall not be run through 
the interior. 

6. All school buses shall be 
equipped with at least one fire ex- 
tinguisher of one quart capacity or 
larger, filled and in satisfactory op- 
erating condition at all times. 

7. All buses shall carry as emer- 
gency equipment three railroad 
fuses, three red flags with suitable 
standards and three flares. 

8. Each bus shall carry a stand- 
ard first-aid kit to be furnished by 
the school board with ample sup- 
plies for normal emergencies and 
shall include at least one blanket. 

Numerous other specifications 
cover construction of school buses 
and safety requirements. One sec- 
tion as to usage says that no school 
bus owned or operated by a school 

| district shall be used for any other 
| purpose except to transport school 
| children. 

| There is also a section on opera- 
tion which sets up qualifications for 
drivers and makes drivers respon- 
|sible for deportment of children 
while in his custody. 

| Kriesel New President 

| Of Finance Conference 

| Ralph Kriesel, owner of Down- 
|town Chevrolet, Minneapolis, and 
Midway Chevrolet Co., St. Paul, has 
been elected president of the Ameri- 
|can Finance Conference, the na- 
| tional organization of independent 
finance companies. 

Kriesel operates his own finance 
firm in conjunction with his auto- 
|mobile activities but it is main- 
| tained as a separate enterprise near 
| his Midway Chevrolet showrooms. 
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Gas Hike Bills Up in 33 States 


(Continued from Page 71) 


special permits for oversize vehicles 
and amendment of size and weight 
limits. 


OREGON—One-cent gasoline tax 
increase without refunds. Uniform 
vehicle laws. 


PENNSYLVANIA — Uniform 
vehicle laws. Placing of fines for 
overweight trucks in motor ve- 
hicle fund instead of giving them 
to municipalities. Increased 
length limit for single units from 
33 to 35 feet, and increased gross 
weight of tractor semi-trailers, 
from 45,000 to 62,000 pounds. An 
increase in driver license fee. A 
special license for drivers of dif- 
ferent types of vehicles. Increase 
in the gasoline tax. 


RHODE ISLAND—More uniform 
vehicle laws. 


SOUTH CAROLINA—Increase in 
gasoline tax. Motor vehicle inspec- 
tion law. Uniform vehicle laws. 


SOUTH DAKOTA—Increase of 2 
cents in gasoline tax. Tax of $5 per 
ton on passenger cars and private 


Minnesota Plans 
To Enforce Law 
On Turn Lights 


ST. PAUL. — Truck operators in 
Minnesota have been warned by the 
chief of state highway patrols that 
the state is preparing to enforce its 
safety law requiring approved types 
of turn-signal devices. 

He explained that the signal re- 
quirements for trucks are not to be 
confused with another 1947 regula- 
tion which requires that all new 
motor vehicles including automo- 
biles, marketed in Minnesota after | 
July 1, 1949, must be equipped with | 
approved turn signal devices. | 

Larimer issued the warning fol- | 
lowing a check with manufacturers 
which revealed that such signal 
equipment now is available in| 
quantities. The law has been on the | 
books since before the war, but | 
manufacturing restrictions made it 
impossible to obtain the required | 
signals. Larimer said “a reasonable | 
period of grace” would be given be- | 
fore enforcement begins. 

The prewar law stemmed from 
the fact that hand and arm signals | 
by truck drivers are difficult, and | 
often impossible to see from both | 
front and rear, day and night. The | 
1947 legislature passed the law re- 
quiring use of the three-position 
hand and arm signals to denote a} 
left or right turn, or stop. 

This made it even more essential | 
that most trucks carry mechanical | 
signals, Larimer said, adding that | 
truck operators can obtain infor- | 
mation as to approved types of sig- | 
nals from any official lamp-adjust- | 
ing station or from the highway 
patrol. 


Bus Servicing 
Technique Is Explained 


In Booklet 


NEW YORK.—How carefully- 
planned, well-regulated servicing 
setups in modern bus terminals | 
are helping to return buses and | 
trackless trolleys to service with | 
a minimum of down time, is dis- | 
cussed in a special feature article | 
appearing in a recent issue of | 
Oakite News Service, house publi- 
cation of Oakite Products, Inc., 
New York. 

Article reviews briefly the gen- 
eral pattern of maintenance and | 
servicing operations at a _ typical 
modern terminal, then lists spe- 
cific cleaning procedures designed 
to save time and work on such 
tasks as removing road film mud, | 
grease, dirt and bug stains from 
vehicles by automatic scrubbing or 
manual methods; cleaning grease, | 
dirt, fingermarks, etc., from paint- | 
ed, enameled or lacquered finishes 
of vehicle interiors; removing car- 
bon, smut and oxide films caused 
by overhead wires on tops of 
trackless trolleys, etc. 

Copies of the issue of Oakite 
News Service containing this ar- 
ticle are available without charge | 
from Oakite Products, Inc., 157 
Thames St., New York 6. 


trucks. Increased truck compensa- 
tion taxes (50 percent). Amendment 
of motor vehicle laws to conform to 
the uniform code. Enactment of a 
driver’s license law. Amendment of 
existing weight limits that reduce 
gress weights in March and April 
each year. 


TENNESSEE—Amendment of | 
size and weight limits to permit | 
an additional axle. Authorization | 
of county gasoline taxes. 


TEXAS — Amendment of vehicle | 
laws to conform to revised act V of | 
uniform code. Increased gasoline | 
tax. Increased severance tax on 
crude oil. Taxation of refined gaso- 
line exported from the state (now | 
tax exempt). 

| 


UTAH—Increase of two cents in| 
gasoline tax. 


VERMONT—Uniform vehicle 
laws. 


WASHINGTON — Increase in 
gasoline tax. Increased drivers’ 
license fees, to provide for motor 


| speeds on secondary highways. Clar- 
| ification of conflicting weight pro- | 


vehicle inspection. Increase reg- 
istration fees 40 to 60 percent, 
WEST VIRGINIA—Uniform ve- 
hicle laws. Clarification of reci- 
procity laws. A change to some 
basis of registering trucks, other 
than the manufacturer’s rated ca- 
pacity. Increase in gasoline tax. 
Authorization for the state roads 


commission to regulate weights and | 


home for Smith Pontiac Co. 


visions. 
WISCONSIN — Uniform vehicle, ATA Accounting Group 


laws including periodic vehicle in-| Plans Parley May 9.11 


spection. Reduced weight limits. 
Increase in gasoline tax. Repeal of WASHINGTON.—Evans A. Nash, 
ton-mile tax and truck permit fees. | president of Yellow Transit Co. and 
Increased farm truck registration | chairman of the national commit- 
fees, tee on accounting of the American 
WYOMING — Legislation to pre-| Trucking Assns., Inc., announced 
vent cities from imposing munici-| last week that the group will hold 
pal gasoline taxes. Increased gross | its annual spring meeting May 9-11 
weight to the equivalent of 850 (L/| at the Hotel Melbourne, St, Louis. 
40). Uniform vehicle laws. | Subjects to be discussed at the 
Legislatures in Kentucky, Louisi- | meeting include simplification of 
ana, Mississippi and Virginia will| the Interstate Commerce Commis- 
not meet until next year. ‘sion’s annual report for 1949, use 


AXLES 


Pay for Themselves! 


Eaton 2-Speed Axles not only add to motor 
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ally effect important savings in 


and maintenance costs and add 


to vehicle life 


SERVES CITY WITH 5,000 ee ane brothers, "Abe" and "Ike" Smith, built this 
of Laurens, S. 
merchandising, accounting for the various makes in the showroom and on the driveway. 


The brothers are very active in used-car 


| 
| of statistics by management, dis- 
cussion of a cost formula devel- 


oped by Dr. Ford K. Edwards, 
chief of the ICC’s section of ac- 
counts and cost finding, uniform 
handling of cash-on-delivery funds 
and revenue accounting for smaller 
carriers. 


Farm Equipment Dealer 
P. & H. Farm Equipment Co., 
Greensboro, N.C., has been organ- 
ized to sell Ford tractors and Dear- 
born implements. Gilmer Phipps is 
president. 
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Showing in Booths 140-141-NADA 


ANNOUNCING NEW PLASTIC TINT 


A Sensational New Product to Solve Many 
Used Car Conditioning Headaches 
Quickly — Economically 


Covers All Soiled Spots Permanently 


Sprays On... 
No Fuss . . . No Bother 


This sensational new product devel- 
oped by the laboratories that have 
developed the factory tested and 
approved interior conditioning ma- 
terials is now ready'to save dealers 
many reconditioning dollars—sprays 
on without having to wash panels 
or headlinings—freshens and beau- 
tifies as long as cloth is whole— 
cleans up grimy door panels—head- 
linings—quickly, economically. 


Complete Conditioning Line 


Other materials in the approved AP line include complete truck cab conditioning 
kit, upholstery cleaners, tints, garnish moulding graining kit, rubber dye for tires, 
mat repair patches, goat hair and Nylon flock, flock guns, chrome renew, wipe-on 
enamels, Write for prices to... 





Arndt-Palmer Laboratories 


MELVINDALE, MICHIGAN 


SHOWING IN BOOTHS 140-141—NADA 


AUTOMOTIVE NEWS offers to advertisers a weekly audience of an estimated more 
tifan 100,000 cover-to-cover readers! Whether you need a man or a hard-to-find part, 
Automotive News WANT ADS will do the trick! 





Big News for Dealers and Garages 


PARTS BINS 


In Stock — Immediate Delivery 


@ Get Set for ‘49 Model Parts! 
@ Wide Selection of Bin and Drawer Sizes! 


@ Bulk Storage for Fenders, 
Tail Pipes, etc.! 


@ Also, Steel Shelving and Lockers! 


Complete Planograph Service 


Send us your floor layout or factory specifi- 
cations for plans and estimates. 


PRICED RIGHT TO SELL 


Write, Wire or Phone today! 
Catalog upon Request! 


VI-JON EQUIPMENT CO. 


1738 East 75th Street © Chicago 49, Illinois ©@ Phone: BUtterfield 8-4221 
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Truck Freight Off 4.7 Percent in Month 


(Continued from Page 62) 


this category decreased 4.8 percent 
below October, but increased 12.9 
percent over November, 1947, 
Transportation of petroleum 
products, accounting for about 11 


Rellaford Named 
To Head Roadeo 
For ATA Again 


WASHINGTON.—W. J. Rellaford 
of the Asbury Transportation Co., 
Los Angeles, has been reappointed 
chairman of the national roadeo 
committee of the American Truck- 
ing Assns., it was announced here 
last week. 

Others appointed to the com- 
mittee: 

Harry De Maria, Commercial Mo- 
tor Freight, Inc., Cleveland; Guy 
Rutland, Motor Convoy, Inc., Hape- 
ville, Ga.; Stanley Lee, Lee Way 
Motor Freight, Inc., Oklahoma City; 
John Ruan, Ruan Transportation 
Co., Des Moines; A, Ewing Greene, 
Mason and Dixon Lines, Inc., 
Kingsport, Tenn.; Philander Cooke, 
Cooke’s Express Co., New Haven, 
Conn.; Alex K. Scherer, Scherer 
Freight Lines, Inc., Ottawa, IIL; 
Lamar Strain, Petroleum Transpor- 
tation, Seattle; C. L. McClaskey, 
M. & F. Equipment Co., Albu- 
querque, N. M.; John D. Parker, 
Parker Transfer & Storage Co., 
Sioux Falls, S. D.; Clarence W. 
Finkle jr., Passaic Terminal & 
Transfer Co., Allwood, N. J., and 
John McComas, Atlantic Coast 
Freight Lines, Baltimore. 





Missouri Survey 
Urged on Effect 
Of Regulation W 


KANSAS CITY.—A stand of firm 
opposition against Regulation W 
was taken here last week by the 
Motor Car Dealers Assn. of Greater 
Kansas City. 

However, according to Kenneth 
Spry, association manager, a sur- 
vey of the state will be taken be- 
fore any concerted action gets un- 
derway. The survey will probe just 
what dealers are being affected 
and to what extent. 

He said that present down pay- 
ment and subsequent payment 
limitations were greatly hurting 
low income groups. 

“We think that the survey will 
show that the working man is suf- 
fering from the credit reign im- 
posed by Regulation W,” 
added. 


Spry revealed that organization 
of the survey had been turned over | 


to Robert Armacost, president of 
the Missouri Automobile Dealers 
Assn. 


Mid West Names 
Mich. Outlet 


PARIS, Ill—Mid West Body & 
Mfg. division ‘of Electrographic 
Corp. here has announced appoint- 
ment of Auto Truck Equipment 
Co., 8300 Lyndon Ave., Detroit, as 
distributor of its line of truck 
bodies for Detroit and 10 Michigan 
counties. 

Complete mounting service and 
facilities for custom painting will 
be available through the new dis- 
tributorship for truck dealers 
throughout the sales territory, ac- 
cording to William H. Kneppreth, 
president of Auto Truck Equip- 
ment Co. Stocks of stake and plat- 
form, high rack and _ tight-side 
truck bodies produced by Mid West 
will be maintained in Detroit to 
provide for early delivery. In addi- 
tion to Kneppreth, officers of the 
new distributorship are H. F. Knep- 
preth, vice-president; E. D. Whit- 
beck, secretary-treasurer, and Wil- 
liam P. Cochrane, director. 


Reo Showing Film 
On Roadeo 


LANSING. —A 30-minute sound 
motion picture of the 1948 National 
Truck Roadeo finals is now being 
shown throughout‘ the country by 
Reo Motors, Inc. 

The entire Roadeo program is 
narrated by John S. Pingel, adver- 
tising manager for Reo. 


Spry | 


percent of the total tonnage re- 
ported, showed increases of 2.9 per- 
cent over October and 18.5 percent 
over November, 1947. 

Carriers of iron and steel 
hauled about 4 percent of the 
total tonnage. Their traffic vol- 
ume decreased .6 percent below 
October, but increased 38.8 per- 
cent over November, 1947. 

Another 4 percent of the total 
tonnage consisted of miscellaneous 
commodities, including heavy ma- 
chinery, paper, textiles, groceries, 
chemicals, household goods, motor 
vehicles, motor vehicle parts, to- 
bacco, wood, food, meat, flour, ex- 
plosives and agricultural. Tonnage 
in this class decreased 20 percent 
below October and 4.7 percent be- 
low November, 1947. 

The November tonnage of car- 
riers reporting from the Eastern 
district represented a decrease of 
4.3 percent below October, but in- 
creased 12.6 percent over Novem- 
ber, 1947. 

Carriers in the Southern region 
reported a decrease of 9.8 percent 
below October, but an increase of 
19.8 percent over November, 1947. 

Tonnage reported from _ the 
Western district revealed a de- 








Charlotte, N. C. 


crease of 3.4 percent below Octo- 
ber, but an increase of 12.5 percen! 
over November, 1947. 


Brauns Heads 
Crosley Region 


CINCINNATI.—Edward A. 
Brauns of Cincinnati has been ap- 
pointed regionai sales manager for 
Crosley Motors in 
the area includ- 
ing North Caro- 
lina, South Caro- 
lina and Tennes- 
see, it was an- 
nounced last 
week by Powel 
Crosley jr., com- 
pany president. 

Experienced in 
both _ wholesale 
and retail fields, 
Brauns served for 
three years as field representative 
for the Western and Southern Life 
Insurance Co., prior to his associa- 
tion as a Crosley Motors sales rep- 
resentative in Cincinnati. Brauns 
will establish his headquarters in 


E, S. Brauns 
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RELAY EMERGENCY VALVES 


Safer... 


Brakes may be applied as softly as 
desired, and without skidding wheels 
—even on ice. 





Safer... 
Opens up before tractor brakes have 
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taken up slack. Prevents trailer 
“run-in”. 

Safer... 
Slow leaks forward cannot bleed the 
system. 

Safer... 


Broken lines at trailer wheel will not 
deplete the tractor lines. 
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DEPENDABLE 
AIR-BRAKE EQUIPMENT 





Proved by millions of miles 








oe fr" eet re ~— 


RA =o oe om 


a 


plish 








TRUCK SECTION 





Chevrolet Makes Debut 


Bustle and Fast-Back Lines Shown for 1949; 
Price Rise Averages 7% Percent 
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costs.” He estimated the cost of the 
'49 model change at over $50,000,000. 

On an advertised-delivered 
price basis (including federal 
taxes and dealer handling 
charges), Flieetline Deluxe two 
and four-door sedans are up $79 
and $68, respectively, over the 

former Fleetlines. New bustle- 
backed Styleline Deluxe two and 
four-door sedans top their Fleet- 
master predecessors by $1382 and 
$121, respectively. Styleline Spe- 
cial sedans exceed the old Style- 
masters by $121 on the two-door 
and $110 on the four-door. 

The new Fleetline Special two- 
door sedan has the identical $1,434 
listing possessed by the 1948 Aero- 
sedan, but Chevrolet used the 1949 
Deluxe line for comparison pur- 
poses. The new fast-backed Fleet- 
line Special four-door is $11 below 
the 1948 Fleetline four-door. 

Prices, all advertised - delivered 
and f.o.b. Flint, follow: 

Fleetline Special—4-dr. sed., $1,- 
481; 2-dr. sed., $1,434; Fleetline De- 
luxe—4-dr. sed., $1,560; 2-dr. sed., 
$1,513; Styleline Special—4-dr. sed., 
$1,481; 2-dr. sed., $1,434; bus. cpe., 


$1,360; spt. cpe., $1,439; Styleline 
Deluxe—2-dr. sed., $1,513; 4-dr. sed., 
$1,560; spt. cpe., $1,529; conv., 
$1,878. 


Station wagon prices were not 
announced. 

Chevrolet has also announced 
plans to market later this year a 
hardtop-type convertible called the 
Bel-Air. 

* + = 

AfAJOR changes and improve- 
4+" ments have been made in all 
components of the new cars except 
the engine, according to Chevrolet. 
The power plant has been refined 
somewhat, the division says, but 
it remains a valve-in-head six-cy- 
linder job yielding 90 brake horse- 
power on a compression ratio of 
6.6 to 1. 

The Chevrolet wheelbase has 
been shortened from 116 to 115 





DOUBLE PURPOSE—An unusual design, say: 
Chevrolet of its '49 model, permits front sus: 
Pension cross member to serve as front enginn 
support in center and as housing for coil 
spring assembly at outer end. 


inches for 1949. The overall bump- 
er-to-bumper length is now 197 
inches on all models but the sta- 
tion wagon, which is 198. The for- 
mer overall length was 197% inches 
on volume models. 

The cars are lighter, the divi- 
sion reports, as a result of the 
shorter wheelbase, a 4 percent 
lighter frame, newly designed 
front-suspension and shock ab- 
sorber assemblies and use of flat 
springs in seat cushions. 

Major changes aimed to increase 
passenger comfort and conveni- 
ence include a new _ two-piece 
curved windshield and broader side 
and rear windows; forward reposi- 
tioning of the passenger compart- 
ment so rear-seat riders sit ahead 
of the back wheels; a new steering 
geometry and manual gearshift, 
and a “jumbo” instrument panel 
with all controls and dials directly 





PUSH, PULL—Door handles on new Chevro- 


lets are stationary. Latch release is accom- 
Plished by release on thumb button. 








ahead of the steering wheel on the 
dashboard. 
* * az 

A LOWER center of gravity has 
+% been achieved by Chevrolet en- 
gineers, the division states. Bodies 
have been lowered 2% inches to a 
loaded overall height of 63% 
inches. Passenger compartments 
have also been lowered, as well as 
moved forward. 

A new line of accessories, head- 
ed up by the new Air-Flow heater- 
defroster-ventilator, was also an- 
nounced by the division for its °49 
cars. 

Engine refinements include an 
improved carburetor with a “fast- 
idle” device, a “unitized” exhaust 
system for improved sealing and 
a better hydraulic system and 
weight distribution said to im- 
prove braking. 

Wheels, made smaller for the 
new Chevrolets, carry extra-low- 
pressure tires. 

* * * 

HEVROLET interiors have been 

improved by simplified seat con- 
struction and new fabrics and pan- 
elling. Hardware is shaped close 
to the doors to prevent snagging 
of garments. Ventipane handles 


have been eliminated by the adop- | 
tion of push-button window wings. | 


New, as well, is the method of | 


door latching. Exterior door han- | 


dles are solid with the release and 
lock mechanism built into a thumb 
button which extends from the 
trunk of the handle. 

The factory also heralds its 
new means of ventilation. With 
the cowl vent omitted, fresh air 


is now drawn into the passenger | 
compartment through ducts lo- | 
cated between the front fender | 


skirts and the radiator. These 
ducts lead to tubes ending at the 
dash. Air is metered by butter- 
fly valves positionéd by manually 
operated knobs on the instru- 
ment panel. 

For the driver, the _ steering 
wheel is thinner and somewhat 
lowered to supplement the added 
vision made possible by larger win- 
dows. Dials are grouped in a cir- 
cular cluster on the face of the 
speedometer. Starting is by a but- 
ton on the instrument panel. 

A nearby knob controls the wind- 
shield wiper, vacuum-powered and 
now especially designed to hug the 
curvature of the glass. The emer- 
gency brake is a straight pull lever 
mounted below the dash at the 
right of the steering column. 

+ * + 

AMONG other improvements are 

larger trunks equipped with 
automatic lock; rear compartment 
dome light doubled in candlepow- 
er; a concealed gasoline filler pipe, 
the tank now being located on the 
left hand side of the car; parking 
lamps built into the grille, and a 
ball-bearing mounted front-seat ad- 
justment. 

A breakdown of Chevrolet engi- 
neering advances follows: 

BODIES—A welded shell of 
greater unity and strength is 





Big 3 Lineup 
Lowest-Priced Models 


49 49 48 
Chev. Ford Six Plym. 
4-dr. sed. $1,481 $1,473.50 $1,455.50 
2-dr.sed. 1,434 1,425 1,397.50 
Club cpe. 1,439 1,416.50 1,424 
Bus. cpe. 1,360 1,252 1,360.75 


Deluxe Models 
4-dr. sed. $1,560 $1,591.50 $1,544.25 


2-dr.sed. 1,513 1,538 1,486.25 
Club cpe. 1,529 1,529 1,518 
Conv. 1,878 1,886 1,872 


All Advertised-Delivered Prices 





claimed. Providing a rigid base 
support, underbody cross members 
are welded to the body sills and 
the floor panel welded to this frame 
work. 

ENGINE—Has been moved four 
inches forward on the frame. New 
14-m.m. spark plugs retain the heat 
range of the former 10-m.m. size, 
furnish a stronger shell and larger 
clearance volume in the combus- 
tion pocket. 

To add serviceability, the oil fill- 











~~. 


NEW DASH IN DASHBOARD—In 1949 models Chevrolet has relocated driving controls and 


restyled instrument panel. Dials are grouped around speedometer where they may be in- 
stantly read. Starter button is on panel, together with light switches and ventilation controls. 
Hand brake now is placed at right of steering wheel under dash. Curved windshields offer 


greater visibility. 


er pipe is located on top and at the|/a consequent reduction in the 
front of the valve rocker cover. | transmission of road shocks to pas- 
S 8:48 sengers as well as appreciably de- 
USPENSION — Airplane-ty pe| creased weight, according to the 


shock absorbers replace the for- | division. 
mer parallel cylinder type at both FUEL TANK—An increase in 


the front and rear of the car, with! the filling rate of 70 percent a 


TT IGaG 


75 


minute is reported. This has been 
effected by a half-inch vent pipe 
at the top of the tank which 
taps back pressures. The 16-gal- 
lon tank has been moved to the 
left side of the chassis with the 
inlet pipe concealed beneath a lid 
built into the rear fender. 
TIRES—Broader-rimmed wheels 
of 15-inch diameter (was 16-inch) 
are equipped with 6.70-15 four-ply 
low-pressure tires. Recommended 
pressure for each tire is 24 pounds. 
+ * * 


[ACELLANBOUS— Molded plas- 
tic seals replace rubber caps 
at distributor end of spark plug 
wires as prevention against accu- 
mulation of moisture. . . . Sturdier 
hypoid rear axles with reduction in 
rear tread from 60 inches to 58% 
inches. ... Front tread reduced % 
inches to 57 inches. . . . Forced 
lubrication of timing gear instead 
of gravity feeding. . . . Lower air 
cleaner said to be quieter in opera- 
tion. : 
Flywheel tooth chamfer eliminat- 
ed as aid to durability. .. . Front 
engine mounts changed to control 


horizontal movement, curbing 
clutch chatter buildup. . . . Clutch 
housing reshaped to cover expan- 
sion plug in water jacket. ... Low- 


er, broader radiator with 8 percent 
gain in core area. 


THE BIG DIFFERENCE 


IN TRUCK EARNING POWER 


Ht 





THE BIG DIFFERENCE in truck earning power is White Super Power. 

Truck operators everywhere know that White Super Power— 
because it is more rugged and powerful, able to operate contin- 
uously under full load for more miles per gallon—a/ways earns 


more, costs less. 


Truck dealers know, too, that White Super Power is the big 
difference in dealer earning power. The new WC Model Whites, 
with wide range of Super Power engines—with more power in 
every model—provide new evidence of White leadership in action 


.-. from coast to coast. 





THE WHITE MOTOR COMPANY « Cleveland 


Builders of the complete line of White Super Power Trucks, city and 
intercity coaches, Safety School Busses and the famous White Horse 


For more than 45 years the greatest name in trucks 








NEW SERIES FOR A NEW YEAR—Highlight 


whose back and trunk lines form shapely bustle. 


widened 5'/, inches, while roofs and hoods are 
tain lines average 38 percent more glass are 
cylinder deluxe four-door sedan (above) is an 
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of Pontiac '49 models is new Chieftain series 
Windshields of all models have been 
Both Streamliner and Chief- 


2'/o inches lower. 
" Visor on Chieftain eight- 


a, Pontiac claims. 
accessory. 


Display Starts This Weekend... 





2 New Pontiac Series 
Show Postwar Look 


(Continued from Page 1) 


backs on sedans, coupes and 
convertibles. Slipstream - styled 
Streamliner models and the 
Chieftains both utilize a 120-inch 
wheelbase. The Torpedo line has 
been discontinued. 

Factory list prices, already an- 
nounced, are up $40 on standard 
Streamliners, $60 on standard 
Chieftain closed models and $135 
on the Chieftain deluxe convertible. 
Deluxe equipment for closed-type 
Pontiacs lists for $90 extra, while 


the price tag of Hydra-Matic drive 
remains at $185. 
* 


e aa 

S PREVIOUSLY, all Pontiacs 
+i will be available with either the 
90-horsepower six-cylinder engine 
or the 104-horsepower eight. Hydra- 
Matic is offered as optional equip- 
ment on all Pontiac models. 

Overall length of the 1949 line is 
202% inches. Height has been cut 
2% inches and now ranges from 
61% inches for the convertible to 
63% inches for the four-door sedan. 
Exterior width has been reduced 








from 76% to 73% inches, although 
interiors are said to be wider. 

A new addition to the Stream- 
liner line is a standard sedan- 
delivery unit, which resembles a 
light delivery vehicle in the rear 
compartment, Station wagons are 
offered in all-steel or wood-and- 
steel choices. A “hardtop” con- 
vertible, called the Catalina, will 
be merchandised by Pontiac later 
this year. 

Compression ratio of both Pon- 
tiac engines is 6:5 to 1 with stand- 
ard cylinder head. A high-compres- 
sion head, available as extra equip- 
ment, steps the ratio up to 7:5 to 1. 

* * 


N THE OUTSIDE, the new Pon- 

tiacs present sweeping front- 
fender design, reshaped square-cut 
rear fenders hugging the body sides 
and a new massive grille featuring 
a single chrome bar spanning the 
entire front above 10 modernistic 
louvres. 

Interior improvements include an 
estimated 38 percent more all- 
around visibility marked by a two- 
piece curved windshield; narrower 
door pillars and wider seats and 
doors; floors level with door sills, 
and new upholstery patterns and 
fabrics. 

Driver and passenger conven- 
ience and comfort have been aug- 
mented, Pontiac reports, through 
the following innovations: 

Clustered instrument panel, with 
all operating controls and dials 
grouped around the steering col- 
umn; a new “ride” achieved by 
moving the rear seat ahead of 
the rear axle and moving the 
front seat four inches ahead; use 
of 7:10 by 15 extra-low-pressure 
tires, and a new front suspension 
based on airplane-type shock 
absorbers functioning inside the 
coil springs. 

Front and rear springs are softer, 
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Today, Visible Tip Folders and Sched-U-Graph are roiling in service profits for hundreds of leading dealers —Ford, Chrysler, Nash, Buick, Chevrolet, 








ees 


Packard. They will do the same for you! For full details, call our nearest office or write Systems Division, 315 Fourth Avenue, New York 10, N. Y. 





THE FIRST NAME 


IN BUSINESS SYSTEMS 


TRUCK SECTION 





CHIEFTAIN CONVERTIBLE—Here's open-air model in new notch-backed series offered by 
Pontiac for 1949. Available with deluxe equipment only, convertible may be purchased with 


either a six or eight-cylinder engine. 
that for comparable ‘48 offering. 


and zigzag cushion springs are used 
in seat and back cushions. 
* + +. 


MONG the mechanical improve- 

ments is weld-sealed shock 
absorber housing to prevent oil 
leakage and corrosion. Rubber 
seals have been added to flexible 
metal conduits encasing emergency 
brake cables to prevent freezing 
and corrosion. 


Lowering the hood and radiator 
also entailed lowering the water 
pump and fan, Old type fans were 
noisy in this new position, Pontiac 
says, so a slightly larger, lower- 
pitched fan operating at a slightly 
lower speed was devised. Fan whine 
at higher speeds is now lower than 
ever before, according to the fac- 
tory. 

Mounting the ignition coil atop 
the engine, originally devised to 
lessen television reception by 
shortening distributor wire by 75 
percent, has also decreased volt- 
age loss, Pontiac claims. 

To provide against clutch pedal 
rattle, a new inner clutch counter- 
shaft bearing has been designed. 
Rubber insulation breaks the metal- 
to-metal connection between power 
plant and clutch pedal and prevents 
transmission of engine hum into 
the body through the clutch pedal, 
according to the manufacturer. 

Pontiac says steering wheel rigi- 
dity has been improved by increas- 
ing the column jacket diameter 
from 1% to 2 inches and its wall 
thickness by 70 percent. 


* * * 


GQ engineering refinements 
featured in the new Pontiac are 
| push-button door locks; roller-type 
front seat adjustment; rear shock 
| absorber shields; cane-type parking 
brake handle, and “safety” engine 
mountings. 

Visual battery fillers and “safety” 
battery cover are new, as well as 
wider front braking surfaces; in- 
creased steering ratio and box sec- 
tion; four-way cantilever frame, 
and an accessory fuse box on the 
driver’s side of the dash panel. 

Pontiac hardware is in chrome 
finish, with control knobs done 
in jet black plastic, tipped with 
| chrome caps. Kickpad, armrests 
and trim moldings are also in 
| chrome. 
| 


The 18-inch hand-fitting steering 
wheel has an outer rim and semi- 
spokes of jet black plastic, with 
inner spokes of chrome. Further 
features are the continuous chrome 
horn ring and the rounded hub 
which carries a medallion com- 
posed of two semi-circles. 


Dials of all instruments are re- 
cessed and tilted so as to be at sub- 
stantially right angles to the line 
of vision. A moulded magnifying 
lens appears to double the size of 
the speedometer figures. 

The radio grille is in the form 
of triple concentric chrome rings 
in the center of which is a three- 
inch-diameter electric clock. The 


Factory list price of convertible is $135 higher than 


grille is located directly in the cen- 
ter of the instrument panel. 
o s s 


uns doors are self-locking 
and are equipped with counter- 
balanced hinges to insure easier 
opening and closing. Rear decks 
are garnished with a new five-bead 
silver streak molding. Semaphore- 
type tail lamps and fender-wrap- 
ping bumpers complete the rear- 
end ensemble. 


The foot starter has been elimi- 
nated and replaced by a starter 
button on the instrument panel to 
the left of the steering column, 


while the ignition lock is illumi- 
nated at night. 
All deluxe models, including 


station wagons, are trimmed with 
a spear-shaped chrome molding 
running at thigh height from the 
front wheel housings to the after- 
tip of the rear fenders. Other 
deluxe features are stainless-steel 
rear fender gravel guards, chrome 
ventipanes and windshield trim 
and chrome wheel discs, the lat- 
ter being omitted on_ station 
wagons. 

The new Pontiacs ride on a box 
girder four-way cantilever frame. 
This type was selected because 
laboratory and road tests showed it 
provides more rigidity and resist- 
ance to distortion per pound of 
steel than any of the competing 
types, Pontiac explains. 

Another innovation is an outside 
air heating system said to reduce 
fogging. 


Washington Assn. 
Reelects Baker, 
All Officers 


WASHINGTON.—Earle O. Baker, 
vice-president and treasurer of Wil- 
liam & Baker (Nash), was reelected 
to the presidency of the Washing- 
ton Automotive Trade Assn. at the 
organization’s annual meeting last 
week, 

At the same time, four other offi- 
cers were returned to office. They 


were: William H, Emerson, first 
vice-president; A. Leftwich Sin- 
clair jr. second vice-president; 


Louis S. Jullien, treasurer, and Fred 
L. Haller, secretary. 


New members of the board of di- 
rectors are Joseph B. Paul, Tom K. 
| Wheeler and M. Marshall Marston. 
| Other board members are: J. M. 
Sanders, J. J. Blank, Edmund O. 
Carl, H. B. Leary jr., Edwin L. 
| Stohiman and Joseph R. Trew. 


Since the WATA embraces the 
Washington metropolitan area, Bur- 
rell H. Marsh jr. was chosen as 
delegate from adjoining Maryland, 
while Fred N. Windredge was 
named to represent across-the- 
Potomac Virginia. 

The meeting also created the of- 
fice of managing director, and 








Richard J. (Dick) Murphy, WATA 
manager for the past 17 years, was 
named to fill the new position. 





FOR DRIVER'S CONVENIENCE—Pontiac instrument panel has been regrouped and re- 


designed for new models. 


Features include pushbutton starter to left of panel, cane-type 


emergency brake, centrally-located instrument cluster with magnifying dial on speedometer 


and clock centered on radio speaker grille. 


























= 


TRUCK SECTION 





Vital Issues Face NADA 


Reg. W Is Hottest Problem as Parley Opens; 
3,000 Expected to Attend 


(Continued from Page 1) 


factory to factory, but even from| News that his address to the con- 


dealer to dealer handling the same 
make of car, in some cases, 

General topics of conversation 
were factory relations and the fu- 
ture of the auto market. 





|cover activities, 


vention will be a streamlined de- 
parture from past presidential re- 
ports. 

The new feature is that he will 
recommendations 


Meanwhile, President Ben T./and a program for all offices and 


Wright revealed to 


FTC 


(Continued from Page 1) 


clearing the way for closer govern- 
ment regulation of the discounts a 
manufacturer can make to pur- 
chasers. 

Virtually every phase of the 
automotive industry is concerned 
in the FTC announcement, par- 
ticularly manufacturers and buy- 
ers of parts. 

According to an FTC spokesman, 
the move does not mean “an imme- 
diate campaign” to regulate dis- 
counts. The commission has had 
that power for years, he said, but 
rarely has used it. 


- * * 
N THE RECENT action the FTC 
is moving to determine at what 
point quantity discounts become 
discriminatory or monopolistic. 
The procedures adopted by the 
commission provide for a full in- 
vestigation whenever the FTC be- 
lieves that consideration should 
be given to the fixing or estab- 
lishing of quantity limits. 
Proceedings for the _ establish- 
ment of a quantity rule, it was said, 
may be initiated by the FTC upon 
its own motion or as the result of 
a petition filed in writing by any 
interested party. 
* * 


* 

Tae FTC spokesman offered this 
explanation of the procedure: 
The investigation will be made to 

obtain information such as (1) the 

quantity differentials granted to 
purchasers; (2) the number of 
available purchasers of given quan- 
tities; and (3) facts bearing upon 
competitive conditions existing in 
the distribution of the commodity. 

Following the investigation, a 
proposed quantity-limit rule may 
be formulated and published. If 

a rule is proposed, interested per- 
sons will be given an opportunity 
to submit any data, views or 
arguments concerning it, includ- 
ing alternate or substitute pro- 
posals, 

After consideration of the results 
of its investigation and the data, 
views and arguments presented by 
interested parties, the commission 
will, if it deems such action war- 
ranted, promulgate a quantity-limit 
rule. Such rule, which may be the 
proposed rule or a modification or 
revision of the proposed rule, shall 
fix and establish maximum quanti- 
ties of the particular commodity or 
class of commodities beyond which 
differentials on account of quantity 
may not thereafter be granted. The 
effective date of the rule shall be 
not less than 30 days after its 
promulgation. 

* 


” * 
THE NEW procedures are con- 
tained in section 18 of the com- 
mission’s statement on organiza- 
tion, procedures and functions and 
in Rule XXX of its rules of prac- 
tice. 

Authority for the commission to 
fix and establish quantity limits for 
any particular commodity or classes 
of commodities is contained in sec- 
tion 2(a) of the Clayton Antitrust 
Act, as amended by the Robinson- 
Patman Act. This section prohibits 
injurious price discriminations, but 
specifically exempts price differen- 
tials “which make only due allow- 
ance for differences in the cost of 
manufacture, sale, or delivery re- 
sulting from the differing methods 
or quantities in which such com- 
modities are ... sold or delivered.” 

As to differentials on account 
of quantity differences, it further 
provides that the commission, 
after investigation and hearings, 
may establish quantity limits 
when it finds that available pur- 
chasers in greater quantities “are 
so few as to render differentials 
°n account thereof unjustly dis- 
criminatory or promotive of mo- 
nopoly in any line of commerce.” 

Once such limits are established, 
the statute says, section 2 shall not 
be construed to permit differentials 
based on quantities greater than 
those fixed by the commission. 


Automotive | committees. Detailed committee re- 
|ports will be distributed to mem- 
| bers. : 


* * * 


RESIDENT WRIGHT did not re- 

veal the contents of his speech to 
Automotive News, and none of the 
speculation on problems facing deal- 
ers should be attributed to him. 

In the past year, there have been 
rising dealer rumblings also over 
factory pressure for new buildings, 
loading of accessories at the fac- 
tories while the makers publicly 
disclaimed responsibility and dealer 
demands for some measure of con- 
tract security. 

Dealers in some sections have 
been vocal against factory ap- 
pointment of new dealers while 
the old dealers have not been able 
to get sufficient cars to keep their 
customers supplied. 

Also under the heading of con- 


California Weather? 


“We are concerned with atten- 
dance at convention due to bad 
weather reports. Have checked 
with weather bureau and will 
stick my neck out by allowing 
you to quote me as follows: It 
looks like normal California 
weather for our convention.—G. 
O. Smalicomb, NADA Northern 
California director. 
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tract security have come requests 
for some provision in the contract 
for dealer heirs to retain the fran- 
chise should they prove satisfactory. 
* + + 

MATTER OF prime importance 
+“ in the dealers’ own backyard is 
the matter of poor dealer relations 
with the public. In the past year, 
there have been many indications 
that the public is more than willing 
to believe the worst of the dealers. 


Dealers have been making ef- 
forts to overcome this illwill, and 
it is possible that further steps 
may be approved at the conven- 
tion, 

These are the thoughts that many 
dealers have expressed to AUTOMO- 
tive News as they headed for their 
convention. 

It remains to be seen what action, 
if any, will be taken on them in the 
week ahead. 

+ * + 


EANWHILE, a week before the 

opening, Ray Chamberlain, 
convention manager, reported that 
paid advance registrations totaled 
4,860, with each mail bringing more 
requests and telephone and tele- 
graph wires humming. 

This was low compared with last 
year’s all-time record attendance of 
10,200 in Chicago, but is large con- 
sidering the distance the majority 
of dealers had to travel. 

As for the equipment show, a 
record was set with some 120 ex- 
hibitors, well over the 1948 figure. 
(For details, see story starting on 
page 2.) 

It is ironic that the top problem 
facing dealers attending this year’s 
convention is Regulation W, with 
its stringent controls on automobile 
installment credit. 

At the 1948 convention, dealers 
were assured by Rep. Wolcott, 
chairman of the House banking and 
currency committee, that Regula- 
tion W was dead and would not be 





COLUMBUS (O.) DEALER SLATE FOR '49—At the annual meeting and election of officers 
of Columbus (O.) Automobile Trade Assn., the following were elected to serve as officers 
for 1949: (left to right), A. E. White, Bob White, Inc. (Oldsmobile), vice-president; Judge 
James Garfield Stewart of the Ohio supreme court, who swore in the new officers; H. C. 
Houghton, Houghton Motors, Inc. (Nash), secretary; C. W. Medick, L.E. & C. W. Medick 
Co. (Ford), president; Lou Wilsch, Winders Chevrolet Co., past president; James L. Saeger, 
Saeger Buick Sales & Service, treasurer; Fred D. Wile, Wile Motor Sales, Inc. (Hudson), re- 
tiring secretary. Not shown in the picture is John B. Barton, who remains executive secretary. 





revived. Some seven months later 
the picture was changed and Con- 
gress authorized reimposition of 
credit curbs starting Sept. 20. By 
winter, credit controls were cutting 
deeply into the market of many 
dealers. 


Patent Pool Off 
For Synthetic 


NEW YORK.—Dissolution of the 
patent pooling agreement in the 
synthetic rubber industry can be 
expected soon, John L. Collyer, 
president of B. F. Goodrich Co., 
axnounced here. 

Sponsored by the goverhment 
shortly after Pearl Harbor, the 
patent pooling arrangement includ- 
ed 10 American companies. Total 
amount of rubber made under the 
agreement reportedly exceeded $1 
billion in value and amounted to 
more than three million tons. 


Along with NADA 


Auto factories have set up 
headquarters for their dealers in 
various hotels. 


Here are some of the plans: 


NASH—Breakfast for dealers 
Tuesday (Jan. 25) at St. Fran- 
cis. Daily “breakfast club” at St. 
Francis for auto editors cover- 
ing the show. No publicity hand- 
outs or glad-handing. 


FORD — Press room 
Francis. 

PACKARD—Press conference 
with Sales Chief Karl Greiner 
one afternoon in St. Fran- 
c 

PLYMOUTH—Sales Chief R. 
C. Somerville at Fairmont hotel. 
Cocktails 5 p.m. Tuesday. 

ROSS ROY—For Dodge deal- 
ers and press—cocktails 5-7 p.m. 
Wednesday in Mark Hopkins. 


in St. 
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cept to say that “I am not in too 
much of a hurry to get too many 
folks in debt.” 

However, he referred a question 
on present credit controls to Albert 
Bradley, executive vice-president, 


who said that “it would be unfor- 
tunate if every time business got 
a little tough the credits were 
stretched out farther so that a 
longer term became the standard.” 

In explanation, Bradley told this 
writer after the press conference 


COVERS EVERYTHING — Hotels and night 
clubs in New York help publicize the GM 
show at the Waldorf-Astoria hotel by empha- 
sizing slogans familiar to car buyers. The 
doorman at the Stork Club wears a raincoat 
bearing the message, "This Covers Ever hing 
—Buick’s the Buy," and carries an umbrella 
the same slogan. 


3 
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Wilson Sees No GM Price Cut in ’49 


that GM would favor abolition of | matic transmission, Wilson said “it 


Regulation W over an extension of 
its time-payment terms to, say, 24 
months which would then become 
the “floor.” 


* * + 

SKED if GM car prices would 

recede during 1949, Wilson de- 
clared: “If commodities generally 
drop in price in terms of dollars, 
then our cars will also drop in 
price. If they do not, there will 
probably be very little or no change 
in the price of (GM) cars.” 

Wilson said that any additional 
models that do go into production 
this year will be “other types and 
styles, and perhaps an expansion 
of the lines a bit. Even then I 
guess all the cars are on exhibit 
down here that will be in produc- 
tion even by the end of the year 
or until this time next year.” (He 
apparently referred to such models 
as Chevrolet’s “Bel Air” hardtop 
car). 

W. F. Hufstader, distribution 
vice-president, replied to a ques- 
tion on car demand by declaring 
that “in some of the lines, (there 
has been) some recession in buy- 
ing.” However, he expects “the 

market this year will be as good 
as 1948, and possibly slightly 
better.” 

Wilson, in turn, pointed out that 
in normal years three times as 
many cars are sold in April, May 
and June as in January and Feb- 
ruary. Therefore, he believes that 
“when the sun starts to shine next 
spring ... we will have a big de- 
mand for cars, just as we had last 
spring.” 

* * * 
NJOTING that four of GM’s cars 
+* now offer some form of auto- 


AUTO TRU 


should not be too long until it is 
a complete job.” (Chevrolet, the 
last GM line without an automatic 
transmission, has been reported for 
some time to have a torque-con- 
verter type in readiness). 

Jim Crawford, GM’s engineering 
vice-president, declared the corpor- 
ation has not determined which 
automatic transmission—t or q ue- 
converter type or Hydra-Matic—is 


the better. It all depends on the) 


car’s weight, engine characteristics 
and gear ratios, he said. 


On extension of the high-com- 
pression engines to all lines, Wil- 
son asserted that this is depen- 
dent on how soon higher-octane 
gasoline is available. 


Wilson said resumption of a na- 
tional auto show has not been dis- 
cussed very much, but that the 
AMA committee would probably 
thrash out the problem early this 
summer. He is in favor of such 
shows because “it is a good thing 
to focus the public’s attention on 
new cars and stimulate their in- 
terest.” 

+ * * 


INTING out that GM has no 


plans for further expansion of | 


its facilities—except for the huge 
Detroit Technical Center, which 
now has the go-ahead signal, Wil- 
son revealed that GM’s peak ca- 
pacity is now 12,500 cars and trucks 
a day (U. S. and Canada). The best 
in 1941 was 11,000 units a day, 
while in 1948 the top was 9,000 ve- 
hicles a day. In 1949, GM hopes to 
do a little better than last year. 
Wilson said GM is satisfied— 
and he believes union officials 
are, too—over the cost-of-living 
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DEALER'S PRICE 


Here's an 


HOLDS BUMPER JACK, 
TIRE PUMP AND ALL 
OTHER TOOLS! 


List 
Price 


$2.95 








“extra’’ you'll have no 


trouble selling. Car owners, tired of 
tools rattling around loosely, imme- 
diately see the advantage of keeping 
them neatly stowed and easy to lo- 
cate. 


Pack a pouch with a set of 


tools and see how it gives its own 
sales talk . . . how its large capacity 
and sturdy construction impress pros- 
pects... 


- how it actually sells itself! 


Measures — 37 in. x 9 in. 


Distributors—write for details. 
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OLDS COUPE MAKES NEW YORK DEBUT—The Holiday was shown for first time at Gen- 


eral Motors' Waldorf-Astoria show. It has a 


steel top, fashioned to the same lines as the 


| series 98 deluxe convertible coupe. A new curved glass rear window is another feature 


cylinder Rocket engine. 


clause in the UAW contract. He 
said that the main point in the 
contract is the annual improve- 
ment factor, whereby workers are 
able to raise their standard of 
living. 

On the UAW’s 1949 program of 
increasing social benefits for work- 
ers, Wilson emphasized that such 
things would affect costs just as 
wage increases do. 

a * * 
MONG exhibits at the show is 
a display on GM’s automatic 
hydraulic transmission develop- 
ments, as well as many improve- 
ments that have been made in 
mechanical transmissions. 

Hydra-Matic and Dynaflow Drive 
are featured. 

Engine development at GM, 
which is making possible in- 
creasingly higher compression ra- 
tios, is depicted. Typical is a cut- 
away of a new high compression 
| V-type eight cylinder power 
| plant, with virtually all working 
parts exposed. 

ob 





| s * 
“T,EEDING 100 horses with an 

eye dropper” is the idea behind 
|a newly developed GM carburetor. 
|Four clear plastic carburetors are 
|on display. Each is illuminated in 
'turn. The first shows the controls 
land colored gas and air lines in 
the choke positions; the second, 
idling; the third, full throttle, and 
the fourth, cruising. 

Chassis development is stressed 
in the riding qualities of a quar- 
ter-scale model of a_ chassis, 
mounted on a model dynamo- 
meter. 

A diorama of the General Motors 
Proving Ground, at Milford, Mich., 
{also is included. This is an exactly 
scaled reproduction of the 1,268- 
;acre tract, with about one square 
| mile of hilly ground and about one 
|of level terrain. 
| * * * 
|\"(HE ROLE of General Motors 
| Research Laboratories is dram- 
| atized with operating scientific ap- 
| pliances and mechanisms, each de- 
|tailing a phase of background 
|engineering and study in the man- 
ufacture of a finished product. 

The Research Laboratories dis- 
play includes a single-cylinder test 
engine transplanted from one of 
the laboratory dynamometer rooms. 


The engine and instrumentation are | 


arranged in such a way that per- 
sons attending the show can see 


how researchers are able to study | 


fuel performances at various com- 
pression ratios by checking dials, 


meters, cathode ray traces and 
other measuring devices. 
a 7 s 


Pontiac Preparing for End 


Of Car Allocations 


NEW YORK.—Harry J. Klingler, 
general manager of Pontiac, pre- 
dicted at a press conference here 
last week that there will be no 
buyer’s market for Pontiac cars 


for at least six months and prob- | 


ably a year. 

He said dealers have cleaned up 
all 1948 models, with exception of 
a few convertibles and station wa- 
gons. Pontiac’s 4,100 dealers have 
an inventory of only 7,900 used 
cars, he said. 

Sales Manager L. W. Ward re- 
vealed that Pontiac is making 
preparations for a gradual termi- 
nation of car allocations to dealers. 
Beginning Feb. 1, he said, dealers 
will be asked to indicate the num- 
ber of cars they could sell. These 
figures will be used to help the 
factory in planning its production 
and distribution during the transi- 
tional period as the buyer’s market 
approaches. 

Klingler said that such projec- 
tions would help channel the in- 
creased flow of cars into areas of 
most demand. 





Production is scheduled to start within a few months. It will be powered with the eighi- 


Olds Increases 
Rocket Output 
To 40 an Hour 


LANSING. — Oldsmobile is step- 
ping up production of its high- 
compression Rocket engine, S. E. 
Skinner, general manager, an- 
nounced last week. 

When the Rocket engine was 
placed in production last Septem- 
ber, the firm worked toward a goal 
of 30 per hour, Skinner said. After 
ironing out minor production dif- 
ficulties it was found that the new 
plant, equipped with the latest 
time-saving machine tools, was ca- 
pable of producing 40 units per 
hour. 

All Series 88 and 98 Futuramic 
Oldsmobiles for 1949 will be 
equipped with the Rocket engine, 
Skinner said. Since production of 
1949 models was started, Oldsmo- 
bile has built more than 26,000 cars 
including export units, he revealed. 
Current production schedules in all 
plants, including six General Mo- 
tors assembly plants throughout 
the nation, call for 965 new Olds- 
mobiles each working day, he 
added. 

Oldsmobile dealers throughout the 
U. S. have equipped more than 2,000 
Rocket - powered Futuramic cars 
with a unique plastic hood for 
demonstration purposes, according 
to D. E. Ralston, general sales 
manager. 


“At night the engine compart- 








ments are lighted by 36 tiny bulbs,” 
he explained. New Yorkers will 
have an opportunity to observe the 
effectiveness of the plastic hood 
when they visit General Motors’ 
“Transportation Unlimited” display 
at the Waldorf-Astoria, 

Within the next few weeks deal- 
ers will place on display a new 
Oldsmobile line for 1949, the Series 
88, Ralston announced. Since this 
new model is also equipped with 
the Rocket engine, demonstrator 
cars with a special plastic hood 
designed to fit the 88 line are now 
being secured by Oldsmobile deal- 
ers, he stated. 


SHOWS WHAT MAKES IT TICK—One of 
the most fascinating exhibits at General Mo- 


tors' "Transportation Unlimited'’ showing at 
the Waldorf-Astoria in New York is that of 
Oldsmobile's 1949 high-compression Rocket 
engine. The rear portion of the engine com- 
pletes a full revolution by itself before index- 
ing with the forward portion of the engine, 
which is held stationary. At the same time 
that the rear half of the engine is revolving, 
the entire circular display turns to show a 
clear view of working parts. Rocket engine 
develops 135 horsepower, and operates on a 
compression ratio of 7:25 to |. 
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New Tucker Troubles 


Promises to Reveal Angel 





CHICAGO. — More trouble veek. | tak government might choose to 


up for the Tucker Corp. last week. | take. 


First, the company was given no- 
tice that a quarterly rent of $125,000 


inability to pay would find an ex-| probably turn up with it. 
tension out of the question. 


company. This suit involved $41,785 


security deductions. 


Assistant U.S. Attorney Lulinski | !¢@8t temporarily.” 
informed Federal Judge Michael 


rent on time, the government would |getting smaller. 
take steps to seize its plant. 


stays in nearly all other action | treasurer. 
against Tucker, said he couldn’t do 


~ 


CUT YOUR PAYROLL COST IN HALF 


AND ELIMINATE ~~ 
TRANSCRIBING ERRORS » 


with Dawwrte 


Two of the three payroll postings are completely 
eliminated by the simple, easy-to-operate Paywrite 
system. Without changing the writing ae one 
posting completes all three forms . . . the Check (or 
Cash Statement), Earnings and History Record and 
Payroll Summary. Errors in transcribing figures are 
eliminated and payrolls are prepared in half the 
time . . . or less. 


Payg7st* PAYS FOR ITSELF 
is identical on all three forms. 


TRANSCRIBING ERRORS ELIMINATED 


occur when 
record to record. 


PAYROLL AND RECORDS ON TIME 


audit. 





Parise \$ EASY TO OPERATE 


Clerical employees quickly learn to 
operate the Paywrite system from sim- 
ple instructions. Operator is always 
seated in a comfortable writing posi- 
tion. Standard forms and multiple load- 
ing of checks make operation simple, 
quick and efficient. 





WRITE TODAY FOR FREE DESCRIPTIVE LITERATURE 
(CATALOG RR-362A) 


pa 


AE aT USE ar Oy 


CHILJIGIUY = 
D ° LOS ANGELES 


DAYTON 7, ON!ID 


WESTERN BRANCH * rt W PICO BLVE 


























Firm Faces Rent Bill, Tax Liens; Spokesman 


Thomas Thomas, Tucker attorney, 
expressed the hope that enough 
money might possibly turn up by 
on its plant would be due Feb. 1. rent day. Opinion here was that if 
The landlord, which is the U. S. gov- | the rent money turned up, the well- 
ernment, indicated clearly that any | publicized Tucker “angel” 


Another attorney, Lewis Jacob- 

Second, John T. Jarecki, collector |son, who says he represents the 
of internal revenue, got in line to | “angel,” has promised to identify his 
file a sixth financial lien against the client in court here today (Jan, 24). 
An additional development in the 
for alleged non-payment of with- | Tucker story was an announcement 
holding taxes covering October, No- | by Floyd D. Cerf, chief underwriter 
vember and December, and another | of the Tucker stock issue, that he 
$63,326 for non-payment of social|had dissolved his firm, Floyd D. 
Cerf Co., Inc., and would retire, “at 


As Tucker Corp.’s troubles mount- 
Igoe that unless Tucker paid its|ed, the firm’s executive staff was 
Last Monday 
brought the resignation of Otis B. 
Judge Igoe, who has granted Radford as the firm’s $12,000-a-year 






Radford and James K. Coolidge, 
anything to avert any rent action !secretary, had been the only two 





Whether you have a large or small pay- 
roll, Paywrite quickly pays for itself in 
actual time saved, Paywrite ends time- 
wasting repetition of entries and saves 
“proving” time, too ... for every entry 


One writing posts all three records and 
thus eliminates errors that are bound to 
figures are copied from 


Paywrite helps you meet payroll dead- 
lines by cutting preparation time in 
half. When Checks (or Cash Forms) 
are ready, Earnings Record and Payroll 
Summary are automatically up-to-date 

. . ready for government reports or 


Tucker officials permitted to con- 
tinue drawing salaries during the 
current stay in bankruptcy proceed- 
ings against the company. A $750 
monthly salary was authorized for 
Coolidge. 

A third official, Lee Treese, vice- 
president, admitted that he had 
joined the American Glass Co, in 
Pittsburgh on Jan. 1, but declined 
to say whether he had severed his 
Tucker association, 

Election of Daniel Leabu, manu- 
facturing manager, and Edward 
Offutt, chief engineer, to the Tucker 
board was announced last week. 


Used Cars 


(Continued from Page 2) 


October meet strong criticism 
from every quarter of Livernois 
Ave., Automotive News discov- 
ered. 

“A dealer may show a profit 
operation on single units if he ig- 
nores the losses he suffered in the 
early collapse of the market,” said 
Leon Magid, owner of Leon’s Sales. 
“However, if he tries to balance 
his losses against his current prof- 
its, he’ll find himself considerably 
below the break-even point.” 

* * s 


& M MOTORS, which was able 

to unload satisfactorily shortly 
after Regulation W was reimposed, 
admitted that operations are cur- 
tailed because of constantly falling 
prices. 


current stories about profits in the 
face of extremely poor retail and 
virtual suspension of wholesale. 
Out-of-town buyers are in such 
small numbers as to have little 
effect on current volume, he added. 


Bert Baker, owner of Bert 
Baker, Inc., said that only three 
times previously in the used-car 
business have conditions been as 
severe as they are today. Profits, 
he said, are out the window until 
dealers have bought and sold 
enough stocks to balance the 
losses suffered on original in- 
ventories over the past four 
months. 

“We are buying low right now 
to kill off units purchased earlier 
at too-high prices,” he said. “You 
can’t figure on a 60-day basis any- 
more. It has to be done day-by-day 
and even that doesn’t always work 
these days. People who are old 
timers in this game just can’t fig- 
ure it out. 

Baker added that although con- 
ditions are bad, only the distress 
seller is getting rid of his mer- 
chandise at any price. Reductions 
have been forced on everybody, he 
said, but dealers are trying to les- 
sen losses by replacing every loss- 
sale with a gain-sale; that is, for 
every unit sold at a $200 loss, his 
buyers are trying to make it up 
in replacement purchases. 

a * 2 


YNN WERTZ, Baker’s general 

manager, believes that prices 
are likely to suffer further reduc- 
tions before spring. However, he 
expects prices to level at that time. 
Price rises then will be small, he 
added. 

When volume picks up again, 
Wertz said, dealers can make 
money if they’re ready for it. How- 
ever, he expects a sizeable reduc- 
tion in the number of dealers in 
the used-car business by next fall. 


Jerry Lynch declares that he has 
lost heavily in the past three 
months. Forced price reductions 
chopped $60,000 off inventories pur- 
chased pre-Regulation W and an- 
other $40,000 has been lopped off 
by falling prices. Typical operation 
today, he added, is just a matter 
of buying cheap to cover losses suf- 
fered on stocks purchased 30 to 
60 days ago. 

“Market prices change from 
day to day,” Lynch said. “No- 
body can safely predict prices 
for more than a few days one 
way or another. It is just like 
1941 when prices rose and fell 
by the day.” 

o oe s 


RANK WARDELL, used-car 

manager for Lewis F. Brown, 
Inc. (Ford), is openly critical of 
claims of overall profits in today’s 
used-car operation. 


Yale Simons of Pappy’s points 
out that most lots are operating 
at a loss today, including Pappy’s, 
due to heavy inventories acquired 
shortly before Regulation W set in. 







Ed Kaminski of C & M doubts | 
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Antitrust Suit . 
ainst 
Goodrich, Gulf 


WASHINGTON. — The National 
Assn. of Independent Tire Dealers 
and eight directors of the organiza- 
tion have filed a complaint in the 
U. S. District court which charges 
B. F. Goodrich Tire Co., Gulf Oil 
Corp. and two of its subsidiaries 
with engaging in a program which 
is discriminatory in price against 
independent tire dealers and also 
prevents them from selling tires to 


Filed 














Gulf service stations. 







brand of tires. 







seeks injunctive relief 





practices which, it was charged, | plant. 


The complaint, second in a series 
of NAITD antitrust actions, alleges 
price discrimination exists in the 
sale of Goodrich-made tires to Gulf 
and that Gulf has pursued unlawful 
practices in compelling its dealers| America at the Barlum hotel here, 
to sell exclusively Gulf’s private| Jan. 29, 


79 


who have been unable to sell tires 
to Gulf dealers. 

In answer to the question: “Why 
was the case brought against Good- 
rich and Gulf instead of some other 
tire manufacturer and oil com- 
pany?” the NAITD said: 

“The recent introduction of the 
Gulf private brand tire, and the 
methods used by Gulf and Good- 
rich to force it on the market, 
are thought to provide excellent 
grounds for a test case on unlaw- 
ful private brand practices of tire 
makers.” 


Nagler to Speak 
To Auto Maniacs 


DETROIT.—L. H. Nagler, Nash 
technical engineer, has been added 
to the list of speakers who will 
address the first regional confer- 
ence of the Auto Maniacs of 






































A discussion on the merits of 


The complaint, alleging violations | low-pressure tires will be led by 
of the Sherman and Clayton acts, 


J. G. Berry, general service man- 
from these| ager of U. S, Rubber Co’s Detroit 
Dr. Claire Straith, Detroit 


have destroyed a substantial mar-| plastic surgeon, will discuss auto 
ket for independent tire dealers! crashes in relation to facial injuries. 
















SENSATIONAL 
AIRCOOLED 
POWER 
UNIT 


5.4 H.P. 1 cylinder 
(only 28 %” high) 
















POWERFUL 6 CYLINDER 
Sheppard Diesel 
100 H.P. with ample 
reserve for peak loads. 


NEW BOOKLET 
describes the complete 
line of Sheppard 


Diesel Power nits 
and Generating Sets 

- Outlines the mar- 
ket . . . shows actual 
installations. Coupon 
brings your copy. 
There's no obligation. 


YOUR PRESENT CUSTOMERS OFFER 
A READY MARKET for Sheppard 
Diesels. Factories, farms, locker 
plants, saw mills and countless 
others are easy to sell with the 
Sheppard story of dependable, 
long life power at a fuel cost 
savings of at least 75%! 






ADVANTAGES for your Customers 


3 to 5 times longer engine life 

Full-diesel operation on any one of 15 fuels 
At least 75% deduction in power costs 
Simplified fuel injection . . . electric starting 


ADVANTAGES for YOU! 


High degree of interchangeability of parts 
in most models 
Delivered complete . . . 
Your regular mechanics can handle all service 
Fast parts and service facilities . . . anywhere 
Nationally known accessories are used 
National advertising in Saturday Evening 
Post, Colliers, Popular Mechanics 













no accessories to stock 






SHEPPARD DIESELS 
Hanover 5, Pa. 
Let’s have the details on the biggest dealer profit 
opportunity in a long time. 


Name 
Company. 
Address 


We now handle 


AUTOMOTIVE ¢ STATIONARY © MARINE 
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DIESEL’S THE POWER... 


THE DIESEL 
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@ Dependable performance, safe operation, plus 
the advertising wallop of a smart, streamlined ap- 
pearance, makes an AUTO-TRUCK POWER WRECKER 


one of your best service salesmen. 


There is an AUTO-TRUCK WRECKER model for any 
make or capacity of chassis. The Collapsible Fold- 
away Wrecker converts a single truck into either 
a spacious pick-up or sturdy wrecker whenever you 
need either. ; 


AUTHORIZED DISTRIBUTORSHIPS ARE AVAILABLE in 
Eastern, Southern and Far Western territories. Write 
for complete information and catalogs. 


HOgarth 9040-9041 -8268-4933 


8300 LYNDON e DETROIT 21, MICHIGAN 


Words Finest 
* AUTOMOBILE 
GLAZE 










bape age 


WAX OR GLAZE MADE TODAY WHICH WILL EQUAL 
CLEARNESS, LUSTER AND LASTING QUALITY 


THERE 1S NO POLISH 
MIRROR GLAZE IN DEPTH 


MAY BE USED EITHER BY HAND OR WITH AN ELECTRIC BUFFER 


Dealers: One demonstration will convince you. At our expense and 
without obligation, we will send you samples of MIRROR-GLAZE 
FREE! Or we will send our local representative to give you a demon- 
stration of MIRROR-GLAZE. See for Yourself. 


MIRROR BRIGHT POLISH CO. 


















TITMA Elects Rogers. . . 


BILOXI, Miss. — A forecast of 
higher production of truck trailers 
was made by E. J. Lucas, sales 
manager of Kingham Trailer Co., 
while addressing the convention 
here last week of the Truck-Trailer 
Manufacturers Assn. 

He said he was convinced that 
the industry’s business would be 
15 or 20 percent better this year 
than last. However, he said, he did 
not look for a return to the peace- 
time peak level set in 1946 when 
output of motor freight trailers 
approximated 76,000 units, but that 
the gain for this year doubtless will 
put production at about 54,000 units, 
compared with 45,008 in 1948, 53,000 
in 1947 and 42,000 in 1941. 

Lucas predicted the _ truck- 
trailer production pace would 
level off at about 54,000 units per 
year. 

The speaker foresaw no difficul- 
ties in obtaining adequate supplies 
of materials and components, and, 
he noted, suppliers are in fact now 
making selling efforts which were 
unnecessary during the period of 
the greatest shortages of materials. 

The industry was advised by F. 
A. Schotters, operations vice-presi- 
dent of Trailmobile Co., that “hu- 
man relations form the key to 
better management-labor relations 
in industry generally.” 

“The first thing that should be 
done in any plant or company to 
bring management and labor into 
harmony,” he said, “is to analyze 
the situation from a human rela- 
tions standpoint. It must be borne 
in mind that individuals are the 
factor which must be dealt with, 
both the individuals known as labor 
and the individuals who sit as 
boards of directors and top man- 
agement.” 

The association elected Harrison 
Rogers of Rogers Bros. Corp., Al- 
von, Pa., as president and adopted 
a series of resolutions. 

The resolutions opposed repeal 
for weakening of existing federal 
and state labor-management re- 


Sun Opens School 
In Oakland, Calif. 


OAKLAND, Calif.—The first of 30 
school and training centers, which 
Sun Electric Co, is installing across 
the U. S. for training dealer shop 
mechanics in electric and scientific 
analysis, will be opened here Jan. 
25 during the NADA convention. 

Factory officials attending the 
NADA convention, newspaper men 
and interested dealers are being 
invited by Sun to attend the open- 
ing of the training center at 1101 
Grove St., from 4 p.m, to 9 p.m., at 
which time a continuous running 
of the new film, “Something New 
Under the Sun,” which visualizes 
the new diagnosis method of serv- 
ice merchandising, will be shown. 


Nealon Resigns 
From Auto-Lite 


TOLEDO.—F. A. Nealon, sales | 
manager of the merchandising di-| 
vision of Electric Auto-Lite, an-| 
nounced his resignation last week. 
Nealon, ‘who joined the company | 
in 1932, is credited with Auto-Lite’s | 
campaign of entry into the spark | 
plug field. 

No announcement of Nealon’s | 
future plans was immediately avail- 
able. 


Obituaries 


Blacknall Dies at 68; 


Veteran Texas Dealer 
CORPUS CHRISTI, Tex.—A 68- 
year-old veteran dealer, Joe C. 
Blacknall sr., died here Jan. 11 
after an illness of several months. 
Mr. Blacknall established residence | 
here in 1914 when he opened the 
J. C. Blacknall Co., a Dodge dealer- | 
ship which he operated continuous- | 
ly until his death. 
- 


* * 
F. Eugene Weir Sr. 

BUFFALO. — F. Eugene Weir sr., 72, | 

owner and operator here of Weir Motor 

Sales, Inc., in the early days of the auto- 

mobile business, died Jan. 13 of a heart 

attack. In recent years he had en- 
gaged in the insurance 


lations laws except for the pur- 


Trailer Output Boost 
Predicted This Year 


pose of clarifying or implement- 

ing such statutes and pledged the 

truck-trailer manufacturers anew 
to aid in the national defense 
program. 

Other resolutions assured cooper- 
ation of the trailer builders on 
matters of safety and more efficient 
operation with such organizations 
as Automobile Manufacturers Assn., 
American Trucking Assns. and the 
Society of Automotive Engineers; 
put the TTMA on record as op- 
posed to haphazard spending and 
tax gouges for highways, and en- 
dorsed the work of the Hoover gov- 
ernment reorganization commission. 

Others elected were W. E. Grace, 
Hobbs Mfg. Co., Fort Worth, Tex., 
eastern vice-president; Jolin C. 
Bennett, Utility Mfg. Co., Los An- 
geles, reelected western vice-presi- 
dent, and C, A. Persinger, Wilson 
Trailer Co., Inc., Sioux City, Ia., 
treasurer. 

Directors are L, S. Allman, De- 


__ TRUCK SECTION 


| Up to the Minute 


| Dealer Accounting Machire 


Shown at Parley 


SAN FRANCISCO. — “A Dealer 
Stuck His Nose Into The Account- 
ing Department” is the title of a 
booklet which will be distributed to 
dealers at the NADA convention 
here this week. It was written by 
William E. DuBrul, Delaware Mo- 
tor Sales, Inc. (Chevrolet), Dela- 
ware, O. 

The booklet will be available at 
the Underwood Corp. exhibit where 
the new Underwood Sundstrand 
automobile dealers accounting ma- 
chine and the new Delaware meth. 
od accounting forms will be dis- 
played. 

The machine-and-method combi- 
nation is said to enable a dealer to 
have immediately accessible operat- 
ing and profit figures for the month 
to date, previous day’s business and 
other data usually available only at 
month’s-end., 


troit; J. L. Glick, Cleveland; Chris- 
topher Hammond, Savannah, Ga.; 
R. R. King, Oklahoma City; S. M. 
Kromkowski, South Bend; L. A. 
Myers jr., Bristol, Va.; S, A. Schot- 
ers, Cincinnati; R. C. Tway jr. 
Louisville, and E, J. Ziegler, Kansas 
City. 











Welcome 





TO SAN FRANCISCO 


National Automobile 
| Dealers Association 
Members 


From Nob Hill to Twin Peaks, from 
the Ferry Building to Seal Rocks, 


San Francisco offers you its tradi- 
tional hospitality. We hope you'll en- 
joy your visit so much you'll want 
to return often to the City by the 


Golden Gate. 


Only a week from today, on Monday, 
January 31, Anglo Bank will open 
the only bank on San Francisco’s 
famed “Auto Row” — a new com- 
pletely equipped banking office at 
1414 Van Ness Avenue. It will serve 
as headquarters for our Contract De- 


partment, first in 


the United States 


to finance automobile purchases. 
Meanwhile, you are cordially invited 
to visit us at our present Contract 
headquarters at 510 Montgomery 
Street or at any of our ten other 


banking offices in 


San Francisco. 


CALIFORNIA NATIONAL 





BAKERSFIELD e BERKELEY ¢ CHICO e FRESNO e HANFORD 
LEMOORE ¢ MODESTO e MERCED e OAKLAND e PALO ALTO 
RED BLUFF ° REDDING e SAN FRANCISCO > SAN JOSE 


Member Federal Reserve System - 


Member Federal Deposit Insurance Corporatio: 
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PASSENGER CARS 
(U. S, PRODUCTION ONLY) 























Week Week Jan, | dan. 1 
Ended Same Ended Total to to 
Jan. 22, Week dan, 15, dan., dan. 24, Jan. 22, 
1949 1948 1949* 1949 1948* 1949* 
CHRYSLER ........... 21,051 18,546 18,571 61,482 57,445 61,482 
Ciapysler ............ 3,143 2,492 2,713 9,150 7,824 9,150 
NE Sis 86 vis oa sb wre 2,231 1,918 1,736 6,668 6,134 6,668 
A tivninin.n.6 0% 6G bses 5,841 5,424 5,489 §=:117, 435 17,175 17,435 
as www x6 630% ho 9,836 8,712 8,633 28,179 26,312 28,179 
RE 20,229 16,102 20,972 61,762 49,482 61,762 | 
RESO ee 16,316 12 16,294 48,893 38,538 48,893 | 
OI ce 0 hess vta-e.es 801 ra 1,029 =. 2,861 1,301 2,361 | 
OO ree 3,112 3,213 3,649 10,008 9,643 10,008 | 
GENERAL MOTORS... 24,666 30,922 21,355 61,186 94,744 61,186 | 
Ss betuw' dvds ewutns 7,126 5,434 8,144 22,658 16,281 22,658 
RR ins eae. dade BAO seessies 1,652 4,859 2,098 4,859 
GRUNGE gn ccicasess 9,724 16,739 5,703 16,779 48,686 16,779 
Oldsmobile ......... 4,961 4,274 5,264 15,019 11,873 15,019 
I. Citric nls » dna 1,226 4,475 592 1,871 15,806 1,871 
KAISER-FRAZER 1,356 5,021 2,633 5,874 16,407 5,874 
Be 592 1,604 1,050 2,445 5,682 2,445 
SEIS eee 764 3,417 1,583 3,429 10,725 3,429 
NT, cosas cnc noes 170 499 185 604 1,379 604 
DG. * 9.060000 o00%s 4,706 1,360 4,790 14,136 5,528 14,136 
S55 4.5.5 040 6 0% 2,959 2,745 3,149 9,094 8,295 9,094 
PACKARD ............ 2,808 1,263 2,713 5,521 4,317 5,521 
STUDEBAKER ....... 3,431 3,204 3,363 10,290 9,497 10,290 
a ee eee 761 768 690 2,443 2,282 2,443 
Total Cars, U.S. .... 82,137 80,480 78,421 282,342 249,376 232,342 
+Station wagons and Jeepsters. * Revised. 
COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 
Week Week dan. | dan. 1 
Ended Same Ended Total to to 
dan, 22, Week Jan. 15, dan., Jan. 24, Jan. 22, 
1949 1948 1949* 1949 1948* 1949* 
CHEVROLET ......... 9,044 7,879 9,127 26,807 19,518 26,307 
ES did w i awe wo 8 144 4 30 as 30 
DIAMOND T....... 146 343 183 339 914 339 
DEVO) cccecvcs siere ey 67 156 27 117 206 117 
re 4,391 2,441 3,956 12,123 9,227 12,123 
FEDERAL ........... 38 172 18 56 646 56 
Eee . 4,554 5,025 4,543 18,561 15,847 13,561 
a 2,069 1,574 2,048 5,799 6,260 5,799 
ith cain Si900 kien 4 is adie o» Abin ae ae 
INTERNATIONAL 3,236 3,537 3,232 9,751 11,097 9,751 
EL da ites widnbe.a'e'h ve 117 353 91 $21 1,079 $21 
Shih tencaes Swiss eee 100 426 100 278 1,253 273 
STUDEBAKER ...... 1,600 1,531 1,648 4,920 4,720 4,920 
DN 6 40 684c0enenues 241 406 172 636 1,259 636 
MED 5 teran was dv ndos 1,766 2,217 1,574 4,653 6,386 4,653 
MISCELLANEOUS 411 279 411 1,233 991 1,233 
Total Trucks, U.S. .. 27,788 26,483 27,084 80,119 79,901 80,119 
Total Cars, Trucks 
Dn wis seniess neces a 109,925 106,913 105,505 312,461 329,277 312,461 
Total Cars, Trucks 
CD 5 k5 oak cdeswee 3,316 4,243 4,615 13,584 14,149 13,584 
Grand Total, 


Cars and Trucks 


U. S. and Canada....113,781 111,156 110,120 326,045 343,426 326,045 





* Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


Production Up to 110,000; 
446,500 Due in January 


| 
(Continued from Page 1) 


according to revised AUTOMOTIVE 
News’ tabulations, totaled 78,421 
cars and 27,084 trucks—or 105,505 
vehicles. 


* + + 
-* THE basis of last week's per- 
formance and the prospect of 
a further upturn this week, U. S. 
plants appeared likely to build 
446,500 vehicles in the first month 
of 1949. 

According to the present trend, 
January output will include 334,- 
500 cars and 112,000 trucks. Such 
a volume would be some 30,000 
units short of the monthly output 
average of U. S. plants during 
the last quarter of 1948. 

However, Chevrolet output, due 
to the GM division’s model change, 
will fall some 30,000 cars short of 
postwar normal this month—a sit- 
uation that will not prevail in 
February. 

Pontiac should also get about 
20,000 cars built in February, after 
ending January with a production 
of not more than 9,000. 

2 * * 
(THER bright spots in the cur- 
rent production picture should 
continue to shine. Schedules at 
both Hudson and Packard have 
been hitting new postwar highs 
weekly, and Nash output promises 

to improve gradually. 

Hudson, however, was forced to 
suspend production Friday because 
of a strike at the Cleveland plant 
of Midland Steel Products, which 
supplies rear-axle housings. Strike 
settlement was reported imminent 
late Thursday. Hudson was sched- 
yled to reopen today (Jan. 24). 

Meanwhile, Studebaker contin- 


ues its postwar high operations, 

promising a production increase 
in 1949 equal to that obtained in 

1948 over 1947. 

The auto industry got a note of 
cheer last week from a report that 
supplies of scrap to feed the na- 
tion’s steel mills were more ample 
than they have been in years. 


However, it was emphasized, with 
the steel industry operating at a 
record pace and expected to sus- 
tain a high level, scrap demands 
are large. 


: 7 
ILD weather conditions were 
credited with permitting a 
much more active collection of 
scrap metal than is usually normal 
at this time of the year. 

Despite the steel industry’s high 
level of operations, steel demand 
continued strong. 

In the few places where lack 
of demand has developed, it was 
said, the spottiness has been 
quickly taken up from other con- 
suming directions. 

The magazine Steel reported: 

+ - cs 


“QOME manufacturers of light 
household appliances, deep 
freeze, air conditioning units and | 
stoves have canceled tonnage. 
“One stove maker canceled its 
entire first quarter allotment of 
enameling sheets from one mill. 
The producer had no difficulty 
diverting the tonnage elsewhere.” 
The publication said a survey by 
it showed that few companies out- 
side the aircraft industry have, or 
anticipate, any large volume of de- 
fense work. 





| 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


SERVICE MANAGER — Chevrolet dealer- 
ship, northern Michigan, desires man with 
proven executive ability. Capable of 
maintaining and developing organization 
which now employes 16 men and has 
plenty of opportunity for expansion. Sal- 
ary and excellent incentive plan—oppor- 
tunity for advancement. Prefer man with 
mechanical background—not more than 
35 years of age. Give full particulars 
first letter. Confidential. Box 2769, c/o 
Automotive News, Detroit 26. 








OPPORTUNITY FOR 
SALES TRAINING 
EXECUTIVE 


Leading automobile manufacturer, Detroit, 
has immediate opening for experienced 
Sales Training Instructor. 

Must have public speaking and automo- 
bile sales experience. Position calls for 
conducting sales training meetings in this 
area with retail automobile salesmen, Man 
selected will be trained in Detroit, but will 
headquarter in the field. Must be free to 
travel. 

Attractive compensation. Permanent con- 
nection and advancement to greater respon- 
sibilities offered to live wire who knows his 
business and willing to work hard to make 
good. This is a real opportunity to join an 
aggressive sales organization of a promi- 
nent automobile manufacturer. Salary and 
traveling expenses. 

Your letter should cover your past 5 to 10 
years’ experience, marital status, present 
connection, expected salary, etc. Enclose 
snapshot photo if available. Your letter 
held in strict confidence and will be ac- 
knowledged. Send letter to Sales Training 
Manager... 


BOX 2795, 


c/o Automotive News, 
Detroit 26. 





WANTED: TOP-NOTCH SERVICE MAN- 
AGER and MECHANICS. Lincoln-Mer- 
cury dealership located in Florida city 
of 30,000. Excellent pay and bonus. Box 
2757, c/o Automotive News, Detroit 26. 





Regional Manager 
Wanted 
By Parts Company 


A leading manufacturer of a comprehen- 
sive line of automotive engine and chassis 
replacement parts has opening for sales 
manager in its Eastern Region. 


Experience in selling to Automotive Parts 
Distributors and Jobbers is a desired 
requisite for this position. Must also be 
free to travel throughout New York, Penn- 
sylvania and New England area. 


Write in confidence, giving full details as 
to experience, age, education, marital 
status and salary expected. 


BOX 2774, 
c/o AUTOMOTIVE NEWS, 
DETROIT 26. 





MONEY - MAKING OPPORTUNITY for 
salesmen, Quick selling specialty. Every 
service station or garage needs two or 
more. Write for information about our 
tested sales plan. Angel Sales Company, 
manufacturers of automatic attachments 
for Buckeye Nozzles, 43 School Street, 
Yonkers 2, N. Y. 











SALES MANAGER-GENERAL MANAGER, 
Two years high production sales man- 
agement Kaiser-Frazer cars, six years 
prewar retail sales management Dodge 
and Chevrolet, plus factory sales promo- 
tion and zone dealer direction. Mature 
man would like place with dealer or dis- 
tributor. Valuable to dealer or distribu- 
tor without prewar retail experience. Can 
find, train and hold good salesmen. 
Would like to buy interest or have earn- 
ings based on net profit. Capable, ener- 
getic, sober, Tell me your problems, Par- 
ticularly interested where owner wishes 
eventually dispose of business. Box 2777, 
c/o Automotive News, Detroit 26. 
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Car, Truck Output Estimates 
By Automotive News 


--- Classified Want Ads --- 


(For Rates, Etc., See Next Page) 


POSITION WANTED 


GENERAL MANAGER—Qualified to suc- 
cessfully manage large dealership. Will 
consider medium size with satisfactory 
location and potential. Past positions 
covered every phase of dealer operation 
and management; sales manager, busi- 
ness manager, sales promotion manager 
and general manager of large dealership. 
Middle age, excellent health. Twenty 
years with organization. Best of refer- 
ences as to character and ability. Prefer 
locating in southern state. Box 2785, 
c/o Automotive News, Detroit 26. 


BUSINESS MANAGER would like to asso- 
ciate himself with dealership who can 
offer man of mature judgment, with 
broad experience in the automobile busi- 
ness, an opportunity to utilize his train- 
ing. Age 45, non-drinker, and hard 
worker. By training am qualified to su- 
pervise top accounting procedures and 
tax problems as well as the organizing of 
hard-hitting sales and service depart- 
ments. If your organization can use man 
of my qualifications, would appreciate an 
opportunity of personal interview, at 
which time will be glad to furnish per- 
sonal, business and bank references. Box 
2786, c/o Automotive News, Detroit 26. 


BUYER AND USED CAR SALES MAN- 
AGER available, now with Chrysler and 
Plymouth dealer with 150-car contract. 
Excellent background, plenty experience 
and high sales record. Would like to 
make contact with aggressive car dealer 
who is willing to pay for producer, Ac- 
tive on mid-west auto auctions. Prefer 
middle-west, but would consider another 
location, References available from banks 
and business associates. Martin Fesler, 
1707 State, Quincy, Ill, 


BUSINESS MANAGER-ACCOUNTANT— 
General Motors, Ford, public accounting 
and tax background. Capable, energetic. 
Seeks connection with a future in the 
southern or mid-west area. Reasonable 
salary, plus bonus. Box 2787, c/o Auto- 
motive News, Detroit 26. . 


SALES-OFFICE EXEC, Able, seasoned, 
middle-aged man with successful whole- 
sale record with cars, trucks, buses in 
field and office desires suitable position. 
Twelve years with one manufacturer. 
Office and managerial ability in addition 
to being sales producer. Highest refer- 
ences. Box 2755, c/o Automotive News, 
Detroit 26. 


PARTS WHOLESALE MANAGER, 26 
years’ experience, thoroughly trained in 
management, training personnel and sales 
promotion, wants job with MoPar whole- 
saler or aggressive Chrysler, Dodge or 
DeSoto dealer. Excellent references, Box 
2778, c/o Automotive News, Detroit 26. 


SALES OR GENERAL MANAGER—Eight 
years’ experience, can handle small or 
medium-size dealership. Understanding 
all phases of dealer operations. Consider 
any deal with future. Northern states 
preferred. Age, 32, married, excellent 
health, record and references A-1. Box 
2781, c/o Automotive News, Detroit 26. 


SERVICE MANAGER—Fifteen years Buick, 
Oldsmobile and Chevrolet sales and serv- 
ice experience. Capable of managing 
large service department, including body 
estimating. Age, 34. Desire connection 
with modern dealer. Would consider job 
as service representative for manufac- 











































































turer. Now employed in the automotive 
field. Box 2776, c/o Automotive News, 
Detroit 26. 


OFFICE MANAGER—General Motors ex- 
perience, 25 years’ accounting experience, 
middle-aged, married, college graduate 
with master’s degree, would like to lo- 
cate in Pennsylvania, New York or South- 
ern New England. Box 2752, c/o Auto- 
motive News, Detroit 26, 


AUTOMOTIVE EXECUTIVE, experienced 
management, accounting, systems, con- 
trols; parts, dealership operations; sales- 
service minded. Reliable, ambitious, ca- 
pable. Top results assured congenial firm 
in hospitable community. Local housing 
essential. Salary $100. Address AD, 
2037 E. Firth St., Philadelphia 25, Pa. 


BUSINESS MANAGER, OFFICE MAN- 
AGER, ACCOUNTANT, Thoroughly quali- 
fied in all dealership procedure. G.M. ex- 
perience, New York area preferred. Box 
2770, c/o Automotive News, Detroit 26. 


SERVICE CLERK — Very successful with 
telephone sales and creating will 
with service customers. Capable of using 
direct-mail advertising to best advantage. 
Excellent references. Box 2783, c/o Auto- 
motive News, Detroit 26. 


SERVICE MANAGER—Capable of handling 
large service department in Detroit. Box 
2782, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


|G.M, DEALERSHIP—50 cars and up. Will 
buy the whole thing including buildings 
if necessary. Will buy good will, Twenty 
years in the business, fifteen of which 
with G.M. Corporation, can qualify with 
car division. Box 2788, c/o Automotive 
News, Detroit 26: 

ii etenstlicadiamemeemensetintnnaseemeenntademtamssntenmensnmneniendtenemerteentenenteemmenceniamememtanntianman 


150-CAR G.M., CHRYSLER or FORD 
in Southern California by successful 
executive in both passenger and truck 





| dealerships. Ample capital and can 
qualify with factory. Replies confi- 

| dential. - | 
| BOX 2796, 

| c/o Automotive News, 

| Detroit 26, 


nar 
G.M.-PLYMOUTH-FORD — Prefer Detroit, 


consider anywhere. Lawyer, 37, 10 years’ 
experience auto industry. Will buy all or 


part; desire active part In business. Can 
get factory approval, top references. 
Strictest confidence maintained. Box 





2792, c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


CALIFORNIA OPPORTUNITIES for rural, 
metropolitan or key city towns. Old- 
established manufacturer of new cars and 
trucks plans to replace seller market 
dealers with dealers having buyer market 
know-how, capital and real desire to 
make money through personal effort and 
real management. Write fully and in 
confidence. Box 2789, c/o Automotive 
News, Detroit 26. 
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DEALERSHIP FOR SALE 


FRANCHISE FOR SALE: Real 


money- 
making franchise located in @ southern 
California city, population of 000, 
with sales territory of nearly 17506.006 


within 20 minutes drive from ey. 
Gross profit in 1946, $60,000; 1947, 23,- 
000; 1948 to date, $175,000, Marvelous 
financial future—franehise 700-car con- 


tract, Retailing 80 to 125 units, new and 
used, a month, Reluctant to sell, but 
advises two years’ Make 


OUTSTANDING BUY — Well established 
225-car dealership in New England, heart 
of 500,000 population trading area. Lead- 
ing independent involved. Present show- 
room facilities excellent and rentable. 
Parts and service equipment included. 
$50,000 will handle entire deal. Attrac- 
tive income assured. Owner has other 
interests. Buyer must be acceptable to 
both factory and seller. Suite Two, 189 
Mathewson St., Providence, R.1I., ¢/o 
Post Rowand Associates. 


> AND TRUCK DEALER for popular 

en located in Central California, Will 
sell % interest to qualitied and expe- 
rienced automobiie man who can direct 
and manage tast-growing organization. 
$50,0U0 required. Box 2790, c/o Auto- 
motive News, Detroit 26. 


AUTO SALES AGENCY — SALES $25,000 
month, Western Pennsylvania city, main 
highway, tast-selling low-priced car, new 
attractive wureproot building, 10,000 
square feet, nice show and sales rooms, 
fully equipped shop. Price reasonable. 
Apple Company, Brokers, Cleveland, oO. 


WESTERN PENNSYLVANIA SAL Es 
AREA. Big ihree a, Very suc- 
cessful. Long-time experience . 
Absoiute values. No blue sky involved, 
ideal opportunity. Immediate possession. 
Box 2797, c/o Automotive News, De- 
troit 26. 

SOUTHERN CALIFORNIA DHALERSHIP 
in community of 35,000, Volume exceeded 
$200,000 in first eleven months 1948. 
13,000 square feet plus basement with 
good lease, all -quivment new and mod- 
ern. Buyer must qualify with factory. 
Large stock of pacts. Priced to sell at 
$60,000 plus new-ca and truck inventory 
at time of sale. Ma Carr, 2224 Thomp- 
son Bivd., Ventura, Calif. 


Metropolitan 
Dealership 


. .. now handling Hudson, in large mid- 
western city of over 300,000 population; 
400-car quota, completely remedeled 
building, perfect location i 
loop. Doing large business. Good-sized 
used car lot in conjunction. Substantial 
service, parts and accessory business, both 
retail and wholesale. Completely modern- 
ized service department. Approximatety 
$75,000 will handle. Owner selling be- 
cause of other interests. Box 2749, ¢/e 
Automotive News, DetroR 26. 


————_—_———— TT 
WELL ESTABLISHED popular car-truck 
dealership, new modern building, located 
in thriving town of 20,000. Excellent 
service business; now have Studebaker 
franchise. Sell business, sell or lease 
building. Wish to retire, Guy Stancil, 
Gainesville, Ga. 


ax~uinaiaipinannd toicantaaca tint caguemmeainnitgcngmaiammeinniilas 

NEW CAR DEALERSHIP in thrifty South- 
ern Pennsylvania farming and manufac- 
turing community. Carrying 200-car 
quota in medium and low priced field. 
Will sell establishment with or without 
inventory. Possession April 1. Box 2793, 
c/o Automotive News, Detroit 26. 


$60,000 WILL BUY Big a genteomtp ® 
most prosperous part of South Plains 
N.W. Texas. Netted $45,000 1948. Box 
2784, c/o Automotive News, Detroit 26. 


DISTRIBUTORS WANTED 


ph 

WANTED DISTRIBUTORS, with organiza- 
tion now selling directly to new car dis- 
tributors and dealers, for chassis and 
other critical automotive parts. In reply 
give number of men traveling, territory 
covered and present line. Box 2779, c/o 
Automotive News, Detroit 26. 


DISTRIBUTORSHIP AVAILABLE 


UNUSUAL OPPORTUNITY IN AIR CON- 
DITIONING — Franchise available. An 
aggressive, reliable man or organization 
in this territory has an opportunity to 
get into Air Conditioning, America’s sec- 
ond-fastest, growing industry. Exclusive 
distributor to be selected by one of our 
clients, a leading manufacturer, will cash 
in on demand created by National and 
Local advertising. Unique year-round 
selling plan and advanced features of 
‘‘package unit’’ room air conditioners as- 
sure volume sales and unusual profits. 
Experience in this field not needed. Rea- 
sonable capital necessary for large-scale 
operation. Write or wire for details, giv- 
ing information about yourself and refer- 
ences. Confidential. Personal interview 
with client arranged for qualified appli- 
cants. Address Ruthrauff & Ryan, Inc., 
Advertising, 360 N. Michigan, Chicago, 
Ill.; Attention Mr. Flarsheim, 


BUSINESS OPPORTUNITY 


SOLE EXCLUSIVE 
FRANCHISE 


Offered free to young man (or partners) with 
good common sense desiring to become es- 
tablished in own retail business catering to 
highly lucrative automotive trade. Unlimited 
opportunity for large earnings. If you are of 
the ambitious type, we will train you as we 
have successfully done with others. Investment 
required, approximately $6,000. Reply only if 
you are serious in desiring to enter your 
own profitable business. Box 2794, c/o Auto- 
motive News, Detroit 26. 
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BUSINESS FOR SALE 


FOR 


sonable. 


troit 26. 


SALE — Used car lot in Chicago. 
Heart of North Cicero Avenue, Mircale 
Mile, Two-room office—ligh 
equipment. Cheap rent. Will sell rea- 
Immediate possession. New 
car dealers act now for spring business. 
Box 2791, c/o Automotive News, 


NEW OARS WANTED 


1949 CADILLAC 
Phone or wire 
Peoria, Ill. 


price. 


Must be new. 
Anderson Auto, 


WANTED 


100—New or Clean Used Cars—100 


Contact George Sitler, Mgr. 
BURTRUM MOTOR COMPANY 
Highway 60 & 71 
. NEOSHO, MO. 


Bus. Phone: 989 Res. Phone: 1121-M 
——————— 


NEW CARS FOR SALE 


GLISH FORD CARS and panel trucks. 
ove have an excessive supply of — 


brand new cars and trucks. Will sell a 


ve attractive price. Call, wire ° 
trite Mulliken & Marx, Inc., 90 W. Pali- 
sade Ave., Englwood, N. J.; Phone Engle- 


wood 3-3800 


eED AS 


1 ren tes, Phone or 
wire Anderson Auto, Peoria, iil 


USED OARS FOR SALE 












prices. 









4228 CHESTNUT ST. 
Baring 2-6600 


Courtesy car available for your use 
when in Philadelphia. 


= SHORE BROS. 


4200 N. BROAD ST. 
Davenport 4-1600 


Philadelphia's Oldest and Most Dependable 


WHOLESALE 


1940 TO 1948 CARS 


Largest stock of sharp, clean cars 
in Philadelphia at REAL wholesale 


New and Used Car Dealer. 
Ask for Wholesale Manager 











AUCTION 


(Aste Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Maneger 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


age ls the Place to Bey Your 








WHOLESALE 
1949-1940 AUTOS 


WAMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Alse Large Stock of Convertibies 


IRVIN SACHS 


“Philadelphia's Largest Used Car Dealer” 


453) CHESTNUT ST. PHILADELPHIA, PA. 


Wire or Phone Allegheny 44460 




























COL. 


124 Sproat St. 
TE. 3-0244 - 


| Remember .. . 





AUTO AUCTION 
TIM ANSPACH 


Albany, N. Y. 


(For Dealers Galy) 
EVERY MONDAY... 


12 NOON 







Every Wednesday | 
At 12 O'Clock 


Detroit's Big Indoor Auto 


Auction 
DEALERS ONLY 


(Room for 150 Cars... 
Sales Arena) 

Right in the Heart of Downtown Detroit 

BILL NAGY, Auctioneer 

SAM GOODMAN, Manager 


Aptco Auto Auction 


Inside Heated 


DETROIT, MICH. 
- - TE. 33129 


and 


De- 
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 Whetesetet 


THERE'S A REASON 


WHY THEY KEEP COMING 
BACK AGAIN, AND AGAIN! 


OVER 500 USED CARS PRICED TO 
MAKE MONEY FOR YOU! 


Write, Wire or Phone. 
We Ship Anywhere. 
e 


“Trader Horn Will Never Violate 
Your Confidence” 


TRADER HORN 
2040 Broadway 
(at 70th St.) 


CHARLIE THALE'S 


THE ONLY 


(For Dealers Only) 
in Continuous Operation Since 1947 
EVERY FRIDAY 


Held at Broadway Motor Mart 
3200 Broadway—Te!. 3200—Quincy, Iii. 
(til, Rt. No. 104 at 32nd %.) 
Rey Thompson and Joe Russell, Auctioneers 
(Goodwill Offer: “Free Buy-back Fees on 
‘# Models) 


AUTO AUCTION 


DEALERS ONLY 


Sale Starts at 12 Noon (C.S.T.) 


EVERY THURSDAY 


Weekly Prices Mailed on Request. 


MANEY MOTOR CO. 


Murfreesboro, Tenn. 


1949-1935 
Wholesale Buyers 


Baldy Hall Doesn't Love Any Car! 
He'll Sell Them Ali!!! 


Detroit Headquarters for 
Out-of-Town Dealers 


HALL-DODDS 


OF FERNDALE 


JOrdan 4-5801 
DETROIT 


EX-TAXIS .. . 1946-47 
CHEVROLET - PLYMOUTH 
PACKARD SEDANS 
QUANTITY OF 4 TO 100 
EXCEPTIONALLY GOOD CONDITION 


R. A. AGENCY 


4733 CHESTNUT STREET 
SHerwood 7-1700 PHILA. 30, PA. 


















WHOLESALE!!! 
1946 to 1949 Cars 
Sam Greenfield Co. 


6619 Euclid Avenue 
CLEVELAND 3, OHIO 
Phone UTah 1-2277 





WE SELL EVERYTHING 
FOR YOU! 
AUTOMOTIVE NEWS ° 


USED CARS FOR SALE 





= 
WE HAVE SOLD OVER 25,000 USED CARS 
TO DEALERS — THE NATION! 


NEW YORK CITY, N.Y. 
TR 4-2899 








QUINCY AUTO AUCTION 

















21500 Woodward 




















CLASSIFIED we be Wr a Be 


USED CARS FOR SALE 


=| LINCOLN CONTINENTAL CONVERTIBLE 
Cabriolet, 1948 model, Grotto blue, 20,000 
actual miles. Paint, interior and top like 
brand new. Really a ‘Cream Puff.’’ 
Wire your offer above $3,000. Twin 
County Motor Company, L-M Dealer, 
Rocky Mount, North Carolina. 


PONTIAC DEALERS, ATTENTION—Regu- 
lation Pontiac Indianhead neon sign, 6x8. 
Replacement cost at least $850. Will 
sell for $125. May take less. Contact 









CAN YOU BLAME US 
FOR BLOWING 
OUR OWN HORN? 


We Are Proud 
That We CAN and DO 




















Bisa. B, Jefferson, ‘Detrolt. 7, Mehigan: WHOLESALE! 
500 - CARS - 500 
Wholesalers WEEKLY 


Below Auction Prices 
“A Word to the Wise Is Sufficient’ 
Chicago's Largest Independent Dealer 


CHICAGO 
AUTO MART 


5325 Broadway Chicago, Illinois 
LONGBEACH 1-2937 





Out-of-Town Buyers 
7 


For Detroit's Best Buys 
in Detroit's Best Motor Cars 


THE HARRISONS, INC. 
32925 Michigan Avenue 
AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
_ Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY I! A.M. 


Our buyers come to buy and our consign- 
ers bring their cars to sell. 1948 sales per- 
centage was above 63%, or 107 cars each 
Friday actually sold. 
Strictly Wholesale 
Dealers Buy — Dealers Seli 


Buyers wine in by plane or train— 
eons wi | meet you. Hotel accom- 

modetions "a transportation 

furnished. Call early for sentrestions. 
Transports available to move ca 

S60. LAWSO tT) FENNEMA 

buTeN STUART, Auctioneer 


Dyer Auto Auction 


‘Wayne's Largest Dealer” 
Telephone Logan 1-0644 
Call us for hotel reservations. 
* 


Our cars meet all airlines 
and trains. 


Buy 1 or 100 of the finest 
nearly new and used 


Phone 4111-405! DYER, IND. 
motor cars. Res.: Lansing, Ill. 730 and 
Lansing, il. 107R 





THE HARRISONS, INC. 


32925 MICHIGAN AVENUE 


Philadelphia's 
AUTO AUCTION 
. 11 AM. 





EVERY TUESDAY . 


Har D. Gilbert 


Automobile Auctioneers 
6600 N. Broad St. 
w 


Plenty of Cars and Buyers 
2 
Tel. Livingstone 8-3000 


SALE—1949-'48-'47—SALE 
Ford-Chevrolet-Plymouth 


50—1948 FORDS 1,300 

50—1947 FORD 

50—1948 PLYMOUTHS 

50—1947 PLYMOUTHS ..... 

50—1947 CHEVROLETS .... 

2 Doors—4 Doors—5 Pass. Coupes 
Executive cars of such companies as 
R.C.A., Koppers, Washington Steel, 
estvaco, etc. 


HAROLD B. ROBINSON 


Plymouth-DeSoto Dealer 
E. CHELTEN AVENUE 
Phone Tennessee 9-4700 
Ask for Fleet Manager) 
HILADELPHIA 38, 





KEN SCHAEFER'S 
The Only Indiana 

AUTO AUCTION 

in Continuous O 
EVERY THURSDAY 

Dealers Meet at the Cross-Road ef 











Member Member SS INDIANA 
N-A-A-P-A 9 N-U-C-D-A . RV. Martin, A 
$2.50 Unsold $10.00 IF Sold | %5 N. ILLINOIS ST. Phone Lincoln 5383 
GOOD SALES 
FRIDAYS 
SOUTH BEND, IND. LARGEST PENNSYLVANIA 
SATURDAYS 


AUTO AUCTION 


EVERY FRIDAY NOON 
In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
is ee & AUCTION, INC. 


DOC GREINER'S | Phone 20-W4 


BIG AUCTION EVERY THURSDAY a 
Telegraph Road, Rt. 24 
At the O} io-Michigan Line 


WALKERTON, IND. 
MAKE IT A 2-DAY DEAL! 
For Reservations, etc., 
Phone South Bend 2-1897 


South Bend Auto Auction 


Co., Inc. 


Wm. P. "Wild Bill’ Donker . . . ‘'Boss" 
Vern "'Fat-Boy"’ Slater . - "'Crier™ 
“America's Ace Team" 

















Phila., Pa. 














USED CARS FOR SALE 


AUTO BUYERS — Best wholesale dea 
LEO ADLER, INC., DeSoto-Plymo: 
3000 Fenkell, 7 blocks east of Livern 
Detroit, Mich. UN. 3-7400. 


BUSES FOR SALE 


at 
th, 
is, 









FOR SALE 
NEW BUSES 


10—Model 4162 Superior School Type 
22—-Model 4209 Superior School Type 

All of the above are mounted on 
New 1948 Model Ford Bus Chassis, 
some with heaters and some without. 
All have the following special equip- 
ment: Directional signals, front and 
rear, combination tail and stop light, 
fire extinguisher, first aid kit, reflec- 
tors, beaded stop arm, flags, flares and 
fusees. Models 4162 have six rows of 
forward facing school seats and Models 
4209 have eight rows of forward fac- 
ing school type seats. 



































































These buses are available for imme- 
diate delivery, f.o.b. Lima, Ohio, at 
attractive price. 


Write, Wire or Call 


Superior Coaches of Texas, 


Inc. 
3409-11 Main St. Phone Central 2533 
DALLAS 1, TEXAS 








































FOR SALE 
New 1948 Model Bus Chassis 


We have a substantial stock of new 
1948 Model 161” and 199” Chevrolet 
Bus Chassis, 158” and 194” Ford Bus 
Chassis, and 195” K-5 International 
Bus Chassis. 

These Chassis are all new and aveail- 
able for immediate delivery, f.o.b. 
Lima, Ohio. For complete details, 
prices, etc., write wire or call 


Superior Coach Sales j 
2335 N.W. | Company 


2th Street 
OKLAHOMA CITY 7, OKLAHOMA 
























CHEVROLET 1948 — 48 passenger schoo! 
bus. Two-speed axle. Donohoe Chevro- 
let Sales, Brooklyn, Michigan. 















FOR SALE | 
NEW ADULT BUSES | 


Three New Model C-254 Superior 76” 
Headroom Bus Bodies mounted on 
new 1947 model WH-49 Dodge 2-ton 
bus chassis, 825x20 tires, 37 adult 
passenger city service seating, com- 
plete equipment. Available for im- 
mediate delivery—$4,775 each. 


Call L. D. 910 or Write P.O. Box 1564, 
GREENSBORO, NORTH CAROLINA 




















TRUCKS WANTED 


AUTOMOBILE TRANSPORT RIG with or 
without tractor. Must be tank type 
trailer. Charlie Sheppard Motors, 1531 
Victory Blvd., Glendale 1, California; 
Chapman 5-1975. 


Wanted 


AUTOMOBILE TRANSPORT TRAILERS 
‘46 Models or Newer 
Contact Douglas M, Cloud 


West Side 


Lincoln-Mercury, Inc. 
4725 Chestnut St. Phone: GRanite 4-7200 
PHILADELPHIA 39, PA. 






































WAR SURPLUS HALF TRACK, 
dition. C, R. Deitch, 953 ‘‘E”’ 8t., 
ville, Pa. 


TRUCKS FOR SALE 


FOR SALE—New 1946 Chevrolet 1%-ton 
with Swift milk delivery body. Below 
cost. New 1947 Chevrolet chassis with 
Truxtell tractor conversion, fifth wheel, 
vacuum and air trailer connections, sun 
tachometer, Watson Brown Lipe auxiliary 
transmission, Clark tire carrier, 8.25 x 20 
front tires, 9.00 x 20 rear duals, Clark 
wheels, grille guard, deluxe cab, used —— 
only in Chevrolet truck shows. Will sac- 
rifice. The Harden-Stevenson Co., 132 E. 
Franklin 8t., Circleville, Ohio. 

BIG HOLMES WRECKER with factory- 

built body. Towing cradle and Out- 

Riggers. Used a dozen times. Factory- 

mounted on 1%-ton Chevrolet long wheel 

base, two-speed axle, 8.25 tires. A bar- 

gain, $3,750. Moore Brothers, 69 W. 

Church 8t., Newark, Ohio, 

1948 DIAMOND T 306H wrecker, Holmes 
traffic king with body, 3,000 miles. Guar- 


good con- 
Mead- 






















































One mile oor of Toledo 
Col. Cari vielen Auctioneer 
Auction Phone on Thursday, Ki 2675 
Business Phone, Adams 6397 
os 
80 ey on hand for Wholesale at All Times 


Flying Di Dutchman, Inc. 


TOLEDO, OHIO 







WHEELING, ILL. 


25 Miles North of CHheage on Route 45, 
Milwaukee Ave. . Phone Wheeling 348 


DEALERS AUTO AUCTION 
Every Friday . . . 12 Noon 


500-Car Parking Area 
| Madison 








Troy D. Lee, Prop. - John Corrigan, Auctioneer | 














anteed like new. Lawson Motor Sales, 
New Market, Maryland. 


PARTS WANTED 


1939 MERCURY 4-DOOR SEDAN — One 
left rear door regular and channel, one 
right front door lock assembly, one right 
front door regular and channel, one left 
front door regular and channel, one left- 
hand tail light assembly. R. G. Cooke 
Motor Company, Aulander, N. Car. 














BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We Are Quantity 
Shippers ... Same Day Service 
On Mail Orders and Inquiries 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 
“EDGE OF THE LOOP” 
1000 $. Wabash 
CHICAGO 5, ILL. 
Phone WABash 1030 





WHOLESALE PONTIAC cn te large 
stocks of hard-to-get body and 
fender parts for all models. re. rast service, 
liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton 8, 
New Jersey. 


Woody Pontiac 


Largest Pontiac Parts Dealer 
In the Midwest 
. 

Immediate Delivery of 1948 Front 
and Rear Fenders, Radiator 
Grilles and Supports 

assis . 

SEND US YOUR ORDER 
: FILLED SAME DAY RECEIVED 
Bus * 
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OLDSMOBILE 
And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Hoods Core Supports 
Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 
And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST guoeony PARTS 
DEPOT IN EAST 


3431 N. 15th St. eiteteighe, Pa. 
Tel. Baldwin 9-0352 and 9- 





COMPLETE STOCK of new and used auto | 


parts for every make and model, We 
have many late model hard-to-get parts 
and a good stock of the scarce older 
parts. Fenders, doors, quarter panels, 
motors, transmissions, rear ends, etc. 
Call us or mail a list of the parts you 
need. Will ship immediately to any part 
of the country, DIEHL WRECKERS, 
1771-5 Plymouth Rd., Ann Arbor, Mich. 
Phones 2-2327 and 2-0314. 


FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 
4016 Allston Ave., Cincinnati 
Melrose 7275-6-7. 


FORD 


GENUINE PARTS 


Buy a Little or a Lot of Scarce Items 
at Attractive , Discounts—Prompt 
ervice 


—Authorized Ford Parts Distributors— 





BOULEVARD MOTOR CORP. 
2392 Boulevard 
Jersey City, N. J. 







































onal 12140 JOS. CAMPAU 
TWinbrook 1-1600 DETROIT 12 Delaware 3-3400 
vail- 
.0.b. 
ails, 
EVERY THURSDAY — 12 NOON 
; WHOLESALE ONLY 
er AUTO AUCTION 
A 
school (For Dealers Only) 
shevro- 
——- AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 
Tel.: Woodburn 3060-0392 
5 Auctioneer: Pat Patterson 
7” 
on | 
-ton 
ult | Our Goal Is 3,000 Cars for 1949 
— | OUR OPERATION CONSISTS OF THE FOLLOWING SEVEN POINTS: 
j 1. Always a good, clean, fresh stock; 
i 2. Priced in the market; 
1564, 3. Here you get courteous, competent treatment; 
NA i 4. Your interests are first if you buy 1 or 100; 
j 5. We are as near as your ‘phone; 
— 6. Fast, prompt delivery; 
7. Personal attention to special orders. 
| Call - Wire - Write: 
-— S j George Soetaert - Howard Stamper - Douglas Cloud 
3, 1031 | WEST SIDE LINCOLN-MERCURY, INC. 
j 4725 CHESTNUT STREET Phone: GRanite 4-7200 
—_ PHIADELPHIA 39, PA. 
(LERS 
WE WANT USED OR NEW CARS AT ONCE 
ic. Will pay top prices for used cars ‘46 and later, also highest possible 
oa price for new cars and trucks. Contact Billie or Homer Griffith at Neosho, 
a. Missouri; they will have their buyers contact you and get a better price 
Mead. for your new or used cars. 
1%-ton GRIFFITH MOTOR COMPANY 
is we Hiway 71 & Brook St. Phones: 1105 or 176 
wi . 
ns, sun NEOSHO, MISSOURI 











PARTS FOR SALE 


STUDEBAKER and REO 214-ton 6x6 Axle Shafts, Trunnion Bars 
(new and heavier design), Engine, Transmission and Differential 


| 
} 
| 
| 


Drums—$85. 


Parts; Ford No. 011-4005 Differential Assemblies less Hubs and 


L. B. SMITH, INC. 


Parts Specialists 
CAMP HILL, PENNSYLVANIA 




















MARGOLIS 
AUTO SALES 


CHRYSLER - 
2 
One of the Largest Chrysler Parts 
Dealers in the Midwest 
e 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 


Genuine Mopar 
e 
Send Us Your Order 
We Ship Anywhere 
e 
11310 JOS. CAMPAU 
DETROIT 12 


Phone: 
TWinbrook 2-7500 


PLYMOUTH 





NEW DODGE POWER WAGON CABS 
complete less instruments. F.O.B, Corsi- 
cana, Texas, $350. New Dodge power 
wagon windshield cowls. F.O.B. Corsi- 
cana, Texas, $58.35. L. A. Vaughn Mo- 
tor Co., Highway 75 at 6th Ave., Corsi- 
cana, Texas. 





FENDERS, SHELLS AND GRILLS 
For Chevrolet and Chrysler 
Made Cars 
Also Ford and Mercury Fenders 
A Good Supply of 
New and Used Parts 


Marshall's Used Auto Parts 
State Route 18 


NORTH JACKSON, OHIO 
Phone: North Jackson 5462 








OLDSMOBILE 
PARTS AT WHOLESALE 


4 Largest Oldsmobile Parts 
pot in the United States 
INCLUDING SHEET ee a 
HOODS, DOORS A 
HARD-TO-GET PARTS. 


HYDRAMATIC PARTS AND SERVICE 
CENTER 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 


1540 S. Figueroa St. Los Angeles 15 





ACCESSORIES FOR SALE 


TIRE CHAINS 


WRITE, WIRE, PHONE 
FOR PRICES AND DELIVERY 


THOMS 


- PONTIAC - 


5225 Delmar 


ST. LOUIS, MISSOURI 
ROsedale 4800 











“SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
‘“‘In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We 
stock what you sell, Machinery and 
Equipment Exchange, 3400 W. Fort St., 
Detroit 16, Mich. Telephone TAshmoo 
5-2310. 





900-83 HEAVY- DUTY FRAME MACHINE. 


Three years old. Has lots of extras, 
jacks and gauges. In perfect shape. 
Reigle Alignment Service, 812 N. Green 
St., Henderson, Ky. 





FOR SALE — Boring Bar-Kwik-Way for 


reboring automobile engines, capacity 
211/16 inches to 5% inches diameter, 
complete with cutters, micrometer and 
vortex. This equipment is like new and 
priced for quick sale. If interested write 
Boulevard Buick Company, 230 E. Cer- 
mak Road, Chicago 16, Ill, 


FOR SALE—One (1) Lempco crankshaft 


48”. New throw 
heads. Ready to go. No extras to buy. 
Midtown Motors, Inc., Bigelow Blvd, at 
Tunnel St., Pittsburgh 19, Pa, 


grinding machine. 


FOR SALE—SHOP EQUIPMENT. One new 


unused KN.800 Sunnen crankshaft grind- 
er. Cost $750. Will sell $625. F.O.B., 
Boonville, N.Y., Gleasman Parkside 
Supply. 
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MISCELLANEOUS 


Se | 


“ae 1924 LINCOLN ROADSTER—Original | FOR SALE — Firestone permanent type 


top, upholstery and paint. In fine con- 
dition with low mileage. Covington Mo- 
tor Company, Inc., Covington, Virginia. 


WILL TRADE 


WILL TRADE AIRPLANE—1946 Ercoupe. 
Total time, 175 hours, hangared since 
new. For new Chevrolet, Ford or Plym- 
outh. Will deliver anywhere within ra- 
dius of 500 miles. Carl Frazier, 3 Church 
St., Selma, Alabama. 


MISCELLANEOUS 
ANTI- CLOSE-OUT — 1,728 one- 
gallon cans ‘‘NO-FREEZE,”’ petroleum 


product permanent type. All or any part. 
Price 74 cents per gallon, freight allowed. 
Automotive Warehousing & Dist., Inc., 
734 W. Peachtree, Atlanta, Ga. 


GINE REB 


27 
1949 AUTO SEAT COVERS NOW READY! 
Chevrolet * Pontiac * Plymouth * Dodge 
Chrysler * DeSoto * Buick * Nash * Ford 
Fibre - Rayon - Satin - Plastic - Cloth 
Custom-tailored Made-to-order 1936-49 
Catalogue Materials on Request, All Cars. 
‘‘Distinguished Creations Over 20 Years’’ 
BOSTON BIG BUCK PRODUCTS CO. 
278 Cambridge St. Boston, Mass. 
Telephone CApitol 7-0826 
“Your Trial Order Worth 1,000 Words’’ 


anti-freeze, quarts or gallons at $3.50 per 
gallon, F.O.B. Summerville, 8. C. Pratt 
oo Co., Summerville, 8.C., Phone 


SACRIFICING six-week-old 1948, 19-foot 


Century speedboat, 150 H.P, motor. New 
boa . Radio, 


2400 N. High St., Columbus, Ohio. 





IMMEDIATE DELIVERY 
Automatic BraKinGs 


Red Arrows - - - Tow Pilots 


1949 Model Fulton 


(Adjustable Jaw) 
Bumper to Bumper 


Fire Extinguishers, New, Surplus, 
All Types “ Save 50%! 


Safety | Chains 


Tow Bar Sales Company 
100 Ry 1, SUNTON Tro reas TEARS 6, IU. 


BUY YOUR STOCK OF USED CARS 


AT 


Horseheads Auto 
AUCTION 
Phone 274 

Horseheads, N. Y. 

Every Friday . 
At Noon 


OR 


Danville Auto 
AUCTION 
Phone 881 

Danville, Pa. 

Every Wednesday 
At Noon 


TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 


Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 


Horseheads, N. Y., and Danville, Pa., Auto Auctions 


Ronald D. West — Owner 
Jos. E. Johnson — Auctioneers — Tex Rickard 


ASK FOR OUR WEEKLY MARKET REPORT 








NO WINTER WEATHER WORRIES HERE 


Columbus’ Only Auto Auction 
DEALERS ONLY 
Every Friday at 12:30 P. M. 


Anderson Motors, Inc. 
Cor, Olentangy River Rd. and W. Goodale 
COLUMBUS, OHIO 
“THE HAPPY SWEDE" 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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Insurance ([] 
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TRADE CONNECTION: 
Truck Dealer (] 





Manufacturer [) 


| 

Financial [J Supplier (1) 
| 

| 
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4 BEAUTIFUL 
NEW GARS 






COMMON SENSE PLUS IMAGINATION AT 





CHRYSLER CORPORATION AGAIN SET THE TREND IN NEW CAR DESIGN! 


You will be hearing more and more about our 
, 4 great new cars! Our beautiful new Plymouth, 
Dodge, De Soto, and Chrysler cars! 

We’re mighty proud of them... 

In them you'll see exciting engineering 
imagination in design . . . and lots of the good 
common sense! 

They’re all automobile—built to our phi- 
losophy of working beauty. Every lean, clean 
line reflects something fundamental to good, 
advanced engineering and research. 

They’re designed to be fleet, and quick, and 


sturdy. And they look it. For true beauty, as 


Again you get the good things first 
from CHRYSLER CORPORATION 





we see it at Chrysler Corporation, comes from 
a car’s character and ability . . . not from its 
ornament, 

They’re designed so you can stop better, see 


better, steer better—-and they look it. 


They're smoother riding cars. Easier to 
handle. Easier to get in and out of. More con- 
More comfortable 


venient. More luxurious. 


throughout. And they look it! 

For 25 years we’ve earned the reputation for 
bringing you the good things first—the advances 
that call for imagination in research and engi- 


neering and common sense. Hydraulic four- 


WATCH FOR THE NEW PLYMOUTH 





DODGE 





wheel brakes . . . all-steel car bodies . . . the 


high compression engine . . . floating power 
... Superfinish . . . safety rim wheels . . . Fluid 
Drive .. . and Super-Cushion tires! It’s a record 
that gives you a good idea of what to expect 
when we say our four beautiful new cars are 


the finest we ever built. 


By next week, our assembly lines will begin 


to fill up preparatory to quantity production. 


In safety, comfort, convenience, and perform- 
ance they carry forward the trend we’ve been 
pioneering for 25 years. They’re wonderful 
well-bred cars to live with . . . and they look it. 


DeSate 


vi 
gi] DESOTO (rpg CHRYSLER 








